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For the BIG VOLUME market 
Wells O to BGO feet 


dagion 
DOLPHIN 


TWO-WIRE 
SUBMERSIBLES 
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Advanced SIMPLIFIED Design 


Here, for the first time is a submersible pump that can 
meet the needs of all the domestic installations in 
your area—both shallow and deep well! A submersible 
pump at jet pump prices that will help you quickly 
capture the big volume, high profit market! A submers- 
ible with no control box and no related electrical 
problems—which can be installed easily, quickly, in- 
expensively. It’s the new Rapidayton 2-wire Dolphin 
submersible with advanced SIMPLIFIED design, made 
for 4” wells (or larger) 0 to 360 feet in depth. Deep- 
Setting models 4 through | h.p.: Mid-Range models 
4 through 1 h.p.; High-Capacity. models *4, 1 h.p. 


Exclusive MOTOR Features 


The Tait-designed and made high efficiency “plus 
power” motor is as simple as a jet motor. It is equipped 
with an exclusive starting switch (pat. pending) and 
a super size capacitor which gives fast, sure starts. (No 
running capacitor needed.) Adjusts automatically to 
fluctuating voltage. 


“DOUBLE LIFE” Stage Design 


Only Rapidayton submersibles have the “Double Life” 
stage design which provides the most perfect solution 
to the sand problem. This feature gives the 2-wire 
Dolphin an outstanding plus value and enables Tait 
to offer the most generous warranty in the industry. 


~ ~ Q Submersible pumps in the 
: same price range with jet 

el e) pumps! The % h.p. Rapi- 
dayton 2-wire Dolphin 

RETAIL (pump only) retails for 


(4, h.p.) only $169.50, 


COMPLETE SYSTEM 


You order as one “package,” which 
includes pump with 60 to 100 ft. 
cable pigtail (depending upon 
horsepower) attached to pump, 
overload protection box, fittings, 
and 42-gal. galvanized tank. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
Tank meets FHA requirements. | 
| 
| 
| 
| 
| 
| 
| 
| 
| 
l 
| 
| 
| 
| 
| 
| 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 
| 
| 
| 
| 
| 
| 
| 
| 
| 
' 


DIVISION 
THE TAIT MANUFACTURING COMPANY « DAYTON 1, CHIO 


Established in 1908 as Dayton Pump and Manufacturing Co. 





THE VAST MAJORITY OF THE NATION'S FINE tect. cohen ARE SLOAN EQUIPPED 
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Photos by Roger Sturtevant 


. JOHN LYON REID & PARTNERS BURTON L. ROC KWELL 
architects and engineers inten in-charge 


ALEXANDER G. TARICS M. RICHARDS 
structural engineer ” mechanical engineer 


JOHN P. CUTLER ROTHSCHILD, RAFFIN & WEIRICK 
job captain general contractor 


HARRY LEE TAY-HOLBROOK, INC. 
plumbing contractor plumbing wholesaler 


HILLSDALE HIGH SCHOOL AMERICAN RADIATOR & STANDARD SANITARY CORP. 
San Mateo, California plumbing fixtures J 


WINNER OF TOP AIA HONORS— 
JOO ARCHITECTURAL AWARDS 


Boldness in conception is the major distinguishing block is divided by movable partitions. Interior 
characteristic of this highly honored high school. rooms have an overhead system of natural daylight- 
Completed, the school demonstrates a skillful at- ing. At the corner of each rooflight there is a grille 
tempt to meet present day needs and foresee require- through which flows a continuous supply of fresh cool 
ments of the future, such as fluctuating room sizes, or heated outside air. Buildings for supplemental fune- 
department boundaries, community needs and chang- tions are joined to the academic blocks around a 
ing educational techniques. The one-story building great court. Included are shops, gymnasia, locker 




















group, providing for 1750 students, occupies 5-1/3 rooms, auditorium, little theatre and cafeteria. 
acres on the 35-acre site. All class rooms are con- Throughout these buildings are service products of 
tained within two huge blocks. Structurally each accepted superiority, including SLOAN Flush VALVEs. 
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SLOAN J LLG. VALVES ~ ‘ 
FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO « ILLINOIS — 


Another achievement in efficiency, endurance and econ- 
omy is the SLOAN: Act-O- Matic SHOWER HEAD. which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 
better shower head for better bathing. 


Write for completely descriptive folder 
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Presenting. ie 
th HAMMOND 
heavy-duty 


bronze valve line 


Now the HAMMOND line includes a broad selection of heavy-duty 
bronze valves rel gelelelet-te mm comm (al -Me-t-Toil-Mmalle lame lel- lhe’ mea ¢-lalel- leer 
that have made HAMMOND one of the leading manufacturers of 
domestic plumbing and heating valves. Each HAMMOND heavy-duty 
valve is fully tested and meets Federal specifications. Each 

backed by HAMMOND's 46 years of experience making bronze valves 
exclusively. Specify HAMMOND whenever you need-a heavy-duty 
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Works, Hammond, Indiana. 


Some typical HAMMOND high-pressure valves 


{vailable at your local distributor nou 


#413 Composition disc 
globe with union bon 


net and slip-on type 
disc holder. To 150 Ibs 
of steam. 


| 
| 


| 


#412 Brass disc re- 
grinding globe with 
union bonnet. To 300 
ibs. of steam 


#610 Quick opening 
gate valve with cam- 
operated solid wedge 
disc. To 125 Ibs. of 
steam 


#619 N.R.S. gate valve 
with solid wedge disc 
To 150 Ibs. of steam 
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CRAFT BILTMORE 


WITH INTEGRATED GENUINE TERRAZZO THRESHOLD 




















In response to popular demand, Cutler Metal Products Company is introducing 
The Craft Biltmore Receptor, incorporating a built-in genuine Terrazzo sill or entrance. 


The new Biltmore Receptor has been designed to eliminate the most costly construction 
operation in shower installation — framing and installing the bull-nosed tile in forming 
the threshold. Eliminated also is the necessity — and the expensive time and material 
costs — for putting in tiled pilasters. 


Because the Biltmore is a complete one piece leak-proof solid structural unit, it does away 
with the need for a lead or copper pan, and is not affected by average building settlement. 


One inch high shoulders keep the vulnerable shower walls above the area where water 
collects. 


The Craft Biltmore Genuine Terrazzo Receptor represents modern functional receptor 


design at its finest — provides the ideal shower floor construction for any and every 
type of stall shower. 


CUTLER METAL 


Plumbing Products Division 


Standard Sizes —Corner Model: 36° x 36” 
Square Model: 32” x 32°, 36” x 36° 


Other Sizes—Special sizes for individual 
showers can be custom made to suit your require- 
ments. Quotations available upon request 


PRODUCTS CO. 


1025 LINE STREET, CAMOEN 3, NEW JERSEY 
Shower Cabinets + Shower Doors + Shower Receptors 
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Speeoway, SUPPLIES by Brass S Gaft 
CONNECT WATER SUPPLY TO SINGLE LEVER FAUCETS 


ONLY Brass Goaft PRE-ASSEMBLES SUPPLY KITS FOR EVERY SINK AND LAVATORY INSTALLATION 
F MODEL NO. | CONNECTION Brass § Craft PART NO. } 


x: 
FEMALE 

Beass & Caf SPEEDWAY 
ALL DECK 


MODELS SINK SUPPLY KIT 
“KF” Suffix such as RISI2KF, TIOSOKF, etc. 





(SINK AND Brass % Capt SpeEoway 


LAVATORY) COMPRESSION UNION 
ALL DECK " 
MODELS SUPPLY KIT 

No Suffix such as R1512, T1030, etc. 


(Specially packaged with Compr. x 
Compr. Unions for Delta installation.) 





ELX® : | Bass % Caf SPEEDWAY 
ALL MODELS WITH . 

(SINK AND PREFIX 9 . . SINK SUPPLY KIT 

LAVATORY) ot “KF” Suffix such as RISIZKF, TIOSOKF, etc. 


ALL MODELS WITH Brass BCauft SPEEDWAY 
PREFIX 6, 7 or 10 LAVATORY SUPPLY KIT 


seueper A" or “AA” Suffix such as RISIZA or TIO3OA, ete. 





MOEN ALL MODELS WITH Geos: Bass % Caf SPEEDWAY 
PREFIX 22B, 238, 
TAVATORY) 24B OR 42E LAVATORY SUPPLY KIT 


ioaiet tsa cipeaniadsil LAVATORY Ff a” of “AA” Suffix such as RISIZA or TIOSOA, ete. 


ALL MODELS WITH Brass % Coaft SPEEDWAY 


PREFIX 32C¢ SINK SUPPLY KIT 
“KF” Suffix such as RIST2KF, TIOSOKF, etc. 





SPEAKMAN 


(SINK) 





Brass Caf SpeEowAy 
ALL DECK 


MODELS LAVATORY SUPPLY KIT 
“A” or “AA” Suffix such as RISIZA or TIOSOA, etc. 


LAVATORY 
SUPPLY 




















ASK FOR AND GET “CONTRACTOR DESIGNED”... 


SPEEDWAY, SUPPLIES by USrass Cra t 


© 1957, BRASS-CRAFT MFG. CO 
Free copies available for your Journeymen. Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich 
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Ask YOUR Plumbing Wholesaler for the Story NOW... 


BIGGEST PROMOTION | 


in copper water tube history! 


Atlanta 


Baltimore 


on moderniting ys 


CHASE’S GREAT 
CAMPAIGN ! 


There’s big profit news for every plumber in the 


Chase Copper Tube Promotion. And your whole- 
saler is ready NOW to cut you your share! He’s got 


the whole story for you...all the details on how 


you can increase your share of the profitable 


market for LIFELINES of Chase Copper Tube for 


Chase # 


(tT. mM.) 

heating, cooling, water supply and drainage. 

Ask your wholesaler to arrange a showing for you 
of Chase’s idea-packed film “A Program of Helps- 
..anship.”’ Get your copy of the Free Chase Book 
“How to be the Prime Contractor on Moderniza- 
tion Jobs.” And use them both to increase your 
sales of copper tube by Chase. It’s a proved pro- 
gram that’s worked for plumbers from coast to 
coast. And you can get aboard too—so see you 


Chase wholesaler right now to take the first step. 


BRASS & COPPER CoO. 


WATERBURY 20, CONNECTICUT 
SUBSIDIARY OF KENNECOTT COPPER CORPORATION 


The Nation’s Headquarters for Brass, Copper and Stainless Steel 


Boston Charlotte Chicago Cincinnati 


Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth,L.J.) Philadelphia Pittsburgh Providence Rochester St. Louis 


Los Angeles 


San Francisco Seattle Waterbury 
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11830 


LAVATORY 
CARRIER 


Designed to support 
lavatories independent 
of any wall support, 
with oll means of sup- 
port concealed. 


L-1840 


LAVATORY 
CARRIER 


For support of lava- 
tories using top panel 
arranged to accommo- 
date hangers, or 
hanger plate furnished 
with lovatory. 


L-1650 
URINAL CARRIER 


Support urinals inde- 
pendent of any wall 
support. Bottom bolts 
provide thrust to main- 
tain clearance between 
bottom of urinal and 
finished wall. 


1-866 


FLOOR 
DRAIN 


(WITH CLEANOUT 
AT FLOOR LEVEL) 


For areas where water from sewer 
could back up or where drain is sel- 
dom used as valve remains closed 
preventing sewer gas discharge in 
event water seal is broken by 
evaporation, 


L-1380 


SAFETY WASTE 
ROOF DRAIN 


For wood and bs y 


precast concrete 
flat roofs. Does 
not puncture roofing membrane 


1-570 a 

N 
SAFETY . 
WASTE 
FLOOR OR | 


SHOWER DRAIN 
WITH INTEGRAL TRAP 
For shower or toilet rooms or areas 


where vertical adjustment of strainer 
and deep integral trap is required. 


rf TaN) 
L-1480 d 

SAFETY 

WASTE 

PROMENADE 

DECK DRAIN 

For use on Promenade Deck or 


wherever dome or beehive strainer 
would be unsatisfactory. 


GREASE 


“PURE-FLOW" | 
INTERCEPTOR 


Se 


Eliminates hazard of clogged waste 
lines by intercepting, separating, 
and holding grease, oil, fats before 
they reach waste lines. Suitable for 
domestic and commercial use. 


L-1564 


S) CLOSET 
CARRIER 


Supports wall 

type siphon jet 

closets on hori- 
zontal drainage lines independent 
of wall. Recommended for use in 
batteries. 


SAFETY 
WASTE 
FLOOR OR SHOWER DRAIN 
For shower and toilet rooms or 


ereas where vertical adjustment is 
required. 


1-90 


PALMER 
TYPE 
BACKWATER VALVE 


Prevents backflow from main 
sewer lines. Safeguard against 
flooding conditions. 


1-805 GUTTER DRAIN WITH 


SAFETY PAN 
For swimming a 
pools or nar- 


row gutters in terrace or balcony 
floors or any location requiring 
narrow drain with large waterway. 


1-850 POOL OR INDUSTRIAL 
FLOOR DRAIN 


For swimming 

and wading 

pools or oreas 

where quick drainage is necessary. 


CARRIERS AND DRAINAGE EQUIPMENT 
FOR DEPENDABLE PERFORMANCE THROUGHOUT 
From the roof to the basement—simple one-storied or complex 
multi-storied buildings—whatever your drainage problem, there 
are Blake products to help you. The products shown here can only 
suggest the range and scope of the Blake line—a complete line of 
scientifically designed and quality engineered products—the 
result of 50 years of experience and know-how. You can specify 
Blake with complete confidence. Write for complete catalog. 


22432333 
Pe. Pe P| 
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A Gasser 

Clara Scrivner is 78 years old and 
she’s learned a lot in her lifetime— 
land sakes, more than the young 
whippersnappers who are sup- 
posed to be experts with wrenches 
and pipes these days—or so she 
thought! 

So Miss Scrivner decided to in- 
stall her own gas stove. The work 
eventually brought the fire depart- 
ment of Huntington, W. Va. 

The respirator squad gallantly 
conceded that Miss Scrivner knew 
a lot about mechanics—but some- 
how in 78 years had overlooked the 
importance of turning off the gas 
before working on the pipes. 

The near-tragedy had a happy 
ending, though. At last report, Miss 
Scrivner was doing fine. 


Inside Earth 


As your Sunday-school teacher 


no doubt told you, it’s mighty hot 
down below. Gold miners in South 
Africa concur, but they go right 
on working in relative comfort 
thousands of feet inside the earth. 

Air conditioning, of course, is the 
answer, but it’s air conditioning es- 
pecially adapted to mines by the 
J. L. Clark & Co., Ltd., a distributor 
in South Africa for The Trane Co., 
La Crosse, Wis. 

The special feature of these units 
is their mobility, permitting them 
to be moved to any spot where 
work is being carried out. They are 
mounted on small trolley cars and 
are adjustable for either 24 or 30- 
inch gauge track. 

The spot coolers, which have a 
refrigeration capacity of 30 tons, 
must pull heat from “hot rocks,” 
a term miners give rock that may 
reach 104F at 7,800 foot depths and 
rise another degree for every 150 
feet farther down. 
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Sink and Think 

Instead of putting those “THINK” 
signs around its offices, Internation- 
al Business Machines might try 
some kitchen sinks. 

Anyway, an attractive mother of 
10 children, who has some unortho- 
dox views on housework, says her 
best thinking is done while wash- 
ing the family dishes. She told the 


Congress on Better Living in 
Washington, D. C., where 100 
housewives gathered recently to 
give their views on home improve- 
ments, that her happiest hours are 
spent at her kitchen sink where the 
peace and quiet stimulate her 
thinking processes. 

There are also people in India 
who say they think best standing 
on their heads. And in our neigh- 
borhood, there are dozens of house- 
wives who swear they think better 
while sitting and listening to the 
thought-provoking hum of an auto- 
matic dishwasher. 


Like Turkey and Stuffin’ 

Santa never gives a kid an elec- 
tric train including the 
Then why do some hus- 
bands give their families wonderful 
plumbing products as gifts and for- 


without 
tracks. 


(Please turn to page 12) 





Charlie Dobson. 


box returned yet.” 





Wait ll He Opens This Package 


We don’t think the following news is going to create a 
marketing revolution or cause panic among food waste dis- 
poser manufacturers. We report it here merely as another 
in the long line of do-it-yourself projects. 

It concerns a food waste disposer developed by one 
Charlie’s system is trouble-free (well 
almost), and what’s more it uses the most inexhaustible 
power in creation—human curiosity. 

When the 76-year-old resident of Chatham, Ontario 
(Canada), had trouble disposing of his garbage, he hit upon 
a unique solution. Now Charlie wraps his rubbish in a 
neatly beribboned box and places it beside the highway. 

“T’ve seen many a car stop, pick up the box and high-tail 
it off down the road,” says Charlie. “And I haven’t had a 
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TYPES F-51 AND F-52: Full range of sizes, 34° 
to 2”. A.S.MLE. listed capacities of 365,000 to 
3,850,000 BTU/HR at 30 psi; or 1,745,000 to 
14,400,000 BTU/HR at 150 psi. 


Rustproof bronze bodies. Silicone stick-resisting 
seats. Optional male or female inlet. Meets Type 
III requirements of military specification MIL- 
V-13612 (CE). 





A.S.M.E. RATED AND LISTED RELIEF CAPACITIES 
AT STANDARD SETTINGS — BTU/HR STEAM PRESSURE 





SET 
30 LBS. 


F-52 4,” 
365,000 


F-51 %/,”x1” 
720,000 


F-52 1” 
1,000,060 


F-52-14," 
1,850,000 


F-52 1,” 
2,050,000 


F-52 2” 
3,850,000 








Send for new 4- 


36 LBS. 


425,000 


808,000 


1,130,000 


2,050,000 


2,270,000 


4,300,000 





50 LBS. 


595,000 


1,057,500 


1,485,000 


2,700,000 


3,000,000 


5,600,000 





75 LBS. 


880,000 


1,476,900 


2,070,000 


3,775,000 


4,160,000 


7,850,000 





100 LBS. 


1,170,000 


1,899,000 


2,660,000 


4,825,000 


5,350,000 


10,050,000 





125 LB6. 


1,455,000 


2,322,000 


3,260,000 


5,875,000 


6,520,000 


12,250,000 





150 LBS. 








1,745,000 





2,740,000 





3,860,000 


6,925,000 





7,720,000 








14,400,000 





HOT WATER RELIEF resulting from 


ordinary thermal expansion is pro- 
vided for as shown at left. 


EMERGENCY STEAM RELIEF neces- 
sitated by failure of automatic limit- 
ing controls to shut off heat source 
is also provided, as shown at right. 


FOR THE 





--.see your jobber 
insist on... cash-acme 


page Bulletin Correct Answer 
No. 2-1 giving 
full details on 
CASH-ACME'’S 
A.S.M.E Relief 
Valves. 


AUTOMATIC VALVES 





A. W. CASH VALVE MFG. CORP., 6661 £. WABASH AVE. - DECATUR, ILLINOIS 
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Between Ourselves 





(Continued from page 10) 
get to include a 
water heater? 


larger-capacity 


Here’s a common oversight that 
should be corrected, says the Gas 
Appliance Assn 
New and 
washing machines have become fa- 
vorite gifts at Christmas, but, in 
many cases, the family’s old water 


Manufacturers 


automatic dishwashers 


heater has seen its best days or 
does not have the capacity to meet 
added requirements for hot water. 

The plumbing 
pointing out this fact to the hus- 
band, has an opportunity not only 
of making another sale, but in giv- 
ing his additional 
guarantee on the long-lasting 
Christmas joy of plumbing 
heating gifts. 


contractor, in 


customer an 


and 


Copper Brightener 

Roy H. Glover, chairman of the 
board of the Anaconda Co., New 
York City, says the current prob- 
lem of overproduction in the cop- 
per industry may be reversed soon. 
He spoke at the dedication of a 
San- 
tiago, Chile, by an Anaconda sub- 
sidiary. 


new mine developed near 


Glover said inventories of copper 


are now at dangerously low levels 
and that the industry will soon find 
underproduction its dilemma, not 
overproduction. 

Glover added that while the new 
Chilean plant would not add mate- 
rially to the free world’s produc- 
tion, it would help the South Amer- 
ican country study modern mining 
techniques and fully develop its 
potential as a major source of vital 


material for the industry’s needs. 


The Big 75 

In February, 1882, a handful of 
master plumbers met in a small 
hall on what is now the site of 
Chicago’s State of Illinois building. 

Seventy-five years later, hun- 
dreds of plumbing and heating con- 
tractors assembled in a glittering 
ballroom of the famed Palmer 
House in Chicago. 

Those two contrasting meetings 
tell an important story both of the 
history of Chicago and of the 
plumbing and heating industry. 
The first meeting was the begin- 
ning of the Plumbing Contractors 
Assn. of Chicago; the second cele- 
brated the diamond jubilee of the 
association. 

The city and 


association have 


Sad Sam, the Melancholy Merchandiser, Will 
Carry Heating-Cooling Story to Your Prospects 


Dunham-Bush, Inc., heating and 
cooling equipment manufacturer 
of West Hartford, Conn., wishes to 
announce the appointment of a new 
sales staff member. 

He’s a distinguished failure in a 
long line of endeavors and a char- 
ter member of many societies ded- 
icated to well-intended blundering. 

His name is Sad Sam, a baggy- 
eyed disappointment to the human 
race, (see photo), who will appear 
on Dunham-Bush direct mail ad- 
vertising, stuffers and _ point-of- 
purchase displays. The firm hopes 
the sight of Sad Sam will remind 
prospects that they are missing a 
bet by overlooking (as Sam did) 
D-B’s one-source responsibility for 
heating and cooling products. 
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come a long way in 
shown by the size and grandeur of 
the 
(see November issue). The city, for 
example, has grown from 5000 0 
to 4,000,000 in population and offi- 
cials credit the plumbing industry 
with a leading 
America’s second largest city. 
Said Mayor Richard Daley: “May 
the years to come be even more 


recent anniversary banquet 


role in building 


productive of the fine results that 
have come from the 
admirable regard for 


association’s 
the health 
and safety of the public it serves.” 


Hong Kong Kooler 

Hong Kong—city of intrigue, ad- 
venture, romance .. 
ditioning. 

That’s the report from T. F. 
Waung, and he should know. He’s 
president of a new distributor in 
the British Crown Colony for The 
Trane Co. of La Crosse, Wis. 

He says the city, which swelters 
through eight humid months of 90F 
has 


. and air con- 


temperatures, air conditioned 
almost all commercial and institu- 
tional buildings and is far ahead of 
the United States in covering its 
potential market. 

Cooling not only stimulates busi- 
ness but will give Errol Flynn and 
Robert Mitchum a chance to wear 
their favorite 
rescuing Rita 


trench coats while 
Hayworth 
Hong Kong spy ring stealing local 


from a 
air conditioning layouts. 


A-C for Atomic Subs 

America’s atomic submarine fleet 
gets bigger and better ... and more 
air conditioned. 

Seven more improved vessels 
will soon be under construction 
and, as in many previous craft, Car- 
rier Corp., Syracuse, N. Y., will 
supply the refrigerating equipment. 
This makes a total of 13 atomic 
undersea vessels that Carrier will 
provide cooling for. 

Engineers must provide small 
units with high capacity to combat 
heat generated by the nuclear pro- 
pulsion equipment, machinery and 
lights. Personnel also give off heat, 
of course, which must be neutral- 
ized. Since a vessel stays beneath 
the ocean surface for record lengths 
of time, the cooling unit is as im- 
portant as any top-secret equip- 
ment aboard. END 
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Loops and Bends give you 
faster, safer gas meter installations! 


Fewer connections to make . . . less chance of leaks 


As you see in the gas meter installations below, use of 
U-Brand Loops greatly reduces necessary fitting 

and nipple connections. You get faster, cheaper 

yet safer meter installations. That’s why leading 
meter manufacturers and gas companies recommend 
the use of loops and bends. 


U-Brand 180° Loops and 90° Bends are available in 
46’ to 2’ diameters with any radius or leg length. 
Special bends on request. Your choice of galvanized, 
electro-plated galvanized or black U-Cote finish. 


There’s a U-Brand Loop or Bend 
to save you time and money on 
every meter installation. Buy 

J-Brand Loops and Bends at your 
Supply House today! 


A single source for all your pipe fitting needs Tre 


Seamed 
: 
Galvanized and Black U-Cote Malleable Iron Pipe Fittings—Unions ran D U a | 1 o n ™M al leab r e 


— Plugs and Bushings — Cast Iron Drainage and Screwed Fittings — Ka, Manufacturing Company 


Steel Nipples and Couplings —Insert Fittings for Plastic Pipe. 
Ashiand, Ohio 
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TELL THE STORY OF “Hydronics” 


Radiant sunny warmth...draftless, warm floors 
The heat distributors are placed under the windows and along cold 
outer walls. They send out a constant flow of controlled heat, warming 
the floors and keeping room temperature uniform at all levels...a strong 
inducement for families with young children. 


““Hydronics”’, or the science of heating and cool- 
ing with water, is a one word description of the 
B&G Hydro-Flo System. 


The B&G Hydro-Flo System offers five out- 
standing benefits to today’s quality-conscious 
buyers. This hydronic system employs circulated 
water to provide the advantages only water can 
give! It can be installed initially as a forced hot 
water system with all the comforts of controlled 
radiant warmth, plus a year ’round supply of hot 
faucet water. The other Hydro-Flo features... 


*Hydronics... 


The science of heating and 
cooling with water. 





cooling...snow melting...zoning can be included 
either when building or at any time thereafter. 


And certainly not least, the equipment of a 
B&G Hydro-Flo System is all of durable materials, 
capable of giving a lifetime of service. 


Here’s everything modern science has devised 
for more comfortable, more convenient living. 
That’s why we say, ““Tell the complete story of 
the hydronic B&G Hydro-Flo System and you’ve 
made a sale.” 


HEATING AND COOLING FROM 
A SINGLE PIPING SYSTEM 


In the sketch above, combination room units provide both 
heating and cooling. In winter they are circulated with hot 
water from the boiler...in summer with cold water from a 
chiller unit. A single piping system is used fo circulate both 
hot and chilled water! This system may be installed to 
initially provide heating only and a chiller added later. 

Other methods of obtaining year ‘round comfort with a 
B&G Hydro-Flo System are available. When using base- 
boards or radiant panels for heating, cooling can be pro- 
vided by a centrally located fan coil unit, with short ducts 
leading to various rooms. The fan coil unit is circulated with 
chilled water. 
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Summer cooling — 
siege now or later 
ee Ae niniel 
Hot faucet water wih " ’ Several methods are 
A BaG Hydro-Flo Sv > ar available for cooling a 
x /‘aro-f 10 SYVvs- 

r 7" I itha circ ate 
tem provides hot water chill a w a “9 — 
. 4 . - i ‘ BYSU . 
in virtually limitless Whether installed 
quantities — heated by " " i 
the same boiler that a ore oo 

= < ater dat syste 
heats the house. Saves co mene tenn sare 
the cost of a separate ss es td 
th s a separate designed and con 
eater, trolled to meet any 
cooling need. 


Simplified zoning— 
ideal for split-level homes 
Zoning a B&G Hydro-Flo System is achieved 
with a minimum of simple, dependable equip 
ment— only one boiler needed and no complex 
controls. In a split-level house, zoning can be 
used to assure either a uniform temperature 
throughout or to provide different temperatures 
in different areas of the house. 


THE B& G BOOSTER PUMP 


The key unit.of a B&G Hydro-Flo System is the 
Booster Pump. This electric pump is used to circu- 
late water for heating the house in winter, cooling 
it in summer and for snow melting panels. 


Quiet, vibrationless operation and long-lived Snow melting 
dependability are the outstanding characteristics Where 
of the B&G Booster. the same boiler that heats the hous 

utilized to heat an anti-freeze solution for cir 
cylating snow melting coils under driveway and 
sidewalks. 


a BaG Hydro-Flo System is installed, 
can be 


Hydro-Fia system 


BELL & GOSSETT 
¢ °o M 6 A N Y 


Dept. FB-1 Morton Grove, Iilinois 
5. A rong, l ) 


BELL & GOSSETT COMPANY, 
Dept. FB-1, Morton Grove, Ill 


Neat, compact installation ee Please send your free booklet on the BeG Hydro-F lo System. 
both heats and cools . 
Side-by-side installation of boiler and water 1 P Name 
chiller takes little room and keeps home in é 
comfort all year ’round. B&G Hydro-Flo ¢ 4 A \ Address 
equipment is used to circulate both hot 
and chilled water. City 
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A Texan Looks at ‘58. Says It Will Be a Good 
Year for Plumbing-Heating Contractors, IF... . 


Da.tas, Tex.—This will acknowl- 
edge your request for my comments 
on the prospects for business in this 
area in 1958. Being considerably 
removed from Chicago, this per- 
haps qualifies me as an “expert.” 
And because I’m not on the firing 
line—like the contractors who will 
have to personally meet 1958's 
problems—this will further qualify 
me to correctly foretell what they 
will run into next year. 

So that I will not miss, I will pre- 
face everything I em going to say 
with a big IF, as follows: 

IF credit should 
homebuilding and remodeling; and 

-IF the contractor has a finance 
that simple 
statements and 

IF he is in a position to do the 


ease for new 


plan requires very 


and _ signatures; 


complete remodeling job, includ- 
ing carpenter work, electrical work, 
etc., in addition to plumbing, heat- 
ing and cooling; and 
-IF his advertising is specifically 
directed at prospective customers; 
and 
-IF he identifies himself with 
reputable products, quality work- 
manship and gentlemanly service; 
then 
He cannot help but have a better 
1958 than 1957. 
Howarp WEDDINGTON 
Secretary-Treasurer 
Wholesale Distributors Assn. 


e The above excerpts are from Mr. 
Weddington’s forecast for ‘58. His 
complete statement, and those of other 
industry leaders, are given in the 
report beginning on page 86. 


Therma to the Romans, Kalamazoo to Americans— 
Readers See Publicity Value in “Story of the Bath’ 


KaLAMAzoo, Micu.—I enjoyed 
very much your “Story of the Bath” 
(Sept. and Oct. issues). It truly is 
a classic and shall never be sur- 
passed. 

I have the utmost hope that your 
“Therma to the Ro- 


Americans” 


reference of 
mans—Kalamazoo to 
will be well founded, partly as a 
result of our development of the 
Flex-Arm Shower here in Kala- 
mazoo (see photo). 

Even though the reference to our 
town made in your narrative is 
perhaps a happen-stance, I want 
to congratulate you on a refreshing 
historical revelation. 

Cat Carr 
Shur-Lock Home Products 


DeLtawarE, O.—We have read 
with interest your two articles on 
the history and development of the 
bath, which appeared in the Sep- 


tember and October issues of Do- 
MESTIC ENGINEERING. We would ap- 
preciate receiving at least two 
copies of each article, as well as 
any other articles you may have 
published on the subject. 

We also wonder if you have any 
slides of the pictures that appeared 
with the articles, as we can see a 
wonderful opportunity here for 
public information in a field here- 
tofore sadly lacking and promoted 
only on the “inside.” 

M. HOLLENBAUGH 
Worley Plumbing Supply, - Inc. 


e The “Story of the Bath” to which 
Mr. Hollenbaugh refers is now in its 
fifth printing in pamphlet form. The 
pictures in the September and October 
issues of Domestic Engineering are not 
presently available in slide form, but 
could easily be converted to slides by 
companies in that business. Readers 
desiring to have this done may obtain 
glossy photographs of the illustrations 
and the necessary clearance from 
manufacturers whose pictures were 
used by writing to DE. 

The historical photographs used in 
the October article were reproduced 
from a booklet on the ancient, medie- 
val and modern bath published by the 
Gerber Plumbing Fixtures Corp., 232 
North Clark St., Chicago 1. 


SPARKLING KITCHENS 
Toronto, ONt.—Would you let us 
know if your kitchen-planning 
booklet entitled “Sparkling Kitch- 
ens” is still available and, if so, if 
it is available in quantity? 
M. A. Morris 


e The “Sparkling Kitchens” booklet 
is still available. Single copies are 
sent with our compliments to readers 
asking for them, as one of DE’s many 
subscriber services. Additional copies 
are available at 25 cents each. 


HOW THE NEWSPAPERS WILL 

PROMOTE YOUR PROMOTIONS 

Cuicaco—We’'d like to report in 
the Nov. 16 issue of The Publish- 
ers’ Auxiliary, which is circulated 
to 11,000 daily and weekly news- 
papers, what trade magazines are 
saying about the revitalized home 
improvement program. 

The purpose: To inform news- 
papers of what local elements of 
the industry are reading in their 
trade magazines, with the intention 
of sparking newspapers everywhere 
to plan more special pages and sec- 
tions devoted to home improvement 


(Please turn to page 18) 
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valves 
you can 
buy without 
restriction! 


COMPARE THE WATERWAYS NIBCO MEANS FULL WATERWAY, FULL VALUE 


Look at the waterway before you invest in 
valves. Compare the unrestricted waterways 
of NIBCO valves with pinched-down, 
dammed-up waterways in other valves... 


NIBCO VALVES are OTHER VALVES are 


size 


designed forfullflow. 
Note from shape of 
waterway above that 
there are no restric- 
tions . . . a feature of 
all NiBCO low-pres- 
sure valves. 


likely to have serious 
restrictions to fiowin 
their design, such as 
shown above. Before 
you buy any valve, 
look at the waterway. 


Bg 


a) gb 


ie 4; 1 h 
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For free catalog, 


NIBCO 


ING. 


some of which have less opening in %%4' 
than a 4%” NIBCO valve. You get more shut- 
offs per dollar with NIBCO, too. They’re 
made for heavy duty from 85-5-5-5 red 
brass only . . . no scrap alloys are ever used. 
For full flow, full value . . . ask your whole- 


saler for genuine NIBCO valves with the 


trademark cast into the body. 


see your wholesaler or 
1204 Pium Street, 


write — 


Eikhart, indiana 


us 
e 


VY 


Ss 





(Continued from page 16) 
early in 1958. If newspapers know 
what trade talk is reaching local 
dealers via their trade press, they 
will be better able to serve the ad- 


vertising and promotion needs of 
these dealers. 

No doubt you are covering this 
subject. We'd appreciate it very 
much if you’d send us tear sheets 
of anything you have published. 

Byron V. Cook 
The Publishers’ Auxiliary 


e Copies of articles from DE’s October 
and November issues on the Home Im- 
provement Council and the plumbing 
and heating industry’s proposed 
Plumbing-Heating-Cooling Information 
Bureau have been sent to Mr. Cook. 


Controversy Over Bid-Shopping Bill Continues. 
Readers Tell Why They Favor It, Oppose It 


HE SEES NO THREAT 
Boston—Why the United 
Assn. groups in the 
plumbing and heating industry op- 


does 
and other 
pose the proposed bid-shopping bill 
(Nov. DE, page 92), when there 
is nothing in it that in any 
jeopardizes their interests now that 
the been 
deleted? 

Why the opposition to this bill 
that impels the prime contractor to 
name his 


way 


five-foot limitation has 


subcontrac- 
him to a 


mechanical 


tors and further limits 


minimum of five days in which to 
change his subcontractors instead 
of the existing practice, wherein he 
has an unlimited amount 


to award his subcontracts? 


of time 


Why does the opposition claim a 
new fear that this bill will break 
down separation of contracts in the 
states that have it? It is a known 
fact that there has been and proba- 
bly always will be a fight in the 
legislatures to break up the sepa- 
ration of contracts. 


It is my personal opinion that the 





“| don't know what happened. | was 


always the lowest bidder too’ 


New York Clty 


I’m trying to locate a cartoon 


depicting an ex-contractor in tramp clothing sitting 
on the sidewalk, leaning against a garbage can and 


saying 
the lowest bidder too.” 


“I don’t know what happened. 


I was always 


I’m sure I’ve seen this cartoon in your magazine. 
If my memory is correct, I would very much appre- 


ciate receiving a copy of the cartoon. 


Arka Plumbing & Heating Co 


M. J. LeEEeps 


YOUR PRICE CUTTING TABLE 





Margin of Profit 20% 


25% 


30% 35% 





if Price Reduced 
5% 
742% 
10% 
12%% 
15% 
20% 


33% 25 

60 43 

100 67 
165 
300 





Additional volume needed to Maintain Equal Profit 


20 16 
33 28 
50 40 


1 don't know what happened 


committee that spent years on this 
new bill weighed all the facts be- 
fore making the determination to 
write the bill. 

FreD WILLIAMS 


THEY CALL BILL DAMAGING 

Des Mornes, Ia.—The members 
of the Iowa Assn. of Plumbing Con- 
tractors are unanimously opposed 
to the bid-shopping bill as it is now 
written. We feel that in its pres- 
this bill would be 
damaging to our trade. 

I wish at this time to thank Do- 
MESTIC ENGINEERING 
the excellent work it has done in 
presenting all of the facts concern- 
ing this bill to the plumbing-heat- 
ing-cooling industry. 

Ray PHILLIPS 

President 
Iowa Assn. of Plumbing 
Contractors 


ent form very 


magazine for 


e The above letters are typical of the 
dozens received by Domestic Engi- 
neering since the bid-shopping bill 
became an issue. They reveal the 
wide diversity of opinion that has de- 
veloped since the bill (the Federal 
Construction Contract Procedures Act 
was passed by the House of Repre- 
sentatives last June. For a further re- 
port of industry reaction to the bill, 
see the January issue of DE. END 


1 was always the lowest bidder tox 


THE CLASSIC ILLUSTRATION ABOVE, requested by Mr. 


71 55 


Leeds, has been used for many years to dramatize 


75 the fate of the contractor who gets the job because 
he hasn’‘t provided for an adequate profit in his bid. 


133 


Readers also will be 


interested in the chart at left. 
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COUNT ON WATTS 


FOR PROTECTION nee and schools — 
ave this in common — 
WHERE IT COUNTS they both demand maximum security ° 


in protection and control. 


Trouble-free, automatic | regulation and 
protection of such services as hot water 
supply, water for drinking and sanitary 
purposes, steam and hot water heating 
equipment, call for dependable protec- 
tion and control devices. 





The top-level standards of protection 
and control of these and other promi- 
nent buildings are maintained by WATTS 
products. 


We invite your inquiry — 
iCloislalior-| me) m@melli-ieel-| B 





Warren Township, Michigan 





General Motors Technical Center 


Our complete catalog is yours 
for the asking. 
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“tes © : : 
Prudential Life Insurance Company Building, Chicago, Illinois 


a Steam, Water, Air Pressure Regulators 
za Temperature Regulators 
lb Temperature, Pressure ASME Relief Valves 


c Boiler Water Level Controls 
di Hot Water Heating Specialties 








Compact copper sanitary drainage system gives 


. a 

AN 
Easy to handle. One mechanic easily lifts and engages a length of 6-inch copper drainage tube. More than 16,000 
pounds of Anaconda Copper Tube Type M, in sizes up to 8 inches, was used for the sanitary drainage systems. 


Architect's rendering (right) of Fair- 
view State Hospital now under con- 
struction at Costa Mesa, Calif Project 
will provide the most modern facilities 
for the care of more than 4,000 men- 
tally retarded children and adults. 

Architect and Engineer: California 
State Division of Architecture. 
Mechanical Engineer: Division of Ar 
chitecture. General Contractor: Robert 
E. Mckee, Inc., Los Angeles. Plumb 
ing Contractor: E. O. Nay, Inc., Pasa- 
cle na 

Anaconda Copper Tube for sanitary 
drainage and water lines supplied by 
Grinnell Company of the Pacific, Los 
Angeles. Radiant heating system in- 
stalled by C & H Heating Co., South 
Gate, Calif. Anaconda Copper Tube 
for heating system supplied by The 
Crane Company, Los Angeles, 


20 
































new California hospital more usable space 





Easier, faster installation, long life, and 
low maintenance also important factors 
in choice of copper tube for Fairview 

State Hospital 






Copper tube was specified for the sanitary drainage 
lines in the hospital building and administration wing 
of the new Fairview State Hospital how under con- 
struction at Costa Mesa, California, to eliminate wasted 
space in furred areas and to allow ample headroom in 
the basement. Equally important to the project owners, 
however, was the fact that copper tube drainage sys- 
tems are easier to install, are long lasting, require less 
maintenance than other materials. 

Copper tube was used also for the hot and cold water 
lines and for the radiant heating system. 






Easy to connect. Preparing to solder an 8” to 6” cast-brass drainage 
Y-branch fitting. Solder-joint fittings help cut inst illation time one- 
third to one-half. No threading, no caulking. No heavy, cumbersome 
equipment needed. 





TREND TO COPPER 


B. J. Sabin, manager, E. O. Nay Co., Inc., 





Everyone benefits with all-copper plumbing. Archi- 
tects have greater freedom in design to locate bath- 
rooms and utilities where desired without sacrificing 
useful space. Contractors report that installation time 
has been reduced one-third to one-half —and_ their 
men prefer working with copper tube. Owners get 
plumbing that lasts—costs little to maintain 






Anaconda Copper Tubes — Types K and L for water 
supply and heating lines; Type M and the new lighter 
weight Type DWV for the sanitary drainage system. 
Anaconda wrought and cast solder-joint fittings in a 
wide range of sizes and types for pressure and drainage 
applications. Write for Publication C-33. Address: The 
American Brass Company, Waterbury 20, Conn 
In Canada: Anaconda American Brass Ltd., New To 
ronto 











Close work like this is possible only with copper t he. Water and 
drainage lines hug the ceilin oivin unple basement he idroom. Even 
in tight quarters, connections are casy to make. Sizes in this lavout 


Ont. 1A range ™” water lines at top to 4 for drain and vent lines at right below 





COPPER TUBES AND FITTINGS 


Products of the American Brass Company + Available through plumbing wholesalers 
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FLAT. gC mes ae) 


LOWERS COST OF SHOWER CONSTRUCTION 


Monterey model available in six sizes— 
rectangular, square ond corner designs. 


The new F1aT Monterey shower floor has a PreCast integral 

threshold and curb that completely eliminates the most expensive steps 
in shower construction: the built-on-the-job floor, threshold and the advantages of PreCast 
pilasters. Glass filler panels at the jambs replace the pilasters, rest Floors than to read about 
directly upon the curb of the Monterey. The r1aT PreCast Shower Floor them. That's why we would 
simply slides into place—there’s no need for sub-pan, mortar, tiling like just five minutes of your 

and hours of costly labor. Try this new shower technique 

that saves you money and produces added sales appeal. 


It's so much easier to see 


time to show you this cross 
section sample. Clip coupon 
The Monterey shower floor, PreCast of sparkling terrazzo, is to your letterhead and get 
permanently leakproof and furnished as a complete unit with solid brass full information. No obliga- 
drain and stainless steel strainer plate. There is nothing else to buy 
-nothing else to install! The photograph shows an excellent and i i i 
economical shower combining the Monterey floor with a glass filler panel DI: ta 
and door forming the front. Either hinged or sliding doors, FIAT METAL MANUFACTURING CO. 
by others, may be used as the solid threshold provides 9323 Belmont Avenue, Franklin Park, Ill. 
a convenient foundation for the track. Please send complete information 
on your complete 


tion of course. 





line of shower equipment. 


Name win 


FIAT METAL MANUFACTURING CO. 


Company 





Packaged Showers * Doors * Floors 
Toilet Room Partitions Address... 





FOUR COMPLETE PLANTS: Long Island City 1, W. Y.; Franklin Park, Ill; Los Angeles 63, Calif.; Orillia, Ontario, Canada City 





Type of Business 
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CHRISTMAS EVERY DAY is the theme of In-Sink-Erator’s 
holiday campaign. Old St. Nick is smiling as he puts 
the food waste disposer under the tree, the Racine, Wis., 
~~. company says, because housewives have voted the food 
waste disposer one of their favorite Christmas gift appliances, 


MUSEUM PIECE: This is the grandaddy of 
all air conditioning. The whirlwind fan is 
operated by heat from the kerosene lamp 
H. T. Jarvis, president of the Recold Corp., 
Los Angeles, looks on coolly while actress 
Carol LeVeque enjoys the breeze. The con- 
traption is from the Recold museum of air 
conditioning and refrigeration equipment. 


‘~ 
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BIRTHDAY PARTY: The 4,000th centrifugal refrigerating machine 
for chilling water used in air conditioning large buildings came 
off Carrier Corp.'s line recently, just 35 years after the first 
unit was built. Helping in the celebration was Pamela Colway, 
whose grandfather, Louis Harris (left), worked on the first 
unit. Charles V. Fenn, a Carrier vice president, is looking on 
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RS-116, Hot Water Léon ao brelnouenbetiesr es 
Immersion Control for ; : s— 
high limit, low limit and 

circulator control with 

low-voltage relay under 

one cover. Fixed limit 

ceiling and differential. 

Use for tankless heater, 

storage tank heater or 

circulator control. 


aul 


L-52, Immersion Control 

for high, low limit 

control, circulator control 

or any combination. Remote, 
vertical or horizontal 
mounting. Fixed differentials. 
For tankless heater, storage 
tank heater or forced hot 
water installation only. 
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you can 


‘“*‘heat-up-the-joint’’ 


in a hurry 





when you use 


WROT COPPER 
FITTINGS 


Much faster and better soldering is assured when you use Streamline 
wrot fittings and copper tube. Because they're both made from the same 
material . . . the joints heat faster and more uniformly than do heavier 
pipe and fittings of dissimilar metals. 


Streamline wrot fittings offer you many substantial savings. They save 

time because they're so easy to prepare and assemble .. . they also 

save you money because they heat so rapidly you use less torch gas 
. and, in addition, they save you from call-backs 

because they always form permanently tight connections 

that never leak. Another bonus to consider is their smooth, 

mirror-like interior bore which provides maximum 

flow with minimum friction loss. 


With more jobs completed in less time by the 
plumbing contractor ... a profitable turnover 
by the wholesaler ... universal homeowner 
satisfaction... EVERYBODY PROFITS! 


Always insist on Streamline wrot copper 
fittings . .. made by the Mueller Brass Co. 
... the originator of the revolutionary 
solder-type fitting. 
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NEW HUSTLE FOR ‘58 .. . CHEVROLET 
LIGHT- AND MEDIUM-DUTY HAULERS 


More horsepower... more staying power in V8's and 6's! 


NEW CHEVROLET TASK:FORCE 58 TRUCKS <ZZineraa” 


9 


< 


6 


New Chevrolet light-duty Apache 
and medium-duty Viking models 
bring you V8's and 6's that deliver 
more horsepower, more eco- 
nomical and dependable hauling 
for the toughest jobs you've got! 
There’s new standard power in every light-duty 
model . . . a more powerful (145 h.p.!) edition of 
the engine most famous for economy and 
dependability, the rugged Thriftmaster 6. And 
the optional (extra-cost) Trademaster V8 is all 


new, the most highly powered light-duty truck 
engine in Chevrolet history! It’s ready to go to 


work with 160 h.p., 283 cubie inches of diaplace 
ment, short-stroke efficiency and weight-saving 
compactness! 

Chevy for '58 is here with new medium-duty 
power, too! Standard in Series 50 L.C.F. models 
is a new version of the Heavy-Duty Task- 
master V8, with 160 h.p. for fleet hauling and 
new durability features such as Stellite-faced 
exhaust valves and induction-hardened exhaust 
valve seats. And standard in Series 60 models is 
the time-proved Jobmaster 6 with more power 
than ever—150 h.p.—and a host of new fea- 
tures that mean more economy and dependa- 
bility on jobs that work a truck hard. See your 
Chevrolet dealer and save with Chevy’s new 
brand of hustle! . . . Chevrolet Division of 
General Motors, Detroit 2, Michigan. 


Latest editions of the ‘‘Big Wheel’’ in trucks 
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Talk about compatible color! Wait till you 


rat 
exer)’ t g\ see this Faucet with its ‘silverqgolden” look 
\ mctiteMolsliia Mitch Mimelistilelstt) @ sliait tito 


\9" nah 
Q sis MORE COLOR BEAUTY .. . 
& \9 NEM tC iigeltt MetitislitcMetiteMel(letiiltslsmere)(e| 


' stays beautiful for a lifetime. 


\ ‘ 4 AS a’ 
Sred> “ MORE OPERATING CONVENIENCE .. . 


ems betes (cMerelelive) Melel:t- Mh a-la alittle p 


MORE DURABILITY AND LONG LIFE... 


Teh WamStoshe)ititcle MeteletitatietileseMettitte:t.) 
top performance. See it soon! 


eitss elm aselet tele! 


Sterling Faucet 


MORGANTOWN © W. VA. avey 
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Questions and Answers 


Ohio Reader Cites Customer's Complaint. 


Seeks 


Answer to “The Case of the Roaring Water Pipe” 


To the Editor: 


Recently we were called into a 


new home where the owner com- 
plains of a roaring noise when cer- 
tain fixtures draw water. 

We are sending a sketch (Fig. A) 
showing the piping arrangement of 
the domestic water supply. The 
noise is heard whenever the auto- 
in the basement or 
either of two sill cocks on the side 
of the house is drawing water. 


matic washer 


rather 
than intermittent and keeps up as 


ae The sound is continuous 


long as one of the fixtures is open. 


The water pressure appears to be 
normal at 50 or 60 psi. 

Can you tell us what is causing 
this condition? 
Ohio S.K. 

To the Reader: 
The fact that the noise is contin- 


uous would seem to eliminate water 


hammer as the cause. 

We note from your sketch that 
the three fixtures from which the 
noise seems to emanate are all sup- 
plied by the same cold water line, 
rather than being fed by other sup- 
nly lines shown on your drawing 





SILL COCK 


\e 


FIRST FLOOR 


EE 


SILL COCK 











AUTOMATIC -+ 
WASHER 









































WATER SERVICE 
FROM STREET 











Fig. A: This sketch from a reader shows the piping arrangement for the do- 
mestic water supply in a home where the owner complains of a loud roaring 
noise when water is drawn from either sill cock on the sides of the house or by 
the automatic washer in the basement. All fixtures are on the same supply 
line (shown in color). Possible causes and a solution are given in the article 


This would indicate that the sup- 
ply line itself may be the real cul- 
prit. Water passing through pipe 
lines will set up vibrations especial- 
ly if the pipe is loose or in contact 
with other pipes or structural parts 
of the building. 


a We suggest you check the line in 
question and see if such a condi- 
tion exists. If any contact points 
are noted, it is quite possible that 
the 
transmission of sound vibrations to 
other high 
materials. 
The solution would be to insulate 
the water line at the contact point 
You might also check the shut- 
off valves controlling the supply 
line and make certain that they are 
in proper working order. END 


roar noise is caused by the 


sound transmission 


How to Figure Heat 
Emission of Radiators 


To the Editor: 

I have a book on heating that 
says the heat emission of a radiator 
in Btu/hr at 70F room temperature 
215F 


equal to pounds of condensation 


and steam temperature is 


per hour multiplied by 970 times a 


correction factor. The following 


example is given: 
13.7 


0 


<x 970 x .92 244 Btu 


Can you explain this example for 
us? We realize that ratings can be 
obtained from manufacturers’ cata- 
logs for radiators, but would like 
an explanation of the formula. 


New York E.C 


To the Reader: 

As indicated by the reader, the 
usual practice in sizing radiators o1 
convectors in everyday work is to 
the ratings of the 
manufacturer’s catalog and then 
apply the correction factor, which 
furnished by 
logs, to compensate for variations 
from the standard of the steam or 
water temperatures and for differ- 
ences in the room air temperature. 

Referring to the formula for cal- 
culating the heating capacity of a 
radiator, the room temperature of 


accept basic 


also is most cata- 


(Please turn to page 32) 
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Build Your Fixture Sales « Profits 
with this Complete Line of Bathtubs 


Perfect for Every New Construction 
and Modernization Requirement 





End Outlet Bathtub 
Provides Important 
Savings by permitting instaliation of trap 


and waste line above-the-floor 


The HUNTINGTON Models S-2650 (Right Hand Drain) and S-2651 


(Left Hand). The new practical design that has made Plumbing Indus- 
try headlines. Porcelain on steel. White and six colors. 16” high, 5’ long. 


Featured in the 1957 
N.A.H.B. Research Home 


[J ©2 ~<A mira 


<< 


Cope 


There is an Ingersoll-Humphryes tub for every bathroom and budget 
requirement. 

All of these bathtubs are of the highest quality. They are available 
in white and six beautiful pastels including four brand new HOUSE & 
GARDEN Magazine color selections. This unique combination of unsur- 
passed quality and newest color is now yours to sell and to step up profits. 

COMPLETE LINES OF EVERY KIND OF FIXTURE 

This same profit-making combination is available also in the com- 
plete line of I-H cast iron, steel and vitreous china lavatories and of 
water closets. In addition, Ingersoll-Humphryes makes a complete line 
of sinks in iron and steel. 

COMBINED SHIPMENTS FROM ONE LOCATION 

Best of all, you can get exactly what you need in fixtures when 
you want them .. . in mixed (cast iron, steel and china) or full truck- 
loads or carloads from a single, convenient shipping point. This assures 
you of proper inventories for faster turnovers and greater profits. 

Write, wire or phone us today! 


INGERSOLL-HUMPHRYES DIVISION 


Borg-Warner Corporation 


MANSFIELD, OHIO 


Export Sales: Borg-Warner International, 36 South Wabash, Chicago 3, Ill. 











EMCIMEERING 
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V ENAMELED CAST IRON 
V PORCELAIN ON STEEL 


The KENYON 
Models 1-2120 (R-H) and 1-2121 (L-H) 
Luxurious enameled cast iron 16” high 
recess tub. Broad, flat bottom, straight 
sides and 6” wide seat. Three papular 
sizes—41', 5’ and 51%’ lengths. va 


a 


+ 


The ALLEGHENY 
Models 1-2400 (R-H) and I-2401 (L-H) 
The nation’s roomiest enameled cast 
iron 14” high recess tub with widest 
and longest dimensions inside at the 
bottom. Safe 4%4” wide seat. 5S’ length. 


7% 


The RIO GRANDE 
Models S-2600 (R-H) and S-2601 (L-H 
America’s finest porcelain on steel tub! 
Wide, convenient, safe seat! Un- 
equalled in quality, design, beauty and 


comfort. 16” high. 5’ long 


a 


, 


The DEFIANCE 
Models S-2700 (R-H) and S-2701 (L-H) 
The Industry's best porcelain on steel 
budget bathtub. Perfect for practical 
economy Superior construction Full 
16” high. 5’ long 


. The BLISS 
Models I-2100 (R-H) and 1-2101 (L-H) 
The most handsome enameled cast 
iron corner tub! Broad, flat bottom pro 
vides extra bathing space and safety. 
16” high, 5’ long 





For a 
baseboard job 
that’s right, 
install 


KEENEY 


OMATIC 
TAMBER 
ENTS 





You get Keeney’s famous top- 
performing No. 14 Duovent plus 
air chamber. 














® Chamber creates high point for col- 
lection of air 





® Readily accessible from any angle, 
no screwdriver needed 


® Automatic venting is factory-set, no 
adjustment needed 


@ 3 sizes meet any job requirement 








Ask your wholesaler ...he should have 
Keeney Duovents in stock. 


MILLIONS OF DUOVENTS 
IN SUCCESSFUL OPERATION 


THE KEENEY MANUFACTURING CO. 


NEWINGTON, CONNECTICUT 


Follow the leader — KEENEY 
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“THE ONLY 
“SABRE SAW 


NEW (oS: “| SAW 


FASTER THAN ANY OTHER SABRE SAW 
FOR CUTTING IN METAL, WOOD, PLASTIC 


The D-23 Electric Hand Saw offers entirely new features in fast, ver- 
satile cutting for professional jobs. Competitive tests prove the D-23 is 15% 
to 50% faster than all competitive saws. And it’s made by DISSTON, 


a famous name in saws for more than 100 years. Only $98°° 


iT fp 


Action gives the DISSTON D-23 Electric Hand Saw its fast, 
pris cut. It reduces blade wear, too. The blade has an orbital motion (3,800 
strokes per minute). It cuts on the up-stroke, moves away from the material 
on the down-stroke. The result is less fraying of edges, truer cuts on circles, 
scrolls, straight lines or bevels. 


Detachable Cord. The DISSTON D-23 has a detachable bayonet socket 
electric cord so you can select the cord length of your choice. Extra, easy-to- 
change blades come with the saw for use in plywood, 2x4’s, plank lumber, 
sheet metal, pipes, tubing and plastics. 


* H.K. PORTER COMPANY, INC. 


Henry DISSTON O'VISION 
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FREE BOOKLET ; H.K.PORTER ClCOMPANY 


Henry OrIssTtTon ON°nrmvistion 


wn 


Mail this coupon today for ; 
an illustrated booklet out- 812 Tacony, Philadelphia 35, Pa. 

lining many other conven- Please send me without obligation the booklet about the new 
ient and exclusive features DISSTON D-23 Electric Hand Saw. 

of the DISSTON D-23. In- Name 
structions tell you how you . : 
can get the most out of your Street Address 
electric hand saw. City Zone____State 


—- anteacthon 
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Questions and Answers 


(Continued from page 28) 
70F and 215F in the radiator are 
the standard conditions that have 
been set up for testing cast iron 
For 
baseboards, the temperature of the 


radiation. convectors and 


air at floor level, which is consid- 
ered to be the entering tempera- 
ture, is 65F. 

In the example cited, the 13.7 
of the 
condensate 


component fraction is the 


actual measured in 


pounds per hour under test con- 
ditions. The number 50 represents 
the square feet of area in the radi- 
ator tested. In solving the fraction, 
we find that 13.7/50 equals 0.274 lb 
of steam condensed for each square 
foot of radiator surface. 

Since it has been determined by 
laboratory test that the. latent heat 
of evaporation is approximately 
970 Btu per pound of water evap- 
orated to 
pressure, we would expect every 


steam at atmospheric 
square foot of the radiator to put 
out 970 by 0.274 lb, or 265.78 Btu. 
However, this output is modified 
by numerous factors; including the 
and configuration of the 
radiator, the heat absorption by the 
iron, an emissivity factor between 
0.90 and 1.00, which is based on the 


1eight 


Contractor's Industrial Customer Thinks Fuel Bill 
Is Too High. Wants Him to Check Oil Consumption 


To the Editor: 

One of our customers operates a 
plating factory 
would like to run a check on his 


small metal and 
fuel consumption, which he thinks 
is too high. 

The factory uses water vats that 
are heated by steam from an oil- 
fired boiler. One vat holds approx- 
imately 2,000 gal. and 
measures 5 ft wide by 21 ft long by 
2% ft deep. Another vat holds 
1,000 gal. of water and measures 
half the size of the larger one. The 
water is kept at 130F in the larger 
vat and at 200F in the smaller one. 

Both vats, which are made of 4- 
in. steel plate, are located in a room 
where the temperature is 80F. 
About two thirds of the condensate 
from the pipe coils in the vats is 
returned to the boiler and the other 
third is wasted. The plant operates 
40 hours a week. 

Can you tell us how many gallons 
of No. 6 fuel oil should be burned 
in one week in order to heat the 
vats as described? 


Rhode Island 


of water 


S.R. 


To the Reader: 

The solution to this problem in- 
volves a calculation of hourly heat 
loss from each vat. Referring to 
the composite sketch (Fig. B) of the 


two vats, we note that heat from 
the hot water is lost through the 
sides, ends and bottom of each vat, 
as well as from the open surface of 
the water. 

The total area of the sides and 
ends of the larger vat comes to 130 
sq ft and the bottom is 105 sq ft. 
The the surface, 
therefore, also would total 105 sq 
ft. With the vats constructed of 1%4- 
in. steel plate, the coefficient of heat 


area of water 


DIMENSION 
SYMBOL 
a 
A 10’-6 
B 





FEET 


2000 GALS 


surface condition, and other local 


conditions that happen to be pres- 


ent. 

the 
reader, apparently all of these fac- 
tors have been brought into a 
single correction factor of 0.92, re- 


244 Btu 


In the example given by 


sulting in the answer of 
output for the radiator. 


s For fast approximations of radi- 
ation required, the figure of 244 
Btu for every square foot of steam 
radiation under standard condi- 
tions is generally used. This is the 
figure that has been determined by 
tests under laboratory control and 
the author of the book used by our 
reader obviously tailored his exam- 
the standard 


END 


ple to conform to 


figure. 


loss per square foot of surface is 
computed to be 1.29. 

The greatest loss takes place at 
the surface of the water since every 
that 
takes approximately 1,000 Btu from 


pound of water evaporates 
the body of water in the vat. In ad- 
dition, some heat is lost from the 
water surface by convection and 
radiation. 

The 


complex because the relative hu- 


calculations are somewhat 
midity of the air is changing con- 
stantly and the rate of evaporation 
is governed by the relative humid- 
According to the data, the 
(Please turn to page 145) 


ity. 


VAT CAPACITY 


sALS 


Fig. B shows a composite drawing of two hot water vats used in a metal 
plating factory. A reader wants to know how much fuel oil should be con- 
sumed per week in maintaining temperatures of 200F in the smaller tank 
and 130F in the larger tank at 80F room temperature. A method for figuring 
the heat loss from the tanks and converting it into fuel oil required in gallons 


per hour is given in the article. 
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sturdy nut and packing gland 
can be pulled down to 
compress packing around 
stem and prevent leaks. 
Packing can be renewed with 
valve under full pressure. 


union ring reinforces body 
at centerpiece joint and 
permits dismantling and 
re-assembling with the least 
amount of trouble. 


even distribution of metal 
gives added strength all the 
way around valve body, 
preventing distortion. 


PLUS 


Stainless steel seat and disc 
500-plus Brinell hardened. 
Renewable. 


When the service is severe and an ordinary valve just can’t take it .. . when 
the job calls for a valve that will give top performance for a long, long time 
. .. make your customer happy by putting in a new O-B Plug Type valve. 
He’ll appreciate the ruggedness and the extra long-life features shown above. 
But, most of all he’ll appreciate you for installing a valve that cuts his 
maintenance problems. 

O-B Plug Type valves are available as either globes or angles for 150 lbs. 
WSP and 200 lbs. WSP. For more complete information contact your O-B 
distributor, or write to the Ohio Brass Company, 380 North Main Street, 
Mansfield, Ohio. 


OBY 
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~ ORGANIC INSULATION 


JOINT 


“FIBROCEL INSULATION 


JOINT 


Joints are shown after exposure to high humidity and hot-pipe drying action under identical test conditions. 


Shrinkage test proves joints STAY CGhr 
Se ae with J-M FIBROCEL Insulation 


A new molded silica insulation 
developed for plumbing, heating, 
chilled water and dual service 
applications in the 35F to 300F 
temperature range 


ONLY FIBROCEL OFFERS 
ALL THESE ADVANTAGES 


No shrinkage—eliminates gaping joints. 
Resists compression—retains full-wall thick- 
ness. Uniform dimensions—precision formed 
for exact fit. Economical application—light- 
weight, easy to cut with a knife. Thermally 
effective. Permanent — flame, rot, odor and 
vermin proof. Developed by Johns-Manville 
Insulation Research. 


Johns-Manville 


Fibrocel completely eliminates 
objectionable shrinkage caused by 
atmospheric changes! 

Tests prove it won't shrink even 
after moisture exposure and pro- 
longed service under continuous 
steam flow. This means Fibrocel 
joints stay tight, with no unsightly 
gaps ... messy patching .. . or 
costly heat loss—ever! 

Fibrocel speeds installation, too! 
It is light in weight and a pleasure 


to apply. It cuts cleanly, easily with 
a knife. And its firmness and remark- 
able dimensional uniformity assure 
tight, smooth joints... and an over- 
all finished appearance that’s as neat, 
round, and true as the pipe itself. 


For complete information on Fibro- 
cel—get your free copy of the new 8- 
page folder, IN-155A. It includes 
physical properties, insulating char- 
acteristics, sizes and 
thicknesses available. 

Why not send for it 
today. Address 


Johns-Manville, 


Box 14, New York 
16, New York. (In 
Canada, Port 
Credit, Ontario.) 


li INSULATION 


MATERIALS -~ ENGINEERING - APPLICATION 
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will it cost to install 
baseboard heating 
in these homes? 


A lot less than you think when you install Tuttle & 
Bailey’s new Model B3 (34”) Baseboard Heating Panels. 


THE REASONS ARE SIMPLE 


With T&B Baseboard you buy heat not feet because its 
higher capacity means you can meet Btu requirements 
with fewer feet. In turn, that means lower installed cost 
for you. In addition, you have no extras to buy—dampers 
are an integral part of T&B Panels, enough joiner strips 
are included for you to complete the installation, and 
the attractive decorator gray cabinet finish eliminates 
the need for painting with most color schemes. 

And your homeowner customer gets advantages, too. 
A quality product, styled to harmonize with the most 
modern interiors, engineered for maximum comfort, 
efficient and economical to operate. 

For information on this best-of-all Baseboard Heating 
equipment, see your wholesaler . . . and write for a copy 
of Catalog No. 303. 


division of Allied Thermal Corp. New Britain, Connecticut 
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TIPS FOR 


A Secretary Dictates a Letter to Her Boss 


Ir MAY NEVER HAPPEN, but if 
your secretary ever should dic- 
tate a letter to you, it might read 
something like this: 

Dear Boss: 

For quite some time, you've 
been dictating letters to me, your 
secretary. With your permission, 
I'd like to send one to you. 

I’m very pleased with my job, 
but I think I would like it even 
more if you would let me relieve 
you of more routine work than 
After all, a 
plumbing and heating contractor 
is a mighty busy man. 

Some bosses have trouble dele- 
gating even minor responsibili- 
ties. 


I'm now doing. 


There’s no reason why a 
secretary shouldn’t open and 
screen mail, for instance. And 
standard letters—ones a secre- 
tary has taken scores of times— 
needn’t be dictated over and 
over. Just let the secretary write 
them. 


« The boss might also remember 
that standing over his secretary 
when she’s rushing out some let- 
doesn’t make her work 
faster. She may even get so con- 
fused that she’ll let some of those 
errors slip by. 

Probably nobody knows more 
about the boss’ over-all business 
and problems than the little 
lady sitting outside his office. 
Sometimes in handling a per- 
plexing office matter, she may 


ters 


have the solution. If she’s a good 
secretary she won't give it, 
though, until asked. And a good 
boss won't hesitate to ask. 

= So, in general, a_ secretary 
looks for responsibility, and usu- 
ally she can handle it. She’s part 
of management, in a way, but 
many offices aren’t making full 
use of her. That’s not to say, of 
course, that everything should 
be unloaded on her shoulders— 
just enough for the boss to at- 
tend to problems that are worthy 
of his great talent. 

On the other hand, as your 
secretary, I solemnly promise to 
listen sympathetically to your 
business problems. More 
portant, I pledge to keep my 
mouth shut in office gossip cir- 
cles and not run to you tattling 
every little gripe I overhear. 


im- 








MANAGEMENT 


I will answer the phone pleas- 
antly, even when it’s one of those 
I-own-the-world customers. 
When I act as a receptionist, I 
will be as polite and thoughtful 
as I am when a hostess in my 
own home. I will “warm up” call- 
ers and visitors for your charm- 
ing touch; I will screen out the 
pests, and smooth the ruffled 
feathers of the indignant. 

All this in addition to my usu- 
ally superb job of shorthand, 
typing, filing, and going out for 
coffee-and! 


s In return, I ask only a chance 
to relieve you of routine admin- 
istrative duties and feel that I’m 
more than a robot in your opera- 
tion. I’m willing to take some of 
your barking, incidentally, but 
hope you will balance it with a 
few words of kindness and ap- 
preciation. 

Sincerely yours, 

Miss Secretary 


A SECRETARY probably never dictates a letter to her boss, but if she did, he 
might get some ideas that would improve and speed up his office procedures. 
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For lasting heating and 
ventilating ducts —Wheeling 
sorlrre’ Galvanized Sheets 


Here’s a galvanized sheet that will take 
every bend, every fold and not crack its tight 
zinc coating. Wheeling soFTITE looks better, 
lasts longer and gives service above and 
beyond the call of duty. 


Uf 


Rs, > For trouble-free supply lines— 
Wheeling Continuous Weld Pipe 


Here’s a pipe that threads easily, works eas- 
ily. It’s uniformly smooth, clean and round, 
made of Wheeling’s own special analysis 
steel. It’s the answer to long-lasting, depend- 
able pipe installations. 


For both 


call your Wheeling Distributor 


For the name of your Wheeling Distributor, 
contact the Wheeling sales office nearest you 


Wheeling, West Virginia. 


IT’S WHEELING STEEL 


District Sales Offices—Atlanta, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Houston, New York, Philadelphia, St. Louis, San Francisco, Wheeling 
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The Gerber Bermuda bathroom features full size steel tub with 
bath and shower trim, pop-up drain. Lavatory is 20” x 18", has 
concealed front overflow, centerset faucet with aerator and pop-up. 
Closet is reverse trap. 


For more bathroom appeal... 


These two Gerber bathrooms 
cost little more than 


You can build more bathroom appeal into your 
homes with Gerber plumbing fixtures, at no extra cost. 
Gerber offers the most wanted bathroom features, so 
sensibly priced you can install colored fixtures instead 
of white, 2 lavatories instead of one, a full size tub 
instead of a “miniature.” Deluxe features such as reverse 
trap closets cost no more than most washdown models, 
and modern Gerber pop-up drains cost no more than 
most chain and plug styles. 


Gerber has five large, modern plants making a 
complete line of high quality plumbing fixtures, all 
moderately priced to give you full value for your plumb- 
ing dollar. They are easy to install and service and have 
smart, modern “harmonized styling.” 


Over a quarter of a century of experience supply- 
ing the building industry assures efficient handling of 
your order and “on time” delivery to your job site. All 
fixtures, including complete “packaged” bathrooms, are 
available from any of our 5 plants. Your Gerber rep- 
resentative is prepared to give you valuable job site 
service that cuts installation time. 


Free Booklet 
Send today for special builder 
booklet No. B10, ‘How to build more 


bathroom appeal into your homes.” 


Gerber Plumbing Fixtures Corp. * 


The Catalina vcathroom features full size steel tub with over-the- 
rim tub filler, connected waste and overflow. Lavatory is 19” x 17”, 
has concealed front overflow, centerset mixing faucet. Closet is 
close-coupled washdown type 


one of other makes 


Gerber offers a complete line of high quality brass, 
steel enamel ware, and vitreous china ware 


tee il 


r 





BRASS FIXTURES 


ws 


SHOWER STALLS CLOSETS 


BATHTUBS LAVATORIES 


AND SINKS 


Choice of 5 Gerber colors: Stainless White, Sunset Tan, Waterfall Blue, Lagoon 
Green, and Petal Pink. Gerber fixtures carry the Good Housekeeping Seal. 


232 N. Clark St., Chicago 1, Ill. 


Quality products, dependable service, from 5 modern plants... 


Kokomo, Indiana Woodbridge, New Jersey 


Delphi, Indiana 


Gadsden, Alabama West Delphi, Indiana 


Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J. 
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AT PRESS TIME 


INCLUDING WASHINGTON REPORT 


Lots of last minute news this month . . - and most of 


it_ good. 

Take, for example, the home building picture. In 
September, for the first time this year, single-family 
units ran ahead of the same 1956 month = about 3 percent, to 
be exact. Nothing to get wildly excited about, but good 
news nevertheless. 

Dr. George Cline Smith, vice president of F. W. Dodge 
Corp., construction analyst, told a DE reporter last month 

THINGS ARE that the corner may have been turned for new housing at 
LOOKING UP! long last and we'll see an upturn next year. 

Another "first" for 1957 was chalked up by the gas water 
heater industry. 

Manufacturers shipped 240,900 water heaters in October, 
a gain of 7.2 percent over the same month of 1956. 

It was the first time this year that a monthly total 
exceeded year-earlier figures and represented the highest 
monthly shipment total since August, 1956. 

On pages 85 through 89 you'll find the second article in 

WHAT'S AHEAD DE's analysis of business prospects for 1958. Be sure 
FOR '58? to read it so you'll know what's ahead for your business. 


























++ 


The battle lines on the "bid-shopping* bill. passed 
by the Hose last June and now before the Senate, still are 
being drawn. 

The latest national organization to take an official 
stand is the Refrigeration and Air Conditioning Contractors 

BATTLE OVER Assn. It was reported last month that RACCA's board of 
BID-SHOPPING BILL girectors voted to endorse the National Assn. of Plumbing 
STILL RAGES Contractors’ strong opposition to the bill. 

A committee composed of RACCA, NAPC and United Assn. 
representatives is expected to meet in the near future to 
plan strategy to defeat the bill, officially known as the 
Federal Construction Contract Procedures Act. 








**#+* 


The month of November was a busy one on the convention 
circuit. Among the groups meeting were the American 
Society of Sanitary Engineering, the National Warm Air 
Heating and Air Conditioning Assn., the Institute of Boiler 
and Radiator Manufacturers, the National Heating & Air 
NEWS OF Conditioning Wholesalers, Inc., the Refrigeration and Air 
NOVEMBER Conditioning Contractors Assn. and the Air Conditioning and 
CONVENTIONS Refrigeration Institute. 
The news emanating from convention sessions was, on 
the whole, "bullish" in nature. The consensus appeared to 
be that, while 1958 will be characterized by special 
problems, there is no real cause, economically speaking, 
for pessimism. (See page 86 and next issue for reports. ) 
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At its 5lst annual meeting in Ft. Lauderdale, Fla., the 
American Society of Sanitary Engineering put its official 
Stamp of approval on-what may be one of the biggest steps 
forward the plumbing industry has taken in its history, 
according to Wendell Dillon, president of the group. 


The group endorsed its approval of and ‘participation in 


the formation of a Plumbing Engineering Council to work 
ASSE CONVENTION toward development of more and better standards, upgrading 


GROUP ENDORSES of existing standards and the establishment of uniform 

PLUMBING ENGI- testing procedures. ’ 

NEERING COUNCIL Developed under the guidance of the Building Research 
Institute, the proposed Council evolved from a pooling of 
ideas by a BRI plumbing research committee Composed of 
representatives of the ASSE, National Assn. of Plumbing 
Contractors, the Plumbing Fixture Manufacturers Assn. 
and the U.S. Public Health Service. 

Details of the plan will be presented in the January 
issue, along with a full report of the convention. 





KK 


Two prominent names’ in home heating and air conditioning 
joined forces last month. 

The niew firm, the Heil-Quaker Corp., combines the 
central domestic heating and ‘air conditioning division of 
the Heil Co. of Milwaukee with the Quaker space heating 
plant and facilities at Lewisburg, Tenn. 

HEIL-QUAKER -CORP. The firm will manufacture its integrated line at the 
IS FORMED Lewisburg plant of Quaker and will have its administratiwe 
and sales offices at Nashville, Tenn. 

Joseph F. Heil, president of The Heil Co., is chairman 
of the board of the new corporation and The Heil Co. is 
the principal owner of Heil-Quaker. 


* KX 








The Plumbing-Heating-Cooling Information Bureau is now 





in business. 
At its ‘Nov. 25 meeting in Chicago, the Plumbing and 
Heating Industries Bureau officially approved the expansion 
NOW HEAR THIS... of its activities into a permanent industry-wide promotion 
agency. 
The new Bureau is expected to spark the biggest all- 
industry. promotion in the history of the industry. 











*e ¥% 


The 6th-annual Dealer-Management Conference of the Oil- 
Heat Institute of America is scheduled for Jane 15-17 
in Milwaukee. 

The conference will take the form of a round«table 
discussion consisting of a series of five topics of direct 
interest to contractors. 

OIL-HEAT INSTITUTE The panel topics are as follows: 

TO HOLD DEALER- "Selling Heating Oil and Oil Heating Equipment by 
MANAGEMENT Direct Mail," "The Jobber Has Fuel Oil Problems Too," 
CONFERENCE "How a Heating and Air Conditioning Contractor Sells Oil 

Heating Equipment," "Selling 0il-Fired Water Heaters," and 
"Twenty Years of Competition." 

The outlook for the oil=heat industry in 1958 also 

will be explored at the meeting. 
**** 





Have you signed up for DE's Big Push Remodeling Sales 
Contest? 
, If not, turn to page 101 and read how one contractor 
HERE'S A WAY is launching his 1958 campaign for bigger business by tying- 
' TO SELL MORE in with the contest. You can do the same! , 
REMODELING IN ‘58 You'll also find a complete listing of the many 
valuable prizes to be awarded to: contractors submitting 
the best evidence of their modernization selling methods. 
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C 
——" THE EQUIPMENT THAT LEADS THE WAY 


The BACKHOE-LOADER that 
every plumbing contractor should own! 


It'll pay you to have your own Davis Backhoe-Loader on the job- 
ready for you to use when you need it. 


This versatile equipment will surprise you with how many jobs it 
can do ... and why it does things that larger and more expensive 
equipment can’t. 

The Model 210 Davis Backhoe can dig flush alongside fences, wall. 
and buildings. It’s the only equipment—outside of a man with a 
shovel—that can do this. It has up to 10,000 pounds of breakaway so 
it can dig through asphalt and frozen ground. 


The operator—sitting on the large, comfortable seat which revolves 
with the boom—can see exactly where he’s digging all the time. That's 
important when you’re excavating around gas, water lines or under- 
yvround conduit. 

The Davis Loader with its streamlined design give you unparalleled 
efficiency on back-filling, carrying stone, tile and dozens of other jobs. 

How much does it cost? Much less than other makes that offer less. 


{nd it’s available for your favorite tractor. 


CALL WESTERN UNION OPERATOR 25 
for the name of your nearest dealer . . . or write direct for 
literature. (Please specify make of tractor.) , 
. 
MASSEY-HARRIS-FERGUSON, INC. 


INDUSTRIAL DIVISION 
1009 So. West St. Dept, DE Wichita 15, Kansas 


FLUSH DIGGING AND 
200 OPERATING ARC ON 
DAVIS 210 -BACK-HOE 





DoMESTIC ENGINEERING, DECEMBER 1957 








A STANDARD OF #8 i PTHE INDUSTRY 


Will Vulcan Radiator Make 
“Private Brand’ Fin Tube Radiation/ 


A Frank Statement of Policy For Job- 
bers, Plumbers and Heating Contractors 


Since 1927, when Vulcan originated finned tube and baseboard radiation 
in America, it has had many offers to produce ‘private brand’’ radiation. 
Over a period of years, these offers have increased. However, Vulcan's 
policy has never changed. Vulcan will not make “private brand” fin- 
tube radiation. 


Why Not ? 


Some offers have been generous and even flattering — why not make 
“private brand” fin-tube radiation? 


Three Important Reasons 


Vulcan has always stressed quality — in design and engineering, 
materials and construction. This strict policy has helped to make 
Vulcan a standard of the industry. 


By maintaining quality, we have created an abiding relationship and 
trust with the people who sell and install our products. When a con- 
tractor buys Vulcan from a jobber and completes the installation — 
commercial or residential — he has eliminated profit-killing com- 
plaints and call-backs due to faulty construction, cheap materials and, 
frankly, unreliable heat output ratings. ‘“Vulcan Rated” is our guar- 
antee of BTU output. Further, we insure our guarantee with IBR 
ratings. 


We shall continue our policy of producing quality fin-tube radiation 
at a fair price — so that our thousands of trade friends from coast- 
to-coast may go on selling and installing Vulcan with complete 
confidence — and — with profit. 


This, we sincerely believe, is good for them, good for us — and — good 
for the industry. 


) / 


Vice-President & General Manager 


THE VULCAN RADIATOR COMPANY 
775 Capitol Ave., Hartford, Conn. 
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It was planned to use heavy oil in two new buildings housing 
the service areas and restaurants at the Bordentown Inter- 
change of the New Jersey Turnpike. The buildings were designed 
to utilize a minimum of boiler room height. The problem was 
solved by the installation of two No. 42 LS-16 Smith Lo-Set 
boilers for heavy oil in each building. They are fired with 
horizontal rotary oil burners with induced draft — year ‘round 
operation for heating, air conditioning and domestic hot water 
requirements. 


H. B. Smith 42 Series boilers have a long 
and consistent record of high efficiency 
when fired by heavy oil. Their advanced 
flue design and large area of heating sur- 
face assure fast and thorough heat ab- 
sorption which results in important fuel 
economy. 

Ordinarily, these boilers are erected on 
concrete or brick foundations built to a 
height which would best accommodate 
most industrial oil burners. However, 
applications are sometimes encountered 
where there is insufficient head room above 
the boiler height to permit addition of the 
masonry base of the boiler. To meet — and 
beat — this problem, H. B. Smith supplies 
42 Series boilers with a special front section 
and oil burner mounting plate. Since oil 
burners from various suppliers require dif- 
ferent openings in the face of the plate, 
fronts are furnished with plain surfaces 
which may be drilled and cut to the proper 


specifications for the burner. 

H. B. Smith Lo-Set 42 boilers have been 
extensively tested under exacting and wide- 
ly varying conditions. Results establish that 
the boilers operate with customary H. B. 
Smith dependability at high operating effi- 
ciency. 


CAST IRON BOILERS 





H. B. SMITH CO., INC., WESTFIELD, MASSACHUSETTS «© Established 1853 
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CONTRACTOR ASSNS... . National 


Jan. 13-15—NARDA—Annual con- 
vention of the National Appliance and 
Radio-TV Dealers Assn.; Conrad Hil- 
ton Hotel, Chicago. 


Jan. 27-29—ASHAE—Annual meet- 
ing of the American Society of Heat- 
ing and Air-Conditioning Engineers; 
Penn-Sheraton Hotel, Pittsburgh, Pa. 


May 20-23—MCAA—Annual con- 
vention of the Mechanical Contractors 
Assn. of America; Hotel Ambassador, 
Los Angeles. 


June 30-July 3—NAPC—76th annual 
convention and exposition of the Na- 
tional Assn. of Plumbing Contractors; 
Pan Pacific Auditorium, Los Angeles. 


CONTRACTOR ASSNS... . State 


Jan. 20-23—lIllinois—Annual con- 
vention of the Illinois Assn. of Plumb- 
ing Contractors; Hotel Pere Marquette, 
Peoria. 


Feb. 10-12—Ohio—Annual conven- 
tion of the Ohio State Assn. of Plumb- 
ing Contractors; Onesto Hotel, Can- 
ton. 


Feb. 13-15— Minnesota—Annual 
convention of the Minnesota Assn. of 
Plumbing Contractors; Hotel Nicollet, 
Minneapolis. 


Feb. 21-22—Kansas—Annual con- 
vention and exposition of the Kansas 
Plumbing and Heating Contractors 
Assn.; Jayhawk Hotel and Topeka 
Municipal Auditorium, Topeka. 


Mar. 3-4—Kentucky—Annual con- 
vention of the Kentucky State Assn 
of Master Plumbers; Kentucky Hotel, 
Louisville. 


Mar. 10-11—Nebraska—Annual con- 
vention of the Nebraska Plumbing and 
Heating Contractors Assn.; Lincoln 
Hotel, Lincoln. 


Mar. 19-20—Maine—Annual conven- 
tion of the Maine State Assn. of 
Plumbing Contractors; Eastland Hotel, 
Portland. 
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Apr. 17—New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord. 


Apr. 17-19—New Mexico—Annual 
convention of the Associated Plumb- 
ing, Heating & Piping Contractors of 
New Mexico; La Fonda Hotel, Santa 
Fe. 


Apr. 17-19—Indiana—Annual con- 
vention of the Indiana Assn. of Plumb- 
ing Contractors; Hotel Severin, In- 
dianapolis. 


Apr. 17-19—Iowa—Annual conven- 
tion of the Iowa Assn. of Plumbing 
Contractors; Blackhawk Hotel, Dav- 
enport. 


Apr. 18-19—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Hotel Roanoke, Roanoke. 


Apr. 24-26—Washington—Annual 
convention of the Associated Plumbing 
and Heating Contractors of Washing- 
ton, Inc.; Davenport Hotel, Spokane. 


Apr. 25-26—Montana—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Montana; 
Placer Hotel, Helena. 


May 1-3—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Hotel, 
Grand Rapids 


May 6-8—California—Annual con- 
vention of the Associated Plumbing 
Contractors of California; Statler Ho- 
tel, Los Angeles 


June 26-29—New Jersey—Annual 
convention of the New Jersey State 
League of Master Plumbers, Inc.; 
Traymore Hotel, Atlantic City. 


WHOLESALER ASSNS. 


Jan. 20-21—PHWNE—Annual con- 
vention of the Plumbing and Heating 
Wholesalers of New England; Hotel 
Statler, Boston. 


Feb. 20-22 
tion of the 
Assn.; Gunter 
Tex. 


WDA—Annual conven- 
Wholesale Distributors 
Hotel, San Antonio, 


Mar. 30-Apr. 1—SWA—Annual con- 
vention of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


Apr. 9-11—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


Apr. 13-15—MAWA—Annual con- 
vention of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N. J. 


Oct. 25-29—AlI—Annual convention 
of the American Institute of Supply 
Assns.; Hotels Roosevelt and Jung, 
New Orleans. 


MANUFACTURER ASSNS. 


Dec. 1-4—NSPI—Annual convention 
and exposition of the National Swim- 
ming Pool Institute; Shamrock-Hilton 
Hotel, Houston, Tex. 


Jan. 19-23—NAHB—Annual conven- 
tion and exposition of the National 
Assn. of Home Builders; Conrad Hil- 
ton and Sherman hotels the 
Coliseum, Chicago. 


and 


NIWKC 
National 
Cabinets; 


Jan. 22 
of the 
Kitchen 
Chicago 


Winter meeting 
Institute of Wood 
Sheraton Hotel, 


Mar. 31-Apr. 2—GAMA—Annual 
meeting of the Gas Appliance Manu- 
facturers Assn.; The Greenbrier, White 
Sulphur Springs, W. Va. 


May 4-7 


ARI—Annual meeting of 
the Air Conditioning and Refriger- 
ation Institute; The Homestead, Hot 
Springs, Va 

(Please turn to page 65, column 2) 





Chester, K-2790-C. Size 19 x 17” 


KOHLER or KOHLER 


KOHLER CHESTER aS 


first enameled iron ledge lavatory in 
the industry 





You have fresh selling opportunities— afforded by a ledge lavatory a bh -% 
of enameled cast iron, another first. The Kohler line was also first 


to include an enameled iron shelf lavatory. 





In design, the Chester was inspired by the Chesapeake, of 
vitreous china, which has an established reputation for popularity Send for 


and successful sales. “KOHLER ... EVERYWHERE” 


w” 


Attractive features include 634” of wall-bearing surface for extra A handsome new booklet— 


support, a roomy basin, and built-in soap dish. Like other Kohler can be a valuable sales tool. It 

. , : shows with pictures the wide- 
lavatories, the Chester has a front overflow, leaving an unbroken pimttog' argon eden : 

: : pi spread use of Kohler plumb- 

expanse of sparkling, easy-to-clean surface in the rear. The con- ing fixtures in all types of 
venient Centra combination fitting is all-brass, chromium-plated. homes, institutions, commer- 
Available in the famous Kohler white and any of 7 colors. cial and public buildings in 

every part of the country. 


KOHLER CO. Established 1873 KOHLER, WIS. 


KOHLER or KOHLER 


PLUMBING FIXTURES + HEATING EQUIPMENT + ELECTRIC PLANTS + AIR-COOLED ENGINES + PRECISION CONTROLS 
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“Our SSP steel pipe sprinkler 
system withstands ground heavage, 
cuts labor time 663% sre'cr.coses.. 


Club Manager F. D. Croucher reports that 
detachable sprinkler heads can be in- 
stalled in three minutes per hole, supply 
31 gpm each at greens, 99 gpm on fair- 
ways. Course is watered weekly. 


Spang Steel Pipe sprinkler system waters 
the 16th green at Golf Crest. Entire 
course is now kept in top playing condi 
tion throughout the dry winter season. 


Piping Contractor: Cribbs Brothers, Houston, Texas; Spang Distributor: Hamilton Supply Co., Galena Park, Texas 


27,000 ft. of SPANG Pipe keep 
golf course green in dry months 


“It used to take one man eight hours, six days a week, to 
water the 116-acre Golf Crest course, hauling hoses, making 
connections and shifting equipment,” says Mr. Croucher. 
“Ground heavage, peculiar to this area, often caused under- 
ground pipe breaks, and repairs interfered with members’ 
games. Some course areas were too remote for watering and 
were in poor condition. 


“To correct this, we installed a permanent sprinkling 
system, using 27,000 ft. of Spanc Steel Pipe. The pipe was 
welded at the joints, coated and wrapped, and laid in pipe-line 
fashion 24 inches below ground surface down the center 
of the fairways. 

“Detachable head connections are located on 90-ft. centers 


on fairways. Four outlets serve eat h green, each tee has one, 
Water is drawn from three lakes on the course. 


5 reduced 


from 48 to 16 hours. Only manual labor now required is 


“As a result, time required to water the cou 


attaching sprinkler heads and operating the system. The 
SpanG Pipe is flexible enough to withstand the stresses of 
earth heavage, and we have no leaks or breaks, which also 
saves us money. We know we will get at least 25 vears 
service from this sprinkler system.” 


MAKE YOUR NEXT PIPE INSTALLATION SPANG! 


You'll get years of reliable, built-in service with quality- 
controlled SpanG Steel Pipe on any piping job. Uniformity 
throughout means easy installation, time saved, money 
saved. Let your nearby SpPANG Distributor serve you 


SPANG-CHALFANT SPANS 
DIVISION OF THE NATIONAL SUPPLY COMPANY 
General Sales Offices: Cw STEEL PIPE 
Two Goteway Center, Pittsburgh, Pa. 
District Soles Offices: Atlanta, Boston, Detroit, Houston, New York, 
Philadelphia, Pittsburgh, San Francisco, St. Louis 









































Erected by: THE FuLTON-DeKats HosprtaL AUTHORITY, ATLANTA, Ga. 


Architects and Engineers: ROBERT AND COMPANY ASSOCIATES, ATLANTA, Ga. Piping Contractor: J. S. Bkown-E. F. OLps PLUMBING & HEATING 
General Contractor: Rosert E, McKee GENERAL CONTRACTOR, INC., Corporation, Et Paso, Texas 
Datias, TEXAS Fire Protection System: GRiINNELL COMPANY, INC. 


GRADY MEMORIAL HOSPITAL 
selects JENKINS VALVES 
for long service life 


Looked at from any angle, Atlanta, Georgia’s new 
$21,000,000 Grady Memorial Hospital—1069 beds, 17 
operating rooms—is designed for economy in upkeep 
as well as efficiency. Like all operating equipment, the 
valves selected for this modern hospital had to pass a 
tough “physical”. 





Valves on fire protection lines are among thousands of Jenkins 
Bronze and iron Valves on duty at Grady Memorial Hospital. 


Hospital authorities and builders had no difficulty 
agreeing on the specification “JENKINS” for all stand- 
ard valves in the 21-story building. The extra measure 


of performance and reliability built into Jenkins Valves 5 K N Kl N S 

for generations assured long operating life, and low 

maintenance cost. LOOK FOR THE JENKINS DIAMOND ‘ 
No other valves have such a long record of efficient, <> 
economical service. A good thing to remember when 


1864 
you select valves ... especially since the valves that y ay 
bear the famous Jenkins Diamond mark cost no more. 

Jenkins Bros., 100 Park Avenue, New York 17. 
Sold Through Leading Distributors Everywhere 
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TWO QUICK WAYS 


to hook up automatic home appliances 


























Wrap swivel arm of Dresser boiler cocks and hose. For gas 
Saddle Tee around supply pipe, dryers, simply connect piping. 
insert bolt and tighten nut. Ideal in tight spots, doesn’t in- 
DRESSER Through opening in tee, drill terfere with existing pipe. Resil- 
Saddle Tee hole in pipe with 13/32” drill. ient Dresser gaskets assure leak- 
For automatic washers, attach proof seal for good. 


























Cut out small section of water or over cut, Tighten end nuts. Con- 
DRE SSER gas pipe with hack saw. Spring nect boiler cocks and hose or 
pipe ends apart. Slide branch tee piping to dryer. This fitting also 
Threaded Branch Tee completely over one pipe end. available in copper tube sizes. 


Realign pipe and center tee 


OF >, 
tn omy wri! )6=6l. DREGGER, ~~ Gam 
oe . : Manufact \ 
piping supplier, today! Or write: ® Division (st 2] ie 
Bradford, Pa. ae 
in Canada: Toronto and Calgary # imo 
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PUT THE 
SQUEEZE 


Your best answer to the profit squeeze is to put 
the squeeze on business expense whenever pos- 
sible. And when it comes to ready-to-use steel 
pipe costs, your Republic Pipe Distributor is the 
man to help you apply maximum pressure. 


For example, when you maintain your own 
pipe inventory, initial purchase price is only part 
of the final installed cost of the pipe you use. In 
addition, you underwrite the expense of ware- 
house space, manpower, equipment, and insur- 
ance. You actually pay for capital tied up in 
stock. You absorb any inventory loss through 


damage or other cause. 


You can do away with these costs by replacing 
your own inventory with your Republic Pipe 
Distributor’s warehouse stocks. While he faces 
the same expenses, he can spread them over a 
vast stock serving many customers. The result is 
reduced unit cost — with no sacrifice of conven- 
ience or dependability. 

Decide now to put the squeeze on pipe 
inventory costs. Get acquainted with your 
Republic Pipe Distributor. A phone call will get 
things started, 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


REPUBLIC Cteel Pipe Ge 








Brass Mills Hit by Imports. Call for 
Immediate Adoption of Relief Plan 


Tube market dips 15 percent in seven years 


New York Citry—Imports that 
are bringing 100 million pounds of 
brass mill products into the U.S. 
this year are seriously hurting the 
domestic brass mill industry, says 
T. E. Veltfort, managing director of 
the Copper & Brass Research Assn. 

Veltfort told DE that 
manufacturers are handicapped in 
trying to match U.S. labor rates 


domestic 


the low abroad and 


that immediate relief is necessary 


with wages 
for the essential copper and brass 
industry. 

The immediate relief sought 
would be on an interim quota 
the situation could be 
completely reviewed, Veltfort in- 
dicated. If it should then prove as 


basis until 


serious as believed, one of three 


relief measures could 
available: a wage-cost 
equalization import tax that would 


decrease as 


permanent 
be made 
wages abroad were 
raised, a raising of tariffs or a per- 
manent quota system for imports. 

To illustrate the inroads that im- 
ports have made, Veltfort cited fig- 
ures on imported seamless brass 
tube in the U.S. In 1950, he 


imports of this product represented 


said, 


less than 1 percent of the total mar- 
ket but by the middle of 1957, the 
figure had reached 16 percent. 

The lower wages and other cost 
advantages have enabled foreign 
producers to sell brass and copper 
products for 5 to 25 percent under 
U.S. prices, Veltfort added. 


Tells Heating-Cooling Group: ‘You've got a bright future’ 


Session also hears call for end to ‘stereotyped 
prejudices'—walls between industry and public 


New York Crry—A bright future 
for the hot water heating industry 
in the 1960’s was predicted by John 
E. Reed, president of the Better 
Heating-Cooling Council, at the 
Council’s recent meeting here. Reed 
based his prediction on the ground- 
work now being laid through large- 
scale promotion of the industry. 

Though housing sales are ex- 
pected to be down about 11 percent 
for 1957, Reed noted. sales of base- 
board radiators of all types have 
dropped only about half that 
amount, 5.7 percent, during the first 
seven months of 1957. 


we “We are undergoing a rolling re- 
adjustment,” Reed said. “But 
cause of the concentration of the 
hydronics industry on sales prob- 
lems, we feel that a bigger share of 


be- 


the market can be expected in the 
next decade.” 
The the 


two-day meeting of 


John White 


W. A. Burbine 


Council, whose 


made up of manufacturers, whole- 


membership _ is 


salers and contractors, also heard 
speakers from outside the industry 
probe deep into the factors affecting 
sales of hydronics. 

Irving Gilman, vice president of 


Gordon Andrew 


Newly elected officers of the Better Heating-Cooling Council are John White, 
president; W. A. Burbine, vice president; and Gordon J. Andrew, also a vice 


president. 


White is president of Taco Heaters, Inc., Cranston, R. |.; Burbine 


is director of heating and air conditioning sales for Crane Co., Chicago; and 


Andrew (a Detroit wholesaler 


is president of the Central Supply Assn. 
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the Institute for Motivational Re- 
the 
the industry to establish a “psycho- 


search, emphasized need for 


logical franchise” and a “dynamic 


industry personality” to insure an 
increasing market for its products. 


series ol 


that a 


“stereotyped prejudices, blocks and 


» Gilman said 
walls exist between the industry 
Con- 


sumers see their home heating sys- 


and the consumer public.” 


tems “not as friends that provide 
them with warmth and comfort, but 
as hungry dragons eating up fuel 
dollars.” There is a need, he said, 
to break through these misconcep- 
tions and find out “not only what 
the but 
does” about the product. 

The business meeting, attended 
by representatives of each of the 
Council’s member companies, also 


consumer says what he 


heard an 
by John 
Standard, 
Congress held recently in Wash- 
ington, D. C. (See page 93.) BHC 


was a prime organizer of the con- 


up-to-the-minute report 
C. Adams, American- 
on the Women’s Housing 


gress and one of five trade asso- 
ciations that sponsored the event, 
at which almost 100 women from 
their 
about heating and plumbing. 


45 states expressed views 


2 Council members also heard the 
1957-1958 programs outlined, with 
special emphasis placed upon the 
Cleveland Better Heating-Cooling 
Council. Three officers of the new 
group (the first local-level branch 
of the national organization) gave 
a first-hand report on the progress 
of the community promotion or- 
ganization. (See January issue of 
DE for an exclusive interview with 
the Cleveland officials.) 
Task force chairmen of 
BHC projects outlined the progress 
(NEWS continued on page 54) 


various 
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ate material of all 
O., pump manufacturer, at the 


A MONUMENT TO DRUDGERY: Not marble or granite but the most appropri 
a pile-up of pails 
recent 


- es 


was used by the Deming Co., Salem, 


Ohio State Fair. The pails shown 


represent only one-fourth of the 465 pails of water carried in a month by 


a typical farm family. The display showed how an electric 
than 


delivers this much water for less 


water system 


five cents worth of electricity. 


Industry Maps Campaign to Revitalize 
Gas Air Conditioning Market in 1958 


New York City 
the 
conditioning in 


A campaign to 
market for 
1958 
mapped by the gas industry in co- 
operation with the Arkla Air Con- 
ditioning Corp. 


revitalize gas ail 


has been 


Arkla, a Delaware corporation, 
is a subsidiary of the Arkansas- 
Co., Shreveport, 
La., which recently purchased the 


Louisiana Gas 
air conditioning division of Servel, 
Inc., Evansville, Ind. 

Following a meeting with J. C. 
Hamilton, Arkla president, the air 
conditioning promotion committee 
of the Gas will 


American Assn. 


constitute a task force to mobilize 
the gas 


joint promotion 


the support of nation’s 
companies for a 
campaign. 

A series of regional symposiums 
will be held across the country in 
early 1958 to promote the gas air 
conditioning drive. A plan for na- 


tional advertising and promotion 
also is being drawn up 

The association’s research section 
plans to have at least three operat- 
ing experimental units of new gas 
air conditioning systems ready for 
demonstration to interested manu- 


facturers by the end of this year 


Has the corner been turned in 
home building? For a late report 
on new construction trends... 


turn to page 89 





News . . . continued from page 53 


DEFENSE DEPARTMENT CITATION for outstanding cooperation with the Armed 


Forces Reserve was presented to Trane Co. president D. C. Minard 


from left) in ceremonies at the La 


Minard are Col. E. B. Briggs; Capt 


Crosse, 


second 
Top brass flanking 
and Col. C. E. Cg: 


Wis., plant 
L. Neubauer 


Gas Heating Shipments in Strong 
Sept. Rally. Slightly Off 56 Pace 


New Yor«k 


ments al 


Crry Factory ship 


residential gas heating 
equipment in September were anly 
slightly 
the Gas 
DE last 
leabl 
CiIAMA asaicl the 


Hival mbyipnnyne it 


below those of a year ago 
Mivs. Assn, talc 
hey represent a 


Aveuat level 


Appliances 
manth 
Ball oVvel 
Ballin oVel Au 


were wpeater than 


would apdinarity: be aeeaunted fay 


hy seasonal Inflvenees and general 


\\ repreaented the beat yeareta 


year eonpeariaoh ao far ty Tay 
Clasefiped Hipmiente to 
(aled WATOO th Septeniber 


hago 


Turia 
1M per 
eent fewer than the 


HWippredt 


New York Contractors 
Elect 1958 Officers 


New The Plumbing 
Contractors Assn, of the City of 
New York, Long Island and West 
chester County, Ine., recently re- 
elected John P. Garofalo of Brook- 
lyn as president. Matthew Flood of 
Suffolk was named vice president, 
and Nicholas T. Shelton of Nassau 
August A 
Island 


Yorn Crry 


continues as secretary. 
Tolomie of Staten 
treasurer of the organization. 


remains 


in the same month last year, and 


up sharply trom the 74,500 
tatal 
oy 


perovent 


\ugust 
However, for meanths in 


148 


Thitie 
shipments are running 
helaw IM40 tleures 


Ciaa-tived boiler 


hipments tw 
taled 14,200, dawn 4.4 percent fran 
PHAt lotala for the 
of iia yeas 
wal af 44 


previa taal \ewl 


Neplember af 
tTivat Hine manth Haw 


PV Tha ' 


Perey 


aver hye hive 


Hydronic Meeting Hears 
About ‘Bright Future 


(Continued from page 53) 
and plans of their programs. A new 
color cartoon movie is expected to 
be ready this month. Showing of 
the cartoon, aimed to interest the 
public in the benefits of hydronics, 
is expected to take place on 300 
TV stations in 1958. The consume: 
booklet “Heart of the House,” with 
25,009, is 
nearly exhausted, it was pointed 
out. It that 
20,000 copies will be needed to fill 


an initial press run of 


was agreed anothe1 


homeowner demand. 


New Officers Selected 

John White was elected president 
and a director of the Council fo: 
the 1957-58 term. White is presi- 
dent of Taco Heaters, Inc., Crans- 
ton, R. Il. He retiring 
president John E. Reed, secretary 
of The H. B. Smith Co., Inc., West 
tield, Mass 

Elected to 
dents were Gordon Andrew 
dent of the Central Supply 
and W. A 


tor af heating and ai 


succeeds 


Serve as Vice presi 
presi 


Assi 


Chicago Burbine, direc 


4 onditioning 


ales tar Crane Co, Chiecaga 


Andrew is also 


“se 


presicent at the 
Andrew Cao Detrait 


Hipeetay Tht 


* eit hoard al 


New 
vole 

Huby 

Hail 


eleoted curing thy Were 
W hyite Need \vvlpew 
Paul W Nihil rit 


' ibn 


Submersibles Offer Opportunity to 
Upgrade Pump Business, Wozar Says 


The 


pump is definitely the pump of the 


Chie ago ubmersible 
future and, with the proper promo 
the 


tunity of a lifetime to upgrade the 


tion of it, there exists oppor 
entire pump business.” 
This was the theme of a 
of the union” made by 
Louis Wozar, president of the Tait 
Manufacturing Co., Dayton, O., at 
the recent annual meeting of the 
National Assn. of Domestic and 
Farm Pump Manufacturers here 
Wozar described the submersible 
as “a better pump with better profit 
possibilities,” but charged that it 


‘state 


address 


too often has been promoted “with 


a negative, defeatist, apologetic ap 
proach,” 

He then called upon manufactur 
ers to develop new and bette prod 
ucts with the installer and the cus 
tomer in mind, and follow through 
with and enthusiasm to 
help the wholesaler and the deale1 
sell these products 


ingenuity 


Tait, which has a complete line 
of submersibles including both two 
wire and three-wire models, ex- 
pects to carry on a “continued, ag- 
gressive and constructive” 
program, Wozar said. 


sales 
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er Co. New York City; T. L 
Arnold, Fedders-Quigan Corp. 
Maspeth, N. Y.; Carroll Baumgard- 
ner, National-U.S. Radiator Corp., 
Johnstown, Pa.; Owen Desmond, 
Modine Manufacturing Co., Racine, 
Wis.; Virgil Good, Burnham Corp., 
Irvington, N. Y.; James Legg, Fed- 
eral Boiler Co., Midland Park, N. J.; 
Milton Lundgren, Vulcan Radiator 
Co., Hartford, Conn.; Marvin 
Mitchell, Weil-McLain Co., Michi- 
gan City, Ind.; R. Edwin Moore, 
Bell & Gossett Co., Morton Grove, 
Ill.; Daniel Quinn, American- 
Standard, New York City; Alfred 
Whittell, Jr., Raypak Co., El Monte, 
Calif., and Warren Webster, War- 
ren Webster & Co., Camden, N. J 


Kohler Expansion Will 
Double Present Output 


Wis 


nounced recently 


Co 


will re 


Kohler 
that it 


model its plant here for the manu 


KOHLER an 


Chase Brass & Copper Co 


are being passed on to the 


facture of vitreous china plumbing 


fixtures at a cost of more than $14z Warersury, Conn.—-Copper for 


million 
he 
remac ling 


pleted 


plumbing and heating installations 


said that a big bargain today, it was can 
cluded last by 
Hrass & Copper Co, atler surveying 
the 


all 


company when the \ 


praject has been com manth the Chase 


ind its new $6 millian pot 
eanstructed al 


hall 


tery now hein vontractars 


the 


plumbing 


Wt 


. 


partanbura, wm. | in i prea U.S. an relative oasts al 


duction, Nahler wall than Dubin ayateny 


eee 


sipped 


hautyte it Present output ab Vi \ Avmatrangd, Chane Wiel 


tTreatie Obie Totus mer al tule ale all that “while 


King's Election 


They're Happy About Joe 


CAST IRON SOIL PIPE OFFICERS: Joe King, Ill, right, was elected president 
for 1958 of the Cast Iron Soil Pipe Institute, at the organization’s annual 
meeting at Scottsdale, Ariz. Homer E. Robertson, center, is executive vice 
president, and A. S. W. Love, left, is vice president. King is president of 
the T. D. King Pipe & Foundry Co., Anniston, Ala.; and Love is executive vice 
president of the American Brass & Iron Foundry, Oakland, Calif 
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THIS CHART SHOWS what a good buy copper products are today 
With the cost of raw copper declining 


consumer 


Lower Copper Prices Being Passed 
on in End-Use Products, Chase Says 


PRICE 
INCREASE 


COST OF LIVING 
+55 


% OF 
PRICE 
50%< DECREASE 


1 40% 
| 


t 50 


Based on U.S, Dept. of Labor statistics and ot ° 


says the 
the savings 
p-h products, Chase 


of copper says 


the prices ft ne all building 


along 


pris 


vuln 


material I * Dee! i rg 
with the « oppel 
es have bee rhe 
tinued bo 
} 


he mre 


tThravuah o¢ 


CuUppel 
alone 

heating Laprpatie 
available at bars 


hve 
Ariat 


dvap 


Olally 


OOM OT ieee Pyetl th 


i | ie Vebbmentuite \ 


pylanenadaiene tall Patina 


heathen i rye 7 Tarailh 


het thvatall pactlant beating 


National-U.S. Radiator 
Sales, Net Earnings Up 


PA 


Radiator Cor p. ha 


JOUNBTOW p 


National-U. 8S 
AnHHoUNnCE d that 


het income after the ix 


1N57 


taxes tor 
month period ending Sept. 30 
showed an 


15 


responding 


increase ol approxi 


mately the 


percent over col 
1956 period on a rise 
of 7 percent in sales 

The company stated that sales of 
products not dependent upon the 
of construction 


showed healthy increases 


rate residential 


(NEWS « ontinued on page 56) 





News. . . continued from page 55 
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FRED W. BELZ (left), president of Walworth Co., readies the next brick for the 


cornerstone laying of the firm’s $5 million brass valve manufacturing plant 


at Braintree, Mass. 


Doing the honors are Mrs. Foster Furcolo, wife of the 
governor of Massachusetts, and U. S. Senator Saltonstall. 


The man at the 


right is H. S. Payson Rowe, an official of Hancock Mutual Life Insurance Co 


Walworth Starts New Valve Plant 
to Meet Demands of Nuclear Age 


The need for 
the 
and manufacture of industrial 


BRAINTREE, MAss 
extensive research in design 
valves to meet the demands of fast- 


changing industry requirements 


Fred 
Wal- 


was emphasized recently by 
W. Belz, president of the 
worth Co., New York City. 

Speaking at the cornerstone lay- 
ing for the 
new $5 million brass valve manu- 


ceremony here firm’s 


facturing plant and research labo- 
ratory, Belz said that stepped-up 
nuclear energy and guided missile 
programs, as well as new chemical 
processing methods, will demand 
new materials and design to meet 
special requirements in 
One of the chief 


the new engineering 


automatic 
valves. duties of 
and research 
lab will be to meet those require- 


ments. 


New England Oil Heat Service School 
to Open in Massachusetts Jan. 6 


The 


service 


13th 


school 


Boston annual oil 
heat presented by 
the Oil Heat Institute of New Eng- 
land open next 
Cambridge, Mass., 
Framingham, Mass., on Jan. 7; 


will month in 
on Jan. 6; 
Fall 
River, Mass., on Jan. 8; Providence, 
R.I., on Jan, 9; 
on Jan. 10. 
During the course of the sessions 
last through the 
March 


will be given on combustion testing, 


and Quincy, Mass., 


scheduled to 


second week in lectures 


air patterns and drafts, domestic 


hot water and servicing of various 
types of heating equipment. 

Complete information about the 
school may be obtained from I. C. 
Sutherland, director of 
Oil Heat Institute of New England, 
839 Beacon St., Boston 15. 


education, 


Orangeburg Sales Up 


OrANGEBURG, N.Y.—Sales of the 
Orangeburg Manufacturing Co. for 
the 36-week period ending Sept. 8, 


1957, were up nearly 3 percent over 


the last This 
year’s sales figure was $9.1 million. 
Earnings, after taxes, totaled $796,- 
845 compared with $814,003 for the 
similar period last year. 


same period year. 


The company pointed out that 
non-recurring expense for develop- 
ment of its new plastic pipe was a 
factor in the lower earnings. 


Ekco Names Reps for 
Stainless Sink Div. 


Canton, O.—Ekco Products Co. 
has named the first group of sales 
representatives for its recently or- 
ganized stainless steel sink division 

E. C. Ziegenfus, vice president of 
the division, announced the follow- 
ing appointments and territorial as- 
Gardner-Edison & Co., 
Ohio; (oa. 
Pittsburgh, for western Pennsyl- 
vania and northern West Virginia; 
Glenn W. Hicks, Milwaukee, for 
Wisconsin; Harold G. Blair Co., 
Berkley, Mich., for eastern Michi- 
Julian O. Skindelien, Min- 
neapolis, Minnesota, North 
Dakota and South Dakota; and 
Warren A. Rademacher, Ames, Ia., 
for Iowa. 


signments: 


Cleveland, for Busch 


van; 


for 


Brass-Craft Opens New 
Distribution Center 


Brass-Craft Manufac- 
turing Co. has announced the open- 
ing of Brass-Craft Western Co. in 
Dallas, Tex. The 
supply southwestern 
the line of 
plumbing specialties and handle ill 
invoicing and shipping for Texas, 
Oklahoma and Arkansas. 

Sidney Factor, vice 
president in charge of production 
at the company’s Detroit factory, 
has been appointed president and 
manager of the Western 
Robert Dubuque been 
named sales manager. Newly ap- 
pointed sales representatives for 
Brass-Craft Western are Henry E. 
Wood & Associates, Dallas, Tex.: 
Robert W. McKinney, Houston, 
Tex.; and O. T. Carroll Co., Okla- 
homa City, for the states of Okla- 
homa and Arkansas. 


DETROIT 


company w ill 
wholesalers 
brass 


with firm’s 


formerly 


general 


firm. has 


(NEWS continued on page 58) 
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For Mine-to-Market Dependability 


That Builds Your Reputation ... 


Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick identification 
in the stockroom and ‘on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are Snemrpeanem, including precise 
uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge 
Copper Products Corporation, 300 Park Avenue, New York 22, N.Y. 


PHELPS DODGE (0° ?5 PRODUCTS 


CORPORATION 


NEW YORK, N.Y. © LOS ANGELES, CALIF. 
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continued from page 56 


KYOVA PRESENTS ANOTHER $1,000 CHECK: The second winner in the monthly 
$1,000 “Learn the Kyova Name” contest sponsored by Kyova Fiber Pipe Co. 
of Ironton, O., is p-h contractor Robert Lyons of the Guy M. Lyons Co., Belle- 
fonte, Pa. ‘Lyons (center) was presented with his check by James S. Pardee, 
Kyova’s regional sales manager. The other men in the picture are John M. 
Fisher of Hazzard & Co., Kyova sales representative (second from left); Sam 
Hoff of Hoff Supply Co. (right); and Thomas DeCoursey (second from right). 


Chase Begins Operation in New Tube 
Mill. Calls It ‘Most Automated’ 


Chase Brass 
& Copper Co. has begun operations 


WATERBURY, CONN. marking and rejecting faulty tube. 

In discussing the new facilities 
with a Domestic ENGINEERING 
porter, Moseley said they will im- 
prove yields 


at its new copper tube mill in 
Cleveland. Chase the 
mill “the nation’s largest and most 
highly automated.” 

G. B. Moseley, the 


president in charge of sales, says 


re- 
calls new 
reduce 


“Such 
“coupled 


and manu- 
savings,” 


with the 


facturing costs. 


firm’s vice Moseley said, 
that the new facility provides un- 
interrupted production of copper 
tube, from billet to finished tube, 
on electronically-controlled, high- 
speed machines. According to Mo- 
seley, tube in longer continuous 
higher dimen- 
Chase 


ever produced before can be manu- 
factured at the Cleveland mill 


lengths and with 


sional accuracy than has 


a Last month Chase opened its mill 
for inspection to business magazine 
editors, industry officials and the 
public. The 
400-foot 

bench—the longest in the world 


general firm dis- 


played its long draw- 
capable of simultaneously drawing 
five tubes from an initial length 
of 43 feet to straight lengths up 
to 210 feet; and its magnetic defect 


current low price of copper, are ex- 
pected to make copper tube avail- 
able in markets not previously 
reached and to improve the com- 
petitive position of copper tube in 
the plumbing-heating industry.” 


Trane Builds Plant for 


New Residential Line 


La Crosse, Wis.—The Trane Co. 
broke ground recently in Clarks- 
ville, Tenn., for a $142 million, 150,- 
000 square foot factory. The new 
plant will manufacture 
type residential air conditioning 
units, marking Trane’s entrance 
into this field. Occupancy for the 
new plant is scheduled for early 
February, 1958. 


central- 


Youngstown Tube Income 
Sets Nine-Month Record 


Youncstown, O.—Youngstown 
Sheet and Tube Co.’s income for 
the first nine months of 1957 set a 
new company record. Earnings to- 
taled $31 million compared with 
$24 million for the first nine months 
last year. 

During the first nine months the 
company made more than four mil- 
lion tons of ingots, compared with 
3.8 million tons in 1956. 

(NEWS continued on page 60) 


BOOSTS QUALITY ELECTRONICALLY: This device in the Chase Brass & Copper 
Co.’s new tube mill at Cleveland electronically detects internal and external 
defects in tube and ejects the faulty tube with the defective area marked. 


detector that performs internal and 
external inspections, automatically 
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It's Flow-Cold again for ‘57— the most ad- 
vanced, most specified line of packaged 
chillers in the 3 thru 20-ton range. Whether 
you're an engineer requiring the best in de- 
sign and construction, or a contractor look- 
ing for ease of installation and trouble-free 
operation, there are good reasons for head- 
ing your chiller specifications with “Acme 
Flow-Cold.” 


The Flow-Cold’s components—Dry-Ex® chill- 
er, condenser, heat exchanger and super 
quiet, accessible-type, hermetic compressor 
— are tops for advanced engineering . 
proven performers! Flow-Cold chillers are 


complete packages . . . all piping and wir- 
ing factory-installed and tested in operation. 
All necessary controls are furnished 

now fully enclosed to stop unauthorized tam- 
pering. And Flow-Cold chillers are not only 
factory tested, they're certified ... a “first” 
among chiller manufacturers. 


Now add the Flow-Cold’s newly streamlined 
wiring and piping, neat, pre-formed pipe 
insulation and inherent compactness of 
Acme’s Flow-Cold design . . . and you have 
a chiller that’s just as good looking in an 
installation as it is efficient and economical 
to operate. 


NOW TAMPER-PROOF 


Ever experience the damage to a system from control “adjust 
ments” by inexperienced personnel after a job is installed? The 
Flow-Cold’s new enclosed box can be locked to “foil the fiddle 
fingers” and keep servicing in the hands of men who know how. 





Aree Deowstows Bar 


AND TEST-CERTIFIED 


Proof of seven factory test procedures 
conducted under full load, Acme’s Cer- 
tificate of Performance guarantees every 
Flow-Cold’s ready-to-go dependability. 


ene eee eee 


“ YFCHLO INDUSTRIES INC. Jackson, Michigan 


Liquid Heat 


‘co if L a 


Packaged Packaged Evaporative Condenser 


~Ex 
Liquid Chillers Receivers Exchangers Condensers Chillers Heat Pumps & Cooling Towers Room Conditioners 
Manufacturers of Quality Air Conditioning and Refrigeration Equipment since 1919 
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News. . . continued from page 58 
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KITCHEN DISPLAY BACKGROUND with clips for attaching cabinets is offered 
by Whirlpool Corp., St. Joseph, Mich. For complete description, see page 144. 


Your Prospects Will Be Told About the 
Benefits of Oil Heat in New Program 


New York City—The oil heating 
industry will expand its publicity 
program in 1958. Implementing the 
program will be the Oil Heat In- 
dustry News Bureau with offices in 
Baltimore. The announcement of 
the new bureau was made to Do- 
MESTIC ENGINEERING last month by 
Ralph H. L. Becker, managing di- 


Names in the News 


Irwin Schlosser has been named 
assistant to the president, and 
John J. Flynn has been named vice 
president in charge of sales of The 
Central Foundry Co., Newark, N. J. 


Penn Controls, Inc., Goshen, Ind., 
has appointed H. M. Carnahan di- 


rector of sales. 


a 


H. M. Belmuth 
Chesflex Div. 


H. M. Carnahan 


Penn Controls 


rector of the Oil Heat Institute of 
America. 

Becker said the bureau will pro- 
vide news releases and feature ar- 
ticles for newspapers, magazines, 
radio and television. The new bu- 
reau will also supply local OHI 
chapters with releases to be used in 
their own areas. 


R. E. Olson has been appointed 
manager of the residential heating 
and cooling systems of the Plumb- 
ing and Heating Div., American- 
Standard, New York City. 


The Chesflex Div., St. Regis Pa- 
per Co., Yonkers, N. Y., maker of 
polyethylene pipe and_ related 
products, has named H. M. Belmuth 
to the position of sales manager. 


J. A. Gilbreath 
Typhoon A-C 


L. M. Call 
Airtemp Div. 


Modern Swimming Pool Co., Inc., 
White Plains, N. Y., has appointed 
M. M. Harris national sales and 
advertising manager. 


Fred Mulcahy has been named 
assistant sales manager in charge 
of products for the oil heating in- 
dustry of the Delavan Manufactur- 
ing Co., West Des Moines, Ia. 


J. A. Gilbreath has been ap- 
pointed vice president of sales for 
Typhoon Air Conditioning Co., Inc., 
Division of Hupp Corp., Brooklyn, 
N. Y., succeeding M. E. Mooney 
who has resigned. 


The Airtemp Div., Chrysler 
Corp., Dayton, O., has appointed 
L. M. Call merchandising manager. 


York Corp., subsidiary of Borg- 
Warner Corp., York, Pa., has 
named R. E. Cassatt general sales 
manager of packaged- products, 
M. S. Lebair assistant vice presi- 
dent of marketing and R. G. Wer- 
den general sales manager of engi- 
neered equipment. 


D. C. Seitz has been appointed 
refrigeration sales manager of 
McQuay, Inc., Minneapolis. R. D. 
Kemper been named 
manager of the coil department. 


has sales 


R. S. Heide nheim has been 
elected to the board of directors of 
McQuay -Norris Manufacturing Co., 
St. Louis, replacing the late R. F. 
Jacobson. G. O. Stone has been 
named secretary and treasurer of 
the company and E. J. Marting has 
been named assistant secretary and 
treasurer, 


Crane Co., Chicago, has ap- 
pointed M, Nelles vice president of 
engineering and P. S. Kempf vice 

(NEWS continued on page 154) 


M. S. Lebair 
York Corp. 


R. E. Cassatt 
York Corp. 
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is getting better 


all the time 





dream of an Eljer bathroom contest! 


Thousands of plumbers already 


Entries are pouring in 


There’s even more interest in bath- 





room modernization than we 

imagined! From north, east, south 

and west, Plumbing Contractors are 

hurrying to take part in this great promotion. They 

want to sign up the contestants who design the’ winning Still tl me 

‘‘Dream of an Eljer Bathroom.”’ Winners will see their ; 
dreams come true in the form of bathrooms they de- for you to be listed 


signed, installed in their homes by Plumbing Contrac- 


tors, absolutely free. In local ads tee free 


Ads will soon be running in Eljer’s gigantic pro- 
motion of the “Dream of an Eljer Bathroom’’ 
Contest. If either This Week or Parade is distri- 
buted with the Sunday paper in your area you can 
be listed in the ad which reaches most of the 
families who are your prospects. Other Eljer 
advertisements in Better Homes & Gardens and 
American Home will sell your prospects in towns 


where the Sunday supplements do not appear. 

















You can win 

a week 

in the California sun 
and a new 

Cadillac 


Plumbers have not been forgotten when it 
comes to handing out prizes in this huge 
contest. If you supply the entry form to the 
grand prize winner, you win a _ deluxe 
Cadillac, plus an all-expense trip for two 
to the N.A.P.C. Convention in Los Angeles. 
Plumbers who sign up the next two winners 
get the all-expense trip for two to the 
N.A.P.C. Convention. And, the Plumbers 
who sign up the next seven winners get mink 


scarves for their wives. 


Your big chance to corner 
the bathroom modernization 
profits in your area 


Modernization offers your opportunity 


to buck any decrease in new housing 


starts. Eljer’s “Dream of a Bathroom”’ 


Contest puts you on the road to tapping 


this market with this positive action: 


L. 


Listing your name in ads in This Week or Parade. 
You get thousands of dollars of hard-hitting local 


advertising free. 


. Creating store traffic. The entire program tells 


millions of consumers to “‘Go to your Eljer Plumber 


to pick up entry blanks.” 


3. Gives you a list of prime prospects. Every person 


who signs up for the contest is a prospect for modern 


ization .. . and you get his name 


4. Gives you a chance at full profits on dream bath- 


rooms installed. If you sign up a winner 
... you install the whole bath and make 
full profits on labor and materials and 


you get a chance at prizes for yourself 








gel 

cljer contest material 
from your Eljer 
wholesaler 





AA ealiver bathroom contest 


PLUMBING CONTRACTOR REGISTRATION 


All the materials you need to use this ‘‘Dream of an 
Eljer Bathroom’”’ Contest to tap the modernization 
market can be obtained from your Eljer Whole- 


saler. Without cost to you, he’ll give you entry 





blanks, wall posters and window banners. He'll 
go over in detail the method for using this contest 


to build your business. And, he’ll take down your 


name for listing in the big local advertising effort of an F ER b room 
back of this contest. plus a dream vacation 
Act now. Contest will soon be in progress. Your chance for listing 
in the first advertisement is past, but if you act before December 
30, you can get in on others. If no Eljer Wholesaler has called 


on you, write direct to Advertising Department, Eljer Division 





of The Murray Corporation of America, Three Gateway Center, 
Pittsburgh 22, Pa. 


E the Eljer Orchid Luncheon for Plumbers’ wives 
“th nl d will once more be a feature at the N.A.P.C. 
“tokn y name you nee Convention. It will be held in Los Angeles next 

to know in plumbing fixtures” T 


July. Tell the little lady to start planning on it 
iti now. Award of prizes in the ‘“‘Dream of an Eljer 
Bathroom’’ Contest will be the main feature. 














Bergie Writes a Letter to 


My Dearest Santa: 

You’re a wonderful guy and 
we all love you. Somehow you 
take our minds off our worka- 
day world and waft us into a sort 
of soft, gentle tranquility—where 
the melodic sounds of the zither 
and the harp follow us wherever 
we go. 

My stocking will be hung by 
the chimney with care in the 
hope that you will fill it with an- 
swers to a couple of perplexing 
problems that confront my 
everyday living. A lot of my busi- 
ness friends are in the same sort 
of dilemma so please do what you 
can to help them too. 


s First, it’s pretty well agreed 
that business has been good—and 
that I like—and you do, too, of 
that I am sure. But some very 
smart people are saying that we 
need harder brakes on credit to 
stop inflation even if it means 
producing unemployment, or pos- 
sibly plunging us into a slight 
recession, and that kind of talk 
worries me. (Since 1932 the word 
“depression” is a naughty word 
and is seldom used.) 

Has prosperity been so painful 
that we must hasten to end it? 
Can anyone assure us that creep- 
ing deflation will not become 
galloping deflation? 

As you know, Santa, I am a 
salesman. My motto is “beat the 
top” no matter what that “top” 
may be. So you can’t blame me 
too much for becoming apprehen- 


DoMESTIC ENGINEERING, DECEMBER 1957 


MINUTES WITH BERGIE! 








By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Santa... 


sive when I read of men in high 
places making what I consider to 
be negative statements. 

Not long ago the president of 
one of our largest insurance 
publicly added his 
weight to those who want a little 
depression. (Some good sales- 
man should get to that guy fast.) 


companies 


# So one of the things I want is 
a track to run on for 1958, one 
that will bring more business 
rather than less, because with 
more business my industry can 
bring more joy and more happi- 
ness to more people. 

And there are those Sputnik 
thingamajigs—those baby moons 
that have caused alarm to a small 
but vociferous group of people in 
my country. 

So Id like to have you add one 
Sputnik to the stocking of these 
frightened people. It might tend 
to cool them off and that would 
be good. 

For the rest of us who don’t 
expect to witness in our day the 
world’s end in one big “BOOM,” 
we'd like to get your latest recipe 
for getting along with people— 


Convention Dates... 


(Continued from page 45) 

May 4-7—LPGA—Annual conven- 
tion and trade show of the Liquefied 
Petroleum Gas Assn.; Conrad Hilton 
Hotel, Chicago. 


May 7—OHINE—Annual convention 
of the Oil Heat Institute of New Eng- 


all people everywhere. It’s some- 
thing we need badly. You cer- 
tainly have mastered the art of 
getting along with people. We 
need your suggestions on how 
it’s done. 

A lot of good people feel the 
senseless race for ever more pow- 
erful implements of destruction 
can lead to but one end—an 
eventual catastrophic, senseless, 
holocaust. If we are the God-fear- 
ing people we profess to be, we 
ought to be anxious to sincerely 
study ways of getting along with 
other people and prevent the 
whole shebang from going dead. 


s Charles Dickens’ famous story 
demonstrated what happens 
when once the Christmas spirit 
gets to work on even the most 
wretched and miserable people. 
Friendliness and good will are 
taken out of cold storage and al- 
lowed to thaw a bit. 

Generally, we are easier to get 
along with at this time of the 
year. So, while we’re amenable 
to the idea please give us the 
formula we seek. 

Yes, my stocking will be there. 
Hope you can make it. 

Bergie 


land; Hotel Sheraton-Plaza, Boston. 


May 11-14—CBRA—Annual meeting 
of the Copper and Brass Research 
Assn.; Homestead, Hot Springs, Va. 


June 9-13—OHI—Annual convention 
and exposition of the Oil-Heat Insti- 
tute of America; Coliseum and Park 
Sheraton Hotel, New York City. END 








AIR CONDITIONING IS PROFITABLE BUSINESS! 











“With air conditioning we’ve 
got a complete year-round operation” 


—Reports Edward N. Stahler, President, Robinson Furnace Co., Chicago, Ill. 
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« Mr. Stahler cites an example of the 
reliability of today’s air conditioning 
equipment charged with ‘Freon’’. 
The installation, a Lennox 3-ton unit, 
has operated 3 years in a home in 
La Grange, Ill., without a service call. 


“Air conditioning was a natural addition 
to our heating business,’’ says Mr. Stahler. 
‘“‘Now we're able to furnish a complete 
year-round system. We've had a definite 
increase in business from the growing num- 
ber of people who realize summer cooling 
is just as important as winter heating.”’ 
Robinson Furnace Co. is a leading con- 
tractor in theChicago area witha reputation 
for top-quality work and efficient service. 
‘Equal in importance to high-quality 
workmanship is careful selection of the 
right components and materials for the 
job,”’ continues Mr. Stahler. “‘We always 
specify Freon* refrigerants because 
Du Pont makes them—and that’s our best 
assurance of complete satisfaction.”’ 
You'll find it pays to specify “‘Freon’’, 
too, for any refrigerant need. Du Pont tech- 


F R E © N- REFRIGERANTS 


*Freon and combinations of Freon- or F- followed by numerals are 
Du Pont’s registered trademarks for its fluorinated hydrocarbon refrigerants. 


nical leadership is your assurance of the 
finest products on the market . . . plus 
Du Pont’s exclusive extra-value services 
and technical assistance. For more infor- 
mation, contact your complete air condi- 
tioning and refrigeration wholesaler, or 
write: E. I. du Pont de Nemours & Co. 
(Inc.), “‘Freon’’ Products Division $2512. 
Wilmington 98, Delaware. 





Always ask 
for “Freon” 
from the 
wholesaler 
who displays 
this sign... 


WHOLESALER 


HEADQUARTERS FOR FREON REFRIGERANTS 











REG. U.S. PaT. OFF 
BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 
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Concealed comfort 
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(and whisper-quiet too!) 














Concealed in-the-wall 
AlRditioner 









g«cscmerceey | 


HONS provide year-round, 


individual-room climate control 


Out of sight... out of mind! Yes, after you install 
this Modine AlRditioner, there’s nothing left to do 
but enjoy the personalized comfort it provides. From 
its concealed position, it quietly and efficiently heats, 
cools and dehumidifies . . . according to your exact 
needs. 

Quiet operation results from resiliently suspended, 
slow-speed fan — 1050 rpm. True counter-flow coil 








2} 4 
AlRditioners Convectors Cabinet units Gas unit Steam & hot water Duct 
heaters unit heoters furnaces 


In Canada: Sarco, Utd., Toronto 
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maintains peak efficiency. And a permanently lubri- 
cated, sealed-bearing motor contributes to low-cost 
maintenance. 

AlRditioners give you all the inherent benefits of 
a fan-coil unit air conditioning system. They cool 
with chilled water, heat with hot water —from a 
central source. And they can be installed with ease 
in both new or existing buildings 


GET FULL DETAILS on Modine's complete line of AlRditioners console, ceiling and 
concealed overhead and in-the-wall (illustrated above) types — *% to 2 tons. See the Modine 
representative listed in the yellow pages of your phone book. Or write for Bulletin 

to Modine Mfg. Co., 1502 DeKoven Ave., Racine, Wisconsin 








Ratchet Stock 

Addition of a ratchet stock of in- 
creased capacity to its line of pipe 
threading tools has been announced 


F 


by Nye Tool. The tool is designed 
to provide a pipe threading range 
of 1% through 2 in. It is equipped 
with replaceable segmental dies. 
Each die head carries four seg- 
ments to insure proper cutting of 
threads. 

Manufacturer: Nye Tool Co., 
4126 W. Fullerton Ave., Chicago 39. 


Brass Fittings Line 

A line of brass fittings featuring 
a “sculptured look” and color in- 
tegration with its plumbing fix- 


tures has been announced by 
Briggs Mfg. Interchangeable snap- 
in color inserts are a feature of the 
fittings and may be obtained in 
blue, coral, green, yellow, sand- 
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The inserts are also 

available in chrome or white. 
Manufacturer: Briggs Mfg. Co., 

6600 E. 15 Mile Rd., Warren, Mich. 


stone or gray. 


Baseboard Heating 
Dunham-Bush has introduced a 
baseboard designed primarily for 
institutional, commercial and in- 
dustrial installations using hot 
water or steam. The unit is assem- 
bled by “snapping” 
together. Other features include 
construction to permit cleaning 
without removing the cover, heavy 
gauge cover and angular louver 
grilles. Heating elements in steel 
tube and steel fin and copper tube 


components 


and aluminum fin are designed for 
medium and high output applica- 
tions. 

Manufacturer: Dunham-Bush 
Co., Inc., 179 South St., West Hart- 
ford 10, Conn. 


Showerhead Line 

A line of five showerheads fea- 
turing a heavy phosphor bronze 
spring has been announced by 
Kohler. By maintaining a self-ad- 
justing pressure fit between ball 
joint and packing, the spring holds 
the head firmly at the angle it is 
set but permits resetting and pre- 
vents leakage at the ball joint. All 
models are brass construction with 
chrome finish, Two units are 
equipped with nylon shower faces. 
One model features automatic self- 


draining. When the water is turned 
off, its 2-in. diameter nylon shower 
face retracts to allow water to es- 
cape. Turning on the water forces 


¢ 


AUTOMATIC MULTI-SPRAY 


DRAINING 
. 


MANUAL DRAINING 


- WIDE SPRAY 
NOZZLE SPRAY , 


the face against the seat. The water 
passes through grooves in the edge 
to form the spray pattern. Other 
models include: manual draining 
head, multi-spray head, industrial 
nozzle type head and wide spray 
type head. 
Manufacturer: 


ler, Wis. 


Kohler Co., Koh- 


Pressure-Reducing Valves 

A series of pressure reducing 
valves for use on hot (to 200F) and 
cold water lines has been developed 


by A.W. Cash. The 


valves are 
suitable for air and other non- 
corrosive service. They are avail- 
able in 1% to 2-in. pipe sizes and 
are constructed of bronze. Maxi- 
mum initial pressure of the valves 
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is 250 psi. Reduced pressures from 
15 to 150 psi are available in ', 
34 and 1-in. sizes and 20 to 150 psi 
are available in 1%, 14% and 2-in. 
sizes, depending on the spring used. 

Manufacturer: A.W. Cash Valve 
Mfg. Corp., Wabash and Morgan, 
Decatur, Ill. 


Convector Dampers 

Addition of knob dampers as op- 
tional equipment for all its convec- 
tors has been announced by Em- 
bassy Steel. The knob damper can 
be adjusted with one turn of the 





knob and can be set to the desired 
opening. The arrangement consists 
of a threaded axis on which the 
knob is mounted. When the knob is 
turned, it is forced up against a 
flange which causes it to lock. The 
dampers, when fully closed, com- 
pletely cover the outlet grille. 

Manufacturer: Embassy Steel 
Products, Inc., 890 Stanley Ave., 
Brooklyn 8, N. Y. 


Gas Valve—Safety Control 
Minneapolis-Honeywell has in- 
troduced a combination gas valve 
and automatic pilot safety control 
for residential central heating units. 
Purpose of the device is to elimi- 
nate the necessity of installing and 
wiring a separate pilot safety con- 
trol. The pilot safety control is at- 
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tached to the upstream side of the 
gas valve, in a casting. 
The casting contains pilot filter, “B” 


separate 


cock, pilot gas flow adjustment and 
shutoff, depending on the model. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2753 Fourth 
Ave., S., Minneapolis 8. 





Motor Truck Line 

Dodge has announced that its 
1958 motor truck line features full- 
width “alligator” hoods which open 
upright to 90 deg 
designed to allow increased expo- 


The hoods are 


sure of the engine compartment to 
facilitate servicing. Heat-reducing 
hood vents are engineered to pro- 
a , 


vide lower under-hood tempera- 
tures and provide more efficient 
(Please turn to page 70) 


GE Room Thermostat Features Appliance Styling 


A room thermostat with straight- 
line appliance styling has been an- 
nounced by General Electric. It is 
designed for residential heating 
and air conditioning systems. The 
thermostat features bold-face tem- 
perature readings that are visible 
from across an average-size room. 
The thermostat measures 15% in. 
thick, 2% in. high and 4% in. wide. 
A companion control has also been 
introduced for controlling cooling, 


heating and fan units in home a-c 
One of its two switches 
turns the air conditioning heating 
or cooling unit on or off. The other 
has an “On” and “Automatic” 
position for the fan. Both the 
thermostat and air conditioning 
control can be mounted as one unit 
on the wall surface 

Manufacturer: General Electric 
Co., Appliance Control Dept., Mor- 
rison, IIl. 


systems. 





New Products 





(Continued from page 69) 
engine performance. The trucks are 
available in nine solid colors and 12 
two-tone combinations. Gross ve- 
hicle weights have been increased 
as much as 4000 lb and the maxi- 
mum is 46,000 lb gvw. Other fea- 
tures include twin headlights for 
safer visibility at night, automatic 
shifting extended to medium and 
high-tonnage models and six-speed 
transmission. 

Manufacturer: Dodge Trucks, 
2751 E. Jefferson, Detroit 7. 


Air Conditioning Line 

A line of 15 room air condition- 
ers, four central a-c systems and a 
mobile electric dehumidifier has 
been announced for 1958 by Whir!- 


pool. Among the room units are 

plug-in models that operate on 

115-v circuits. Cooling capacity of 
Fi telecine 








reom models ranges trom 575 to 
1100 sq ft. A hinged panel adjacent 
to the grille conceals controls. This 
panel is available in seven colors 
and styles. Operational features of 
the top-of-the-line models include 
combination control dials for sepa- 
rate regulation of ventilation, ex- 


Year-Round A-C and Gas Boiler Series Added to 
New Product Lines of National-U. S. Radiator 








A hydronic air conditioning and 
heating unit and a line of gas boil- 
ers have been added to the lines of 
National-U.S. Radiator. The year- 
round air conditioner is designed 
for residential and small commer- 


cial applications and features a 
fan-and-coil system that fits al- 
most flush with the wall. Outlet 
connections are concealed. The unit 
is designed to fit between studs 
located in 16-in. centers. It can be 
tied into existing water heating 
equipment or will function as an 
integral unit in new systems. Other 
features of the water-cooled unit 
include heavy mounting to mini- 
mize vibration, aluminum fins on 
copper tubes, a removable filter and 
a variable speed control that per- 
mits adjustment of each unit to 
meet temperature requirements of 
the room. 

Units in the gas boiler line are 


engineered for residential, com- 
mercial and industrial applications 
and operate with natural, manu- 
factured, mixed and LP-gases and 
LP-gas-air mixtures. Balanced 
circulation of water inside the boil- 
er is accomplished through a 
special method of connecting the 
sections. Three nipples are used, 
maintaining a steady water line 
and providing proper internal wa- 
ter circulation between each sec- 
tion. Units are designed for use 
with steam, vapor, gravity hot wa- 
ter or forced hot water heating 
systems. Other features include a 
left-end section that is equipped 
with a flanged water heater open- 





ing, and appliance-styled jacket 
and green and buff enamel finish. 

Manufacturer: National-U. S. 
Radiator Corp., Heating and Air 
Conditioning Div., P.O. Box 1047, 
Johnstown, Pa. 


haust, humidity, temperature and 
fan speeds. This line also offers a 
1 hp model with automatic re- 
verse cycle heating. The dehu- 
midifier is mounted on large swivel 
casters. It automatically removes 
up to 31% gal. of moisture from the 
air in a 24-hr period. The central 
air conditioning systems are de- 
signed for residential and com- 
mercial buildings. They’are air- 
cooled and are offered in 2-hp self- 
contained styles, or 2, 3 and 5-hp 
capacities with cooling and con- 
densing facilities in separate cabi- 
nets. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 


Glass Fibre Laundry Tub 

A 2l1-gal. capacity laundry tub 
made of glass fibre has been an- 
nounced by Wessels. The tub fea- 


laa 


tures a removable overflow tube 
that allows use of the tub for hand 
washing, suds saving, soaking or 
bleaching. The washer is emptied 
directly through the tube to the 
drain. Large storage space at the 
bottom provides room for washing 
supplies. 

Manufacturer: Wessels Co., 1625 
E. Euclid Ave., Detroit 11. 


Duct Connections 

Two flexible duct connections for 
use on the “cool” side of heating 
and air conditioning systems have 
been developed by Grant Wilson, 
Inc. The connections are mad2 of 
heavy woven canvas fabric and are 
used on blower, furnace and ple- 
num joints, on take-offs and main 
or branch duct systems. Widths are 
6 or 10 in., in 100-ft rolls. 

Manufacturer: Grant Wilson, Inc., 
141 W. Jackson Blvd., Chicago 4. 

(Please turn to page 74) 
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Better Heating 


TACO HEATERS, INCORPORATED 


1160 Cranston Street, Cranston 9, R. I. 


342 Madison Ave., N.Y. 17,N.Y. 
4 Gilead Place, Toronto 2, Can. 
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For quiet, vibrationless operation 


and rugged dependability 


on large installations 


Designed specifically for heating 
and cooling systems requiring quiet, 
smooth operation, the new Taco MP 
series pump offers a host of out- 
standing features: 


e Water-tight, self-adjusting, self- 
lubricated mechanical seals. 

¢ A motor selected for quiet opera- 
tion, equipped with oil lubricated, 
bronze sleeve bearings. 

e Aspring drive coupling which easily 
absorbs starting torque and designed 
for quiet operation. 

¢ A long-life impeller shaft of stain 
less steel, hardened and ground to a 
mirror finish. 


e Bronze bearings in bracket, sep- 
arated by a thrust collar attached to 
the shaft, absorb all end thrust. 

e An oil bath circulating system with 


modern slinger rings, lifts oil to both 
bronze bearings. 


¢ Bearing bracket, impeller and shaft 
are completely removable without 
disturbing motor, volute or piping 
connections. 


¢ A closed type impeller of bronze or 
cast iron, dynamically balanced for 
smooth noiseless operation and de- 
signed to eliminate hydraulic thrust. 


¢ Volute on body legs bolted directly 
to the base prevent piping strains from 
changing pump alignment. 


e A base of cast iron designed with 
a three-point floor mounting to sim- 
plify leveling. Provision is also made to 
fill with concrete for sound deadening. 


For the features that mean a better 
performance for every large hot 
water heating or « ooling system, put 
the new Taco MP series pump on 
the job! 





COMING YOUR WAY IN January... 
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As the BIG PUSH Remodeling Sales Contest rolls on toward 
its grand climax, the fuli impact of the most dramatic, most 
effective sales-building program ever undertaken in the plumb- 
ing, heating, air conditioning industry is being felt increasingly 
at every level of the field. 

Timed for a period in which the need for a sound business 
stimulus has never been greater, the BIG PUSH Program is 
benefitting every contractor, wholesaler and manufacturer who 
recognizes the breadth, width and depth of the remodeling 
potential in this industry, and who is directing his sales think- 
ing and selling activities to this “bigger half” of his market. 
To each of these progressve, forward-looking firms, and to the 


Opportunity! 


individuals within them who are concerned with increased sales 
and increased profits, this program represents opportunity! 


* + * 

In a special 50-page section which will be an added feature 
of Domestic Engineering’s January issue, all of the various 
facets of this opportunity will be brought into proper focus 
for you. Included in this feature will be an up-to-the-minute 
review of all of the many valuable prize entries contributed 
to the contest by over a hundred manufacturers. There will 
also be tips on how the contractor can win. You will find this 
special section extremely interesting, informative and inspir- 
ing. Watch for it! 


HE BIG PucH 


REMODELING 


1801 PRAIRIE 
CHICAGO 16, 
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FIBER PIPE COMPANY 
IRONTOWN, OHIO 
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New Products 





(Continued from page 70) 

Motor Truck Line 
A line of light and medium-duty 
motor trucks has been introduced 
for 1958 by the Truck & Coach Div. 
of General Motors. All models 
feature dual headlamps and V-8 
engines. One model is offered in a 
size range from %-ton to highway 
tractors capable of hauling 90,00) 
lb gross combination weight. It 
has a package delivery chassis of 
16,000 lb gvw. Engines in all mod- 
els through the “500” series fea- 
ture a unit-cast cylinder block and 
upper crankcase of nickel chromi- 
um alloy cast iron. Full-length 
2 NNN PS 


water jackets surround each cy!l- 
inder to insure proper cooling 

Manufacturer: GMC Truck & 
Coach Div., General Motors Corp., 
660 S. Blvd., E., Pontiac 11, Mich 


Heating System Balancer 

A forced air heating balancer 
designed to facilitate adjustment 
of residential installations has been 


introduced by Bacharach. The 
pocket-sized instrument is held 
against the register, where it indi- 
cates whether air flow is within the 
comfort range. It can be used with 
low side wall, low side wall with 
louvers and high side wall regis- 
ters. 

Manufacturer: Bacharach In- 
dustrial Instrument Co., 200 N 
Braddock Ave., Pittsburgh 8. 


Spray-Type Humidifier 
A spray-type humidifier for use 
on warm air heating systems has 


Packaged Boiler for Use in Light and Medium-Sized 
Processing Plants Is Offered by Cleaver-Brooks 


A packaged boiler for light and 
medium-sized processing plants 
has been introduced by Cleaver- 
Brooks. The unit is available in 
capacities to 60 hp and can be oil 
or gas-fired or furnished with a 
combination burner. The 40 hp 
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model stands only 53 in. high. . 


Combustion gases are removed 
from the boiler room by a vent. It 
is shipped complete, including in- 
sulation and metal jacketing. 
Manufacturer: Cleaver-Brooks 


Co., 326 E. Keefe Ave., Milwaukee 


been developed by Cronstroms 
Mfg. The unit adds moisture into 
an air stream by-passed between 
the warm and cold air plenums. A 
continuous mist is sprayed against 
a plastic fibre pad and evaporated 
into the systems. The humidifier 
is equipped with a water purifier 
featuring a double-screen device 
that traps solids in the water be- 
fore they reach the nozzle. 
Manufacturer: Cronstroms Mfg.. 
Inc., 4225 Hiawatha, Minneapolis 


Tank Ball Seat and Guide 


A renewal tank ball seat and 
guide designed to fit all 2-in. stan- 
dard flush valves has been intro- 
duced by Pacer Plumbing Products 
The unit is constructed of a stain- 


less steel cylinder and guide and a 
clamp for fastening to the flush 
valve. Other features include tank 
ball seat, gasket seal and lift wire 

Manufacturer: Pacer Plumbing 
Products Co., Inc., 543 W. Coates 
St., Moberly, Mo. 


Laundry Utility Cabinet 

A steel laundry cabinet with an 
18-ft nylon clothesline built in has 
been developed by Toledo Desk & 
Fixture. The unit measures 12 in. 
wide, 18 in. high and 13 in. deep. 
It features spring-type toggle 
hinges to insure positive door open- 


ing and closing. Finish is baked 
satin white enamel. 
Manufacturer: Toledo Desk & 
Fixture Co., 1020 Ford Rd., Mau- 
mee, Ohio. 
(Please turn to page 78) 
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SCIENTIFIC LABORATORY 
TESTS PROVE... 











Read these Scientific Facts 
and See Why You Can Use and Recommend 
New Sani-Flush with Complete Confidence! 


KILLS MANY HARMFUL GERMS FASTER! New-formula SANI-FLUSH 
is more effective than ever before. Skinner & Sherman, Inc., Chemists 
and Engineers of Boston, Mass., made actual household tests and 
laboratory analyses and proved that SANI-FLUSH is quick to remove 
invisible film where germs may lurk—kills many harmful toilet bowl 


germs faster! Deodorizes, too— pleasantly fragrant! 


CLEANS FASTER, BETTER! New-formula SANI-FLUSH, with Sodinm 
Binoxalate, is easy to use. Just pour, let stand, then swab and flush! 
Far superior to ordinary cleansers and liquid bleaches. They just 
aren't made for this tough cleaning job 


REMOVES RUST STAINS! New-formula SANI-FLUSH removes even 


hard-water rust stains. Removes other severe discolorations faster 








easier with no scrubbing, no special mops or brushes 


WORKS IN ALL WATER SYSTEMS! New-formula 
SANI-FLUSH works with equal efficiency in soft, 
hard and alkaline water systems 





ABSOLUTELY SAFE WITH SEPTIC TANKS! New- 
formula SANI-FLUSH will not harm septic tanks, 
whether they are made of vitrified tile, steel or 
concrete. Has no slowing-down effect on tank 
action. Order new 35 oz. thrift size 











Made by the makers of: OLD ENGLISH DRI-BRITE, 
WIZARD DEODORIZERS, EASY-OFF OVEN CLEANER, PLASTIC WOOD and 3-IN-ONE OIL 


BOY | I DWAY ty om Cranford, N. J. Chamblee, Ga. Chicago Los Angeles 


Canton 
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ACROSS THE NATION BY OVER 400 DISTRIBUTORS 


It pays to specify Jones & Laughlin steel 
pipe for two reasons: 


1. You get superior quality pipe. Jones & 
Laughlin is an integrated steel company. 
This permits rigid quality control from raw 
materials through the finishing mills. You 
can be sure of long-lasting, trouble-free in- 
stallations with J&L steel pipe. 


2. You are sure of a dependable source of 
supply. J&L pipe is sold by over 400 leading 
distributors across the nation. They carry 
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complete stocks for prompt service. And they 
are prepared to furnish technical service by 
steel pipe specialists. 


Whenever you need superior pipe and de- 
pendable service, call your nearest J&L dis- 
tributor or write direct to Jones & Laughlin 
Steel Corporation, 3 Gateway Center, Pitts- 
burgh 30, Pennsylvania. 


Ji Jones & Laughlin 


STEEL .-..a great name in steel! 
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A “snap” to install... all parts snap or fit 

together. Low first cost . . . low installation 

cost. 

BFOT is a slimmer, more stylish baseboard . . . 

ideal for wall-to-wall carpeting . . . permits 
“zone” heating .. . so designed that any cold air 
from picture windows actually improves heat circu- 
lation . . . easily painted to blend with any color 
scheme .. . no deep air foils to run up painting costs. 


You'll want to know more about America’s 
Newest Baseboard. Write tor “BFOT’’ data. 
MOVING INTO AIR CONDITIONING? The nearby Dunham-Bush 
sales engineer can be a big help to you. He's readily available 


to review the complete Dunham-Bush line of air conditioning and 
refrigeration products. Your request will bring him your way. 


Dunham-Bush,Inc. |e 


WEST HARTFORD 10 ¢ CONNECTICUT « U. S. A. or ae 


* REFRIGERATION + HEATING + HEAT TRANSFER 
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New Products 





(Continued from page 74) 
Gas Water Heaters 
A series of automatic gas water 
heaters for residential applications 
has been introduced by Ruud Mfg. 
All models feature copper-nickel 


Age 


alloy tanks and are designed for 
operation with natural, mixed, 
manufactured and LP-gases. One 
model features a 20-gal. tank and 
input capacity of 30,000 Btu/hr. A 
second model, with a 25-gal. tank, 
has an input capacity of 35,750 Btu 
hr. A third model, with a 35-gal. 
tank, has an hourly Btu input of 
47,500. A fourth model, designed 
for large residential and commer- 
cial uses, features a 50-gal. tank 


and an hourly Btu input of 71,500. 
Manufacturer: Ruud Mfg. Co., 
2025 Factory St., Kalamazoo, Mich. 


Pipe Thawing Machine 

An electronic machine for pipe 
thawing, heating, brazing and sol- 
dering has been announced by 
Trindl Products. The unit operates 
off 110-v, 15-amp electric outlets. 
Pipe clamps are attached to the 
frozen pipe, the unit is plugged into 
an electrical outlet and the pipe is 
thawed. It is shipped with 40 ft of 
cable. Additional cables are avail- 
able. An optional attachment also is 








available to facilitate the other op- 
erations mentioned. 

Manufacturer: Trindl Products. 
Ltd., 1807 N. Clark St., Chicago 16. 


Dunham-Bush Introduces a Packaged Year-Round 
Air Conditioner in Sizes Up to 40 Tons 


A packaged central air condi- 
tioning unit for year-round opera- 
tion has been announced by Dun- 
ham-Bush. The unit is completely 
self-contained, housing an evapo- 
rator, compressor, evaporative con- 
denser, fans, motors, refrigerant 





piping and controls in a gray ena- 
mel casing. It is available in 10, 


15, 20, 30 and 40-ton sizes to cover 


a wide range of applications. 

Manufacturer: 
Co., Inc., 179 South St., West Hart- 
ford 10, Conn. 


Dunham - Bush, 


Vitreous Lavatory 

Kohler has announced that its 
“Jamestown” lavatory is now 
available in a model with a straight 


front. The new front provides a 
straight-line effect when the unit 
is installed in batteries or mul- 
tiples. It is offered in three sizes, 
20 by 18, 24 by 20 and 27 by 22 
in., with chrome-plated legs and 
chrome-plated towel bars. Other 
features include an ample sized 
basin, space on three sides for toilet 
articles and an integral svap dish. 
The model also is available with a 
beveled front. 

Manufacturer: Kohler Co., Koh- 
ler, Wis. 


Built-In Dishwasher 

An under-counter dishwasher 
that requires only 18 in. of space 
has been introduced by Cribben & 
Sexton. Metal front panels are 
available in a variety of decorator 
in addition to white. The 


colors 


metal panel also can be replaced 
by wood paneling to match other 
cabinets. The 1442-min. operating 
cycle requires 6 gal. of water, but 
recirculates into the unit under 
pressure at the rate of approxi- 
mately 75 gpm. The unit features 
a pull-out front with top loading, 
stainless steel wash well and plas- 
tic-coated wire racks. 

Manufacturer: Cribben & Sexton 
Co., 700 N. Sacramento Blvd., 
Chicago 12. 

(Please turn to page 122) 
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NEW THRUSH DUAL CONTROL UNIT 


- 


Automatic Automatic 
Filling Valve Relief Valve 


Built-in Check 


pA 


eo. 6 /MPROVED! 


Bronze and Cast lron—'2" and 34" Sizes G ig-ie te | an 7° | p © | Cc i ty 


does FOUR jobs for 





Seiltectlot Uailec thea! 


LOW COST... EASY TO INSTALL 


Now THE time-tested Thrush Dual Control Unit has been 
improved four ways! 1. Increased differential and larger water- 
ways give it greater capacity, more dependable operation. 2. New 
diaphragms of special composition with greater flexibility assure 
faster filling of the system and greater resistance to excessive heat 
or pressure. 3. The Automatic Filling Valve seat is easily remov- 
able without taking the valve out of the line. 4. Built-in Check 
prevents loss of water from system if supply pressure fails. 

For the simplest low cost forced circulating Hot Water Heat- 
ing System... use a Thrush Dual Control Unit. It improves 
operation and protects the system four ways. 


See your wholesaler for more information 
or write Department A-12 today! 


H. A. THRUSH me 


PERU, INDIANA 
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THAUSH PRESSURE 
ae TANK 
Thrush Dual 
Control Unit 


THRUSH DUAL CONTROL SYSTEM 


When used with the Thrush Water 
Circulator and Thrush Pressure Tank 
as shown in the diagram above, the 
Dual Control Unit provides a simple, 
low cost, yet highly efficient forced 
circulating system. 





Wash fountain booklet. 
page, two-color booklet describes 
the firm’s newly designed duo- 
wash fountains. Includes diagrams 
for mounting, specifications and 
optional equipment. 

Available from: Bradley Wash- 
fountain Co., 2211 W. Michigan St., 
Milwaukee 1. 


Four- 


Industrial heater catalog. De- 
scription of the firm’s full line of 
industrial heaters ranging from 
400,000 to 2,000,000 Btu’s is con- 
tained in the four-page booklet. 

Available from: Lennox Indus- 
tries, Inc., Industrial Heater Div., 
1701 E. Euclid Ave., Des Moines, Ia. 


Submersible pump catalog. De- 
scribes the line of 2-wire submers- 
ible pumps and water systems made 
by the company for 4-inch or larg- 
er wells. Lists pump models in 
sizes ranging from % through 1 hp, 








capable of reaching depths to 360 
feet and delivering up to 2400 gal- 
lons per hour. 

Available from: Rapidayton Div., 
Tait Manufacturing Co., 500 Web- 
ster St., Dayton 1, O. 


Unit heater installation and 
maintenance bulletin. Four-page il- 
lustrated bulletin covers the care 
and: maintenance of steam and hot 
water unit heaters. Includes point- 
ers on installation of low pressure 


e Trade literature reviews 


gravity systems, vacuum systems, 
high pressure systems and branches 
from steam supply mains and 
strainers. Recommended mainte- 
nance procedures are given for 
motors, heating elements, fans, cas- 
ings, traps and check valves, with 
special consideration for forced 
water and blower type unit heaters. 
Available from: Air Moving and 
Conditioning Assn., Inc., 2159 
Guardian Bldg., Detroit 26. 


Kitchen replacement parts man- 
ual. Names, illustrations and part 
numbers for every replacement part 
in the firm’s kitchen line are given 
in the 45-page manual. Also listed 
are parts for all models of the com- 
pany’s dishwashers and food waste 
disposers. 

Available from: Youngstown 
Kitchens, Div., American-Standard, 
Salem, O. 


Test ball brochure. In four pages, 
gives material specifications and 
instructions in the use of the com- 
pany’s Chern test balls for two to 
10-inch soil pipe lines. Also de- 
scribes and illustrates the firm’s 
long-length four-inch test ball for 
testing sewer lines to residences 
and commercial buildings. 

Available from: Wade Manufac- 
turing Co., 77 N. State St., Elgin, Ill. 


Eljer's New Brass Line 
Covered in Catalog 


Supplementing the firm’s present 
parts catalog, this 12-page catalog 
contains parts identification in- 
formation on renewable units used 
with the firm’s line of brass lava- 
tory, bath and shower fittings. Il- 
lustrates all parts in direct sequence 
of assembly for each fitting. 

Available from: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22. 


Welders’ pocket guide. Sixty- 
page booklet gives information on 
various metals and tells how to 
select electrodes. Provides welding 
symbols and definitions of welding 
terms. The booklet also explains 
common welding problems and tells 
how to solve them. 

Available from: Hobart Brothers 
Co., Hobart Square, Troy, O. 


Centrifugal fan catalog. The use 
of airfoil blading for all-purpose 
applications in the firm’s complete 
line of centrifugal fans is described 
in the 10-page booklet. Also in- 


Westinghouse 


GENTRIFUGAL FANS 


curate specifying. Gives details on 
block dimensions and fan arrange- 
ments. 

Available from: Westinghouse 
Electric Corp., Sturtevant Div., 200 
Readville St., Boston 36. 


Portable heating equipment cata- 
log. Covers company’s line of blow- 
er, salamander and _ infra-red 
heaters. Includes description of 
equipment and accessories for op- 
eration with LP-gas. 

Available from: Insto-Gas Corp., 
998 E. Woodbridge Ave., Detroit 7. 

(Please turn to page 138) 


Plumbing Brass 
PARTS LIST 
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Buy American Quality Products 
for Full Soeed Ahead! 


The temptation t yu eign tubing when 
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) COPPER-BRASS 
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Sold Through 
Wholesalers Only 


READING TUBE CORPORATION 


Empire State Building, New York 1, N. ¥. .« Plant: Reading, Pa. 


Distribution READING, PA. CHICAGO, ILL. DALLAS, TEXAS OAKLAND, CALIF COLO. ATLANTA, GA. 


. | DENVER, 
Depots: WE, Lil, KY. 724 W. 50th St 9000 Sovereign Row 410 Hegenberger Road § 2845 Walnut St. 690 Murphy Ave. 


HOUSTON, TEXAS Brook Hollow = = 195 ANGELES, CALIF. CLEVELAND, OM10 = S.W., Unit 5, Bidg. B 
57-17 Northern Blyd. 1121 Rothwell St.  !ndustrial District 120 No. Santa Fe Ave. 4615 Perkins Ave. 4 
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kintrim 


stainless steel — series 400 
"T” type Sink Frame’ 


THE HOTTEST NAME IN 
THE SINK FRAME FIELD 


The new Kintrim 400 is the talk of the 
industry. First in quality...designed for 


faster—better installation... priced to sell. 


7s Built in corner supports! Just push in the 
tabs. Fits steel or cast iron bowls. 


2 Simple— Fast Installation in the shop—on 
the job—Kintrim saves time! 


Get on the Kintrim bandwagon, Contact 
your wholesale distributor or write: 1. Wide flange 


eaeures wetertiqht so 
KINKEAD IX INDUSTRIES vee ( SY t 


peettening 


SHOO N, Pulaski Read, Chiesae 320, Hlinels 
5950 W. 1O2ned Street, Los Angeles 45, California 


Domestic ENGINERRING, Decewnen 105) 





Aas 


SOM YOUR WHOTs 
So ‘ S4i¢e 


~*~ 


Right from the Carton 


the 
plumber in the above picture. He's laying lines of copper 


Take a good look at 
tube for a radiant heat installation—and he's using the 
tube right from the Wolverine Roll-O-Tube carton. 


Using the carton this way saves you time. Instead of ripping 
it apart, all you have to do is unzip the gummed tape around 
the outer edge—and there's your tube—ready to use. 


Now — fasten or hold the tube at one end and roll the carton 
back. Out comes the tube straight and free from bothersome 
kinks 


the radiant heat job pictured above) just turn or steer the 


Where you have to make a number of bends {as in 


Calumet an 


\ 


\w 


PLANTS IN BDETROT MItHIlaawnN AND DEC ATU 


HEPARIN ; ea 
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carton in the desired radius. You'll get bends that look 
almost as though they were machine made. 


Using the tube from the carton has still another advantage. 
If you only require a short length, just cut off what you need. 


Leave the rest in the carton where it will be safe from 


damage and dirt until needed again. In addition to these 
features, you'll also like the way the round carton can be 


rolled—like a hoop—or easily carried by its convenient 


center hole. 


Next time you visit your wholesaler remember these Wolver 


ine Roll-O-Tube features. Ask for it by name 


®| WOLVERINE TUBE 


HVivialien Bf Calumet & Meeta 


ae 
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ALARAMA SALES OFFICE? 


hee ' we mew 





Give a Gift 
pour assoctates 


will apprectate 


You know the many benefits derived from 
each issue of Domestic Engineering. . . 
You know -what a business-builder it is for 
you. No other Christmas gift could be more 
practical nor remembered longer by your 
friends in the trade, or by your business 
associates, than a gift subscription for 
Domestic Engineering. 


No bothersome Christmas shopping for 
you this year . . . merely fill in the self-mail- 
ing, postage-paid envelope at the right and 
return to us. It takes minutes to promote 
good will for a lifetime. Be a practical giver 
this Christmas . . . give Domestic Engineer- 
ing. Share the wealth of ideas with your 
business associates and also extend your 
good wishes throughout the year. 

You may also use this order envelope to 


extend or renew your own personal or com- 
pany subscription. 


An Attractive Gift Card 


with your name inscribed, is sent to 
each individual for whom you order 
a subscription. Special Christmas 
rates shown on the self-mailing en- 
velope, apply until December 31, 
1957. Your friends will be glad you 
remembered them with Domestic 
Engineering this Christmas. Order 
your Christmas Gift Subscriptions 
now. 








THIS YEAR, BE PRACTICAL IN 
YOUR CHRISTMAS GIVING... 


give 
DOMESTIC 
ENGINEERING 


Use self-mailing envelope facing this 


page) 


1801 PRAIRIE AVENUE, CHICAGO 16, ILLINOIS 





As the editors see it: 


What's Ahead for Your 
Business? ...2nd Report 


A special study on the outlook for plumbing and heating in 1958 


THE INITIAL SHOCK of sputnik 
is over—but the memory lingers 
on. Part of its effect is found in 
the activities of the 
army forecasters, 
many of whom have been gal- 
loping off in all directions. 

In a flurry of conflicting opin- 
ions, analyzed on this page last 
month, we learned that business 
was going to be down, that it was 
going to be up, that it would 
move in a sideways direction, 
and that it would stay the same. 


nation’s 
of business 


s However, from this vortex of 
conflicting opinion, apprehen- 
sion and anxiety, a gratifying 
measure of common sense opti- 
mism has begun to emerge. 


That much is evident in the 


short time since Domestic ENGI- 
NEERING’S first report last month 
on the outlook for business. 

It is gratifying, too, to note that 
much of this optimism 
from, or is directly applicable to, 
the plumbing-heating industry. 


stems 


«Consider for a moment these 
things: 

Item: Home building, as re- 
vealed by September figures, 
appears to have turned the cor- 
ner and is once again on the up 
swing. See page 89. 

Item: The Plumbing-Heating- 
Cooling Information Bureau is 
now in business, and will spark 
the biggest industry-wide pro- 
motion in history. See page 135. 

Item: The Eljer Co., a division 


What has gone before: 


Portrait of @ Man with « Lot on His Mind 


a sorcial report on bwssmmss to the plumbing and heting, waosty 
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IN ITS FIRST REPORT on the busi- 
1958 (page 85, 
November issue), Domestic ENGI- 
NEERING explored the various fac- 
tors that have been worrying 
businessmen in the past few 
months and brought them into 
proper focus. An exclusive inter- 
view with one of the country’s 
leading economists also appeared 
in the first report and pinpointed 
the prospects for plumbing and 
heating specifically. 


ness outlook for 


of The Murray Corporation of 
America, last month announced 
the biggest bathroom promotion 
in its history. See page 93. 
Item: At its semi-annual meet- 
ing Nov. 15, the Institute of Boil- 
er and Radiator Manufacturers 
heard a business panel conclude 
that 
economically speaking, for pessi- 


there is no real cause, 


mism regarding business pros- 
pects for 1958. See page 86 

Item: Minneapolis-Honeywell 
is pouring an estimated $100,000 
into an all-inclusive promotion 
program designed to “warm up 
industry heating sales.” Com- 
plete details of the promotion— 
especially significant since it will 
benefit all segments of both the 
hydronic and warm air branches 
pre- 
sented in the January issue. 

We could go on, but the fore- 
going provides convincing evi- 
dence that the plumbing and 
heating industry is not approach- 
ing the new year with a defeatist 
attitude. 


of our industry—will be 


» By such positive action, our 
industry is serving notice that it 
is placing its future not in the 
hands of fate, but in its own. 

If each of us, individually, 
adopts this attitude. there is only 
one direction we can go and that 
is forward . . . sputniks notwith- 
standing. END 

... continued 





continued... 


WHAT'S AHEAD for 1958 
was the question an- 
swered by this business 
panel at the |-B-R meet- 
ing, shown here review- 
ing the business outlook 
report in DE’s November 
issue. From left are D. D. 
Couch, American-Stand- 
ard; Arthur Goldman, 
House & Home maga- 
zine; T. B. Focke, Na- 
tional-U.S. Radiator 
Corp.; Warren Webster 
(seated), Warren Web- 
ster Co.; and William 
Boone, Bell & Gossett Co. 


Is the glass half full—or is it half empty? 


Business Panel Calls for Common 
Sense Optimism in 58 Outlook 


‘THERE'S NO REASON, econom- 
ically speaking, why a moderate 
increase in business isn’t the best 
prediction we can make for 
1958. Let’s not be professional 
pessimists—rather, let’s be com- 
mon sense optimists.” 

These Burnham 
Bowden, president of Burnham 
Corp., the Irvington, N. Y., boiler 


manufacturer, pretty well sum 


words by 


up the attitude prevailing at the 
semi-annual meeting of the In- 
stitute of Boiler and Radiator 
Manufacturers held Nov. 15 in 
Absecon, N. J. Bowden is one of 
several manufacturers inter- 
viewed by a DomEstIc ENGINEER- 
ING editor at the meeting. 

The business outlook was the 
chief topic of interest to members 
of the Institute, and a special 


“What's Ahead?” panel of indus- 
try leaders highlighted the four- 
day meeting. 

Speaking on the general busi- 
one member of 
D. Couch, vice 
president of American-Standard, 
predicted a stable year in 1958 
with business 


ness economy, 
the panel, D. 


“neither up nor 


down to any great degree.” 


» “The year 1958 will have its 
special problems,” Couch said. 
“Business expenditures are high 
but are declining. The set-back 
in the stock sputniks 
and production declines in some 
lines have all weakened confi- 
dence to some extent. 

“This period,’ Couch said, 
“will separate the optimists from 
the pessimists—those who will 


market, 


say the glass is half full or those 
who will say it is half empty.” 
Couch said that the chief prob- 
lem facing the plumbing and 
heating industry directly is how 
to maintain earnings when costs 
are rising faster than prices. 
The answer to the problem, he 
feels, lies in increased produc- 
tivity, and increased investment 
in product research and devel- 
opment, both of which will im- 
prove earnings and production. 
In 1959 and beyond, Couch 
foresees “a period of vigorous ex- 
pansion due to revitalized home 
building, vastly enlarged high- 
way construction programs and 
increasing business outlays for 
new plants and equipment.” 
In outlining prospects for hy- 
dronic heating and cooling spe- 
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cifically, panel members William 
Boone, vice president, sales, 
Bell and Gossett Co. (Morton 
Grove, Ill.), and Warren Web- 
ster, president of Warren Web- 
ster & Co. (Camden, N. J.), saw 
a number of opportunities for 
improving the industry. 

Boone pointed out that “resi- 
dential heating is our mass mar- 
ket, and further education of the 
public toward increased accept- 
ance of hot water heating sys- 
tems is necessary.” 


aIn this respect, Boone said that 
“plumbing and heating contrac- 
tors are fundamentally our best 
salesmen and should be encour- 
aged to increase their sales and 
efforts.” He also 
pointed out that activities of the 
Better Heating-Cooling Council 
the 


promotion 


and reorganized Plumbing 


and Heating Industries Bureau 
(page 135) also will provide a 
stimulus for increased business 
next year 


» Warren Webster discussed the 
outlook for hydronic cooling and 
said while there are bright spots 
there is definite need for further 
improvement. 

“Looking at the bright side, I 
see a very big commercial, indus- 
trial and institutional market for 
hydronic cooling,” Webster said 

“The residential market, on the 
other hand, needs further devel- 
opment. At heat 
constitutes about 27 percent of 


present, wet 
the total central heating business, 
while only 7 or 8 percent of the 
total 
was 


residential central cooling 
installed 
cooling,” Webster stated. 


using hydronic 


Another panel member. T 


(Editor’s note: It was original 
ly planned to present a report of 
the Illinois Chamber of Com- 
merce business panel in these 
pages. this 
rescheduled in favor of the re- 
port on the I-B-R 


However, has been 


meeting.) 


Focke, chairman of the I-B-R 
and president of National U.S.- 
Radiator Co. (Johnstown, Pa.), 
spoke on “What’s Ahead for the 
I-B-R?” and predicted an expan- 
sion of the group’s activities in 


1958. listed 
technical standards, research, ed- 


Among these he 


ucation and market development 


# As mentioned, a DE editor in- 
terviewed a number of manufac- 
their outlook 
their 


turers present cn 
for 1958 


comments are presented on the 


Excerpt from 


following page END 


A capsule report on the panel's opinions 


D. D. Couch 
American-Standard 
New York ¢€ 


“Business should be fairly 


Residential heating is our 


liam Boone 
Gossett 


n Grove 


en Webster 
Webster Co 


e 


seems to me 


DoMESTIC 


stable in 1958, neither up 
nor down from 1957 to any 
great extent. The year will 
problems 
and it will be a period that 


have its special 


will separate the optimists 


from the pessimists—those 
who will say the glass is 
half full or half empty. In 
1959 and beyond, | 


for a vigorous expansion in 


look 


home building with corre 
sponding increase in use 


of plumbing and heating.’ 
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market and further 
education of the public in 


mass 


1958 toward increased ac- 
ceptance of hot water heat 
is necessary. Plumbing and 
heating contractors are 
fundamentally our best 
salesmen and they should 
be encouraged to increase 
their sales and promotion 

Increased activities 
on the part of our public 


efforts 


relations groups also will 


help business in 1958.” 


1957 


“The year 1958 will see oa It 


substantial expansion in the 
activities of the Institute of 
and Radiator 


Boiler man 


ufacturers. Among the ac 


tivities that we plan to 


expand in order to take 
advantage of an expected 
growing market are tech 
standards, 


programs, education, 


nical research 
mar 
ket development and in 
dustry statistics. 


cooling will 


Hydronic 
play an in 
creasingly important role 


that the 
growth potential for our 
lf the 


reasonable 


industry is unlimited 
industry uses 
and 


intelligence aggres 


siveness in improving 
tech 


niques and systems design, 


products, application 
| believe we will definitely 
ahead 
future The 


move into a very 


bright com 
mercial and industrial mar 
kets look very good, but the 
needs 


residential market 


more development.’ 


continued... 
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Hydronic Industry Leaders Tell What They Think of the Outlook for 58... 





S. K. Smith 
H. B. Smith Co., Inc. 
Westfield, Mass. 


“There’s no basis for too much pessi- 
mism in 1958. We've gotten used to 
expecting business to reach a new 
high peak each year. 
ing off, but on a plateau that isn’t 
at all bad for our industry. 
still 
plumbing and heating are part of 
what they want. Things are ok.” 


Now it’s level- 


People 
want to live well and quality 


R. S. Doherty 
National-U.S. Radiator 
Johnstown, Pa. 


“As your November editorial points 
out, nothing is going to slow things 
down too much next year. There’s a 
lot of money to be spent by the pub- 
lic and they‘re in a spending mood. 
Sputniks and our country’s answer to 
them also will cause a lot more money 
to be circulated. The more we promote 
our products, the more we'll sell.” 


Burnham Bowden 
Burnham Corp. 
Irvington, N. Y. 


“There’s no reason, economically 
speaking, why a moderate increase 
in business isn’t the best prediction 
we can make for 1958—if we and the 
public have confidence in the future. 
Let’s not be professional pessimists; 
rather, let’s be common-sense opti- 
mists. If we are, 1958 can be a good 


year for us.” 


W. A. Burbine 
Crane Co. 
Chicago 


1958 should be about the same as 
1957—a good year, but we need more 
business. Home building will be at 
a rate slightly under the million mark. 
Remodeling is the field that must be 
developed. It can be better than this 
year if we get to the consumer first 
with our sales story. There’s a lot of 
business to be had.” 


J. E. Reed 
H. B. Smith Co., Inc. 
Westfield, Mass. 


We'll have problems in 1958, which, 
like 1957, will be a yeor of price 
competition and a lot of hard work 
to lick it. | don’t think conditions will 
be any worse; in fact, | look for some 
improvement over this year. Every- 
and 
improve 


one, manufacturer, wholesaler 
contractor, should strive to 


his operation.” 


Cc. W. Shaffer 
Spencer Heater Division 
Williamsport, Pa. 


“My company is optimistic about 
1958. We’re figuring on a little bet- 
ter than a 10 percent increase in sales, 
based largely on new products we'll 
introduce. However, the industry 
must do a better job of education in 
basic engineering, product knowledge 
ond quality installations in order to 
do a better selling job.” 
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continued... 


A BRIGHT SPOT in the current business picture is the September upturn in construc- 
tion, says Dr. George Cline Smith (second from right), vice-president of the F. W. 
Dodge Corp. Seated (left to right) are a DE editor, Ed Howard; Martin Braun, presi- 
dent of the Chicago Metropolitan Home Builders Assn.; Smith; and Carl Metz, vice 
president of the Chicago Building Congress. Standing are Eugene Hart, a director of 
the Congress, and Gerald Kinnally of James B. Clow & Sons, Chicago wholesaler. 


A Late Report on New Construction 


Has the corner been turned in home building? 


THINGS ARE LOOKING uP for the nation’s 
vital home building industry. This was the 
news last month from Dr. George Cline 
Smith, vice president of the F. W. Dodge 
Corp., construction marketing specialist. 

In an address Nov. 19 before the Chicago 
Building Congress, Smith pointed out that 
contracts let in September for future con- 
struction of single-family units totaled 71,- 
102, 3 percent above the same month of last 
year. This marks the first 1957 gain in this 
category over the comparable 1956 period. 

In dollar volume, residential contracts of 
all types totaled more than $1.1 billion, an 
increase of 10 percent over the figure for the 
same month a year ago. In unit volume, the 
total number of dwelling units amounted to 
86,397, an increase of 7 percent over Septem- 
ber, 1956. 


s “The figures could well mean that housing 
has at long-last turned the eorner and is once 
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again on the upswing,” Smith told a DE 
editor following the meeting. 

In discussing the business outlook for 1958, 
Smith said: “I don’t want to picture con- 
struction as the white knight riding to the 
rescue of the fair maiden, but the analogy 
isn’t too bad. We are witnessing a definite 
revival in housing and the construction in- 
dustry as a whole seems to be resuming a 
role that it has often played: a bright spot 
in an otherwise murky business picture.” 


s September contracts for future construc- 
tion of all types (including heavy construc- 
tion), Smith noted, totaled more than $2.6 
billion, an increase of 2 percent over Sep- 
tember, 1956. 

The cumulative total of contracts for fu- 
ture construction of all types in the first nine 
months of 1957 amounted to $25.3 billion, an 
increase of 2 percent over the same period 
in 1956, Smith said. END 





They have their say at the Congress on Better Living: 


Let's Listen in on U.S. Women... 


What they think of the plumbing and heating 
contractor, his products and his services... 


WHAT DO THE WOMEN of Amer- 
ica think about the plumbing and 
heating contractor, his products 
and his services? 

Some of them think he’s “over- 
paid and underskilled, unreliable 
and incompetent.” 

Others disagree. They say 
“He’s wonderful. He comes when 
we need him, no matter how late 


at night, and his charges are very 
reasonable.” 

These pro and anti-plumbing 
contractor arguments—as well as 
a host of others—were offered 
by 100 women from some 90 com- 
munities in 45 states who recent- 
ly were invited to tell what they 
think of their plumbing and heat- 
ing contractors — among other 


things. They attended a three- 
day Congress on Better Living 
held recently in Washington, 
D. C., under the auspices of Mc- 
Call’s magazine and five building 
industry groups, including four 
from our own: the National Assn. 
of Plumbing Contractors, the 
Better Heating-Cooling Council, 
the Plumbing Fixture Manufac- 
turers Assn. and the Copper and 
Brass Research Assn. 

The ladies, who were grouped 
into panels of 10 with a dis- 
cussion leader to head up each 
group, expressed themselves 
freely on every subject con- 
cerned with home furnishings 
and living convenience. They de- 
voted one full day—Women’s 
Housing Congress day—to a dis- 
cussion of the kitchen, bathroom 
and the heating-cooling system— 
and of the men who design, in- 
stall and service these facilities. 


sObservers at the congress 
noted that: (1) While the ladies’ 
expressions of opinion decidedly 
reflected individual thinking and 
taste, there was a discernible 
enough pattern to their thinking 
to give our industry something 
to start with in the way of gaug- 
ing the homemakers’ taste. (2) 
The ladies may not be complete- 
ly “average” or “typical” but 
they represent the homemaker 
who is the most vocal about her 
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INDUSTRY CONTRACTORS LISTEN ATTENTIVELY and with 
apparent good humor as the ladies at Table 7 tell what 
they think of do-it-yourself husbands 
they’re a little tired of hearing “don’t call anybody, | 


likes and dislikes and who, there- 
fore, helps to shape the size and 
nature of the consumer market. 

So let’s listen in on what the 
ladies had to say as they sat 
around the table and exchanged 
ideas and voiced opinions. (See, 
also, adjoining columns.) 


eThe ladies generally agreed 
that they “don’t know how to go 
about finding a reliable plumb- 
ing and wondered 
how they can tell—except from 
word-of-mouth advertising from 
their more experienced friends— 
just who a reliable one is. This 
appears to be particularly true 
in the larger towns and cities. 
(In the smaller town, the local 
contractor generally is known to 


contractor” 


everyone.) This suggests that the - 


advertising-minded contractor 
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can fix it.’ 
husbands to 
alone.” 
licity 


The 


consensus 


has unexcelled opportunities for 
building up a loyal clientele. 
The bathroom was the ladies’ 
No. 
asked what room they’d like to 
re-do first if they had a choice. 
The held strong- 
mindedly to the point that they 
do not want soundproof bath- 


1 choice when they were 


ladies also 


rooms because they “want to be 
able to hear what the children 
are doing.” 

They would rather have two 
smaller bathrooms or one bath- 
room and a powder room than 
one large luxury bathroom “be- 
cause of the convenience having 
two such facilities would offer.” 


# Here’s what the ladies would 
like to have in their “next bath- 
room.” 

(1) Individual styling to con- 


er Living, nicely.” 
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tatives of the 
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Convention 

Searing 
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Even 
“leave plumbing and wiring 
The Women’s Congress received extensive pub 
The above clipping is from a Cleveland paper 
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strictly 


wives want 


jobs 


form to their own tastes instead 
of “standard designs.” 

(2) Larger bathtubs, with low 
aprons for bathing children 

(3) Faucets the 


wall within easy reach instead of 


located on 


at one end of the tub 
(4) More 
and generally better lighting 
(5) A 


able height, for children 


electrical outlets 


lavatory with adjust- 


they said about 


heating and cooling 


# Here’s what 

(1) They agreed unanimous- 
ly that comfortable heating and 
cooling are important to health 
and to family compatibility 

(2) They’d like to know more 
about how their heating systems 
operate. 


(3) They’d like room-to-room 


(Please turn to center of next page) 





(Continued from page 90) 
going to be more than the original $1,000 named.” 


(5) Itemize and explain the bill. The biggest single 
complaint voiced by the ladies was that “plumbers 
charge too much for their services,” suggesting not 
that the homemaker necessarily is overcharged, but 
that it’s just as bad for the plumbing contractor’s pub- 
lic relations if she thinks she is. 


(6) Give them such basic information as “how to 
shut the water off” in case of an emergency, and in 
general how to give their plumbing and heating equip- 
ment the best care for most efficient use. 


(7) Give them drawings of the behind-the-walls pip- 
ing. Several women said they had postponed remodel- 
ing old homes they had bought for the sole reason that 
“locating the old piping meant tearing up so much of 
the walls because no one knew exactly where it was.” 


(Continued from page 91) 


control of both heating and cool- 
ing systems. 

(4) They consider humidity 
control of great importance and 
think the humidifier either 


heating system or provision 
should be made for it. 

(5) They want air condition- 
ing. “Most of our husbands work 
in air conditioned offices and fac- 
tories,” one woman said. “By the 


should be installed with the time they get home things have 


cooled off a bit. So, if we didn’t 
insist, they wouldn’t realize how 
much we’re sweltering during 
the day unless we complain and 
complain.” 


# Do the ladies voice these com- 
plaints and preferences where 
they count—with their husbands? 

Decidedly yes. They talk ev- 
erything over with their hus- 
bands and generally succeed in 
selling them on whatever they 
want, the ladies said. 

The women also know a sur- 
prisingly lot about money mat- 
ters, the congress decided, and 
help to control the purse strings. 


# Finally, how do the ladies feel 
about do-it-yourself? 

“It would be more to the point 
to ask—how do we feel about 
do-it-yourself husbands,” one 
woman said. The women agreed 
that do-it-yourself is an “emo- 
tional problem” with most hus- 
bands and that they don’t mind 
it too much. They also agreed 
that there are two areas that do- 
it-yourselfers should leave strict- 
ly alone: plumbing and electrical 
wiring. END 


LOS ANGELES CONTRACTOR Frank Schilling and DE’s 
merchandising editor, Louisa Jozsi-Joe, hear the women 
at Table 10 enumerate the services they’d like from their 
plumbing and heating contractors. High on the list: 
prompt response to emergency calls and a clean job. 
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EXCLUSIVE INTERVIEW: Eljer’s contest and 
its long-range sales benefits were ex- 
plained in an interview with Eljer execu- 
tives in DE’s editorial offices. Shown are, 
from left, C. L. Staples, DE; K. L. Ede, Eljer’s 
ad agency; O. T. Carson, DE publisher; 


J. J. Lane, vice president of The Murray 
Corp. of America and manager of its 
Eljer Division; A. E. Thiesfeldt, advertising 
manager of Eljer; L. H. Bonnett, general 
sales manager of Eljer; J. E. Purnell, DE; 
and J. W. Strandberg, Eljer’s ad agency. 


Eljer Executives Tell All-- 
About Their $50,000 Contest 


They'll give 


LAST MONTH the Eljer Com- 
pany, a Division of The Murray 
Corporation of America, Pitts- 
burgh, announced the biggest 
bathroom promotion in its his- 
tory (DE, Nov., page 107). 

Called of an Eljer 
Bathroom,” the promotion re- 


“Dream 


quires participating homeowners 
to design their version of the 
ideal bathroom on entry forms 
that can be obtained only from 
local plumbing contractors. 
Consumer prizes include 10 
20 powder 
rooms, 10 washer-dryer combi- 
nations, 70 cash prizes and trips 
to Hawaii and Acapulco, Mex. 
Contractors and wholesalers who 
participate in the contest can win 


dream bathrooms, 


Cadillacs, trips and minks. 
There’s more to the nation- 
wide promotion than a simple 


Domestic ENGINEERING, DeceMBER 1957 


big rewards for dream bathrooms... 


giveaway, however. The “Dream 
of an Eljer Bathroom” is a busi- 
ness device keyed specifically to 
the 1958 economic situation. It 
aims at building new business in 
remodeling to offset any possible 
soft spots in new construction. 
In this interview by Domestic 
ENGINEERING editors, Eljer of- 
ficials (see photo above) explain 
the long-range aspects of the pro- 
motion and give specific sug- 
gestions on the ways plumbing 
and heating contractors can help 


their customers—and themselves 
—to become winners. 
The interview follows: 
The announcement of your 
promotion already has stirred 
up considerable interest in the 
industry. What prompted such 
an intensive campaign on be- 
half of bathroom remodeling? 
We were concerned about the 
doubts expressed for 1958 busi- 
ness prospects by some people. 
We recognized the 
(Please turn to page 94) 


so-called 


How the Eljer program can help 
you help your customers —and 
yourself—to become winners 





continued... 





al 


(Continued from page 93) 
“soft spots” but felt there was plenty of com- 


pensation in new, relatively untapped markets. 
Remodeling, of course, is the big baby. 


«<3 


$ 


So you decided to stimulate consumer inter- 
est in remodeling with a contest? 


Exactly. But not only consumer interest. Con- 
1 ~ \ 
San “s cle dream bathroom do the job alone. The most important individual 
plus an exciting vacation inp in getting new business is the contractor. That’s 
why the “Dream of an Eljer Bathroom” focuses 
public attention on him so much. And, of 
course, since selling today is a joint affair, the 
wholesaler has to play a part in our campaign. 
So we're offering prizes not only to consumers 
but also to contractors who register winning 
consumers and to wholesalers whose customers 
Homeowners will be urged—in Sunday newspaper ads 
kicking off the contest Feb. 16—to form a mental 


have been encouraged to participate. 
picture of their dream bathroom. They will be in- 
vited to get entry forms from listed contractors. 


tractor and wholesaler interest too. Eljer can’t 


PLUMBER LISTING 


You mention that the contest focuses atten- 
tion upon the contractor. In what way? 


All our consumer advertising in the Sunday 
newspaper supplements will be designed to 
bring new business into the plumbing con- 
tractor’s showroom. The ads—they’ll reach 
about 20 million families—will list the names 








£9 Participating contractors will be identified by 


window banners (such as this one), decals, etc. 


The homeowner's entry blank provides space for a 
drawing of her dream bathroom. Full-color photos 
(for ideas) and official rules are also 





included. 
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and addresses of participating contractors in 
each city. In addition, we're offering numer- 
ous point-of-sale materials—banners, stuffers, 
ad mats, etc.—to help the contractor in this 
drive to interest the consumer in bathroom re- 


modeling and turn the business curve upward. 


So the real prize is business stimulation, is 

that it? 
It certainly is. That’s the real prize any time, 
as we see it. At Eljer, we frankly want to sell 
more fixtures. We have no intention of accept- 
ing a “business leveling off,” to use a favorite 
word of the economists. We’re betting that con- 
tractors and wholesalers feel the same way. 
We think they'll agree that the way to beat a 
slowdown in business generally is to start a 
speedup in modernization selling. 


sie a J . YOU CAN HELP: Eljer considers the plumbing con 
We'd like to get into that point more fully, tractor the key person in its big bothroom pro- 


but before we do, could you fill us in on the motion contest. While the entrant should provide 
details of the contest? the basic ideas, the contractor can help contestants 
who come to his store for their entry blanks to 

It starts February 16 with Sunday supplement draw up plans for their “dream bathrooms.” 


advertising, although contractors should be 
registered with us before that in order to have 
their names listed in their local ads. Dec. 2 is 


(Please turn to page 185) 


Homeowners entering the contest will also fill 
out this registration blank, These will provide 
contractors with an up-to-date prospect list. 


Participating contractors will fill out this 
form. It entitles them to contest promotional 
materials and a chance at one of the prizes. 
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CONTRACTORS in Washington, D. C., can look with pride to what their association 
accomplished in getting Tinker Jacklegg out of the plumbers’ classification of the 
telephone book. Left to right are ‘doctor’ Albert Stumpner; “ambulance driver’ 
Albert Taylor; E. K. Burgess, association secretary; and “undertaker” Joe Bateman. 


The unqualified installer... 


How Do You Get Him Out of 
Your Section of the Phone Book? 


HERE’S A HYPOTHETICAL CASE based on actual 
situations reported to DomEsTIc ENGINEERING 

Tinker Jacklegg (the name our industry has 
given the unqualified installer) says he’s a plumb- 
er. So sometimes he’s listed as such in the plumb- 
ers’ classification of the telephone book. 

Qualified contractors prove he’s not a plumber 
and approach their utility to have him put in the 
section that he belongs. 

The telephone company’s reply: “Sorry, noth- 
ing we can do about the listing.” 

But don’t you believe it! 

A survey that DE has conducted since it began 
the Qualified Contractor Campaign in 1956 pro- 
vides some classic cases, both past and present, 
in which plumbing and heating contractors and 


96 


the telephone company have done something 
about improper listings—after the two groups put 
their heads together and unscrambled some 
crossed connections. 

A timeless lesson chosen from our file of such 
cases was furnished by contractors in Washing- 
ton, D. C., who had long waged a battle against 
jackleggs. (Additional “classic cases” with appli- 
cation today will be reviewed in future articles.) 
This phase of their anti-jacklegg fight concerned 
the telephone directory. And their success was 
confirmed in a recent interview by a DE editor. 
Here’s the story: 

The contractors approached the telephone com- 
pany with a request to clear the directory’s 
plumbers’ classification of unlicensed, unqualified 
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QUALIFIED CONTRACTOR PROGRAM . . . (Part 22 of a series) 


operators. They sugyested submitting a _ well- 
checked list of licensed contractors through the 
chief plumbing inspector and requested that the 
utility screen out advertisers not on this list. 

The legal basis of their proposal was the Wash- 
ington, D. C., code, which states that no one can 
advertise himself as doing business as a plumbing 
contractor unless he’s licensed. 

But, like everyone else, telephone officials are 
busy people. They replied that “We can’t police 
your listing, it would take too much time. We 
must accept advertising from anyone.” 


«» This reaction (and it’s a familiar one) set the 
stage for the next plan of approach on the part 
of the Washington contractors. They thought that 
two things stood in their favor to overcome the 
utility’s objections. One was the fact that when 
it really got right down to basic health questions, 
the telephone company did screen its advertisers— 
in particular, those in the medical profession. And 
second, a decision reached a few months earlier 
in a Kansas City, Mo., court held that the tele- 
phone company was as liable as the advertiser for 
a disastrous result caused by an unqualified per- 
son’s misrepresenting himself in the classified sec- 
tion of the phone book. 

Combining these ideas, the informal committee 


PUBLIC INTEREST was aroused by articles like this one 
appearing in Washington, D. C., papers. They drew atten- 
tion and added a touch of humor to the contractors’ ef- 
forts to get unqualified installers out of the directory. 


for Listing as 
lo Test Regulations 


“We 
King ry 
"]no law. The 
tion, 


A plumber 
under “ 


Assistant Cor 


Clark F. Kj 


(they now called themselves a “flying bootleg 
squad”) hit on a plan they thought would break 
all resistance. Albert Stumpner, a contractor, 
made a call to the classified department of the 
telephone company and asked about being listed 
under the doctors’ listing of the phone book, ex- 
plaining, tongue-in-cheek, that he was a “doctor 
(See newspaper clipping below.) 
Standing behind him waiting for the phone were 


of sick pipes.” 


several other contractors who were going to apply 
for an ambulance service listing (to offer to take 
sick water heaters off to get well again)—or an 
undertaker’s listing (to prepare deceased boilers 
for the “hereafter”). 

The Kansas City decision was brought to the 
utility’s attention at this same time through the 
District’s Corporation Council 


# Before these requests could be put into writing, 
which the classified department asked the would- 
be doctor, ambulance driver and undertaker to 
do, the telephone company reversed its previous 
decision and agreed with the contractors that the 
plumbers’ classification should be policed too. 
Stumpner and his friends on the bootleg squad 
occasionally leaf through the telephone directory 
even today. It gives them a feeling of accomplish- 
ment that it’s “99 44/100 percent pure.” END 


“Doctor” Stumpner and his “bootleg” squad told DE that 
the articles helped their cause by pointing up the part 
the telephone company can play in protecting the public's 
health from the work of unqualified handymen 
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Oil Burner Servicing 


By Fred Feigenbaum, Oil Heating Consultant, New York City 


PLUMBING AND HEATING contractors and their oil 
burner servicemen get to know quite a lot about 
practical electricity in the course of their work. 
But since a large part of this knowledge is self- 
taught, they may sometimes feel the need for 
more information that will help them solve the 
real tricky problems that arise. Many of these 
have to do with frequent fuse blowing, or lock- 
ing out of the motor overload protector. Such 
problems often result in a series of call-backs be- 
fore the trouble is finally tracked down. 

Overload and fuse problems are not always the 
same thing, but in a great many cases they are 


How to use the snap-on ammeter 
for testing oil burner circuits 


AS WITH ALL TYPES of instruments, 
the best way to learn how to use the 
snap-on ammeter for testing oil burner 
circuits is to use it. For practice, the 
serviceman can test all the circuits of 
oil burners operating normally. In this 
way he will learn what to expect and 
how to make comparisons when he en- 
counters a job not behaving as it should. 

The following are among the points 
he will be likely to encounter in a 
“no fire’ condition, with suggestions for 
determining the cause of the problem. 
(It is suggested that the reader first 
review the accompanying article on oil 
burner electrical circuits.) 


»The Problem: The main switch is 
on, and operating controls (thermostat 
or aquastat) are not calling for burner 
operation. This condition can be simu- 


(Please turn to center of facing page) 


THERMOSTAT 
OR 
AQUASTAT 


related. The standard procedure with an overload 
problem is to check for free movement of the 
motor and pump shafts. This is done by turning 
the blower-wheel, feeling for stiff spots. If there 
are signs of drag the serviceman may uncouple 
the pump to determine whether the resistance is 
in the motor or the pump. 

If he finds no trouble he may start the motor 
several times. If it picks up without hesitation, 
and he hears a sharp click of the starting switch 
mechanism both at the start and end of each 
operation, he may assume that he has gone far 
enough. A more thorough man might remove 
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Fig. 2 illustrates the primary control. Circles show where the 
snap-on ammeter is attached to check burner electrical circuits. 
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the end-bell of the motor to check and 

clean the starting mechanism. 
This is all good procedure, but it 

sometimes ends right there. The serv- 

iceman has no way of knowing definite- NEUTRAL 

ly that the problem is solved. Some 

domestic servicemen don’t carry in- 

struments to test the actual electrical 

conditions involved, yet it stands to 

reason that if the motor was found in 





overload there is a question as to the 


: , MANUAL 
amount of current flowing in it at the SWITCH 


time of shutdown. 





Current units are amperes, and 
amperes make heat which actuates the 








overload switch or blows a fuse. The 








purpose of a fuse is to prevent the 





equipment from burning up as a result TEST TOTAL 
of heat. A motor found in overload has — 
been getting too many amperes. (a) 

It is not difficult to get acquainted 
with amperes. The serviceman who 


° > P = PRIMARY CONTROL 
does so will find his overall efficiency 


improved. He needs only one new -~ 
piece of equipment, an ammeter, or | ~ 

ampere-tester. (Names of manufactur- ™ 

ers on request.) With older types of am- | ‘ 


y IGNITION 
a TACT 
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© 
lated for practice purposes by remov- 


ing one wire at the T-terminals (Fig 


' , , TEST MOTOR 
2) and turning on the main switch. mnt ietio-r 


With this condition, the snap-on am- _—- 
meter should read practically zero at a 


wires connected to terminals 1 and 2 
The only current flowing is to the panel \ , 
transformer, energizing the low voltage 














circuit for operating controls. This is \ 


too low to read on a standard tester. No 








. : ‘ ° 
reading can be made on terminals 3 > 


+ IGNITION 
and 4 because the motor and transform- % TRANSFORMER 


er are not energized. 


e 
s The next operation is to connect the “" Ng 
T wire. Then turn up the aquastat or MOTOR 
thermostat to pull in relays starting the 
burner. 


The ammeter on No. 1 wire should 














indicate total current flowing to the 
burner motor and ignition transformer Fig. 1: Schematic diagram shows components of an oil burner elec 
trical circuit that can be tested with a snap-on ammeter. Readings 


In small domestic burners this will be cclienms tin tan: cnet Cn Gb aed ben hw octet Gs the fet Bae tA 


less than 6 amps while running. 
Starting amperage for the full cir- ' 
cuit can be measured at No. 1. It may continued... 


(Please turn to next page } 
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How to use the snap-on 


ammeter for testing 
oil burner circuits 





(Continued from bottom of page 99) 
be 20 amps or less, dropping instantly 
to 5-plus as the motor reaches full 
speed. 

The test at No. 2 wire will still be 
about zero. 
not flow through this part of the cir- 
cuit. 

No. 3 should go to about 15 amps at 
the start, and drop to the nameplate 
reading of the motor. This will be about 
2.5 to 3 amps. 

No. 4 should read about the same as 


The burner current does 


the transformer nameplate, about 2.5 
amps. At the end of the ignition cycle, 
this indication should drop to zero. 

The above are normal readings. What 
we are looking for are causes of excess- 
ive amperages, causing fuses to blow, 
or the motor overload to drop out. Under-amper- 
age is rarely a problem in this kind of work. 

The same tests can be made at the burner junc- 
tion box, located at the motor or ignition trans- 
former, as shown in Fig. 3. Indications at 3 and 4 
should be the same as on the same wires at the 
primary control. Indications at 2-B should be the 
same as at 3 on the primary control. At 2-C the 
reading should be the same as at 4 on the primary 
control. At 2-A the reading should be the total 
of 2-B and 2-C, or 3 and 4 on the primary control. 

Suppose we find that the current at No. 3 is 
4.5 instead of the 2.8 amps on the motor name- 
plate. This would be excessive, and a cause of 
frequent overload problems. 


# There could be several causes. The motor wind- 
ings themselves might be defective. The bearings 
might be dry or worn. There might be a drag in 
the pump. It would be foolish to condemn a motor 
because it has to work too hard to turn the 
pump, yet this is done every day by some service- 
men. An amperage test made with the pump dis- 
connected often shows that the free-running cur- 
rent of the motor is less than the nameplate rating. 

The cause might be in the starting current. It 
may be 30 amps or more instead of the expected 
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3—MOTOR 
4—IGNITION 


OIL BURNER JUNCTION BOX 


2A—PRIMARY 
28—MOTOR 
2C—-TRANSFORMER 


GROUND 
WIRES 
(NEUTRAL) 


FROM PRIMARY CONTROL 


TO TRANSFORMER 


Fig. 3 shows wires pulled out of the burner junction box for test- 
ing. Circles indicate where the snap-on ammeter is attached for 
checking each circuit in the oil burner’s electrical system. 


15 amps. This would generally indicate some- 
thing wrong with the starting switch or winding. 
This would be the same with or without the pump. 
It could be fixed temporarily with a larger fuse, 
but the motor will have to go to the shop soon. 

A test on the No. 4 wire might show excessive 
current. This would indicate in most cases that 
the transformer is in bad shape, possibly having 
been wet at some time. 

riley 
# A difference in amperage readings between the 
primary control and the burner might indicate 
that the wiring in that circuit is damaged, causing 
leakage to the ground. Look for points at which 
the cables or conduits may have become wet or 
burned. By disconnecting the apparently bad 
wire at the burner end, a further test is made at 
the control. An indication of current in a wire 
disconnected from its load would prove that the 
wire is damaged and must be replaced. In fact all 
the wires in this run should be replaced, and the 
cause of the burning or wetness eliminated. 

At the burner, an indication of excessive cur- 
rent on No. 3, with No. 2-B normal or below, 
would show internal grounding in the motor. A 
similar excessive reading of No. 4 over 2-C would 
indicate a grounded ignition transformer. END 
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MOST OF THE STORES on the main street in 
Huntsville, Mo. (right), are typical of those 
found in rural communities of Mid-America. 
The photo above shows how Green has made 
his stand out with brightly painted signs 
and a neatly arrayed, well-lighted interior. 


A small-town contractor 
shows how... 


He's Launching a Big Push in 58 


Stan Green has a double goal: More business and profits from remodeling 
sales—and a shot at the valuable prizes in DE’s Big Push Sales Contest 


THERE'S BIG BUSINESS in remodeling in the small town of 
Huntsville, Mo., located halfway between St. Louis and Kan 
sas City. And Stan Green, of Green’s Plumbing and Heating 
is using big-time merchandising ideas to bring this business 
into his store. 

DE went to Huntsville, population 1,800, to see just what 
Green is doing to create more sales and profit in remodeling 
We met a contractor who’s going ahead full steam in modern 
ization selling with a dynamic and resultful approach 

“The same potential for creative selling exists here that does 
in St. Louis, Kansas City or Chicago,” Green told the DE 
reporter. And he added that his customers respond to mer 
chandising that could be used equally well almost anywhere 

“About 95 percent of my work is now in remodeling,” Green 
said. “As far as I’m concerned, there’s more money there, and 
that’s why I concentrate on it.” About 75 percent of Green’s 
work is in modernizing farm houses, in some of which he’s 
recently installed water systems. He regards this as a most 


(Please turn to next page, column 3) 


Green mails his contest entry—tells how he builds big volume business 
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continued... 


More tips from the contest file 


Green wrote a letter for his contest entry that 
described his operations completely. He covered his 
radio and newspaper advertising, his in-store pro- 
motions, his personal supervision of each complete- 
job installation—even his work in community affairs. 


tverypoay at Green's knows there’s a contest on— 
and that Green stands as good a chance as any of 
being a top winner. Here Stan Green and his men 
discuss ideas each of them can put to use right away 
‘o sell up and build remodeling volume in 1958 


(Continued from page 101) 


important potential because it’s 
a basic sale that creates many 
follow-up opportunities. 

As proof of his claim that there 
is virtually “no limit” to the 
amount of remodeling business 
that can be created, especially to- 
day, Green pointed out that by 
the first of October this year he 
had done 500 jobs, compared to 
469 jobs in all of 1956 


a So increased business is one 
of the reasons for Green’s con- 
centration on remodeling this 
year, and the reason he’s plan- 
ning to increase his activities in 
this market in 1958. 

But there’s 
Green has entered the Big Push 


another reason: 
Remodeling Sales Contest (see 
following pages) and he’s shoot- 
ing for the motor truck first prize 
or one of the hundred other val- 
uable product awards. 

“A winner in the contest will 
get more prizes than he might 
realize,’ Green pointed out 
“Taking part in it has given me 
an opportunity for a reappraisal 
of my business that I think of as 
almost a prize in itself.” 

And being named a top re- 
modeling contractor by experts 
in the p-h industry, Green ex- 
plained, would give him the kind 
of local publicity that advertising 
dollars can’t buy. 


# As Green gathers material to- 
gether for his contest entry and 
gets to specific points like his 
public relations, radio advertis- 
ing and his constant attention to 
selling the complete job—with 
financing—he weighs the exact 
results that each of these efforts 
brings to his business. 

Take, for example, his apprais 
al of his public relations. In his 
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letter describing his approach to 
merchandising remodeling, he 
put it this way: “Public relations 
is Kiwanis, being a leader in the 
Boy Scouts, working in my 
church and just knowing people 
—plus advertising.” 

Green took a sharp look at the 
way he described his radio ad- 
vertising in his contest entry 
And he was convinced again 
that two spots a day on a local 
station are among his best buys. 

Green says he believes that if 
people see your name and hear 
it often enough, they’ll eventu- 
ally be customers of yours. That’s 
why his radio and newspaper ad- 
vertising is consistent rather than 
flashy and occasional. 


= He also described another 
thing he feels helps bring him 
business. He’s made use of a 
portable drafting board that he 
takes to each job and uses to 
create the exact plan that his po- 
tential customer is interested in 
As he told of its results, he re- 


marked that customers appreci- 


ate that they’re getting a job 
done “from the ground up” 
strictly for them. 

Green made a point in his 
contest file to describe his “En- 
terprise” phone service, which 
allows a person from Moberly or 
other nearby towns to call him 
free of long distance charges 
“It’s funny,” Green said. “A cus- 
tomer will spend $1,000 on an 
actual remodeling job, but he’ll 
hesitate to spend 15 cents to call 
you if you’re not in his town 
This service lets me be as close 
to him as if he lived next door. 


s “Entering the contest gives me 
a chance to show off some of the 
things I’ve accomplished lately 


(Please turn to center of next page) 
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Believing that good merchandising can get results 
in a small town as well as in a large city, Green 
has put many big-time methods—including some he 
found in DE’s Book of Remodeling—to work. By Oc 
tober of this year, he’d passed his ‘56 volume 





Each customer can be in on the planning of his re- 
modeling job. Green uses a portable drawing board 
to lay out his modernization jobs in scale. His 
customers take to this idea because they feel they’ve 
helped create their own personalized installation 





continued... 


Aore tips from the contest fil 


reen 
reTela 
Vi. 
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Public relations can be a greet- 
ing card. Mrs. Green keeps an up- 
to-date file on birthdays, anniver- 
saries and new babies. ‘Being re- 
membered on an important occasion 
is important to anyone,” Mrs. Green 
said, “and for the little trouble 
this takes, it creates a world of 
good will.” Green himself said, 
“This makes people feel warmly to- 
ward Green’s Plumbing and Heating 
—and they'll drop in when they can.” 


(Continued from page 103) 
and to gear up for further im- 
provements I have in mind,” 
Green said. “We remodeled our 
own showroom recently, and you 
can be sure a lot of pictures of 

it will be in my contest file. 
“And my trucks are all painted 
to match now—you'll be sure to 
see proof of that too.” Green 
pointed out that he was surprised 
what keeping his trucks well 
painted and attractive can do. 


Sometimes people will call him 
and say, “I just saw your truck 
and it made me think that we’ve 
been meaning to call you about 
our kitchen.” 

“Writing that to you made me 
realize again how important that 
a simple thing can be,’ Green 
said. 

Green concluded his letter 
telling about his remodeling busi- 
ness by saying, “My entering the 
Big Push Contest convinces me 


even more that each and every 
effort that puts Green Plumbing 
and Heating in front of my com- 
munity as remodeling headquar- 
ters is well worth what it takes 
to put it there. 

“The contest is another way for 
me to be a creative businessman, 
to take that critical look at my 
progress so that I can see where 
I can make more sales, more 
profit and keep my business con- 


stantly expanding.” END 


How You Can Enter the Big Push Remodeling Sales Contest 


Fill in and return the entry blank (page 


modeling job belongs here. Writing style doesn’t 


7 106) to the Contest Editor, 1801 Prairie 

. Ave., Chicago 16. This will obligate you 
in no way but will allow us to set up a file to con- 
tain future mailings from you. All you have to do 
then is to send us evidence of your approach to 
the remodeling market—examples of advertising, 
etc. We’ll assemble this material to build up your 
Big Push Contest file for you. 


Write us a letter telling everything you 
can about your remodeling operation. No 
matter how insignificant a point may seem 
to you, any idea that has helped you sell a re- 


€ > 
ross 


104 


count; the important thing is to give the judges 
both the over-all picture of how you’re merchan- 
dising remodeling and the small details that make 
the big plans work out to be successful. 


Get your employees behind you in this 

©) effort. Your journeymen, salesmen and 

e office help can make that extra effort to 
bring in more business, to help set up before-and- 
after shots and to achieve that completely satis- 
fied customer who might take time to write 
telling how your fine job of remodeling is making 
life more pleasant. Your employees will enjoy 
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IMlustrates His Story 


Pictures tell a thousand words, and 
Green has made good use of them 
in his Big Push Contest entry. A 
snapshot of his store, of his well- 
tended trucks and of a newly fin- 
ished remodeling job supplement his 
description of how he’s gearing up 
his activities to sell remodeling. 


(For the complete story of 
how you too can profit from 
the Big Push Contest, see the 
facing and following pages.) 


helping you toward your goal of becoming a Big 
Push Contest winner. 


Step up your activity in remodeling—if 

you’re not in remodeling yet, decide right 

now to begin. Tell the world—or at least 
your community—that your showroom is remod- 
eling headquarters. Use window displays and 
posters, set up special displays inside, take on a 
more ambitious advertising schedule. And what- 
ever projects you do undertake, be sure to take 
pictures where you can for your entry. 


Take advantage of the help you'll find 
in your August, 1956, DE, The Book of 
Remodeling. It tells in step-by-step fash- 
ion just what to do to increase your success in re- 
modeling. Both for the contractor who is long 
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Sells from His Store 


Keeping the showroom attractive is 
a major part of encouraging poten- 
tial customers to walk in and have 
a look around—and to see how easy 
Green’s makes it for them to buy 
Green’s showroom was recently re 
modeled, and remodeling gets star 
billing with numerous well-planned 
displays. Green uses color to help 
him sell. He finds that many custom 
ers will think it over and then buy 
top-of-the-line merchandise 


established in remodeling and for the one who 
is just on the brink of large expansion in this 
direction, DE’s Book of Remodeling offers a 
wealth of money-making ideas. 


Send us a sample of everything you use 

to sell remodeling work, including news- 

paper ads, radio and TV commercials, di- 
rect-mail pieces, sales letters and letters from 
customers. And take as many pictures as possible 
to give the judges visual evidence of what you’re 
doing to increase your remodeling business. This 
material will be the largest part of your contest 
file, so be sure to make a good showing. END 


For official rules, turn the page p» 
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continued ... 


- Official Rules for the Big Push Conte: 


fa. 


WHO CAN ENTER: 
All qualified plumbing and heating contractors who are 
in business as of January 31, 1958, are eligible. 


PRIZES: 

Prizes in the contest will be awarded in recognition of 
the ingenuity, resourcefulness and continuity of merchan- 
dising methods used to sell remodeling work by qualified 
contractors. 


WHAT TO ENTER: 

The decisions of the judges will be based upon evidence 
of remodeling sales and promotion activity. Such evidence 
may consist of, but not be limited to, the following: 


(A) A letter from you—the qualified contractor—telling 
how you are increasing sales of plumbing, heating and 
cooling products (and related appliances) through em- 
phasis on remodeling merchandising. (B) Photographs 
indicating your efficiency in remodeling work, including 
such subjects as your showroom, shops, trucks and 
special displays. (C) Descriptions of typical before-and- 
after remodeling jobs. (D) Testimonial letters from 
satisfied customers. (E) Evidence of successful remodel- 
ing promotions (direct mail, newspaper, radio, TV, post- 
cards, outdoor advertising, novelty advertising). 


HOW TO ENTER: 


The first step in entering the contest is to fill in the official 
contest entry blank and send it to the Contest Editor, 
Domestic ENGINEERING, 1801 Prairie Ave., Chicago 16. A 
file will be established in your name; you can begin ac- 
cumulating and sending material immediately. There’s no 
need to send a complete entry at one time. Material will 
be added to your file as it becomes available and is sent 
to Domestic ENGINEERING. 


SIZE OF BUSINESS: 


The size or location of a business will not be considered 
in awarding prizes. Small operations have just as good 
a chance to win as big companies do inasmuch as awards 
are to be given on the basis of the ingenuity, resource- 
fulness and continuity of remodeling merchandising prac- 
tices shown by the material submitted. 


COUNT ME IN 





SKILL IN WRITING: 


Writing skill will not be considered in awarding prizes. 
It is the completeness of the remodeling merchandising 
picture as evidenced by the material the contractor sub- 
mits for his entry that counts. 


BOARD OF JUDGES: 

The board of judges will be selected for knowledge of 
good merchandising methods and understanding of the 
problems of selling remodeling products of the plumbing, 
heating and cooling industry. 


IN CASE OF TIES: 
In case of ties, duplicate prizes will be awarded. The 
decision of the judges will be final. 


DEADLINE FOR ENTRY: 

All material submitted by the contractor for entry in the 
contest must be postmarked not later than January 31, 
1958. Entrants are urged to send in material now. 


JUDGING: 
Contest entries will be judged on March 1, 
close thereto as is practicable 


1958, or as 


PRESENTATION OF AWARDS: 

The names of contest winners will be published in 
Domestic ENGINEERING as soon after the judging as it is 
practicable. Presentation of awards will be made at 
appropriate times and locations thereafter. The motor 
truck first award, contributed by Domestic ENGINEERING, 
will be provided f.o.b. Chicago. The prizes contributed 
by manufacturers will be provided by them f.o.b. their 
factory or other designated point. Merchandise certificate 
awards contributed by wholesalers will be redeemable 
at convenient wholesalers for merchandise of the winners’ 
own choosing. 


GENERAL: 


All entries become the property of Domestic ENGINEERING. 
In order to promote better business for our industry, DE 
retains the right to publish all or any part of the contest 
entries in the magazine or in its advertising. END 


I want to enter the Big Push Remodeling Sales Contest. I understand 
this places me under no obligation. Please send me news and information 
bulletins about the contest as they become available. FULL IN THUS COUPON os 
your first step in entering 
the Big Push Contest. Clip it 
out and return it to the Con- 
test Editor. DE will then set 
up your file containing evi- 
dence of the merchandising 
methods you’re using to sell 
remodeling. It will become 
part of your final entry in 
the Big Push Contest. 


Name_ Se. Semele 


I ncn sisetiticalhiedeachciabintnmnninsipnienentaidio~eermenytiintennenmncieneticortapasteten 


Address__._-_—— 


City 7” eS SD 


[] Check here if you want free remodeling sales aids. 


Cut out and mail to the Contest Editor, 1801 Prairie Ave., Chicago 16. 











continued ... 


YOUR NAME 


THE FIRST PRIZE in the Big Push Contest, 
to be given to the winner by Domestic En- 


gineering, is a 1958 Studebaker truck carry- 
ing a McCabe-Powers Service-Master body. 


8th Book of Prizes 


In the Big Push Remodeling Contest 


SHOWN ABOVE surrounded by sketches 
of typical prizes being offered in the Big 
Push Contest is the Studebaker cab and 
chassis carrying a McCabe-Powers Serv- 
ice-Master body that Domestic ENGINEER- 
ING is giving as first prize. 

It tops the list of more than 100 prizes 
—valued at approximately $25,000—that 
will be awarded to plumbing and heating 
contractors doing a good job of merchan- 
dising remodeling work. 

The truck is a 1958 1-ton model. Ap- 
proximately 17% feet long, it’s finished in 
two tones—copper and white. It has Stu- 
debaker’s de luxe cab and many other fine 
features. The engine is Studebaker’s 
Powerstar V-8 with automatic five-speed 
transmission. 


s The McCabe-Powers Service-Master 
body mounted on the truck has three com- 
partments on each side of a cargo area 
covered with an all-steel canopy top. The 
body is built with 16-gauge steel. 

The interior is 102 inches long and 481 
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inches wide at the floor line. There are 
full-length shelves on each side. 

The approximate value for this combi- 
nation prize is $3,800. (For a more com- 
plete description of the Studebaker truck 
and the McCabe-Powers body, see page 
85 in the October issue and pages 113 and 
114 in the November issue.) 


s The second prize in the Big Push Con- 
test is the General Electric-Domestic En- 
GINEERING Kitchen, designed by kitchen 
planning experts of GE in cooperation 
with the editors of DE. Its value is ap- 
proximately $3,500. (See pages 110 and 
111 in the September issue.) 

Following these top prizes are complete 
bathrooms, boilers, air conditioners, base- 
board radiation, water systems, water 
heaters, shower cabinets and so on. For a 
complete listing, as well as for prizes be- 
ing announced for the first time this 
month, see the following pages. END 


continued ... 














Contest Prizes ..... (continued) 


Flood Control Valve Will Be Awarded by Norman Boosey 


A 4-inch dual flood control valve for residential use is wots. | 
the prize contribution of Norman Boosey Manufactur- 
ing Co., Detroit. 

The company says the backwater valve (model 109) 
prevents overloaded street sewers from backing up and 
flooding basements or clogging foundation drainage 
lines. Designed for installation at floor level or lower 
without a pit, the control incorporates a balanced check 
valve that allows water to flow out into the sewer but 
that is forced shut by the weight and velocity of any 
water backing up. In this way, it closes automatically 
when flood conditions exist. Boosey adds that it is a 
dual unit because it incorporates a manually operated 
gate valve featuring a wedge-shaped cutting gate. 

The suggested retail price is $100. 








Toilet Seats for Use in Big Buildings to Be Given by Mid-States 


Fifty dollars worth of hard rubber toilet tribution from Mid-States Rubber Prod- 
seats, to be chosen by a winner from two ucts, Inc., Princeton, Ind. 
models, will be the Big Push prize con- The choice will be between Mid-States’ 
Evernu models 901 (for regular-sized 
bowls) and 913 (for elongated bowls). 
The seats alone or seat and cover combi- 
nations may be chosen by the winner. 

Both models are designed for use in 
commercial, industrial and institutional 
buildings. They have rubber-covered 
+. hinges with solid brass ports, and all ex- 

posed surfaces are in matching rubber. 








300 Feet of Top-Quality Plastic Pipe Will Be Awarded by Yardley 


Three hundred feet of 1-inch plastic pipe in a 
display-dispenser unit is the prize contribution of 
Yardley Plastics Co., Columbus, O. 

The pipe is designed for cold-water uses such as 
lawn-sprinkler systems, water systems and jet 
pump settings. It is made of Alathon 25, a Du Pont 
polyethylene resin. Pressure-rated at 75 pounds, 
this is Yardley’s top-line plastic pipe. 

Illustrated literature that tells the story of plastic 
pipe is included on the display-dispenser unit. 
Yardley says that the display, designed to be util- 
ized in the contractor’s showroom, requires only 
three square feet of floor area. 

The suggested retail price is $75. 
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Spencer Heater Will Give a Packaged Boiler for Oil or Gas Firing 


A completely packaged boiler-burner Fr 
unit, available for either oil or gas firing, 
is the prize contribution of Spencer Heat- 
er, Lycoming Division of Avco Manufac- 
turing Corp., Williamsport, Pa. 

An outstanding feature of the hot water 
steel boiler is its small 33 inch height. 
Capacities are 108,000 Btu net rating for 
oil and 170,000 Btu output for gas. 

All firebox sides are waterbacked with 
the combustion chamber constructed of 
chrome stainless steel, designed to utilize 
maximum surface area. The boiler base, 
designed with a 1-inch air space, a heavy 
base plate and 2 inches of cast refractory, 
allows direct installation on wooden or 
composition floors. 





= Spencer Heater says a new safety fea- 
ture automatically actuates the circulator 
should boiler latent heat raise the boiler 
water temperature beyond the setting of 
the high limit control. 
An instantaneous coil is fully sub- 
merged in the hottest part of the boiler to 
provide ample hot water for domestic use. — 
All controls are located on the front of The unit is factory assembled and — 
the unit and all side wiring is concealed. wired completely, and “ shipped in 7 
Tike teidhew Ge Gited with a white taled inforced plywood dust-tight container that 
enamel jacket with glass wool insulation the ey Sys aa delivery in fac- 
and an extended jacket to enclose the con- tory condition. 


trols and burner. The suggested retail price is $589. 











Shower Head and Mixing Valve Combination Will 
Be the Big Push Award Given by Speakman Co. 





A shower head and mixing valve combination is the prize con- 
tribution of the Speakman Co., Wilmington, Del. 

Cailed the Sentinal (model S-1700), it is designed to operate on 
water pressure alone. The mixing valve features a floating piston 
that responds to any change in pressure in the hot or cold water 
supply lines. It shuts off the shower if either the hot or the cold 
water supply fails, then restores the water flow when sufficient 
pressure returns. Desired water temperature within three de- 
grees is guaranteed by the manufacturer. 

Speakman adds that the unit won’t stain the shower wall be- 
cause the spindle packing is never under line pressure when the 
valve is closed. 

The suggested retail price is $52. continued ... 
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A Gas-Fired Cast lron Boiler 
Will Be Peerless Heater’s Award 


A completely automatic gas-fired cast 
iron boiler for residential applications will 
be awarded by the Peerless Heater Co., 
Boyertown, Pa. 

Called the Mighty Midget, the hot water 
heating unit features multiple staggered 
water tube sections that have an engi- 
neered offset. This design forces the hot 
gases to twist around the water tubes for 
maximum heat transfer. 

Water tube and wet base sections are 
hydraulically stacked at the factory, then 
tested at approximately seven times the 
normal operating pressure, Peerless says. 

Designed to save space, the unit can be 
installed in the kitchen, basement, laun- 
dry or playroom. It is available in three 
basic sizes, rated at 70,000, 95,000 and 120.- 
000 Btu input. 

The unit is completely enclosed in a 


Queen City to Give Brass Gate Valves 


Fifty dollars worth of assorted brass gate valves will be 
awarded to a contest winner by Queen City Valves, Inc., Cin- 


cinnati, O. 


The valves, models 125 and 125C, are for % to 2-inch iron 
pipe and 4, % and 1-inch copper tube, respectively. They are 
heavily constructed at the juncture of the borinet and the body, 


as well as at the end ribs. 


Queen City says that non-rising stems are provided on the 
valves, making them especially practical in limited space, The 


valves are constructed of red brass, 





Contest Prizes ..... (continued) 





steel jacket finished in two-tone green 

enamel. The boiler is supported on an 8- 

legged cast iron base and comes complete- 

ly assembled, wired, tested and packaged. 
The suggested retail price is $325. 


Frost-Proof Water Closet to Be Given by Vogel 


A frost-proof, seat-actuated water closet will be contributed 
by the Joseph A. Vogel Co., Wilmington, Del. 

The closet is Vogel’s model 15, which features an overtop 
flush, a vacuum breaker and a ball check waste. Only enough 
water enters the tank to compress the air, and no more water 
is used until the seat is operated again. Vogel states that the 
valve working parts can be removed easily in a few minutes by 
unscrewing the flush cap back of the bowl. 

Made of vitreous china, the closet comes equipped with a 
reinforced hardwood seat. The suggested retail price is $76. 
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Vance Industries Will Award a Dozen Stainless Steel Sink Frames 


One dozen stainless steel sink frames 
will be awarded to a Big Push Contest 
winner by Vance Industries, Inc., Chicago. 

Six of the VanSeal frames will be 21 by 
24 inches; the other six will be 21 by 32 
inches, They are for use with %& to %- 
inch countertops, plus top covering ma- 
terial up to %-inch thick. 

The frame is heavy enough, says Vance, 
to support the weight of the bulkiest cast 
iron sinks. Other features are invisible 
welding, exacting corners and uniformity 
of frame sizes. The surface of the frame 
is crowned to give a highlight effect. 

Standard packages contain six frames 
per carton, including four corner brackets 
and the required number of lugs and bolts. 


Two Hand Spinners Will Be 
Awarded by Kollmann Mfg. 


The Kollmann Manufacturing Co. of 
Erie, Pa., is giving two hand spinners. 
Friends of Kollmann (two n’s) will recall 
that this prize was announced initially in 
the November issue as being given by the 
Kollman (one n) Manufacturing Co. To 
avoid confusion due to the misspelling, the 
announcement is being repeated. 

The spinner (Model K-25) is intended 
for emergency relief of plugged or slug- 
gish drains or supply lines ranging from 
3%4 to 3 inches. Kollmann adds that it is 

best suited for the 
cleaning of mod- 
ern sinks and 
bathtub drains be- 
cause it can be 
used through the 
basin without 
opening the trap. 

The hand spin- 
ner utilizes a drill 
chuck that holds 
up to 25. feet of 
44-inch-cable. 

The retail price 
is $22.55 each, for 
a total prize value 


af $45.10 
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The suggested retail price of the one 
dozen frames is $121.20. 


Ingram-Richardson Will Give 
a Double Bowl Sink 


A ledge-type double bow! sink will be 
given as a prize to a Big Push Contest 
winner by Ingram-Richardson, Inc., 
Frankfort, Ind. 

The sink is made of 14-gauge steel fin- 
ished in porcelain enamel. It comes with 
three faucet holes and a spray hole that 
measure 1% inches in diameter. The holes 
are on 4-inch centers. The flat rim of the 
sink has a radius of 1% inches at the cor- 
ners and the strainer opening is the stand- 
ard 3% inches. Over-all dimensions are 
32 by 21 by 8 inches. 

The suggested retail price of the In- 
gram-Richardson contest prize is $22. 


continued . . . 











Contest Prizes ..... (continued) 


Submersible Sump Pump Will Be Wire Products’ Big Push Prize 


Wire Products Co., Baltimore, will contribute a submers- 
ible sump pump. 

The aluminum pump (Blessing model) is fully automatic 
and completely self-contained. Its switch mechanism and 
diaphragm are an integral part of the motor case and are 
protected by a large wrap-around strainer. A dual shaft 
seal guarantees double protection, the manufacturer says. 
The pump can deliver up to 3,600 gallons an hour with dis- 
charge heads of more than 15 feet, the company adds. 

‘The unit is easily portable. It will not air-lock, Wire 
Products says, and it doesn’t require priming. 


The suggested retail price for the pump is $85. 








Pipemaster Tube Cutter Will Be Added to Erie Tool Works Award 


Erie Tool Works, Erie, Pa., is adding its new tubing 
cutter to the prize of five heavy-duty Pipemaster wrenches 
announced on page 111 of the July issue of DE. 

The Pipemaster tube cutter cuts copper, aluminum, 
brass, thin wall conduit and plastic tubing % to 3% inches. 
Four rollers are positioned in such a way that they prevent 
distorting the tube out of round, Erie says. 

The Pipemaster tube cutter is compact enough to fit 
into a shirt pocket. 

The suggested retail price is $9.50, making Erie’s total 
Big Push prize contribution $30.20. 














How wholesalers can get behind the Big Push in remodeling 


Tue Bic Pusu Remodeling Sales Con- onstrate both their interest and their 
test touches every side of our industry, conviction that it’s in remodeling where 
and the wholesaler can take part in sev- the greatest business potential lies today. 
eral ways to help his outstanding custom- And they can give their entrants the bene- 
ers become top prize winners. fit of their own experience through help 

One thing the wholesaler can do is to in the form of remodeling sales meetings, 
co-sponsor the Contest—as manufacturers merchandising tips, selling aids and so on. 
listed on these pages are doing—by con- 
tributing a cash prize. Contributions from # Wholesalers already taking part by co- 
wholesalers, which the official Contest sponsoring the Contest are American 
rules limit to between $10 and $25, will Plumbers Supply Co., Toledo, O.; Busser 
be awarded to contractor-winners selected Supply Co., Lewisburg, Pa.; Dolan Sup- 
by the Contest judges in the form of mer- ply Co., Troy, N. Y.; Foster Supply Co., 
chandise certificates. Inc., Pensacola, Fla.; J. J: Koepsell Co., 

Wholesalers can also take part by bring- Sheboygan, Wis.; M Supply Co., Bay City, 
ing the Contest to their customers’ atten- Mich.; Moran Supply Co., Chicago; 
tion. Doing so would be another service Plumbers’ Supply Co., Inc., Louisville; 
that wholesalers could undertake to dem- Reeves-Wiedeman Co., Kansas City, Mo. 
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These Prizes Were Previously Announced 


1958 Motor Truck 

DoMEsTIC ENGINEERING is contributing the 
first prize in the Big Push Contest, a 
1958 Studebaker one-ton cab and chassis 
carrying a McCabe-Powers Service-Mas- 
ter body. (See page 85 in the October 
issue, page 113 in the November issue and 
page 107 in this issue.) 


Complete Kitchen 

General Electric Co., Louisville, Ky., is 
contributing a complete kitchen designed 
especially for a winner of the Big Push 
Contest. (See pages 110 and 111, Septem- 
ber issue.) Called the Domestic Enct- 
NEERING Kitchen, it includes the follow- 
ing: 

1. Fifteen wall and base cabinets to fit 
the contractor-winner’s specifications. 

2. Two glass-fronted cabinets that offer 
handy storage space over work areas. 

3. A 1-hp air conditioner and dehumidi- 
fier installed above the combination wash- 
er-dryer. 

4. A built-in surface cooking unit flush- 
mounted in a base cabinet. 

5. A combination washer-dryer that 
goes through both operations with a single 
setting of the controls. 

6. A cabinet sink and a single-control, 
deck-mounted faucet with spray. 

7. A food waste disposer with a top con- 
trol that acts as sink stopper, strainer and 
operating switch. 

8. A de luxe dishwasher that features 
push-button opening and closing. 

9. A 12-cubic-foot wall-hung refrigera- 
tor-freezer combination. 

10. Textolite countertop surfacing in 
whatever design the winner prefers. 

11. A roll-out, undercounter food freez- 
er that can accommodate 175 pounds of 
food in its two bin drawers. 

12. A built-in, waist-high wall oven 
with the “focused heat” broiler. 


Oil-Fired Boiler 

National-U. S. Radiator Corp., Johnstown, 
Pa., is contributing its new Sunray IV oil- 
fired boiler for hot water or steam sys- 
tems. (Page 91, June issue.) 
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Complete Bathroom 

Universal-Rundle Corp., New Castle, Pa., 
is contributing a complete set of bathroom 
fixtures, including its Uni-Dial lavatory, 
with fittings. (Page 88, June issue.) 


Oil-Fired Boiler 

General-Republic Heating Products Co 
(Repco Thrift-Master), Philadelphia, is 
awarding a fully assembled oil-fired ver- 
tical-tube boiler complete with wiring 


(Page 105, May issue.) 


Room Air Conditioner 
Lonergan Coolerator Division of the Mc- 
Graw-Edison Co., Albion, Mich., is award- 
ing its Profile room air conditioner. (Page 
115, November issue.) 


Three Faucets and Gift Certificates 
Sterling Brass Co., Cleveland, is giving 
three Touch-Flo one-arm mixing faucets 
as one prize plus three $100 merchandise 
certificates. (Page 111, October issue.) 


Kitchen Sink, Faucet, Food Waste 
Disposer and Undersink Cabinet 
American Radiator & Standard Sanitary 
Corp., New York City, is contributing a 
kitchen sink with single-lever mixing fau- 
cet and food waste disposer in an under- 
sink cabinet. (Page 113, May issue.) 


Automatic Dishwasher 

Hobart Manufacturing Co., Troy, O., is 
contributing a completely automatic 
KitchenAid undercounter dishwasher 
(Page 110, October issue.) 


Gas-Fired, Forced-Air Furnace 


Bryant Manufacturing Co., Indianapolis, 
is giving a gas-fired, forced-air furnace 
(Page 111, May issue.) 


Complete Bathroom 


Kohler Co., Kohler, Wis., is giving a 
group of three bathroom fixtures com- 
plete with fittings. (Page 111, July issue.) 


Prize list continued on page 114 














Contest Prizes ..... (continued) 


Baseboard Radiation 

Tuttle & Bailey, a division of the Allied 
Thermal Corp., New Britain, Conn., is 
contributing 90 feet of baseboard heating 
panels. (Page 112, August issue.) 


Complete Bathroom 
Ingersoll-Humphryes Division of Borg- 
Warner Corp., Mansfield, O., is contribut- 
ing a complete set of bathroom fixtures in 
color. (Page 108, May issue.) 


Baseboard Radiation 

Slant-Fin Radiator Corp., Richmond Hill, 
N.Y., is giving 100 linear feet of its new 
34-inch packaged baseboard radiation, in- 
cluding all accessories needed for installa- 
tion. (Page 91, June issue.) 


Baseboard Radiation 

The Hoff Manufacturing Co., Bethany, 
Conn., is contributing 100 feet of its Panel- 
line baseboard radiation with accessories 
(Page 114, September issue.) 


Complete Bathroom 

Eljer Division of The Murray Corp. of 
America, Pittsburgh, is giving a group of 
three bathroom fixtures complete with 
the brass fittings necessary for installation. 
(Page 104, May issue.) 


Water System 

Tait Manufacturing Co., Dayton, O., is 
contributing a %4-hp Rapidayton Twin 
Champion water system with a 42-gallon 
vertical tank. (Page 89, June issue.) 


Concave Lavatory 

The Case Manufacturing Co. of Buffalo, 
N.Y., is giving its concave lavatory on a 
one-piece wrought iron stand. The lava- 
tory is available in 41 colors and black 
and white. (Page 115, July issue.) 


Beauty Queen Vanette 

The Toledo Desk & Fixture Co., Maumee, 
O., is contributing its 48-inch Vanette, a 
lavatory mounted in a vanity cabinet 
(Page 115, November issue.) 


Oil-Fired Boiler 


Dunkirk Radiator Corp., Dunkirk, N.Y., 
is contributing an oil-fired boiler (less 
controls) for hot water heating systems. 
(Page 114, July issue.) 


Baseboard Radiation 

Romac Industries, Camden, N.J., is award- 
ing 64 feet of Suntemp baseboard radia- 
tion with accessories and a 40-inch Vec- 
temp unit, also baseboard radiation but in- 
tended for installation in limited space. 
(Page 112, July issue.) 


Assorted Heating Products 

Econo Products Co., East Haddom, Conn., 
is giving a hot water circulator, a flow 
valve, three zone control valves and a 
boiler protector. (Page 115, July issue.) 


Assorted Pipe Fittings 

Kuhns Brothers Co., Dayton, O., is award- 
ing a winner $200 worth of assorted pipe 
fittings through the wholesaler of his 
choice. (Page 103, May issue.) 


Baseboard Radiation 

Schemenauer Manufacturing Corp., Hol- 
land, O., is contributing $200 worth of its 
baseboard radiation complete with acces- 
sories. (Page 114, September issue.) 


Two Prefabricated Shower Cabinets 
I. Wenig & Sons, Inc., New York City, is 
contributing two shower cabinets com- 
plete with receptors. (Page 117, Novem- 
ber issue.) 


Baseboard Radiation 

Embassy Steel Products, Inc., Brooklyn, 
N.Y., is contributing 96 lineal feet of 
baseboard radiation complete with acces- 
sories. (Page 112, September issue.) 


Complete Bathroom 

AllianceWare, Inc., Alliance, O., is giving 
a bathtub, a double-bowl lavatory and a 
water closet—in white or color. (Page 112, 
October issue.) 
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Water Heater 


Clayton & Lambert Manufacturing Co., 
Louisville, Ky., is contributing one of its 
30-gallon Alumilux gas water heaters 
(Page 92, June issue.) 


Two Dozen Balicocks 

The Hydo Valve Corp., Austin, Tex., is 
giving two dozen of its nylon ballcocks. 
(Page 114, November issue.) 


Water Heater 

Pennsylvania Range Boiler Co., Philadel- 
phia, is giving its de luxe automatic Brad- 
ford Vitraglas water heater, in a 30-gallon 
size. (Page 90, June issue.) 


Water Heater and Display Signs 

The Crane Co., Chicago, is giving a 30- 
gallon glass-lined water heater and two 
clock-display signs with interchangeable 
full-color panels. (Page 114, May issue, 
and page 90, June issue, respectively.) 


Shower Stall 

Fiat Metal Manufacturing Co., Franklin 
Park, IIl., is giving a shower cabinet with 
matching door. (Page 116, July issue.) 


Water Heater 

The Mor-Flo Heater Corp., Cleveland, is 
contributing its Abucite Aluminum “15” 
automatic gas water heater in the 30- 
gallon size. (Page 112, October issue.) 


Two Appliance Trucks 
Fairbanks Co., New York City, is donat- 


ing two appliance trucks. (Page 112, May 


issue. ) 


Two Bathtubs 
Plumbingware Manufacturing Co., Mid- 
dleville, Mich., is giving two of its Econ- 
omy porcelain enamel bathtubs. (Page 
114, July issue.) 


Two Closet Combinations and 
Lavatories 

Peerless Pottery, Inc., Evansville, Ind., is 
giving two close-coupled closet combina- 
tions and two 17 by 19-inch lavatories 
(Page 106, May issue.) 


Shower Door 

The Keystone Shower Door Co., South- 
ampton, Pa., is giving a Key Model show- 
er door, which has a brass frame and a 
glass door. (Page 116, August issue.) 


Packaged Water System 

Lancaster Pump and Manufacturing Co., 
Inc., Lancaster, Pa., is giving a packaged 
water system from its Dutchman line with 
a 13-gallon vertical tank. (Page 111 
October issue.) 


Two Dozen Ballicocks 

Sherwood Brass Works, Detroit, is giving 
24 balleocks with repair shank and rod 
and refill. (Page 118, November issue.) 


High-Pressure Oil Burner 

The Carlin Co., Wethersfield, Conn., is 
awarding a high-pressure, gun-type oil 
burner. Controls not included. (Page 104 
May issue.) 


Tankless Water System 

Goulds Pumps, Inc., Seneca Falls, N.Y., 
is giving a balanced-flow tankless water 
system intended for shallow wells. (Page 
109, May issue.) 


Lead-Melting Equipment 

Insto-Gas Corp., Detroit, is contributing 
complete lead-melting equipment, a blow 
torch and 12% feet of service hose. (Page 
113, September issue.) 


Assorted Vents and Adapter Units 
Maid-O’-Mist, Inc., Chicago, is contribut- 
ing an assortment of hot water heating 
and chilled water cooling system air vents 
and balancing valve adapter units. (Page 
107, May issue.) 


Flexible Supplies and a Display 
Brass-Craft Manufacturing Co., Detroit, 
is giving a case of 50 assorted Speedway 
supply kits and a display board of the 
supplies for the winner’s wholesaler 
(Page 116, November issue.) 


Prize list continued on page 116 
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Tri-Level Stainless Steel Sink 


Carrollton Manufacturing Co., Carrollton, 
O., is giving its new tri-level stainless 
steel sink. (Page 105, May issue.) 


Bathtub and Two Sinks 


Coralware Manufacturing Co., Chicago, is 
giving a 5-foot de luxe tub in its V-line 
design, plus a single and a double-bow! 
sink. (Page 110, October issue.) 


Plenum Humidifier 

Herrmidifier Co., Neffsville, Pa., is con- 
tributing a plenum humidifier for warm 
air heating systems. (Page 119, Novem- 
ber issue.) 


Six Pairs of Legs and Towel Bars 

Reed-Cromex Corp., Cleveland, is con- 
tributing six pairs of its Hex-Custom legs 
and towel bars. (Page 114, May issue.) 


Plumbing Brass Fittings 

Price Pfister Brass Manufacturing Co., 
Los Angeles, is giving six assorted faucet 
fixtures. (Page 113, July issue; page 115, 
August issue; page 114, September issue.) 


Cleset Floats 


Romar Manufacturing Co., Buffalo, N.Y., 
is awarding two dozen Hushflo float 
valves, which fit all standard bottom-fill 
tanks. (Page 113, October issue.) 


Faucet, Shower Fixture and Sump Pump 
Milwaukee Faucets, Inc., Milwaukee, is 
giving an Adjusto shower fixture, a sink 
faucet fixture with spray attachment and 
a sump pump. (Page 113, August issue.) 


Portable Pump 

Barnes Manufacturing Co., Mansfield, O., 
is giving an electric close-coupled drive 
portable pump. (Page 110, July issue.) 


Sump Pump 


Penberthy Manufacturing Co., Detroit, is 
contributing its Mers-A-Matic sump pump, 
a permanent automatic, portable auto- 
matic and non-automatic model. 
114, August issue.) 


(Page 











Contest Prizes ..... (continued) 


Submersible Sump Pump 

Weil Pump Co., Chicago, is awarding a 
submersible sump pump. (Page 109, May 
issue.) 


Two Dozen Balicocks 

Rockford Brass Works, Rockford, IIl., is 
giving 24 of its Duck-Bill No-Tone ball- 
cocks. (Page 112, July issue.) 


Sewer Valve and Shock Absorber 
Josam Manufacturing Co., Michigan City, 
Ind., is giving a cast iron backwater sewer 
valve and a water hammer shock absorb- 
er. (Page 114, August issue.) 


Sump Pump with Changeable Switch 
The Piqua Machine & Manufacturing Co., 
Piqua, O., is contributing a submersible 
sump pump that features a quick-change 
switch to make repairs easy and fast. 
(Page 116, November issue.) 


Single-Lever Faucet Line 

Delta Faucet Division of the Marco Screw 
Products Co., Dearborn, Mich., is giving 
a set of its new single-lever faucets 
mounted on a display board. (Page 120, 
November issue.) 


Stainless Steel Sink 


Lyon Incorporated, Detroit, is contribut- 
ing its new Disposo-Well stainless steel 
sink, a two-compartment model. (Page 
112, September issue.) 


A Dozen Globe and Gate Valves 

Hammond Brass Works, Hammond, Ind., 
is contributing a dozen each of its No. 400 
globe and 602 gate valves. (Page 106, May 


issue.) 


Automatic Laundry Tray Pump 

Neptune Pump Manufacturing Co., Phila- 
delphia, is giving an automatic laundry 
tray pump. (Page 118, November issue.) 


Automatic Laundry Tray Pump 
Triangle Manufacturing Co., Detroit, is 
awarding an automatic laundry tray 
pump. (Page 115, August issue.) 
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Cast Iron Tankless Heater 

The Kam Water Heater Manufacturing 
Co., Brooklyn, N.Y., is giving a cast iron 
tankless heater with all copper and brass 
waterways. It has removable finned 
coils. (Page 120, November issue.) 


Horizontal Water Circulator 

H. A. Thrush Co., Peru, Ind., is giving a 
horizontal water circulator with inter- 
changeable flanges to accommodate four 
sizes. (Page 89, June issue.) 


Shower Stall 


Spartan Shower Stall Co., Inc., Maspeth, 
N.Y., is giving a shower stall with the win- 
ner’s choice of receptors. (Page 110, May 
issue.) 


Thermostatic Shower Control 

The Powers Regulator Co., Skokie, IIl., 
will contribute its new Hydroguard 
thermostatic shower control. (Page 116, 
November issue.) 


Dual-Purpose Vise 

Reed Manufacturing Co., Erie, Pa., is giv- 
ing its combination pipe and machinists’ 
vise that holds from % to 34-inch pipe. 
(Page 112, September issue.) 


Shower Cabinet 

Cutler Metal Products Co., Camden, N.J., 
is awarding its Craft Champion shower 
cabinet. It will be given complete with 
adjustable shower head, self-draining soap 
dish, shower curtain and rings. (Page 113, 
August issue.) 


Oil Filters and Humidifiers 


General Filters, Inc., Novi, Mich., is con- 
tributing six fuel oil filters and two warm 
air furnace humidifiers. (Page 116, Au- 
gust issue.) 


Cutting Oil and Pipe-Joint Compound 
The John Sunshine Chemical Co., Inc.. 
Chicago, is contributing a dozen one-gal- 
lon cans of Mitee thread-cutting oil and 
six dozen one-pound cans of Mitee pipe- 
joint compound. (Page 111, October is- 
sue.) 
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Two Zonvalves 

Heat-Timer Corp., New York City, is giv- 
ing two of its new Zonvalves, which may 
pe used on both steam and hot water sys- 
tems. (Page 113, September issue.) 


Laundry Tub 

Wessels Co., Detroit, is contributing a 
Fiberglas laundry tub in a white enamel 
cabinet. (Page 113, May issue.) 


Packaged Twisted Jute Packing 

The Thomas Jackson & Son Co., Reading, 
Pa., is giving its new package of Rite- 
Tite twisted jute packing. (Page 112, 
October issue.) 


Cutting Oils and Specialties 

Sulflo, Inc., Elizabeth, N.J., is giving a 
package of cutting oils and plumbing spe- 
cialties. (Page 113, July issue.) 


Assorted Valves, Air Eliminators 
Gorton Heating Corp., Cranford, N.J., is 
awarding an assortment of vapor equaliz- 
ing valves and air eliminators that are de- 
signed for steam heating systems. (Page 
113, September isue.) 


Laundry Tray 

E. L. Mustee & Sons, Inc., Cleveland, is 
contributing its de luxe laundry tray that 
has a 20-gallon tub mounted in a steel 
cabinet. (Page 114, August issue.) 


Bubble Stream Shower Heads 
Wrightway Engineering Co., Chicago, is 
making a prize of a dozen de luxe aerating 
shower heads. (Page 116, July issue.) 


Complete Powder Room 

Sentry Sanitary Corp., Mannington, W. 
Va., is giving a closet combination and a 
lavatory. (Page 114, July issue.) 


Clamps for Plastic Pipe 

Ideal Corp., Brooklyn, N.Y., is giving an 
assortment of 100 stainless steel clamps 
for use on plastic pipe. (Page 119, No- 
vember issue.) 


Prize list continued on page 118 
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Two Bubblers, Six Temperators 
Central Brass Manufacturing Co., Cleve- 
land, is giving two fountain bubbler heads 
and six of its Temperator blending valves. 
(Page 118, November issue.) 


Two Hand Spinners 

Kollmann Manufacturing Co., Erie, Pa., 
will give two hand spinners. (Page 117, 
November issue; page 111, this issue.) 


Domestic Water Blender 

The Sarco Co., New York City, is award- 
ing a l-inch water blender to be used on 
systems where hot and cold water pres- 
sures are balanced. (Page 117, November 
issue.) . 


Sump Pit Covers 

Zoeller Co., Louisville, Ky., is contribut- 
ing a set of six aluminum sump pit covers. 
(Page 112, July issue.) 


Flexible Lavatory Supplies 

Arbest Manufacturing Co., Philadelphia, 
is contributing five pairs of flexible lava- 
tory supplies with angle stops and five 
pairs with elbow compression fittings. 
(Page 113, October issue.) 


Four Laundry Tray Stands 

Tinicum Metal Co., Inc., Philadelphia, is 
contributing four stands for one and two- 
partitioned laundry trays. (Page 119, No- 
vember issue.) 


Closet Floats 
Ayling & Reichert Co., Toledo, O., is giv- 
ing six dozen water closet floats, called 


the No-Sol. (Page 113, July issue.) 


Plumbing Brass Goods 
Sterling Faucet Co., Morgantown, W.Va., 
is awarding a three-valve diverter, a pop- 
up bathtub drain and a lavatory centerset. 
(Page 110, May issue.) 


A Dozen Cans of Swif Solder 

Hercules Chemical Co., Inc., New York 
City, is giving a dozen 1-pound cans of its 
new Swif Solder. (Page 105, May issue.) 





Contest Prizes ..... (continued) 


Faucet Aerators 

Melard Manufacturing Co., New York 
City, is giving a dozen each of its male and 
female self-cleaning faucet aerators. (Page 
112, May issue.) 


Two Hot Water Heating Valves 
Quality Specialty Co., Inc., Camden, N.J., 
is giving a control valve and a two-circuit 
purge and balancing valve. (Page 120, 
November issue.) 


A Set of Wrenches 

Erie Tool Works, Erie, Pa., is contributing 
a set of five heavy-duty Pipemaster 
wrenches ranging from 6 to 24 inches. 
(Page 111, July issue.) 


Plumbers’ Special Packing 

The Flexrock Co., Philadelphia, is giving 
12 spools of its Plumbers’ Special Packing. 
(Page 116, July issue.) 


Tempering Valve 

Lawler Automatic Controls, Inc., Mount 
Vernon, N.Y., is giving a thermostatic 
tempering valve. (Page 107, May issue.) 


Pressure-Temperature Relief Valve 
McDonnell & Miller, Inc., Chicago, is giv- 
ing a combination pressure-temperature 
relief valve. (Page 109, May issue.) 


Air-Scoop 

Taco Heaters, Inc., Cranston, R.I., is con- 
tributing a chrome-plated air-scoop. (Page 
113, May issue.) 


Exposed-Deck Faucet 

Michigan Brass Co., Grand Haven, Mich., 
is giving its de luxe 8-inch exposed-deck 
faucet with swinging, rounded spout. 
(Page 111, May issue.) END 


More than 100 additional prizes 


In addition to the above prizes, more 
than 100 Domestic ENGINEERING honor- 
able mention awards and wholesaler mer- 
chandise certificates will be given. 
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HOW THE SCHOOL CAN HELP YOU is described in this brochure, 
available on request from the Institute of Boiler and Radiator Mfrs., 
608 Fifth Ave., New York City 20. The photo below shows contractors 
in a typical classroom scene from a previous I-B-R traveling school. 


* 


Hydronic Heating-Cooling 


School Is Headed Your Way 


Plan now to attend if you want to brush up on 


the newest design and installation techniques 


Do you wANnrt to brush up on 
the: newest design and installa- 
tion techniques in hydronic heat- 
ing and cooling? If your answer 
is yes, an unusual opportunity 
is heading your way. 

A completely new “how to” 
course in designing and install- 
ing hydronic systems (hot water 
and steam heating and cooling) 
throughout the 
country in 1958 in 15 heating and 
short 

last 


will be given 


cooling schools and _ six 


courses, it reported 
month by Robert E. Ferry, gen- 
eral manager of the Institute of 
Boiler and Radiator Mfrs. 

(A list of the three-day travel- 


ing schools is presented at right. 


was 
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The four-day short courses are 
listed at the end of this article.) 

The three-day course of study 
teaches labor and material sav- 
methods that been 


ing have 


tested and proved to provide 
more business and bigger profits 
for contractors and wholesalers 

“Based on modern heating- 
cooling research and our experi- 
ence in conducting previous 
the 


revamped to meet the needs of 


schools, program has been 
every man engaged in hydronic 
heating and cooling work,” Fer- 
ry told Domestic ENGINEERING. 

“Everything about the I-B-R 
“As 
new 
the 


schools is new,” Ferry said 

the 

name, a significant 
(Please turn to page 148) 


indicated by school’s 


part of 


Where the heating-cooling schools will be held: 





4- 6 
11-13 
18-20 
25-27 
11-13 
18-20 
25-27 

8-10 


Philadelphia 

Newark, N. J. ... . Feb. 
Greensboro, N. C..Feb. 
Atlanta, Ga. .Feb. 
Dayton, O. .Mar. 
St. Louis ... .Mar. 
Chicago Mar. 


Detroit Apr. 


Cleveland 
Pittsburgh 
Buffalo . 


Boston 


Apr. 15-17 

Apr. 22-24 
Apr. 29-May 1 
.May 13-15 
May 20-22 
May 26-28 
June 10-12 


Hartford, Conn. . 
Mineola, L. I. 
Albany, N. Y. 


(Short course schedule, p. 148) 





C. J. WHITE, shown here with 
one of his digging and 
trenching machines, reports 
that his business has doubled 
and there’s been a healthy 
margin between his job costs 
and income since buying his 
first power digger in 1953. 
The reason: One digger op- 
erator and a few laborers 
can do many times the work 
performed by manual labor. 


He Proves Dramatically That 
Digging Machines Don't Cost—They Pay 


This job, done manually, would have cost about $1,045. 
With a power digger, it cost about one-tenth as much 


THE 1950’s ARE BECOMING 
KNOWN in plumbing and heating 
contractor circles as the “decade 
of the cost-price squeeze.” Nev- 
er before, many contractors as- 
sert, have so many competed so 
hard for a share of the new con- 
struction dollar and a reasonable 
return on their investment. 


s Partly as a result of this “prof- 
itless prosperity” in some new 
work, and partly as a result 
of a natural evolution, contrac- 
tors are turning to a greater use 
of power machines and tools to 
cut labor costs—a major factor 
in the cost-price ratio. Digging 
and trenching machines are 
strongly in the forefront in the 
contractors’ thinking as devices 


that will help them keep down 
labor costs and improve their 
own cost-price picture. 

One contractor who has proved 
dramatically that digging 
chines don’t cost, they pay, is 
C. J. White, West Monroe, La. 
This contractor, who specializes 


ma- 


in house to street plumbing, com- 
pipe and 
tanks, cites a recent experience 
with a $1,730 piping contract that 
yielded a reasonable profit in- 
stead of a break-even return be- 
cause his trenching was done by 
machine instead of manual labor. 


mercial lines septic 


a White’s contract called for the 
digging of two ditches, each 100 
feet long. One was five feet deep; 
the other 12 to 14 feet deep. The 


shallow ditch was to contain sew- 
er pipe. The deep ditch involved 
the replacement of an existing 
terra cotta pipeline with cast- 
iron pipe of the same size. The 
shallow ditch was filled in but 
not compacted. The deeper 
trench was dug on an incline 
and had to be compacted because 
it was located under the founda- 
tion of a new building. 


« A digg -tractor operator and 
four laborers handled the con- 
tract, getting the local wage 
scale ($2 and $1.50 an hour re- 
spectively) for their work. The 
cost of operating the tractor and 
digger was about $1 per eight- 
hour day. 

The'shallow ditch was finished 
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in two hours, while the deeper 
one required four days for dig- 
ging and removing the old pipe, 
installing the new, back-filling 
and compacting. 

If the job had been done man- 
ually, White said, it would have 
cost $1,045. This cost, plus over- 
head, would have nearly equalled 
the amount of the contract, leav- 
ing almost no profit. A little 
mathematics shows that, with a 
machine to do the digging, White 
realized a good return. 


s In describing his equipment, 
White says: “Our digger is 
mounted on a light-weight diesel 
tractor. This permits us to work 
under adverse conditions. For 
example, when the ground is wet 
and soggy, we simply lay out 
planks along the ditch site and 
continue digging. 

“We've found that the afore- 
mentioned team of the digger- 
tractor operator and four labor- 
ers can dig, lay 200 feet of pipe at 
depths of 12 feet and backfill in 
one day.” 

By attaching a chain to the 
digger bucket, White also uses 
the machine to hoist pipe and lay 
it in place in the trench. 

The 10-year old White firm 
handles 20 to 25 contracts a year, 


' ll = 


BY ATTACHING A CHAIN to the bucket of his tractor- 
mounted digger, White’s operator can use his digger to 
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ranging from $300 to $30,000. 

“When I first opened my busi- I’ve doubled my business and 
ness in 1947,” says White, “we 
used only hand labor, and our 
jobs stayed small. Since I bought 
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Truck-Mounted Model Shows Versatility of Power Diggers 


THE VERSATILITY of digging and trenching machines is shown 
by this truck-mounted backhoe. The machine can dig flush 
along fences, walls and buildings. It can be attached to or 
removed from the truck in less than five minutes. It has a 
truck attaching kit constructed with retractable runners on 
which the unit can slide back and forth, for greater maneuver- 
ability in digging. It also features an extended foot rest to 
absorb the shock of digging and has an adjustable seat that 
revolves with the boom. (Photo courtesy of the Industrial 
Division, Massey-Harris-Ferguson, Inc., Wichita, Kan.) 

Forthcoming articles will illustrate the versatility and appli- 
cation of similar machines being used by plumbing and heating 
contractors to increase productivity and cut costs END 


my first power digger in 1953, 
increased my profit margin, 
proving that a digging machine 


doesn’t cost—it pays!” END 


hoist and lay pipe in the trench. (Photos for this story 
courtesy of Sherman Products, Inc., Royal Oak, Mich 





continued from page 78... 


Greater Efficiency, Beauty, Utility Are 


Large-Capacity Gas Burner 

A gas burner with an air power 
switch coupled with a pre and post- 
purge valve has been announced by 


Auburn Burner. It contains sole- 
noid valves with built-in pilot con- 
nections to facilitate installation 
and servicing. Heating capacities 
range from 100,000 to 650,000 Btu. 
The burner is adaptable to coal, 
oil or gas furnaces and boilers. 

Manufacturer: Auburn 
Co., Edgerton, O. 


Burner 


Year-Round A-C Unit 
Dunham-Bush has introduced a 
year-round room air conditioning 
unit featuring a wide variety of 
choices in construction, selection of 
units and manner of installation. 
The unit is available in four sizes, 
220 through 600 cfm. It is offered 


in several styles, including cabinet 
or recessed models, vertical or 
horizontal models, with combina- 
tion cooling and heating coils, 
combination direct expansion and 
steam coils and three control kits. 
The vertical models with cabinet 
may be exposed or semirecessed. 
Basic units may be completely re- 
cessed. The horizontal units with 
cabinet may be suspended from 
the ceiling in the space to be con- 


122 


ditioned. Basic units can be used 
for unexposed installation. 

Manufacturer: Dunham - Bush 
Co., Inc., 179 South St., West Hart- 
ford 10, Conn. 


Food Waste Disposer 

A large-size residential disposer 
designed to handle food waste as 
quickly as a heavy-duty restaurant 
model has been introduced by 
Waste King. The unit is wrapped 
in a sound sponge which helps ab- 
sorb operating noises. It is encased 
iti a sound-deadening polystyrene 
shell lined with 14%-in. Silican fibre 
sponge. Sound is soaked up by this 


sponge as it bounces back and forth 
between the liquefying chamber 
and outer shell. 

Manufacturer: Waste King Corp., 
3300 E. 50th St., Los Angeles. 


Medicine Cabinets 
A line of sliding-door medicine 


Shower Cabinet Features 
Porcelain Enamel Finish 


A shower cabinet with a fused- 
onto-steel porcelain enamel finish 
has been announced by Vitreous 
Steel Products. The finish matches 
that of bathtubs and other bath- 
room fixtures. The unit features a 
leak-resistant base with built-in 
pan and a special anti-slip surface. 
It is available as a factory package, 
complete with base, fittings, cur- 
tains and interchangeable panels 
for left or right-hand installations. 

Manufacturer: Vitreous Steel 
Products Co., Box 3991, Cleveland. 


cabinets featuring three-way 
lighting has been introduced by 
Bennett Mfg. All lights may be 
turned off or on individually by a 
switch on each fixture or simul- 
taneously by a single wall switch. 
Other features include stainless 
steel mirror frames or beveled- 
edge %-in. plate glass mirrors, 


f) 





cabinet construction and a 

baked-enamel finish. 
Manufacturer: Bennett Mfg. Co., 

Railroad St., Alden, N.Y. 


steel 


Industrial Heater Line 
A line of industrial heaters fea- 
turing a counterflow 
heat transfer has been developed 
by Lennox Industries. The primary 
heat transfer surface is constructed 
of stainless steel. The heaters, 
which can be mounted on the floor 
or suspended from the ceiling, are 
available in eight sizes, 
from 400,000 to 2,000,000 
and can be used with oil, 


four-pass 


ranging 
Btu /hi 


gas or 
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Offered in 1958 Product Lines... 


combination fuels. A high-velocity 
jet air stream cools the heat trans- 
fer surfaces and the manufacturer’s 
test results show operating temper- 
ature of the steel does not exceed 
70 percent of the scaling tempera- 
ture. The blower compartment can 
be shipped as part of the heat ex- 
changer section or as a separate 
item for remote mounting. 

Manufacturer: Lennox Indus- 
tries, Inc., Des Moines, Ia. 


Test Ball 

Wade Mfg. has added a long- 
length 4-in. test ball to its line. The 
new model supplements the com- 
pany’s units for 2 to 10-in. pipe 
lines. The balls are used for testing 
sewer lines to residential and com- 
mercial buildings. 

Manufacturer: 
Elgin, Ill. 


Wade Mfg. Co., 


Gas-Fired Boilers 

Dunkirk Radiator has added two 
series of gas-fired boilers to its line. 
One series is for hot water only; 
the second for hot water or steam. 
The second series is available with 


i 


a 


a tankless water heater for house- 
hold utility. Each boiler is com- 
plete with the company’s burner. 
Capacities,range from 40,000 up to 
232,000 Btu hr. Boiler sections are 
made of cast iron. 

Manufacturer: Dunkirk Radiator 
Corp., 85 Middle Rd., Dunkirk, N.Y. 


Submersible Sump Pump 

A stainless steel submersible 
sump pump with an automatic 
switch that turns on when water 
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Kewanee Teams Up with Iron Fireman to Develop 
New Series of High and Low Pressure Boilers 


A series of forced draft boilers, 
available in both high 
pressure models, has been an- 
nounced by Kewanee. The boilers 
are available in eight sizes varying 
from 18 to 92 hp. They feature oil, 


and low 


ges and gas-oil combination burn- 
ers (manufactured by Iron Fire- 
man) with sitmpie valve control for 


fuel changeover. The burners fea- 


reaches a depth of 8 in. has been 
announced by R. S. Corcoran. The 
switch shuts off when 
completely pumped from the sump. 
The pump is 12 in. high, including 
handle, and 6% in. in diameter 
Capacity is 50 gpm at 6 ft lift. It 
has a 14-in. ips discharge and a 
13-hp motor. 

Manufacturer: R. S. Corcoran 
Co., P.O. Box 1404, Joliet, Ill. 


water 1s 


Automatic Sewer Rod 

A sewer rod that is fed automati- 
cally into the sewer has been devel- 
oped by Power Drive. By reversing 
the gears the cable is removed, 
clearing the line of stoppage and 


rewinding and cleaning the rod 


ture complete carburation of either 
light or heavy fuel oils. The units 
are and pre- 
packaged with burner and controls 


factory assembled 
fitted to the boiler, or the burner is 
available separately for mounting 
at a later date 

Manufacturer: Kewanee Boile: 
Div. of American-Standard, 101 
Franklin St., Kewanee, III 


The unit features a cast aluminum 
100-ft and '2-hp 
motor. It is furnished with 50 and 
100 feet of 4%-in 


frame, a drum 


single strand ca- 


ble with cutters for 
2 and 4 in. size 

Manufacturer: Power Drive, Inc., 
Division of Industrial Metal Fabri- 
cation, 5810 N. Western Ave., Chi- 
cago 43. 


sewer lines of 


(Please turn to page 124) 





continued from page 123... 


Expanded Lines, New 


Installation Tips 





Recessed Wall Fountain 

Eljer has added a recessed model 
to its commercial wall fountain 
line. All models are available in 
seven colors or white. Dimensions 
are 27 by 14 in., with a 4%4-in. re- 


cess and 7-in. projection from the 
wall. The unit is offered with or 
without a push-button glass filler. 
Other features include a_non- 
squirting bubbler, automatic vol- 
ume control and self-closing stop 
and regulating valve. 

Manufacturer: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22. 


Medicine Cabinet Ensemble 
Grote Mfg. has announced a re- 
cessed bathroom cabinet ensemble. 
It features twin cabinets in “his- 
and-hers” style. The two recessed 
cabinets are separated by a wall- 
mounted plate glass mirror whi’h 


ALom 
la 


- 
‘e 

eS ae 

ss 


~~ 


a: 
ae 
is available in a variety of widths. 
Each recessed cabinet contains 
three beveled glass shelves with 
an exposed bottom shelf of stain- 
less steel. The cabinet bodies and 
mirror backs are finished in gray 


baked enamel. This same ensemble 
is also offered with one cabinet in- 
stead of two. Standard center mir- 
ror is 24 in. wide. 

Manufacturer: The Grote Mfg. 
Co., Grote Square, Bellevue, Ky. 


Motor Truck Line 

A line of trucks in 300 
models has been announced for 
1958 by Ford. Safety vision, dual 
headlights are standard on all con- 
ventional and tilt-cab trucks. The 
lights are integrated in a cross- 
hatch grille. Models range from 
light, medium, heavy and extra 
heavy through tandem trucks. In- 
creases in engine durability’ have 


motor 


New Technique Suggested 


modification of 
pistons, and 


been effected by 


crankshafts, valves 


camshafts. Engine efficiency has 
also been increased by addition of 
a new water pump of higher ca- 
cacity and a modification of the 
ventilating system. Two-tone colo 


by American-Standard for 


Year-Round Air Conditioning of Split-Level Homes 


A method of employing two com- 
pletely independent air condition- 
ing systems to provide year-round 
heating and cooling of large split- 
level homes has been developed by 
American-Standard. One system is 
used to provide winter heating and 
summer cooling for the upper lev- 
els; the other system provides the 
same comfort for lower levels, giv- 
ing zone control. Each system is 
regulated by an independent heat- 
ing-cooling thermostat. The firm’s 


gas-fired furnaces, mounted on legs, 
provide winter conditioning. Sum- 
mer cooling is handled by an evap- 
orator cooling coil placed over the 
air discharge opening of each fur- 
nace. Air driven by the furnace 
blowers is cooled and dehumidified 
as it passes over the coils. The 
evaporator coils are connected to 
remote air-cooled condensing units. 

Manufacturer: American-Stand- 
ard, Air Conditioning Div., 40 W. 
40th St., New York City 18. 
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Highlight This Month's Product News 





combinations have been extended 
throughout most of the line 
Heavy-duty trucks feature heavier 
transmissions in addition to engine 
improvements. 

Manufacturer: Ford Div., Ford 
Motor Co., Plymouth and Middle- 
belt Roads, P.O. Box 638, Dear- 
born, Mich. 


Submersible Pump Line 

A line of submersible pumps has 
been added to the A. Y. McDonald 
water system products. Sixteen 
sizes are availab!e, with hp ratings 
from 14 through 3. 
are divided into 7, 10 and 16 gpm 
The pumps operate at 
depths to 600 ft. Construction con- 


sists of a series of 


Delivery rates 
series. 


bronze 
impellers mounted on a stainless 
steel shaft connected to the motor 
by a stainless steel coupling.. The 


housed 


number of impellers depends on 
the total lift and pressure required. 
The complete pump is enclosed in 
a stainless steel jacket. 

Manufacturer: A. Y. McDonald 
Mfg. Co., Twelfth and Pine Sts., 
Dubuque, Ia. 


Hot Pipe Insulation System 

An underground hot pipe insu- 
lation system consisting of integral 
water-proofing admixes combined 
with specially graded aggregates 
and portland cement has been an- 
nounced by Zonolite. The system 
is resistant to water penetration 
and is designed for areas with good 
ground water conditions and soil. 

Manufacturer: Zonolite Co., 135 
S. La Salle St., Chicago 3. 
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Briggs Branches Out. Adds New Commercial and 
Industrial Models to Plumbing Fixture Line 


A series of commercial, indus- 
trial and institutional plumbing 
fixtures has been added to its line 
Mfg. The illustration 
upper left, vitreous china 
lavatory with back; top right, wall- 
hung vitreous china men’s urinal 
with extended shields; lower left, 
syphon jet floor outlet bowl with 


by Briggs 
shows, 


Tank Rust Preventer 
A tablet 


rusting-out at 


designed to prevent 
the bottom of fuel 
oil and storage tanks has been de- 
veloped by Sexauer. It neutralizes 
the sulphuric acids formed when 
water condensation is trapped and 
also stops electrolysis and corro- 
The product does not float 
and does not dissolve or react in 
oil. Each six-tablet pack is 
ficient for a 1500-gal. tank. 


s10n., 


suf- 


and lowe: 


jet wall-hung bow! 


top spud right, syphon 
The line also 
includes variations of these models 
as well as women’s urinals, drink- 
ing fountains and a new line of 
plumbing brass with snap-in color 
inserts. (page 68) 
Manufacture! 


6609 E 


3riggs Mfg. Co., 
15 Mile Rd., Warren, Mich 


Manufacture: J. A 
Mfg. Co., Inc., 
New 


Sexauel! 
2503-05 Third Ave 
York City 51 


(Please turn to page 128) 





NEW! 


18 TO 92 HORSEPOWER 


FORCED-DRAFT 


NEW 606,000 TO 3,060,000 BTUH 
CAPACITIES: Forced-draft package 
teams low pressure Kewanee Scottie 
Jr. Boiler with lIron-Fireman Micro- 
Mist Oil Burner. Exclusive burner 
principle completely atomizes and 
carburets No. 5 or lighter fuel oil be- 


fore combustion. 


KEWANEE-IRON FIREMAN 


Now...8 popular sizes are available in both high pressure and low pressure models. 


Forced-draft firing keeps combustion air supply constant, regardless of location or atmospheric 


conditions. Vent pipe only is needed—eliminating added cost and unsightliness of a stack 


Fuel flexibility is offered by proved burners built on exclusive principles to completely carburet 
either light or heavy oils. Gas and gas-oil combination units are also available. 


Kewanee factory-assembles the entire unit befcre shipping. Boiler is fitted with burner and controls at 
factory. Fire-tested if desired. Package is shipped complete—or if job conditions require, the 
burner may be field mounted at a later date. 


The coupon at right brings complete information. Mail it today to your nearby Kewanee Man, or to: 
AMERICAN-STANDARD, KEWANEE BOILER DIVISION, 101 Franklin Street, Kewanee, lilinois. 
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GAS-OIL COMBINATION FIRING in the new 
Kewanee-iron Fireman package series is pro- 
Walel-to Mio} *an dal -Milgels Malia -lasl- lal ulel>|-1 mi Ore. - (Or C1@) 
Combination Gas-Oi!l Burner, with simple 
W7-UhV Mi otolah dae) mnie] aha’ l-lMaotal-talel leh 41g 


PACKAGE UNITS 


NEW 18 TO 92 HP CAPACITIES 
Forced-draft package combines 
all-welded high pressure Kewanee 
Scottie Jr. Boiler with matching 
lron-Fireman C-240 high pressure 
Oil Burner—with exclusive Whirl- 
Blast combustion—for No. 2 oil or 
lighter. Provides 125-150 swp...high 
temperature water above 250° F. 


OTHER LARGER KEWANEE-IRON 
FIREMAN FORCED-DRAFT. BOILER- 
BURNER UNITS range up to 651 hp for 
alle lame ola-1-t-101a- mm 21,855,000 Btuh for 
low pressure. For No. 6 or lighter fut! 
lo} i Pimol- tie tale Mot -t-bieliMiotelssl-lisl-tdlelaMhilalale| 
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American-Standard 
KEWANEE BOILER DIVISION 
101 Franklin Street *« Kewanee, Illinois 


Please supply literature on the following Kewanee-lron Fireman Forced-Draft Package Units 
[ low pressure [ | new 18 to 92 h.p. units only 
[ high pressure [ | all capacities 

Name 

Firm 

Street 


KEWANEE BOILER DIVISION 





New Products 





(Continued from page 125) 
Motor Truck Line 
Studebaker has announced that 
engine power and gross vehicle 
weights in its 1958 motor truck line 
are highest in company history. 
Five models are offered in the 2-ton 


~ 


medium and heavy-duty series. 
Automatic transmission is available 
for the 1-ton classification. The line 
ranges from 44-ton pickups to 2-ton 
heavy-duty trucks. Four engines 
are offered: a 170-hp V-8 for 42 and 
%4-ton models; a 182-hp V-8 in 
heavy-duty units; and two six- 
cylinder engines for light-duty 
trucks. Wheelbases are 112, 122 and 
131 in. in the light-duty line. Gvw 
ratings are 4800 to 10,000 lbs in 
the light-duty series. 

Manufacturer: Studebaker-Pack- 
ard Corp., South Bend, Ind. 


Steam Coil 

A steam coil designed to maintain 
uniform surface temperatures over 
the entire face area regardless of 
fluctuating load demands has been 


developed by Marlo Coil. The steam 
distributing heaters and _ tubes, 
combined with continuous plate- 
type fins which contact the entire 
surface of the condensing tubes, in- 
sure uniform heat distribution. 
Tubes are pitched in the casing for 
rapid condensate drainage and ease 
of installation. Each coil has the 
steam supply and condensate con- 
nections on the same end. 
Manufacturer: Marlo Coil Co., 
7100 S. Grand Blvd., St. Louis 11. 


Drain Cleaner 

A drain cleaner that creates in- 
stantaneous heat in drain traps for 
quick dissolving of grease has been 


' 


announced by Crest Mfg. It is de- 
signed for scouring insides of pipes 
after rodding. The cleaner is of- 
fered in a 20-oz. can that features 
a flip-top cover. 

Manufacturer: Crest Mfg. Co., 
4-65 48th Ave., Long Island City 1, 
N. Y. 


Receptor, Fountain Unit Made of Glass Fibre 














A one-piece receptor and foun- 
tain unit molded in lightweight 
glass fibre designed to keep the 
drinking fountain separate from 
the pantry receptor, has been de- 
veloped by Haws Drinking Faucet. 
The deck-top unit is available in 
two receptor styles: a large central 
one with a selected pantry faucet 
and a smaller receptor with a 








drinking fountain. The unit is con- 
structed without seams or joints. 
Installation is completed by at- 
taching the receptor’s wood back- 
ing to a prepared frame or cabinet. 
The unit is offered in 6-ft models 
in a choice of five colors or white. 

Manufacturer: Haws Drinking 
Faucet Co., Fourth and Page Sts., 
Berkeley 10, Calif. 


Motorized Pipe Cutter 

A motorized pipe beveling and 
cutting unit designed for attach- 
ment to its standard machines has 
been developed by H&M. The unit 
handles pipe from 1% to 36 in. and 


is powered by a fractional hp elec- 
tric motor fastened to the machine 
by a mounting bracket. A flexible 
coupling connects the motor with 
the crank pinion, driving the main 
gear and cutting torch around the 
pipe. Operation begins by setting 
the motor to the required speed. 
The cutting torch is then lit and 
the switch is turned to the direc- 
tion of travel desired. 

Manufacturer: H&M Pipe Bev- 
eling Machine Co., 2010 S. Utica, 
Tulsa, Okla. 


Warm Air Furnaces 

Three additions to its line of gas- 
fired warm air furnaces have been 
announced by Coleman. Largest of 


the three is a 165,000 Btu upflow 
model. Both upflow and downflow 
types are offered in models rated 
at 135,000 Btu. These models are 
designed for operation with perim- 
eter, conventional or small-pipe 
Other features include 
slotted head burners, heavy-duty 
heat exchangers, fan and limit con- 
trols, thermo safety pilot and pres- 
sure regulator. Flue outlets are 
located in the front to conserve 
floor space and simplify venting. 

Manufacturer: Coleman Co., Inc., 
Wichita, Kan. 

(Please turn to page 130) 


systems. 
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Only experience proves the quality and dependability of American Sanitary brass goods 
and fittings. You can learn from your catalog that there is an American Sanitary continuous 
waste, for example, to fit every size and type of single, double, triple or quadruple sink installa 


tion... both 17, 20, or 22 gauge in regular or exclusive “‘Whirl-A-Way”’ wastes with directional 


flow dividers. Write, wire or phone Abingdon 162 or 172. Location in central U.S. means 
faster delivery. 


5 we TRIBUTE THROUGH WHOLESALERS ONLY 
Over Forty Years 4 


z\ 
Leadership In The Plumbing Industry : =) KS AMERICAN SANITARY 


S MFG. CO., ABINGDON, ILLINOIS 


YTrouvu’*’R ALWAYS AHEAD witTteH 
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(Continued from page 128) 

Sheet Metal Folder 

A hand folder designed to turn 
drive cleat folds on sheet metal 
duct or fittings has been announced 
by Duc-Pac. The folder is made of 
cadmium-plated steel and folds 1% 
or 4-in. folds on 2, 
8-in. duct sizes. 
the 


34%, 5, 6 or 
When not in use, 
handles can be turned flush 


with the body to permit carrying 
in pocket or tool kit. 

Manufacturer: Duc-Pac, Ince., 
Baldwin St., East Longmeadow, 
Mass. 


Air Filter 
A glass fibre air filter featuring 
die-cut chipboard grille work has 


been announced by Pittsburgh 
Glass. The filter is primarily de- 
signed for industrial applications 
and two die-cut sections of 
chipboard (top and bottom). The 
ends are firmly fastened, making a 
single compact unit. 
Manufacturer: Fiber Glass Div., 
Pittsburgh Plate Glass Co., 632 
Fort Duquesne Blvd., Pittsburgh 22. 


has 


Pneumatic Temperature Control System Introduced 


A pneumatic temperature 
trol system that provides control- 
led variable speeds for 
pumps in heat exchange processes 
has been developed by U. S. Elec- 
trical Motors. The system consists of 
the firm’s variable drive equipped 
with automatic controls, a tem- 
perature sensing transmitter and a 
control panel. The system is de- 
signed to hold the desired product 
output temperature within 1 per- 
cent of the value desired. It can be 
used in conjunction with heat ex- 
change systems operating at pres- 


con- 


fans or 





sures to 1000 psi. The temperature 
transmitter supplies the required 
input signal for the control panel. 
A gas-filled bulb in the transmitter 
senses the desired temperature and 
generates a pneumatic signal to the 
control in the variable drive. The 
drive then speeds 
up, depending on the required cor- 
rection, altering speed of the fan or 
pump. The bulb is made of stain- 
less steel. 

Manufacturer: U. S. Electrical 
Motors, Inc., Box 2058 Terminal 
Annex, Los Angeles 54. 


slows down or 


Gas Water Heater Line 

A line of direct gas-fired water 
heaters for residential, commercial 
and industrial applications has been 
introduced by Portmar Boiler. The 
units are flush-jacketed to fit into 
small spaces and are completely 
galvanized. The multiple flue plus 
19 sq ft of heating surface provides 
for high recovery rates. The burner 
is flange-mounted to facilitate as- 
sembly. One model has a gas input 
of 140,090 Btu/hr and an output of 
125 gph at 100F temperature rise. 


Test pressure is 150 lb and water 
working is 125 lb, the 
manufacturer reports. 

Manufacturer: Portmar Boiler 
Co., Inc., 193 Seventh St., Brooklyn 
15 BZ. 


pressure 


Temperature Regulator 

A temperature regulator for use 
on storage heaters for oil and 
water, plating tanks, kilns, ovens, 
etc., been announced by 
Spence Engineering. The pilot on 
the unit is designed to provide 
close regulation of temperature 
when the volume of heated fluid is 
large compared to the rate of 


has 





steam supply. The pilot auto- 
matically opens and closes the 
main valve. The regulator applies 
line pressure to the heating equip- 
ment. 
Manufacturer: 
neering Co., Inc., 
Walden, N.Y. 
(Please turn to page 132) 


Engi- 
St., 


Spence 
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Cleveland’s “Modern as Tomorrow’ 


ILLUMINATING BUILDING 
uses Youngstown Steel Pipe 


Cleveland’s newest architectural 

beauty — this modernistic 22-story 

Building Owner: 55 Public Square, Inc., New York, N ¥ Illuminating Building — will pro- 
(A Vincent Astor-Brooks, Harvey & Company enterprise) id ai nee 

Rental and Managing Agents: Ostendorf-Morris Company, Cleveland, Ohio vl e much-needed air-conditioned 

Architect: Carson & Lundin, New York, N. ¥ office space for the “Best Location 


General Contractor: George A. Fuller Company, New York, N. Y¥ in the Nation” Owner of the new 


Structural & Mechanical Engineers: McGeorge Hargett & Associates ss cr 7 . — 
Consulting Mechanical Engineers: Jaros, Baum & Bolles structure, v9 Pu dlic Square, Inc., 


Heating & Air Conditioning Contractor: The Feldman Bros. Company, and the architects, wisely chose 
Cleveland, Ohio . >; ; 
Youngstown Steel Pipe to provide 
for a long-lived, dependable water 
supply system. 


Distributor: Grinnell Company, Cleveland 


Youngstown Steel Pipe is the best 
pipe obtainable—anywhere. That's 
because it’s made from our highest 
quality steel by men who have de- 
voted their lives to the pipemak- 
ing business. Each and every step 
in Youngstown’s completely inte- 
grated operations is closely qual- 
ity-controlled by expert metallur- 
gists to guarantee pipe that will 
meet your most exacting specifi- 
cations. 
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Your nearby Youngstown Pipe 
Distributor has complete and am- 
ple stocks in all sizes. Why not call 
him today and discuss your re- 
quirements? 
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Specify Youngstown and secure these 
7 Points of uniform goodness 


TT 


uniform ductility iniform wall thick- 
uniform lengths ness and size 


hi 


uniform threading uniform strength and 
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uniform weldability toughness 


— 


uniform roundness and straightness 
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THE YOUNGSTOWN SHEET 
AND TUBE COMPANY 


Manufacturers of 
Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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New Products 





(Continued from page 130) 
Table-Top Refrigerator 
An absorption-type, table-top re- 
frigerator with a capacity of 2.4 
cu ft has been announced by Insta- 
Matic. It is available in gas, elec- 


and _electric-and- 
convertible types, in 
white, green and pale gray colors. 
Outside dimensions 
wide, 235% in. 
high. 

Manufacturer: Insta-Matic Heat- 
er Co., 89 Charles St., Providence, 
R. I. 


tric, kerosene 


kerosene 


2134 in. 
deep and 36% in. 


are 


Nylon Plastic Pipe Fittings 

A line of nylon fittings for us2 
with plastic pipe has been 
nounced by Franklin Plastics. The 
fittings are made of nylon resin and 
are designed to withstand impact 
blows as high as 75 ft lb. Other fea- 
tures include standard ips threads 
and a hexagon hub to provide a 
gripping surface for wrenches. 
Sizes range from 2 through 2 in. 

Manufacturer: Franklin Plastics, 
Inc., Products Div., 315 Grant St. 
Franklin, Pa. 


an- 


Overhead Heating Units 

Norman Products has added a 
series of downflow models to its 
line of gas-fired overhead heating 
units for commercial and institu- 
tional applications. The units di- 
rect warm air downward to provide 
even floor-line comfort below high 
ceilings. Room air to be heated is 
drawn in through the top of the 
unit. Models are available with 
inputs of 115,000 and 85,000 Btu /hr. 
Other features include a_ sealed 
combustion system, spun aluminum 
casings and construction to perm:‘t 
either flush or non- 
flush to the ceiling. Venting of the 
unit can be accomplished either 
through the roof or through the 
side of the building. 

Manufacturer: Norman Products 
Co., Inc., 1150 Chesapeake, Colum- 
bus 12, O. 


suspension 


Air Handling Unit 


A compact air handling unit for 
use with its commercial air condi- 
tioning systems has been announced 

} 


Ww 


* Hits, 
Yl, 


LY 


by Rheem. The unit weighs 150 lbs 
and houses an evaporator coil and 
twin blowers with individual mo- 
Intake and outlet grilles are 
painted in contrasting colors for 


tors. 


Hoff Baseboard Developed for Remodeling Jobs 








Hoff has announced a line of 
baseboard radiation designed for 
conversion he ating applications. 
The radiator panels accommodate 
either one or two-tier fin tube 
heating elements in one standard 
panel. The manufacturer recom- 
mends one-tier heating elements 
for normal baseboard applications 
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and two-tier elements in spaces 
where heat losses are high and wall 
space limited. Installation as part 
of a remodeled heating system can 
be accomplished by connecting di- 
rectly to the existing hot water 
supply and return main. 
Manufacturer: The Hoff Mfg. Co., 
48 Johnson Rd., Bethany 15, Conn. 


decorative effect. Capacities range 
from 40,000 to 57,000 Btu/hr. Di- 
mensions are 19 in. high, 415% in. 
long and 3334 in. wide. 

Manufacturer: Rheem Mfg. Co., 
Home Products Div., 7600 S. Kedzie 
Ave., Chicago 29. 


New Hub for Blower Series 
Lau Blower has announced that 
a special hub for large bore appli- 


cations is now an integral part of 
its large-size blowers. The design 
is available on blower wheels from 
9 to 30-in. diameters. Hub di- 
ameters are 2 to 4% in. Each hub 
section is made from a single sheet 
of metal extruded under die pres- 
sure. Two of the sections are joined 
in each wheel to make the com- 
plete hub. A curved clamp draws 
the hub tightly to the shaft. 
Manufacturer: Lau Blower Co., 
2001 Home Ave., Dayton 7, O. 


Gas Boiler Line 
A line of gas-fired automatic 
packaged boilers featuring a bur- 


? 
i 


ner head designed for firing natu- 
ral or mixed gas has been an- 
nounced by York-Shipley. Air for 
combustion is supplied by a blower 
at the front. The blower also forces 
the hot gases through the boiler 
passes. The line is presently avail- 
able in 12 sizes ranging from 30 
to 125 hp. Boiler, burner, accessor- 
ies and controls are included in the 
integrated package. Controls are 
centralized in an enclosed control 
panel on one side of the boiler. 
Manufacturer: York-Shipley, 
Inc., 500 Jessop St., York, Pa. 
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H-8200 Inside I. P 
to Inside I. P. 


MUELLE 


H-8200 Series Compression Stop 


and Drain with Swivel Dome 


A deluxe quality compression stop 


that is ideal for general home and 


plant use where a drain is required. 


Separate drain valve is mounted in 
a swivel dome that may be rotated 


360° — water may be drained 
from any angle. 


Extra large, renewable disc seats 


give maximum flow. Stem backseats 


in the open position to prevent 
leakage around stem. No 
shutdown is needed to replace 
worn packing. 


Sizes 2", %4”", 1°x %”, 1” 


H-S205 Copper to LP. 
H-8208 Copper to Copper 


Also Available 


I: 


J 


... made from time-proven water works red brass! 


os tg rc Do eal a eS 


H-8130 Angle Pattern 
Compression Stop 


This stop provides both a means of shut-off 
and an elbow in the piping system. Sizes % 
through 1°’. H-8180 Angle Pottern Compres 
sion Stop and Drain also available in siz 
WU nn’, 


H-8260 Sediment Faucet 
with Wheel Handle 


An ideal stop for use as a boiler drain on do- 
mestic heating and hot water systems. May 
also be used for automatic washer installa- 
tions. Sizes “2"’ and %’’. H-8270 Sediment 
Faucet with inside |. P. inlet also available in 
Ya" size 
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H-8188 Compression 
Stop and Drain 


An excellent stop for use with copper piping 
of ony kind. Drain valve permits water to be 
drained from the entire piping system to pre- 
vent freezing or unauthorized use. Sizes /2"’ 
and %" 


H-8190 Compression 
Stop and Drain 


A straight pattern, globe type stop and drain 
for general piping use in commercial, indus- 
trial and residential installations. Sizes 2’, 
%"", 1’. H-8120 Compression Stop also avail 
able in sizes %'’ through 1’ 


H-8297 Lawn Faucet 
with Loose Wheel Handle 


Designed for use as sill or lawn faucets, these 
stops have been popular for automatic wash 
er installations—especially where small chil 
dren are present. Inlet has inside |. P. threads 
—outlet standard hose threads. H-8296 Lawn 
Faucet with Fixed Wheel Handle also ovail 
able. Sizes “2° and % 


See your plumbing whole- 
saler for full information on 
Mueller compression stops 
and other quality plumbing 
products. 


MUELLER CO. 
—— oe. 








FOSTORIA Mode! C Dynapump 


“high head” water circulator 


lower equipment costs! The improved 

Model C Dynapump is establishing a new concept in 
modern wet heat economies! By increasing flow 

and reducing system temperature drop, Dynapump 
will increase the heat output from a given amount 


of radiation as much as 15%, 


reduce installation costs! The unmatched 
high head performance of Dynapump permits 
further economies in piping sizes and in simplified 
layouts, too. Dynapump is easier to install 


. in any position, 


cut costly “callbacks”! Entirely new 

standards in dependable operation and noise-free 
performance are offered through new Dynapump 
engineering. Dynapump has no bearings to lubricate . . . 


no shaft seals to leak . . . no spring couplings to replace! 


Write for detailed information. 
Wee tan, 
soeer 


= 


THE FOSTORIA PRESSED STEEL CORP. 


Pump Division « Fostoria, Ohio 
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DoMESTIK 


Now it’s definite... 


HISTORY IN THE MAKING: 
Earl J. Gossett, center, presi- 
dent of the Plumbing and 
Heating Industries Bureau, 
helped make industry history 
at a Nov. 25 meeting in Chi- 
cago. He formally presented 
the plan for a Bureau with 
greatly expanded promotion- 
al and service functions to 
members for approval. Bu- 
reau treasurer E. C. Garrity 
is at Gossett’s left, and Nor- 
man Radder, executive secre- 
tary, at his right. 


Pas 


Bureau Approves 
Plan for Expanded 


Role as Permanent 
industry-wide 
Promotion Agency 


THE PLUMBING-HEATING-COOL- 
ING Information Bureau is now 
in business! 

At its November 25 meeting in 
Chicago, the Plumbing and Heat- 
ing Industries Bureau officially 
approved the expansion of its 
activities to include those of the 
All-Industry Mod- 


ernization Committee as well as 


provisional 


other important promotional and 
functions. At the 
time it assumed a name indica- 


service same 


tive of its expanded role in the 


industry: the Plumbing-Heating- 
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Cooling Information Bureau. 
With this the 


finalized the proposal for a per- 


step 3ureau 
manent industry-wide promotion 
agency made to the industry at 
the October convention of the 
Central Supply Assn. by Wil- 
Oklahoma City 
contractor, on behalf of the All- 


Industry Modernization Com- 


liam Landers, 


mittee. 


(Editor’s note: For a full ac- 


count of the proposed function 
and administrative setup of the 
P-H-C Information 
DE, Oct., 386.) 


Plans for financing the Bureau 


Bureau, see 


page 


call for a $1 per employee con 
whole 
About 
a proposed $246,000 


tribution by contractors 
salers and manufacturers 
$93,000 of 
budget for 1958 already has been 
pledged 
The new organization will be 
headed by an executive director 
Applicants for the top post are 
Norman 


execu- 


now being screened 
Radder is continuing as 
tive secretary 


With the 


ganization 


formalities of reor- 
the the 


new Bureau is now ready to em- 


out ol way, 
bark on a vigorous public rela- 
High on the 
agenda of proposed activities is 
a 1958 P-H-C Month (May) to 
kick off a year-long drive of in- 


tions program 


tensive promotional activity 
A full report of the November 
25 meeting will be presented in 


DE’s January issue END 


How the Industry Responded ga 





continued ... 


CHICAGO CONTRACTOR John Turkstra told DE’s mer- 
chandising editor, Louisa Jozsi-Joe: “Il personally have 
always been high on merchandising in my store. | think 
a national organization—such as this proposed Bureau- 
that will “merchandise” our products and services to the 
public on a national level will make an extremely val- 
vable contribution to the industry. And the proposed 


ASSOCIATION EXECUTIVE Frank Greene (left), secretary 
of the Better Heating-Cooling Council, told DE’s managing 
editor, Jim Purnell: “A strong national promotion or- 
ganization not only can directly serve the public rela- 
tions needs of the plumbing-heating-cooling industry, it 
also is in a position to utilize most fully the advantages 
offered by cooperating with such organizations as the 


means of financing the new Bureau is fair to all con- 
| also think perpetuating the activities of the 
All-Industry. Modernization Committee by expanding the 
facilities of an existing group is an excellent idea.” 


cerned. 


center 


Home Improvement Council.” 
HIC’s public relations committee.) 
of A. W. Cash Valve Mfg. Corp., Decatur, Ill., 
agreed essentially with Greene. 


(Greene is chairman of the 
G. William Madden 





Industry Responds: Many See Plan 


INDUSTRY RESPONSE to the 
Plumbing-Heating-Cooling In - 
formation Bureau, as evidenced 
by audience reaction at the Oc- 
tober Central 
Supply Assn.—where the plan 


meeting of the 


was presented one month prior 
to its approval (preceding page) 
—is generally very favorable. DE 
reporters who interviewed CSA 
members and their contractor 
and manufacturer guests found 
that: 

(1) Members of all segments 
of the industry see a definite 
need for a permanent industry- 
wide organization that 
will take a vigorous approach 
to intra-industry problems. 

(2) They see a need for a 
strong national public relations 
program geared to sell the 
homeowner on the comfort, con- 


service 


venience, beauty and economy 


of up-to-date plumbing-heating- 
cooling. 

(3) They agree that the time 
for such an intra-industry and 
public relations program is now. 

(4) They like the proposal to 
finance the new Bureau through 
$1 per employee contributions 
by contractors, wholesalers and 
manufacturers. 

Several interviews with mem- 
bers of the audience who heard 
the proposal for PHCIB are pre- 
sented above. 


»The Central Supply Assn., 
which made its convention time 
and platform available to the in- 
dustry for presentation of the 
proposal, had a successful con- 
vention built around the theme 
“Mobilize for Modernization.” 
Outgoing president William 
Fitzpatrick (M. J. Gibbons Sup- 


ply Co., Dayton, O.) said that 
modernizing operating tech- 
niques is a crucial factor in suc- 
cessfully exploiting the residen- 
tial modernization market. 

Joseph A. Grazier (president 
of American-Standard, New 
York City) outlined the markets 
that may be developed to over- 
come current “adverse” business 
told how the 
wholesaler can “use adversity” 
to improve his business. (For a 
fuller account of Grazier’s talk, 
see DE for November, beginning 
on page 85.) 

At the special workshop ses- 
sions that have become a tradi- 
tional part of CSA conventions, 
members discussed policies on 
returned goods and management 
“fingertip controls” and heard a 
special presentation on the Deal- 
er Development Institute. Ralph 


conditions and 
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HE HAD A HAND in the formation of plans for the 
amalgamation of the PHIB and the All-industry Moderni 
zation Committee: Wilbur Hokom (left), Beverly Hills, 
Calif., contractor and chairman of the all-industry com- 
mittee, was one of the proponents of making that 
committee’s functions permanent. Hokom, who is also 
president of the National Assn. of Plumbing Contractors, 
expressed his association’s views to DE reporter Paul 
Werner as follows: ‘Our national association is whole- 
heartedly endorsing this program. Its aims represent a 
concrete platform and are clearly defined.” 


CONTRACTORS Rober? Erickson, left 
Chicago) gave their endorsement to the proposal for a 
new P-H-C Information Bureau | particularly like the 
idea of the expanded service functions,’ Koepke said 
“The industry long has needed an organization staffed 
and financed to conduct market research and help con 
tractors learn estimating, etc., which | understand the 
new organization will be geared to do.” Erickson agreed 
with Koepke and also expressed approval of the “plan 
to support contractors by promoting industry products and 
services on an all-industry basis 


and Ludwig Koepke 





as Answer to Promotion Needs... 


Cook, Oklahoma City, chairman 
of the DDI committee, told the 
that two-thirds of 
DDI graduates have dealer de- 


convention 


velopment programs underway. 

One of the 
presentations of the convention 
was a talk by Darrel S. Carris, 
Chicago sales consultant, to 


most revealing 


about 450 manufacturer execu 
tives and their salesmen on how 
they can make their calls on 
wholesaler customers more effec- 
tive. Carris’ talk was based on a 
CSA survey of what wholesalers 
like and don’t like about manu- 
facturers’ salesmen. 


In other convention business 


Where's the money coming from? 


PIcTURE A PILE of $1 bills, conceivably a mil- 
lion of them. That’s what will finance the new 


Bureau if every one of the employers of the 


estimated 1 million people engaged in our in- 


dustry contributes $1 for each of his employees 
At the right, William Landers, Oklahoma City 
contractor, who presented the $1 per employee 
proposal at the CSA convention, shows a few 
of the $93,000 already pledged to the Bureau to 
Howard Spindler, vice president in charge of 
public relations for American-Standard. 





the asscciation elected Gordon J 
Andrew, Detroit, to the presiden 
John McDonald, Jr 
Dubuque, Ia., became first vice- 
and Ralph Cook, 
City, vice 
Paul Aronhalt, Tope- 


is treasurer 


tial post 


president, 
Oklahoma 
president 
ka, Kan., 


Peery, Chicago 


Se ¢ ond 


and James 


secretary. END 








| Good Reading 


(Continued from page 80) 
Incinerator brochure. An eight- 
Beaver Speed-O-Matic . page brochure lists firm’s line of 
Pipe and Bolt Machine ; incinerators for residential, com- 
mercial and institutional uses, giv- 
ing capacities, dimensions and bur- 
ner characteristics. 
Available from: Brule Inciner- 
ators, 13920 S. Western Ave., Blue 
Island, Il. 


Plastic pipe catalog for who'e- 
salers. Contains product descrip- 
tions, application and price infor- 
mation for the firm’s complete line 
of polyethylene pipe and related 
products. A special section gives 





SSaREEER 


when you buy new... 
pipe and bolt machines... _ CHESFLEX 
make sure they are 





Really New! 


data relating to the production and 
marketing of plastic pipe. Contains 
graphs, charts and numerous illus- 
Today, when quality-plus-quantity produc- trations. 
tion is so important, you can’t afford to use Available from: Chesflex Div., 
i St. Regis Paper Co., Yonkers, N. Y. 
obsolete methods and equipment. You need 


equipment designed to produce more work Heating duct manual. Eight-page 


per hour at less cost, with more profit to manual describes and illustrates the 
you. The new Beaver Speed-O-Matic is the | re es Se eee 
for radial and perimeter heating 
latest development in pipe and bolt machines. | systems. Includes detailed specifi- 
It’s faster—more powerful. It’s rugged, yet | cations nen ee wn plans. — 
a > Cee a : : contains design information on floor 
weighs only 170 pounds. It’s lubricated for dh Bicete Midiees Meant alte: eaniiad 
life. And, it’s an ideal make-up machine. Let and minimum register free area re- 
us prove to you that you can’t afford to be | quired for buildings. 
; see) eg ’ Available from: Straitsville Brick 
without the NEW Beaver Speed-O-Matic! Co.. New Straitsville, O. 
Send for the complete story today! 
Remote packaged a-c bulletin. 
Describes the company’s line of 15, 
20 and 25-ton capacity remote 
packaged air conditioners for in- 
dustrial use. Contains complete 
Can't Tell It All Here! specifications and dimensional data. 
Write for latest facts on all | Illustrates interchangeability of 
Beaver Machines! | component parts for a variety of 


7 - - _- - — 
PIPE T@Ls Have o Cutting or Threading Problem? vertical and horizontal arrange- 
PT a tigger : Let Our Engineering Research ments. 

Department help you solve it. Available from: Worthington 
Corp., Harrison, N. J 


Nc. 
\ 273-500 DANA AVE. 
WARREN, OHIO 
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Brass fitting and ‘valve catalog. 
Describes and illustrates more than 
5.000 items in the firm’s line of cast 
solder fittings, cast drainage fittings. 
flared tube fittings and screwed and 
flanged fittings and valves. Tech- 
nical data and drawings are pro- 
vided. 

Available from: Lee Brothe: 
Foundry Co., Inc., P. O. Box 231-A 
Anniston, Ala 


Winter air conditioner data sheet. 
Printed in 2 colors, the illustrated 
sheet lists capacities, performance 
data, dimensions and shipping 
weights of the firm’s series of fou 
gas-fired horizontal winter air con- 
ditioners. 

Available from: Thatcher Fur- 
nace Co., Center St., Garwood, N. J 


Overfire jet manual. Twenty- 
four-page manual gives general in- 
formation on the use of overfire jets 
with hand and stoker-fired fur- 
naces, sectional cast iron and steel 
firebox boilers to prevent smoke 
from stationary plants. Shows de- 
sign and construction features and 
illustrates typical installations. 

Available from: Technical In- 
formation Dept., Bituminous Coal 
Research, Inc., 121 Meyran Ave., 
Pittsburgh 13. 


Steam coils catalog. Eight-page 
catalog describes firm’s line of dou- 
ble-tube steam distributing coils. 
Gives complete physical data illus- 
trated with installation type draw- 
ings. A two-page section on selec- 
tion data includes tables on final 
air temperature and temperature 





Architects: Leon and Lionel Levy — Mechanica! Engineers: Guy B. Panero Engineers — Heatin 


STAR PERFORMERS 


in the new $35,000,000 N.Y. Coliseum 


. world’s largest and most modern exhibition building 


_ 1 


New York City’s fabulous Coliseum represents the largest investment 
ever made in the field of long-run showmanship. The selection of Marsh 
Valves to help insure this investment and maintain uninterrupted service 
for 9 acres of exhibit space is proof again of their superior quality and 
long-run dependability. 


An unfailing record of dependability is the reason for this choice. And it 
, | should be your reason for specifying and ordering the always competitive 
rise correction factors. Also gives Marsh line for your installations. 
air friction tables and piping in- Write for complete new 1958 Catalog 
structions with typical piping dia- 
grams. 
Available from: American Blow- Quality 
er, Div. of American-Standard, M h V ] Valves 
8111 Tireman Ave., Detroit 32 ars a ve CO., DUNKIRK, N.Y. Since 1910 
(Please turn to page 140) 
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Good Reading 


(Continued fram page 1a9) 
NO Furnace cleaning equipment bro 
ehure, Gives pictures and specifica 
SERVICE tlans af eampanys tine at vaewunm 
Wiel yes tal OLA THA 
. 


Teas oe Ss SG OS SUC | beilers and ais conditioners Shee 


PROBLEMS tance toate for Te vaewuin wl 


pevlal AUNTIIANY Kite and attaelh 
Wye inet fae VAP ha Te 
ed 

\vatlatsle hha Premier Cy 
Dept KP, 745 Woodlawn Ave 
Paul 10. Minn 


Drainage pump bulletin, Ds 
cribes and illustrates the corpora 
tion's line of eleetrically driven 
drainage pumps designed for in 
dustrial uses. Presents detailed 
specifications and pump features 

Available from: Sumo Pumps, 
THE RUN WHEN Ine., P. O. Box 983, Stamford, Conn 
YOU Valve catalog. Four-page cat 

alog describes the firm's tempera- 
INSTALL A ture and pressure relief valves 
Explains functions and pictures th 
firm’s complete line of valves 
Available from: The Patrol Valve 
Co., 2310 Superior Ave., Cleveland 
Polyvinyl chloride plastic pipe 
catalog. Thirty-page catalog con- 
tains detailed information on the 


general characteristics of poly- 
WATER SOFT AS AN APRIL SHOWER vinyl chloride plastic pipe, its prop- 


SO * SOFT s AMATIC erties, applications and installation 


A Product of Stover Water Softener Compony 
St. Charles, Illinois 


THE AUTOMATIC WATER SOFTENER WITH NO VALVES 
TO OPEN, NO DIALS TO TURN 


Simple, trouble-free and foolproof, 

with no service problems for the dealer. 
Available in mechanical and 

electrical models. Write today for 

prices and information. 


techniques. Includes tables show- 


1 Bl | ing wall thicknesses, weights, burst 
i Bl | pressure and recommended work- 
1 il ing pressure on the firm’s two types 
1 il | of pipe from 4 to 6-inch diameter. 
Additional charts show working 
8 i pressure versus temperature on 


plain end and threaded pipe. Two 


WATER SOFTENER COMPANY | more charts interpret head loss 


Pioneer and pacemaker since 1924 versus flow rate and a final graph 
ST. CHARLES, ILLINOIS 'G shows friction factors. 


Available from: A. M. Byers Co., 
Clark Building, Pittsburgh. 
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Steam heating coils catalog. | 
I'welve page booklet BRIVes selec A Pe n b e rthy 
tian data and suggested piping 
rangements tar the COMpPAaAny > 
heavy duty steam heating cail PAYS 
\lsa pravides diagrams and = cle 


sOViptiona af the wrought van heat 


ie eal 
Availatl Tay Wealthy b 
MWieetyie Carp, Btuptesy Lvi\ MY) 


iit 


Neadville Mt Tiveatiny ae 


Tleat pup valves and eontiols | j S E L F 


hook let Detail preety tin 


where abel operative feature ol thye 


. 
COMPA newlyecestaned Valve in t e 


first “flood” ®@ 


and eontrol fo AlLitomath heat 


ad 
controls ... valves hy ; | 
. 3 
© © © © applicetion fer 9 ” 
automatic operation of « 
heat pump 





NM 


) 


pump systems are contained in the 
20-page booklet 

Available from: Ranco, Inc., 601 
W. 5th Ave., Columbus 1, O 


Valve bulletin package. Six new 
bulletins on the firm’s line of ther- 
mostatic expansion valves contain 
complete technical information 
with emphasis on mechanical data 
to simplify selection. The valves 
are for refrigerants and range from 
4 to 19 ton capacities. Complete 
specifications and selection tables 
are provided. 

Available from: Controls Co. of : . 
America. 2450 N. 32nd St.. Milwau- ment flooding. First cost is secondary when figured in 








THERE'S CERTAIN SECURITY with a Penberthy 


guarding costly equipment and accessories against base- 


kee. years of low cost positive protection. A quality engi- 
neered Penberthy stands up under constant service - 

Noise control handbook. Com- goes into. instant action after long idle periods — costs 
prehensive handbook on the sub- 
ject of noise control includes sec- 
tions on treatment of noise sources 
and their control in air distribu- 
tion systems. water systems and you'll agree it makes sense (and dollars) to sell and CATALOG 


less in the long run. Copper and bronze construction 
resist corrosive breakdowns. Add in exclusive and out ° WRITE 
standing features in a range of 8 models, 20 sizes and FOR 


refrigeration systems. Gives solu- install the best... Penberthy. New, economy-priced all- 
tions to noise problems by citing iron model also available. 

examples taken from existing ef- 
fective installations. Price of the 
handbook is $16.50. 

Available from: Book Informa- 
tion Service, McGraw-Hill Pub- PENBERTHY MANUFACTURING COMPANY 
lishing Co., Inc., 327 W. 41st St., ’ ~_ i} Division of Buffalo-Echpse Corporation 
New York City 36. 

(Please turn to page 142) 


detailing the 


compicte line 


1242 Holden Ave., Dept. DE, Detroit 2, Michigan 
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PAYS THE FREIGHT 


on nominal orders — quantities 


\\ 


\ 
4% * 


Now you can have Quality 

Paine Products in Nominal Quan- 
tities Freight Prepaid — on 

any $100.00 order for any combina- 
tion of Paine Products. 


Take advantage of this opportunity 

to maintain a complete, sufficient stock 
on these “little items” which are so 
important to the job. 


SHEET METAL SCREWS 


Paine is your source for all Hanging 
and Fastening Devices. 


STOVE BOLTS 


MACHINE SCREWS 


FLATTENED END 
MACHINE SCREWS 


‘ FULLY THREADED 
MACHINE SCREWS 


WASHERS 


FLATTENED END 
LAG SCREWS 


tiie 


the NEW 
catalog of 


Se PAINE 
Ss = products 


Fi 








ri 


THE PAINE COMPANY, 


9 Westgate Road, Addison, Illinois 





Good Reading 


(Continued from page 141) 

Valve sizing bulletin. Tells how 
to size the firm’s line of sliding gate 
regulator valves. Also shows how 
to size any make of valve allowing 
for variations in pressure, tempera- 
ture, viscosity, specific gravity, etc. 
Charts cover steam, liquid and gas 
services. 

Available from: Jordon Corp., 
6013 Wiehe Road, Cincinnati, O 





Gate valve bulletin. Four-page 
bulletin with cutaway drawings and 
photographic reproductions de- 
scribes the company’s gate valves 
for 125 and 150-pound service ap- 
plications. Gives tables of steam, 
water, oil and gas pressure ratings 
for flanged and screwed valves with 
their dimensions, parts identifica- 
tion and description of their various 
metal and alloy components. 

Available from: Lunkenheimer 
Co., P. O. Box 360, Cincinnati 14, O. 


Plumbing fixture color circular. 
Contains samples of 2-color chips 
for the company’s line of bathroom 
or kitchen bowls. Measures 31% by 
614 inches and can be used in mail- 
ings and personal contact. Imprint 
space is provided for promotional 
purposes by plumbing and heating 
contractors. 

Available from Tepco Div., The 
Enamel Products Co., 341 Eddy Rd., 
Cleveland. END 


Sales Aids 


1958 Calendars 

1958 calendars providing for in- 
dividual names are being offered 
through distributors by Youngs- 
town Kitchens. The calendars, 8°4 
by 14 inches, are available with 
six illustrations—either a full color 
photograph of one of the company’s 
kitchen installations or an illustra- 
tion used in national advertising. 

Issued by: Youngstown Kitchens 
Div., American-Standard, Salem, O. 





Advertising Timetable 

The 1957-58 edition of the Time 
Table of Retail Opportunities is 
being offered to retailers by the 
American Newspaper Publishers 
Assn.’s Bureau of Advertising. 
Available through the 1,000 mem- 
ber daily newspapers of the bureau, 
the timetable contains data per- 
taining to newspaper advertising 
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and calendar work sheets for all 
months up to January, 1959. Space 
is provided for planning and sche- 
duling sales campaigns. A presen- 
tation section is included, designed 
to focus the attention of retailers 
or. timing advertising campaigns for 
high turnover operation with maxi- 
mum profits. Also included is a 
listing of traditional merchandising 
events and promotional dates dur- 
ing the calendar’s time span that 
offer advertising opportunities. 
Issued by: Member daily news- 
papers of the American Newspaper 


Publishers Assn. 


Water Heater Floor Display 

The John Wood Co. 
contractors and wholesalers a new 
water heater floor display. Made of 
a glass-lined bottom and flue as- 
sembly from one of the firm’s wa- 


is offering 


ter heaters, the display has a sales 


slogan in the form of a railroad 
signal attached at the top. 
Paddles that carry the sales mes- 
sage are attached up and down the 
flue tube. The display is designed 
for substitution of appropriate sea- 


stop 


sonal decorations such as Christmas 
wreaths 

Issued by: Heater & Tank Div., 
John Wood Co., 100 Washington 
St., Conshohocken, Pa 


trees or 


Heating Sales Aids 


A number of new promotional 
pieces stressing the need for heat- 
ing system check ups by qualified 
heating contractors is being offered 
by Thatcher Furnace. Double post 
knob 
envelope stuf- 
fers are available for fall, spring 
and year-round promotions. News- 


card mailers, door hangers, 


throw-aways and 


paper ad mats are also available. 
Issued by: Thatcher Furnace Co 
Center St., Garwood, N. J 
(Please turn to page 144) 
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“The Yellow Pages are our only 


Salesmen”’ 


“We have no salesmen... we rely on 
the Yellow Pages to bring us busi- 
ness,” explains Mr. Rest. 


We have been using display ads in 
the Chicago classified telephone di- 
rectory for well over thirty years. Two 
years ago we listed under the Crane 
Co.’s ‘Water Heater’ trade-mark. Re- 
sults were so remarkable, we now use 
Trade Mark listings extensively in ad- 
dition to our own display ads. 

“We certainly believe that customers 
turn to the Yellow Pages when they 
want the products and services we sell.” 


Successful plumbing contractors 
everywhere agree that the Yellow 
Pages bring them business. Find out 
how you can profit from display ads 
and listings under manufacturers’ 
trade-marks in the Yellow Pages, Call 
your telephone business office for 
information. 


Complete line of gas 


CRANE QUALITY WATER HEATERS 
and electric water CRANE 
heaters a size 


and type for every purpose. Glass-lined or 

Galvanized tank models. Fully automatic, fully 

guaranteed. Carefully instalied by Crane regis- 

tered water heater dealers 

‘FOR INFORMATION CALL” 
Barron & Shapiro Inc 3334 N Centri-SP ring 7-3444 
Dentzer Bernard 6217 N Clark--SH eldrk 3-1428 
Goldacker Louis A 3212NRavnswd-GR acind 2-6001 
Kuhn John Pibg Corp 3161 N Halstd-LA kyw 5-0474 
Lindstedt Pibg & Heating Service 

3476 N Clark LA kvw 5-0637 

Rest M & Son Inc 2149 N Lincin-LI nein 9-2070 





CRANE’S TRADE-MARK 


one ol the 


heading j just 
which M. Rest & Son 
Chicago Yellow Pages 


5 under 
are listed in the 


says AL REST, M. REST & Son, Inc. 


Chicago, Illinois 





M. REST & SON we. 
# Lincoln 9-2070 


2149 N. LINCOLN AVE. 


PLUMBING & HEATING SERVICE 
CHICAGO FAUCET AGENCY 


LICENSED & BONDED SEWER 
CONTRACTORS 


SPECIALISTS IN 
PLASTIC @ STAINLESS @ GLASS 
PIPING 
AUTOMATIC GAS 
HOT WATER HEATERS 


FEATURING 


RHEEM @ A. O. SMITH © CRANE 
RUUD © EVERHOT 


AIR CONDITIONING 


NIGHT PHONE BR iargate 4-9376 
Established 1890 











DISPLAY ADS like thi 
others under Sewer Builde 


W ater Heaters. keep M 





A PRESSURE-TEMPERATURE 
RELIEF VALVE 
FOR THE FINEST 
HOT WATER HEATERS 


For Customers Demanding The Best — 
Model Nos. 451 LT and 451 LTE 


Chicago Code Approved and AGA Listed 
Heaviest All Bronze Bonnet and Body 
Extra Sensitive Oversized Diaphragm 
Full American Standard Pipe Threads 
Trouble Free 


Model No. 451 LT AGA rated for 170,000 
BTU/hr. Model No. 451 LTE, (6” thermal 
tube), AGA rated for 150,000 BTU/hr. 
Regularly supplied to release at 75 psi- 
200° F. Other settings and temperatures 
available. Write or call for complete 


details. 


ye - 3 ek 
ROCKFORD, 


one B 
ILLINOIS 


Sales Aids 





(Continued from page 143) 


Ad Mat Folder 

Century Products is offering con- 
tractors and wholesalers a selection 
of newspaper ad mats for its Puri- 
tan Imperial line of toilet seats. 
Printed on glossy stock for possible 
lithographic reproduction, the fold- 
er shows mats in sizes from 1 col- 
umn, 4 inches to 5 columns, 10 
inches. Additional illustrations in 
both line and halftone art are in- 
cluded. Mats may be ordered by 
number from a four page il‘us- 
trated folder. Details on coopera- 
tive advertising plans using the 
mats are given. 

Issued by: Century 
Inc., 3510 Chatham 
land 13. 


Products, 


Ave., Cleve- 


Kitchen Display Kit 

Whirlpool has introduced a 
kitchen display background that is 
completely self-contained and self- 
supporting. The basic display is 
nine feet wide and consists of a 
steel frame seven feet high with 
clips at countertop level to hold 
base cabinets firmly in place. Spe- 
cial clips for hanging wall cabinets 
are also included. Expanded steel 
mesh provides extra stability for 
the display frame and a_ back- 
ground for cabinets and appliances. 
The background may be varied 
with the insertion of reversible 
cardboard color sheets behind the 
mesh. A rack for printed litera- 
ture, a brand name identification 
sign and a holder for sample door 
panels in five available finishes are 
included as standerd accessories. 
(A photograph of the new kitchen 
display appears on page 60 of this 
issue.) 

Issued by: Whirlpool Corp., N. 
State St., St. Joseph, M ch. 


Range Hood Display 

A range hood display featuring 
a complete sales story has been 
introduced by Stewart Industries 
of Indianapolis. Brightly colored 
panels attached above the range 
hood give vital information for 
the hood, list available hood lengths 
and have actual metal swatches of 
the electroplated finishes for the 
firm’s contemporary and traditional 
hoods and its fan and hood package. 

Issued by: Stewart Industries, 
Inc., 320 E. St. Joseph St., Indian- 
apolis 2. END 


CHAMP CLAMP 


FOR 


PLASTIC 
PIPE 


A big boon to water systems 
using plastic pipe are the one 
and only AERO-SEAL 
HOSE CLAMPS, tested and 
proved in years of service. 
A precision worm gear tight- 
ens to a perfect leakproof 
seal that never comes loose. 
STAINLESS steel means ut- 
most corrosion resistance... 
long service life. Strong as 
an ox — no welds. Complete 
range of sizes. Why settle for 
less than AERO-SEALS? 
Ask your jobber. 


Hew-Seal 


REGULAR WORM GEAR HOSE CLAMPS 
BREEZE CORPORATIONS INC 
700 LIBERTY AVENUE,. UNION, NEW JERSEY 
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Questions and Answers 
(Continued from page 32) 


total hourly loss from the water 
surface, when the air is at 80F and 
with an average relative humidity 
of 70 percent, is 460 Btu per sq ft 
for the 130F water in the larger 
vat and 3300 Btu per sq ft with the 
200F water in the smaller vat. 

The magnitude of the heat loss 
from the water surface is consider- 
able and is probably the major rea- 
son why the customer may think 
his fuel bill is high. 

To figure the heat loss from the 
larger tank, we take the total area 
of the sides, ends and bottom of the 
tank (235 sq ft) and multiply by 
the heat loss coefficient of the steel 
tank (1.29) and the temperature 
differential of the tank water and 
room (50) and arrive at a figure of 
15,158 Btu heat loss per hour. 


ws Next we take the area of the 
water surface (105 sq ft) and mul- 
tiply by the coefficient of hourly 
loss from the water surface (460) 
and the temperature differential of 
the tank water and room (50) and 
get an hourly heat loss of 48,300 
Btu. Adding the two _ together, 
15,158 plus 48,300, we have a total 
hourly heat loss of 63,458 Btu for 
the larger tank. 

The smaller tank is figured ex- 
actly the same way. The losses are 
larger, however, because of the 
greater temperature difference of 
the tank water and air (200F less 
80F equals 120). Using the same 
method of calculation, we find that 
the total heat loss for the smaller 
tank is 193,166 Btu/hr 


s The next step in solving the 
problem is to convert these losses 
into an equivalent amount of fuel 
oil. The heat value of No. 6 oil 
averages 151,500 Btu/gal., but since 
the efficiency average is probably 
about 65 percent, only 151,500 by 
0.65, or 98,475 Btu should be con- 
sidered. 

On this basis the oil consumption 
is figured as follows: 

For the 2,000 gal. vat, 63,458 Btu 
divided by 98,475 equals 0.65 gal 
per hour. For the 1,000 gal. vat, 
193,166 Btu divided by 98,475 equals 
1.98 gal. per hour. 

Adding the two together we have 

(Please turn to page 146) 
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THERE IS A 








DIFFERENCE 








IN 
INDUSTRIAL 
SEATS... 


. ONLY SPERZEL... 
has exclusive self-sustaining, 
self-tightening hinge. 

. ONLY SPERZEL... 


offers lifetime color in white 
cannot fade or stain. 


. ONLY SPERZEL... 
solid plastic fire-proof seats 
stand torturous daily use with- 
out chipping or scratching, 


eee eT TT 


, } 
\ ae 


bir 5isi|iaimi iit 


...-Sperzel makes the 





DIFFERENCE 








Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge pin and 
eye bolt assure per- 
fect, life long hinge 
functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded bolt main- 
tains constant ten- 
sion... adjusts self 
daily. Prevents loose, EXCLUSIVE 
wobbly seat. Can't SPERZEL 
come loose. HINGE 








For Finest Plastic Seats... 


T’S like money in the bank, installing 
Sperzel industrial seats. Today’s 
planners depend on you to avoid seats 

that crack, chip or warp. Industrial seats 
must take years of rough use without damage. 

That means Sperzel solid plastic lifetime 
seats... with top quality at low cost. Sperzel 
seats won't warp, fade, stain or chip. They 
have the famous Sperzel no-slam hinge. 
Plumbers and contractors call it the greatest 
seat advance since inside plumbing. 

Sperzel seats are easy to install as a simple 
pipe connection. No special tools. One 
wrench does the trick in seconds. Learn 
more about this modern seat line . . . the 
Sperzel line. Write today, or contact your 
Sperzel wholesaler, for the new Sperzel 
Catalog 700. 


S: 


cOMPAN Y 


Minneapolis, Minnesota 





New 


HUSHFLO 
Toilet Valve 
is actually 


SILENT 


because 
it operates on a 


NEW HYDRAULIC 
PRINCIPLE... 


Gradual 
closing of old style 
compression valves 
causes hissing and 

sizzling noises. 


The HUSHFLO Co 
Diaphragm Valve (py, 
moves from Wil 
fully open 


_{S tightly closed 
4 
~ INSTANTLY 
VV / SILENTLY 


operates by water pressure 





HUSHFLO fills the tank 
faster. Diaphragm shuts off 
flow by quick hydraulic 
action. Operates on 5 to 
200 Ib. water pressure. 
Metered overflow lets just 
the right amount of water 
into toilet while tank is 
filling, conserving water 
previously wasted. Simple, 
rugged .. . will give many 
years of trouble free serv- 
ice. Stock up now and be 
ready for the rush. 








ROMAR MANUFACTURING CORPORATION 


2364 Broadway, Buffalo 12, New York 


Questions and Answers 


(Continued from page 145) 


a total of 2.61 gal. used per hour. 
Therefore, in a 40 hour work week 
the total consumption should ap- 
proximate 104% gal. 

The fuel burning might be re- 
duced slightly if the vats were lined 
and it would be increased slightly 
if fresh water were added to make 
up for losses by evaporation. The 
heat needed to lift the temperature 
of the material placed in the vats 
130F or 200F 
also must be supplied by the fuel. 


for plating to either. 
However this factor probably is 
negligible and can be considered 
within the practical accuracy of the 
104'% gal. as calculated. 

The wasted condensate men- 
tioned by the reader is one of the 
reasons for assuming an efficiency 
of 65 percent for the system rather 
than a higher rating. END 


Miscellany 





Fuel of the Future 

There’s a new world ’acomin’ in 
the field of fuel 
don’t start reorganizing your busi- 
that’s a challenge that 
will be met by your son or grand- 


solar energy. But 
ness yet 


son. 

These are the prospects painted 
by R. C. Jordan, head of mechan- 
ical engineering at the University 
of Minnesota. 

Jordan says solar energy—capa- 
ble of supplying all heating needs 
even at present in mild climates— 
will see a lag in acceptance because 
of large capital investments, prob- 
lems in integrating solar collector 
design in architecture and the rela- 
tive abundance of fossil fuels that 
still exist. 

w Regarding nuclear energy as a 


source for heating and _ cooling, 
Jordan says uranium and thorium 
will “almost certainly emerge at 
some point in the future as our 
dominant energy supply.” 
“However,” he adds, “the rela- 
tive abundance of fossil fuels, par- 
in this country re- 
rapid de- 
velopment of electric power from 


ticularly coal, 
duces the incentive for 


uranium and thorium fuels.” 
Recent d eve | opmen ts have 


brought the era of low-cost solar 


Look For and Ask For 
THE Z O TRADE MARK 


















































he Sr 


IQ a >> ! 


Industrial Sump Pump 


Model 09 - '2 HP. 
Model 10 - 34 H.-P. 


ADD SALES AND PROFIT 
Don’t miss the big jobs. 


* NEMA std. ball bearing, continu- 
ous duty motor 


* 112 vertical discharge 

* 1 H.P. two pole, float, switch 

* Pit depths up to 12’ 

* Pit covers for 18” to 36” dia. pit 


Laeuer {0 


3280 MILLERS LANE 
LOUISVILLE 16, KY. 
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heating much closer, he noted. One 
such development is a new method 
of surface treatment for copper and 
aluminum that will provide high 
absorption of solar energy and low 
reradiation of energy from the col- 
lector plate. 


Consumer Savings Are A-C 
Dealer's Biggest Competitor 

An air conditioning dealer’s big- 
gest competitor is the personal sav- 
ings account, says Howard Haas, 
vice president of advertising and 
sales promotion for Mitchell Manu- 
facturing Co., Chicago. 

Haas says the public is salting 
away its money because too many 
salesmen have failed to instill con- 
fidence in the process of buying. 
Some salesmen, Haas says, are dis- 
counting, underpric‘ng competitors 
and talking only in terms of dol- 
lars-and-cents. As a result, the 
prospect becomes confused and 
even suspicious about the market 
and decides the safest move is to 
salt away his cash. 

If salesmen dealt in the quality 
and benefits of air conditioning, 
rather than merely price tags, the 
prospect would realize his best in- 
vestment is in buying, Haas be- 
lieves. He adds that customers are 
not afraid of price once they are 
sure they are getting a quality re- 
turn for their money. 


Era of the Wise Shopper 
Bodes Well for Heating Men 

Home buyers are still plentiful, 
but they are more cautious than at 
any time since World War II. 
What's more, they are paying just 
as much attention to what goes into 
the basement of a home as to 
the “glamour” features previously 
stressed. 

Ray C. Edwards, president of the 
Edwards Engineering Co. of New 
Jersey, says importance of the 
home heating system has increased 
because of the problems in warm- 
ing large multi-level homes now 
popular. 

Edwards says that if the industry 
points out these problems to the 
public it can expect an increase in 
the demand for upgraded heating 
systems, particularly with zone 
control. He adds that customers 
are insistent on the best in comfort 
but must be made aware of what 
the home needs to provide that 
comfort. END 
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CONFESSIONS OF A 
HEATING CONTRACTOR 


Bt p . 

gr ina 
pile of parts. Fuss and cuss all the time! QR = 
Assembly Tea —what a headache! Completing 


a manufacturer’s job on my time, on my Own money. 


Built-up boilers used to bog me down qq 


/, 
KY 
, . mnatinte Sensenene 
Then happy day! I discovered Progress 


©» —Progress packaged boiler, I mean. No more 
a 


bogging down with built-up boilers. One 


SLESALI aad , nae 
; _— . . one responsibility. [&ese-Seooxs 
source : py 


A complete, ready-to-operate boiler delivered to the 


job. ae Saves up to two full days’ 


installation time. Progress boilers are full-fire factory 


tested. A Field starting service ke 


costs me nothing and my customers are 100% 


satisfied. SS , wh 


moral: 
To make progress... 


SELL Progress-- 


Heating wholesalers coast to coast are now delivering 7 sizes 
to 2.010.000 Btu. This complete range covers all types of 
commercial heating needs. Oil, gas and combination oil/gas 
fired models for greatest fuel economy. To make profits 
and progress in your business — sell Progress — America’s 
leading boiler value! 


See your nearest 
qualified cooperative 
wholesaler NOW, or write 


CLEAVER-BROOKS COMPANY 


Dept. P, 333 E. Keefe Ave 
Milwaukee 12, Wisconsin 


Cleaver Brooks 


Cleaver ’) Brooks 


Built exclusively for commercial heating by 
Cleaver-Brooks — originators of self-contained boilers. 





Heating-Cooling School Is Headed Your Way 


(Continued from page 119) 
course is devoted to cooling with 
instruction in the cal- 
the 


com- 


‘how to’ 


culation, design and—for 


first time—installation of 
patible cooling equipment.” 
The I-B-R Guides used as text- 
books in the schools are new 
publications, Ferry explained. 
As in the past, design and cal- 
culation problems will be dis- 
the 
Under the direction 


of Arthur Wales, I-B-R field 


training director, students will 


cussed and worked out in 
classroom. 


design systems for one-pipe 
forced hot water heating, series 
loop baseboard, combination 
heating and cooling, and inde- 
pendent chilled water cooling. 

Students analyze 


will also 


modern piping practices, using 
the new Guide 700, and will re- 
ceive practical instruction in the 
use of other I-B-R Guides. Two 
of these Guides will be used for 
classroom practice in I-B-R’s ad- 
vanced, accurate method for cal- 
culating residential heat losses 
and cooling loads. 


«To help organize and conduct 
the schools in 1958, local com- 
mittees have been established in 
each city in which a school will 
be held. Committee members and 
chairmen, who are sales repre- 
sentatives of I-B-R members and 
associate members, have been 
selected from the field in each lo- 
cal area. 

All used 


materials and texts 


Practice as well as theory will be given 


A WORKING KNOWLEDGE of al! components in hydronic heating and cooling 


systems is offered in the I-B-R short courses. 


Here a group of students views 


a demonstration showing the performance of circulating pumps. 


in the three-day hydronic course 
are included in the 
$36.00. For further information, 
readers can write to the Institute 
of Boiler and Radiator Mfrs., 608 
Fifth Ave., New York City 20. 


tuition of 


» The four-day short courses will 
be held at the following univer- 
sities: 

—University of Illinois, Urbana, 
Ill., Jan. 20-23. 

—Iowa State College, Ames, Ia., 
Mar. 3-6. 

—Pennsylvania State Univer- 
sity, University Park, Pa., Apr. 
7-10. 

—University of New Hampshire, 
Durham, N. H., Aug. 11-14. 
—North Carolina State College, 
Raleigh, N. C., September or 

October, dates not definite. 

—Michigan State University, E. 

Lansing, Mich., Dec. 15-18. Enp 


Surgery and Temperature 
Modern surgery is making dra- 
matic progress. “Deep freeze” op- 
erations, arterial bypasses and 
transplants have developed rapidly 
in recent years. But don’t overlook 
surgical air conditioning and heat- 
ing 
this 
crucial field is an electronic control 


The latest development in 


system by Minneapolis-Honeywell 
whereby a surgeon can regulate 
without 


patient. 


temperature taking his 
the 


steps on a pedal under the operat- 


eyes off He merely 
ing table and alerts a nurse at a 
control panel in another part of the 
area. 

Through a sensitive microphone 
in the ceiling, he tells her what 
temperature change is required. 
The nurse can make the change 
almost immediately on the push- 
button panel. 


a The system eliminates an old hos- 
pital problem. Formerly, long de- 
lays were altering 
temperatures because the heating 
plant was at a distance, and doctors 
and 


necessary in 


nurses themselves were un- 
able to handle thermostats because 


of sterile requirements. END 
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Antex yet aes 


A New Approach to the 
SPECIFYING ENGINEER... 





ANVOUNGING....4 New 


When He Writes Specifications... IN HEATING 
Will He Specify Your Products? Large construction and remodeling con 





eecccccces 
tinues at high level, and increases 

This is the specifier. Often he is a consulting engineer. Or he may be Production, process and comfort needs 
an engineer employed by a large contractor; by a wholesaler, an in become more exact, and the systems to 


dustrial plant, a government agency, architect, utility or manufacturer meet these needs become more compl x 


He includes you “in” or rules you out upon the basis of his knowl So the engineer, charged with designing 


edge of your product which often depends upon data read at 
g I I I a readily the systems, becomes more important. H¢ 


hand at the very moment of specification. He prefers to specify from 
specifies an ever-growing percentage of 


a bound volume of manufacturers’ catalogs 
the products going into air conditioning 


He can specify your product if it is included in Engineers’ Product heating, piping and plumbing systems 


File : 
(Big construction in 1958 will amount 


to more than 32 billion dollars. Of this 











1 billion dollars worth of the products 
of this industry — including such compo 
nents as insulation, electrical, ventilating 


will be specified by engineers 


To get your products into the specifica 


tions, the engineer must be sold. You 


{engin eers” 


To Be Published 
NOVEMBER 1, 1958 


Forms Closing 
AUGUST 15, 1958 


mgimneers” 


ENGINEERING PUBLICATIONS DIVISION 





and Needed Service 


° AIR CONDITIONING - PIPING - PLUMBING 


know this. So you set up an elaborate into “Y", the job. This is a matter of annual publication of manufacturers’ 
procedure to sell him including, perhaps, dimensions, horsepower and a host of — catalogs, entitled Engineers’ Product File. 
business publication advertising, promo other detail which cannot possibly be It will be wanted and used by engineers 


tion of various kinds, the eftorts of your remembered because it will fill a need expressed by 


selling organization them. It will be composed of manufac 


Your catalog Fine uf he has it But turers catalog materials on only those 


And, if you succeed, you establish your | 
surveys prove that—all too often — the products which are customarily specified 


identity with this engineer; you build an 9 oj doe f 
h th — ' uild specilying engineer pesm have your rather than sold across the countet 


awareness of your breadth of line; you’ catalog when he needs it. And the sale 

gain a reputation for quality and service is lost to you It will contain a complete classified direc 
Now the engineer has a mental image tory of these products, a listing of manu 
of you Ihe same surveys show that the engineer facturers’ names and addresses and then 


prefers to specify from a bound volume trade names. To make it a complete tool 


gut does he specify from this mental file 


(o1 ot manutacturers’ catalog infor for engineers, it will also contain a se 


image? Not necessarily. First, he has a 
4 mation which is never lost, never mislaid, tion on technical data employed by engi 


mental image of your competitors, too 
‘by } ind is always at hand neers in system design 


And, second, the thing he needs at speci 


fication point isn’t a mental image but neet this need the Engineering Pub LU ndoubtedl|l, me of your products be 


i 
exact and complete information on your Division of Domestic Engineer long in Engineers’ Product File. Write or 


products. He must fit “X the product iC innounces a new service, a new 4 for complete information 


PRODUCT FILE 


Aaa Pirrg 
PS ad ee _ ed end 
yas stad 2a 
Aat 2 v2 LP FEO 


MEETS A Specific NEED OF THE MAN WHO Specifies! 


PRODUCT FILE © AIR CONDITIONING 


© PIPING © PLUMBING 
OF DOMESTIC ENGINEERING CO. @ 1801 PRAIRIE AVE. © CHICAGO 16, ILL. 





TYPES OF PRODUCTS 
to be included in 


In one complete volume, Engineers’ Product File will place 


directly before the engineer all of the product and techni 


cal data he needs . 
ing function. 


. to simplify his specify 


The types of products to be covered will include only those 


Absorbers 

Accumulators 

Adhesives 

Adsorbers 

After-Coolers 

Air Conditioning Systems 
Air Eliminators 

Air Washers 

Alarms 

Asbestos Products 


Baseboard Radiation 
Bathroom Accessories 
Blowers 

Boilers 

Boiler Water Cut-Offs 
Boosters 

Burners 


Chillers 

Circulators 
Combustion Chambers 
Compressors 
Condensers 

Controls 

Convectors 

Coolers 

Cooling Towers 


Dampers 
Dehumidifiers 
Dehydrators 
Diffusers 
Dishwashers 


Draft Inducers 
Drains 
Ducts 


Eje¢tors 
Equalizers 


Fans 

Feeders 

Filters 

Fire Protection Equipment 
Fittings 

Furnaces 


Gauges 
Governors 
Grilles 


Hangers 
Headers 
Heaters 

Heat Exchangers 
Heating Systems 
Heat Pumps 
Humidifiers 
Hydrants 


Incinerators 
Indicators 
Industrial Furnaces 
Industrial Softeners 
Inserts 

Instruments 
Insulation 


engineers” PRODUCT FILE 


which are customarily specified by the engineer. Typical of 
the heating, air conditioning, piping and plumbing prod 
ucts on which he will have fingertip access to specification 
information in Engineers’ Product File are those in the 
following abbreviated list: 


Joints, Expansion and Flexible Sprinklers 
Stalls 
Louvers Steam Generators 
Stokers 
Manifolds Stops 
Meters Strainers 
Mixers Supplies 
Motors Supports 
Surface Heating and Cooling 
Nipples Swimming Pool Equipment 
Nozzles Switches 


Oil Burners 

Tanks 
Packing Thermometeis 
Pipe and Fittings Thermostats 
Plumbing Fixtures Traps 
Precipitators Tubing 
Preheaters 


Pumps Unions 


Unit Heaters 


Radiation Unit Coolers 


Receivers 

Recorders 

Reducing Valves Valves 

Refractories Ventilators 
Refrigeration Equipment 

Registers Water Chillers 
Regulators Water Heaters 

Water Supply Systems 
Water Treatment Equipment 
Water Works Supplies 
Separators Welding Equipment 


Relays 


Safety Devices 


iF YOU MAKE ANY OF THESE PRODUCTS 
you belong in tengineers” PRODUCT FILE 


If your products ar classified under, or are related in any 


way to the general categories listed above, you can make 


it easier —and vastly 


convenient—for the engineer to 


write them into his specifications when you make your 


comple te catalo 


pe i 


Catalog design, reprint 


/ 


Engineers’ Product File 


merchandising services ar¢ 


available at low cost lake advantage of the vast experi 
ence of our staff of Catalog technicians and their intimate 


knowledge of the engineers requirements 


For complete information write or wire Engineers’ P 


File, 1801 Prairie Avenue, Chicago 16, Illinois 
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Mt. Hawley’s . WY : =ee° 
Milton HeatMore 





/ give Expert Service 
and | use... 

The Jnstant-Glo 
CUSTOM-BUILT INSULATING BRICK 
» COMBUSTION 
/ CHAMBER 


STANDARD ROUND TYPE 
for Boilers 
ond Cast Iron Furnaces 
Sizes up to 2.0 GPH 





< 


\Geeiena” 
ROUND “A” TYPE 
Specially Designed for Aa 4d. 
iF 
Can be Stee om ae te, re Sizes up to 5.0 GPH 


1 whe 
round chamber desirable 


Sizes up to ‘1.75 GPH 


“My Customers appreciate the DIFFERENCE!” 


For details, write to: 


Oil Heating Supplies Div. 
BOSTON MACHINE 7-17 cel yg STREET 
WorRKS COMPANY 


LYNN, MASSACHUSETTS 


“NARROWBOY” 
for Norrow Boilers 
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YOU... 


for a wonderful year and for your ac- 


ceptance of the complete line of Mt. Hawley equip- 


ment . . . especially of the newly introduced 


HYDRO. 29° 


as advertised in the October and November issues 


of this publication. 


; 


CASOIS 


Orectings 


t 


Reach a new HIGH in unit heater sales! 








w 
1957 7 
| j 


Se 

| The HEATERS, | 
| MOST| FREQUENTLY 
| ASKED FOR BY NAME 








The best in Automatic low cost heating for stores 


shops... 


restaurants 


in fact any commercial or industrial heating need 


Peerless Unit Heaters have genuine customer appeal in their beautiful neutral 


gray-green color modernistic cabinet styling compactness economy 


and quiet operation 
Combustion chamber is made of ALUMINIZED steel that resists 


greatly increases the life of the unit. A choice of fan or 
from $0,000 B.T.U. to 200,000 B.T.L 


corrosion and 


blower in all sizes 


Peerless gives your customers materially more for their money as well as greater 
heating satisfaction and best of all, more profit and less headaches for you 


See your Distributor or write us for literature on these rugged and dependable 
Peeless Heaters that all smart dealers handle with pride 





eas He modern fusl 


THE MOGERN HEATER 


PEERLESS MANUFACTURING DIVISION OF DOVER CORPORATION 
LOUISVILLE 1, KENTUCKY 





The exclusive | News 
features of (Continued from page 60) 
WELL-MADE president of personnel and industrial relations. 


Pneumatic Tanks Olin Mathieson Chemical Corp., New York 


City, has named G. A. Waterman director of 
make them the WELL- MADE product sales and engineering for Olin Alumi- 
num, the corporation’s trade name for its line 


best pneumatic TANKS of aluminum products. 


tanks in U. S. are unconditionally Orangeburg Installs New Press, Expands 
and the best guaranteed meet Production of Fiber Pipe and Fittings 
all standard State, ORANGEBURG, N.Y.—A new 2,000-ton press for 
for every City and Village pipe fitting production has been installed here 
t specifications. by the Orangeburg Manufacturing Co., Inc., to 
ype meet the increased demand for the firm’s 
installation. menenrntnnd er pipe and Sittings. The ae-taet- 
- high press was lowered through an opening in 
the plant’s ceiling and was installed in 30 days. 








Westinghouse Sales Reach Nine-Month 
Record. Order Backlog at High Level 
PiTtsBuRGH—Net income of Westinghouse 
Electric Corp. for the first nine months of 1957 
totaled more than $49 million on sales of more 
than $1.4 billion, a record high for the company. 
Gwilym A. Price, Westinghouse president and 
board chairman, said that a continuing high 
volume of shipments is expected in the fourth 
quarter, since backlogs of unfilled orders re- 
NO FILLET WELD / - , main at high levels. Price also reported that the 
HEAD. SEAM ; re : company’s new lines of consumer products were 
well-accepted in the opening month of the fall 
selling season and that sales to distributors and 
dealers in September were ahead of 1956. 








Florence Stove Buys Gas Range 
Business of George D. Roper 


= 
&, 
wot 


RockrorpD, Itu.—Stockholders of the George 
D. Roper Corp. recently approved the sale of 
its subsidiary, the George D. Roper Corp. of 
Delaware, and the parent company’s gas range 
and gas dryer business to the Florence Stove 
Co., Chicago. Under the agreement, the Dela- 
ware subsidiary and the Roper range business 
became a wholly-owned subsidiary of Florence 

John P. Wright, president of Florence, pointed 
out that it became apparent through manage- 
BOTTOM SEAM a ., ¥ ment studies that the operations of both firms 
BACK-UP WELDED k ; could be carried out economically at Florence's 
Kankakee, IIl., plant. 

In the consolidation, Roper president Stanley 
H. Hobson was named board chairman. 


RIGID 
“SURE WELDED” 
SHELL SPUDS 








» VR 2a Vie 


UNDER PRESSURE 











. Marketing Realignment Announced by 
(Oe Worthington for Heating-Cooling Line 
fos) ae _* per Harrison, N.J.—All home air conditioning 

k FOR THE WELL-MADE | and heating equipment sales of the Worthington 
Corp. will be handled by the corporation’s 
Mueller Climatrol division under a new policy 

* « 2-2 “Are y 7 iy 
etal Coating Corporation | announced recently by Walter H. Feldmann, 
| company president. 
1215 West 37th Street Chicago 9, Illinois Industrial and commercial sales will continue 








aj > = 


See your dealer or write 
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to be handled by the company’s air conditioning 
and refrigeration division. Worthington vice 
president Elston J. Tribble will administer the 
over-all operation of both divisions and co- 
ordinate their marketing activities. 

Previously, the two divisions operated sepa- 
rate distribution systems in the residential 
market. 


American-Standard's Plumbing and 
Heating Div. Opens Chicago Showroom 


Cuicaco—A modern, custom-built showroom 
featuring the latest developments in plumbing 
and hydronic air conditioning (hot water and 
steam heating and cooling) was opened here by 
the Plumbing and Heating Division of Ameri- 
can-Standard, New York City. 

Featured in the showroom is a “color bar” 
displaying a series of 40 integrated bathroom 
color schemes indicating, by actual material 
swatch or sample, appropriate selections of floor 
and wall coverings, countertops, towels and 
shower curtains. American-Standard’s lines 
of air conditioners, water heaters and baseboard 
radiation are also on display at the 4,500 square 
foot showroom, located at 206 N. Michigan Ave 


Room Air Conditioner Sales to Increase 
20-25 Percent, GE Executive Believes 


Havana, CusA—Sales of room air conditioners 
will go up at least 20 to 25 percent in 1958, it 
was predicted here recently by Paul H. Augen- 
stein, general manager of the room air condi- 
tioner department of General Electric Co. 

Augenstein spoke before some 800 GE dealers 
and distributors who were here for a preview 
of the company’s 1958 line. He pointed out that 
sales of room units in 1957 would be about equal 
to 1956, despite cool summer weather 

Calling attention to GE’s newly opened fac- 
tory in Louisville, Ky., Augenstein said that the 
1958 models will reflect his department’s new 





It's the Same Force... 
But without the Gamble 


APCO &* Soil Pipe 








Centrifugal force is as old as time itself. APCO 
SAND SPUN SOIL PIPE meets applicable Federal 
and Commercial specifications. 


All APCO SAND SPUN PIPE is air pres- 
sure tested under water. Air testing is a 
rigid test and eliminates the possibility of 
leakage in service. 


Frequent analyses are made of the iron 
going into APCO SAND SPUN SOIL 
PIPE to insure a strictly specification 
finished product. 


Rockwell hardness tests are 
made to insure keeping the 
metal soft enough for easy 
cutting with cold chisel or 
pipe cutting tool. 


Talbot Strip Tests are made 
to determine the flexibility 
and elasticity of APCO 
SAND SPUN pipe. 


Sand Compression tests make 


it possible to maintain a 
sand supply of exacting 
consistency 


Metal thicknesses are checked 
throughout the entire length 
of APCO SAND SPUN pipe. 


Pipe weights are checked 
for conformity to Standard 
Specifications 


So you are ASSURED getting the pipe you expect—and 
need: straight, seamless, smooth inside and out; easy to 
cut, handle and caulk; homogenized metal, with uniform 
thickness throughout each length and without sand holes, 
fins, burrs or splits. 


ability to make the entire unit itself. Previ- 
ously, it had purchased some comnonents from 
outside suppliers. Augenstein added that the 


new models will have completely redesigned 
compressors and heat transfer surfaces 


Senior Representatives of Sloan 
Valve Get 3-Day Refresher Course 
Cuicaco—Twenty-five senior representatives 
of the Sloan Valve Co. recently completed a 
three-day refresher course at the firm’s home 
office and factory here. This is the first of two 
such sessions that will bring all the company’s 
senior representatives to Chicago to review 
products, sales and policies. 


Amana Schedules Regional Meetings to 
Show Off '58 Air Conditioner Line 
Amana, JA.—The 1958 line of air conditioners 
made by Amana Refrigeration, Inc., will be 
shown to distributors in a series of regional 
(Please turn to page 156) 
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SEND FOR FOLDER D023 


The CAST IRON SOIL PIPE 


—— 


» 


\ 


with the 
End of the Hub Painted ORANGE 


APCO machine-made fittings go perfectly 
with APCO SAND SPUN pipe. 


| ALABAMA PIPE COMPANY 


Offices in principal cities 


| GENERAL OFFICES — ANNISTON, ALA. 





COUPLINGS 


CHATTER 


\ famous surgeon was asked out to dinner. The 
hostess felt that because of his professional training 
he would be the logical person to carve the chicken, 
so she asked him to periorm the task. 

All did not go well, however, and the bird slipped 
off the platter and landed squarely in the lap of the 
hostess. She was extremely embarrassed, but at- 
tempted to pass it off with a bit of pleasant banter. 

“Gracious, doctor,” she burbled. “lL don’t know 
whether | would irust you to operate on me or not!” 

rhe surgeon pulled himself up to his full height. 
“You, madam,” he said, “are no chicken!” 

X-L Couplings 

Overheard: “My wife took up gardening. All she 
grew was tired.” 

X-L Nipples 

Bring your telephone index up to date with our 
new Wheeling factory long distance telephone num- 
ber. It is now CEdar 2-0175, instead of Woodsdale 
3296. If you are located in a direct dialing city, you 
can now dial our Wheeling factory direct. Check your 
local telephone directory for the area code. 

X-L. Couplings 

In Hollywood there is a studio janitor whose salary 
includes room and board—and any little extras he can 
pick up. 

X-L Nipples 

Poet’s Corner: 

The poor benighted Hindoo, 
He does the best he kindoo; 
He sticks to caste 
From first to last 
For pants he makes his skindoo. 
X-L Couplings 

The jobber who handles “X-L” Pipe Couplings and 
Pipe Nipples by Wheeling is a jobber you can rely 
upon. Because “X-L” Products are the best quality 
obtainable, you can be certain that the other items 
this jobber handles are top quality also. 

X-L Nipples 

Overheard: “She wanted a formal wedding, so her 
father painted the gun white.’ 

X-L Couplings 

We like the ideas of anatomy which are frequently 
unveiled in the public press. For an example, our 
local sheet recorded the other day that a colonel was 
“shot in the ticket office.” And there are others, such 
as: A man was “shot in the suburbs,” “He kissed her 
passionately upon her reappearance.” “She whipped 
him upon his return,” “He kissed her back,” “Mr. 
Jones walked in upon her invitation,” “She seated 
herself upon his entering,” “We thought she sat down 
upon her being asked.” “She fainted upon his de 
parture,” and “The bullet was in her yet.” 

X-L Nipples 
From all of us here at Wheeling to all of you 


everywhere, our best wishes for 


Happy Holidays 





Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 
WHEELING, WEST VIRGINIA 
FACTORY PHONE: CEDAR 2-0175 





News 





(Continued from page 155) 
meetings scheduled for this month. George C. 
Foerstner, executive vice president of the cor- 
poration, said that the units would be shown at 
a series of distributor and dealer meetings in 
Amana; New York City; Atlanta, Ga.; Dallas, 
Tex.; Los Angeles; and Portland, Ore. 


Fluid Controls Institute Meets. 
Management Seminar Is Featured 


Rye, N.Y.—The fall meeting of the Fluid 
Controls Institute was held here recently. High- 
lights of the two-day sessions included a man- 
agement seminar, product section meetings and 
officer and committee reports. 

The institute is composed of individuals from 
manufacturers of automatic regulating valves, 
control valves, solenoid valves, space heating 
specialties, steam and gas traps and steam 
heating pumps. 

Marshall B. Taft of the Minneapolis-Honey- 
well Regulator Co., Minneapolis, was program 
chairman of the meeting. 


Built-in Gas Range Shipments Reach 
Record High. Free Standing Units Dip 


New York Ciry—Manufacturers’ shipments 
of built-in gas ranges established an all-time 
high mark in September although over-all gas 
range shipments remained below 1956 levels, 
it was announced last month by the Gas Ap- 
pliance Mfrs. Assn. 

A total of 21,000 gas built-in units were 
shipped in September, representing an _ in- 
crease of 36.4 percent over the 15,400 figure 
recorded for September, 1956. However, the 
combined total of shipments for free-standing 
and built-in gas ranges for the first nine 

(Please turn to page 158) 
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“Sorry, boys, but in view of our ‘need for more 
floor space and narrower aisles . 
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HERE ARE THE FACTS =i 


COUNT 'EM!/ 
We Compared ALL Leading ns erie renee 


With other Leadin 


Fuel Oil Filters FEATURE for FEATURE 9222" 


& Makes 


ves 
All Iron and Steel Construction 

Corrosion-Proofed Inside and Out 

Air Vents On Both Inlet and Outlet 

Choice of Inlet and Outlet Sizes 

Center Bolt Torque Resistance Over 300 In-Lbs. 

Non-Swelling, Leakproof Buna-N Gaskets 

Depth-Type Wool Felt Element 

Patented Lint Removal 


Moisture and Condensation Removal 


Large Sump Area f= ; | is 
MORE Oll BURNER PROTECTION... = ~= 
MORE SATISFIED CUSTOMERS! ——cisaw nicht Soot Remover destroys" 


—- one soot layer in 2-5 minutes. Can reduce heat- 
G & } ing costs 25%. 

ENERAL ILTER S, NC. GENERAL HUMIDIFIER 
Water Flow Regulator obsoletes floats .. . 
nothing like it! 


VYVVVVVVVY 


MORE KEY FEATURES 
MORE CUSTOMER SATISFACTION 


New 3in1 | DRAIN 
REMCO .§$ VALVE 


Shut off valve between hot water 
* system and expansion tank. 


Drain valve complete with hose 
* connection, GAS-FIRED 


Vacuum breaker—allows tank to 
*drain in a few minutes 


Saves Time, Saves Labor, Saves Money 
on new installations. An excellent 
sales closer’’—gives your job that 


professional look e MEETS BIG DEMAND 
Vales are a proftianie Rem to. sel e EASY TO INSTALL 
on old installations ¢ CLEAN-QUICK-SAFE 


ii aia A natural, profitable addition to your 
ioe Ganmaiiiian present lines. Easy to sell—easy to 
install! Simply hook up and connect 
to flue right inside the home. Finest 
design and sturdy construction. 
Automatic timing controls. Full two 
bushel capacity. Cast iron grates. 
Beautiful finish. 


' Bastian-Morley Co., Inc. 
\ Air Inlet ' LaPorte, indiana 
e r oi as d eake ! 
wees el oe eae | Please rush me complete Basmor Incinerator Information. 


! 
I t 
The REMCO 3 in 1 Expansion Tank assures trouble-free operation. Only Name 1 
Drain Vave is all brass and copper REMCO Offers The Complete Drain ! Address i 
construction. Long lasting, efficient Valve 1 - 

° 
and dependable. 100% inspection ' City__ Zone State ! 


Jobber Inquiries Solicited _ 


REMCO, INC. Wf pastian-morey co., INC. 


Monumental Ave. B & OR.R. Lansdowne, Baltimare 27, Md LA PORTE, INDIANA @ BRANCH PLANT: PITTSBURG, TEXAS 
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for you with the new _ 
E@gkuitle electric 
humidifiers! 
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MODEL 400-T 


The Model 400-T Electric Humid- 
i-Matic for trunk line installation 
. . . automatically controlled by a 
Humidistat. (Model 400 available 
for plenum installation.) 


MODEL 800-T 


The Model 800-T Electric 
Humi-Dial for trunk line in- ¢ 
Stallation . . . automatically 
controlled with manual set- 
ting. (Model 800 available for 
plenum installation.) 


Why SKUTTLE’S 10 Models* of Electric Humid- 
ifiers Will Solve Your Customers Humidity 


Problems And Make More Profits For You 


because only SKUTTLE has a complete line of electric 
humidifiers for all types of warm air heating and year 
‘round air conditioning. 


because controlled heat is provided to evaporate a given 


amount of water per hour to provide more positive humidi- 
fication . . . automatically controlled by a Humidistat. 


because SKUTTLE electric humidifiers assure maximum 
moisture Output over conventional type humidifiers. 
finger tip control on both the Model 400-T and 
Model 800-T give the “just right” humidity in the home. 
*All units are also available in 230 volt models. 


Write today for complete information on Skuttle’s quality 
products that give you more profitable sales. 


@a_kutile MANUFACTURING CO. 


MILFORD, MICHIGAN 


IN CANADA WAIT-SKUTTLE CO., OAKVILLE, ONT 


we 
€ ELECTRIC Ree bee 
RADIANT HEATERS | HUMIDIFIERS PERMANENT FILTERS 


NT a ee FLEA TRL 


News 





(Continued from page 156) 
months of 1957 was 1,488,300, a drop of 10.2 
percent from the figure for the same period 
in 1956. 


One-Price Policy on Refrigerants 
Is Inaugurated by Du Pont Co. 


WILMINGTON, Det.—The Freon Products Di- 
vision of the Du Pont Co. will institute a one- 
price policy on all of its refrigerants late this 
month. The change means that any particular 
type of Freon will be sold at one uniform price. 
Under the new policy, for example, refrigerants 
will be sold to original equipment manufactur- 
ers and wholesalers at the same price. 

The division also announced the appointment 
of the Ansul Chemical Co., Marinette, Wis., 
and the Virginia Smelting Co., Norfolk, Va., 
as exclusive sales agents for Freon refrigerants 
to the wholesale trade. Billing, credit handling 
and customer selection will remain the respon- 
sibility of the Du Pont Co. 


Tables on Heat Transmission and 
Insulation Developed by J-M 

New York Ciry—A high-speed electronic 
computer is now being used by Johns-Manville 
Corp. to prepare heat transmission tables and 
tables showing recommended insulation thick- 
nesses based on economic considerations. 

C. E. Ernst, senior engineer of the Industrial 
Insulations Division, says the “giant brain” 
saves many man hours, and heat transmission 
tables can be done faster and more accurately. 

Since the firm’s research center is constantly 
at work developing new and better insulation 
materials, it is necessary that the tables be 
kept up to date so that customers can be fully 
informed of insulation improvements, Ernst 
pointed out. 


A Correction: Dunham-Bush Vice 
President (Not President) Retires 


West Hartrorp, Conn.—A news item in the 
October issue reported an announcement by 
Cecil Boling, president of Dunham-Bush, Inc., 
to the effect that Edward M. Flannery, vice 
president of the company, was retiring. 

The headline, however, read “Dunham-Bush 
President Announces His Retirement.” This 
was an error, since it was Vice President Flan- 
nery and not President Boling who retired. Mr 
Boling, of course, continues as president of the 
firm. 


Leonard Farbman Is Elected to the 
Executive Board of N.Y. Contractors 


New York City—Leonard Farbman of M. 
Farbman & Sons, plumbing, heating and air 
conditioning contractors, has been elected to the 
executive board of The Assn. of Contracting 
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Plumbers of the City of New York, it was re- 
ported last month. 

Farbman has been active for some time in 
local, state and national programs of the plumb- 
ing industry and is a strong advocate of better 
public relations, the association reports. 


Controls Co. of America Will Build 
New Manufacturing Plant in Indiana 


SCHILLER Park, Iitt.—Controls Co. of America, 
maker of controls for home laundry equipment, 
residential heating and commercial refrigera- 
tion, will build a 50,000 square foot manufactur- 
ing plant at North Manchester, Ind., to house 
operations transferred from its present Spring 
Valley, Ill., facilities that are being sold. 

Company president Louis Putze said that 300 
persons will be employed at the new facility, 
scheduled for occupancy next month. In ad- 
dition to the new Indiana plant, the firm op- 
erates plants in Illinois and Ohio in the United 
States, one in Canada and another in Holland. 


Bull Urges Support for New Program 
of National Assn. of Wholesalers 


CoLtumsus, O.—Wilbur R. Bull, executive 
director of the National Heating & Air Con- 
ditioning Wholesalers Assn., recently urged 
industry-wide support of the reorganization 
program announced by the National Assn. of 
Wholesalers. 

The program calls for expansion of the asso- 
ciation’s scope of operations. Specifically, it 

(Please turn to page 160) 




















“1 almost quit yesterday, when | suddenly 
realized I’ve been with every plumbing 
contractor in town.” 
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TOU make more profit | 

per filter sale with 
hontile- ale 

permanent filters! 


Features for long life service 
Heavy gauge one piece alu- 
minum frame ... rigid metal grill 
for greater strength. 


Here are the reasons why 
you get more with Skuttle-Aire: 


because they’re permanent... built for lifetime wear. 


because they’re cleaned in a jiffy when dust and dirt particles 
gather, simply remove, clean with plain water and replace 
... that’s all there is to it. 


because they’re maintenance-free...nothing to wear or 
replace, never need oiling. 

because they're filled with new-type filtering material . . . 
multiple layers of specially woven plastic filaments with 
permanent electrostatic qualities, making it the ideal dust 
and dirt collecting agent. 

SKUTTLE-AIRE permanent filters are available in all sizes for 


furnaces, central air conditioning systems and room coolers. 


Write today for complete information on Skuttle’s quality products 
that give you more profitable sales. 


@akuttiile MANUFACTURING CO. 


MILFORD, MICHIGAN 


IN CANADA: WAIT-SKUTTLE CO., OAKVILLE, ONT. 


. - ~~ 
ie at) 
3 € eLectric =) 
RADIANT HEATERS ae 
Pe SEF ik. Hf ma 


HUMIDIFIERS PERMANENT FILTERS p 





eooNNo Equal for 
Quick Pipe Threading 


eeethese handy efficient 


Rifaalbm 
Drop-Head Dies 


A die head for each size, %"’ to 2’’—they snap into 
ratchet ring from either side, can’t fall out—reverse 
for close threads. Tough malleable and steel heads, 
famous RIBID long-wear dies—conduit or 
special dies available. OOR and OR, %”’ to1”; 111R 
and 11R,.%"to1”; 12R,%” to 2”. Bargains in fast 
easy threading—at your Supply House. 


The Ridge Tool Company « Elyria, Ohio, U.S.A. 


News 





(Continued from page 159) 
outlines more active liaison with government 
agencies, a more vigorous legislative program 
in Congress and a public relations program 
designed to educate the public on the role of 
the wholesaler in the economy. 

Underscoring the importance of the NAW’s 
public relations program to wholesalers of the 
heating and air conditioning industry, Bull 
said the program will point up the vital role 
the wholesaler plays in the economy. 


Embassy Steel Launches Direct Mail 
Program on Firm's Heating Line 

Brooktyn, N.Y.—A direct mail campaign, 
designed to deliver a quick, succinct sales 
message, is being conducted by Embassy Steel 
Products. 

The campaign utilizes cutout miniatures of 
the firm’s convectors and other products, 
mailed as postcards and backed with sales 
messages; full-color airline postcards with 
handwritten messages signed by I. B. Nelson, 
Embassy vice president in charge of national 
sales; and cartoons humorously highlighting 
the sales message. 


Chase Brass & Copper Opens Big Sales 
Office and Warehouse in San Francisco 


SAN Francisco—A new 62,000 square foot 
warehouse and district sales office was opened 
here recently by Chase Brass & Copper Co., 
Waterbury, Conn. 

The building is equipped with three-ton ca- 
pacity overhead cranes reaching all points in 
the warehouse. Recessed loading docks with 
hydraulic dock boards adjustable to truck 
height can accommodate up to six of the longest 
truck and trailer rigs at one time. 


Armstrong's Insulation Div. Merges 
Los Angeles-San Francisco Offices 


LANCASTER, PA.—The Los Angeles and San 
Francisco offices of the insulation division of 
Armstrong Cork Co. were merged to form the 
San Francisco-Los Angeles district office last 
month. 

J. S. Taylor, formerly district manager of the 
San Francisco office, was named district man- 
ager for the combined operation. M. C. Sweet 
now serves as branch manager at Los Angeles 
under Taylor’s direction. A. B. Callow, formerly 
district manager at Los Angeles, has retired 
after more than 45 years of service with the 
company. 


Frigidaire's '58 Appliance Line 

Offers New Approach to ‘Sheer Look’ 
Dayton, O—The 1958 line of Frigidaire 

home appliances was previewed here recently 

for more than 450 sales executives from the 
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firm’s distributing organization. H. F. Lehman, 
head of General Motors’ Frigidaire Division, 
said that the company will offer a new ap- 
proach to the popular sheer-look styling in 
free-standing appliances. Sales, merchandising, 
advertising and service plans for the coming 
year also were outlined for the sales group 
during the meeting. 


Air Conditioning Service Meetings 
Launched by Worthington in East 
Harrison, N.J.—The annual air conditioning 
and _ refrigeration meetings of the 
Worthington Corp. began recently at the firm’s 
East Orange, N.J., plant. The meetings, part of 
a sales training program initiated a year ago, 


service 


are scheduled to run for 9 weeks and feature 
lectures on central station refrigeration and air 
conditioning equipment and packaged residen- 
tial air conditioning and heating equipment. 

E. D. Lindsley, supervisor of the firm’s tech- 
nical and service section, is directing the meet- 
ings, which are being attended by the firm’s 
air conditioning dealers and wholesalers. 


Increase in Sales, Net Earnings 
Reported by Controls Co. of America 
SCHILLER PARK, ILtL.—Controls Co. of Amer- 
ica, maker of controls for home laundry equip- 
ment and valves, switches, thermostats and 
other controls for home heating and commer- 
cial refrigeration, has announced a 28 percent 
increase in net earnings for the nine months 
ended Sept. 30 over the same period last year 
Earnings were $992,297 based on sales of $21.4 


million, up 6.5 percent from last year. 


New Galvanizing Process Helps 
Trane Make Faster Shipments 

La Crosse, W1s.—The use of Zinc Rich Coat, 
a new galvanizing process, has enabled The 
Trane Co. to make faster shipments of certain 
products. The new method, often called cold 
galvanizing, replaces the hot-dip galvanizing 
method that has been used on Trane’s evap- 
orative condensers, spray coil units, spray 


The 


process saves the time previously con- 


coil climate changers and air washers. 
new 


sumed by shipping out units for treatment. 


Interstate Conference on Management 
Problems Held in New York-New Jersey 

FARMINGDALE, N. Y.—More than 175 contrac- 
New York-New 
Jersey area gathered recently at the State Uni- 
versity Agriculture and Technical Institute here 


tors and wholesalers in the 


for the first interstate management conference 
of the oil heating industry. 

A comprehensive program presented, 
included talks on 


problems, educational needs of the industry, 


was 
which credit and collection 
financing and loan considerations and labor- 
management problems. 
J. M. Sibarium, coordinator of the conference, 
(Please turn to page 165) 





No. 72-710 STOP & WASTE VALVE — COPPER TO COPPER 


Another SincereLEE Bo Product 


In expanding the LEE line, a complete range of types and 
patterns of low pressure Stop and Stop & Waste Valves has 
been produced. Quality has been built in to uphold the 
reputation of “LEE” cast on each. 


LOW PRESSURE 


COMPRESSION 
VALVES 


STOP AND 
STOP & WASTE 
ALL CAST BRASS 


These new products, having 
been tried and proved true 
are now sturdy members of 
the LEE family. Note their 
particular 


FEATURES 


These valves are cast in 
brass each part bearing a 
happy functional relation 
with each other. Each valve 
is “finished” for a fine 
appe arance 





As with every LEE product, 
each valve is tested with 
100 pounds of air pressure 
under water. So cach is de 


pendably leakproof! 


The Buna-N washer resists 
chemicals, high temper 

tures and deteriorating 

effects of ordinary aging 


4) The washer screw is made 

of stainless steel so WON'T 
RUST. This is another im 
portant feature 


Put them all together and 
you have an attractive 
trouble-proof valve with 
long life. Specify LEF now 
instead of EventualLEE! 


OVER 5,000 CAST BRASS FITTINGS AND VALVES 


A complete line of cast solder fittings, cast drainage fittings, flared tube 
fittings, screwed and flanged fittings and valves, et 5.000 quality 
items in all. Reserve factory stocks carried in New York, Chicago, 
Boston, Los Angeles, Philadelphia and Anniston 


oe WRITE NOW FOR OUR LARGE, ILLUSTRATED CATALOG No. 58. OR 
HAVE YOU ANY QUESTIONS ABOUT THE LEE BRASS PRODUCTS? 


LEE BROTHERS FOUNDRY CO., Inc. 


P. O. BOX 231 . ANNISTON, ALABAMA 


LEE... Zhe LEEdere for Over FO Years 
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5 Ways to Use Plumbing, Heating, Cooling Catalogs 


IT RIGHT? 


More information on the buying and 
specifying of plumbing, heating and 
cooling equipment through catalogs is 
available. Our representative will be 
happy to provide you with it. 

Call (CALUMET 5-4680) or write (1801 
PRAIRIE AVENUE, CHICAGO 16) 
so that we can help YOU with your 
CATALOG. 


1. You can certainly mail it to your cus- 
tomers and prospects, but do you know who 
all of them are? Is your list up-to-date? 
Will they keep your catalog? Will they be 
able to find it WHEN they want to buy or 
specify? 


2. You can have your salesmen pass it 
out, but salesmen are certainly high priced 
“naperboys.’’ Your salesmen can certainly 
use your catalog to good advantage, but 
you want to use your salesmen to good ad 

vantage too. Isn’t this way a ‘vaste of a 
lot of expensive selling time? 


3. Pass it out at conventions and exposi- 
tions. Some of these people at conven- 
tions HAVE to be customers and prospects 
—and some of them WILL still have your 
catalog when they leave. But, what about 
the hundreds of copies you see lying in 
the aisles and wastebaskets? 


4. Mail it only on request. You're pretty 
well assured that you have an interested 
party when you mail it this way. But, this 
certainly isn’t going out after the busi- 
ness. And, what about all the people who 
don’t know your products, or name and 
address — but DO know those of your 
competitors? 


5. PUT IT IN DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY. Your cata- 
log then goes to wholesalers, specifying 
engineers, and large contractors _— 
YOUR customers and prospects. You can 
be sure they'll find and use your catalog 
because DOMESTIC ENGINEERING Cat- 
alog Directory is the only single catalog 
source on the entire industry. They use 
D EC D every day — and have done so 
for 35 YEARS. 


DOMESTIC ENGINEERING CATALOG DIRECTORY 
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1801 PRAIRIE AVE., CHICAGO 16, ILLINOIS 








“Sir” Patrick PEERLESS says... 


“PEERLESS is the place to BUY 
Quality Vitreous China!” 


. . « designed for Customer 
satisfaction, Beauty 
and Dependability ! 


No. 5200 Combination 

A profit-maker for dealers . . . dependability 
and lasting beauty for your customers! This 
Close-coupled combination is made of the finest 
quality pure white vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4-bolt tank 
connection. Extra large trapway. 


No. 30 Lavatory 
‘ - Simple installation and _ sparkling 
Also available in white ag china make this lavatory 
° ° ° ° a top seller. Trim 17” x 19” ledge-back 
Lifetime Vitreous China design. Concealed front overflow, anti- 
in 6 rich colors perfectly splash rims. Rim has concealed recesses 
matched with Alliance, 


for attaching adjustable metal towel 

bars. Takes regulation fittings; 4” cen- 

° ters. Give your customer the satisfactio 

Crane & Southern Porcelain. ¢f Swning quality china. 


Write, wire or phone for further information today! 


PEERLESS POTTERY, INC. * 


EVANSVILLE 12, INDIANA 











Chesterton DCS gives 


No. 12 


Includes a threading range of 1'/,°’ through 2°’. 
Supplements the NYE Triad No. 60 which threads 
VY," through 1'/,"". Thus together these stocks 
combine a threading range of 4° through 2”, 
with a big saving in weight since smaller 
light heads are used on smaller 

threading jobs. 


— 1a" 


Each die head equipped 
with four replaceable 
segmental steel dies. 


NYE TOOL COMPANY 


4126 WEST FULLERTON AVE, CHICAGO 39, ILLINOIS 


TRIAD \ ee” 





absolutely amazing perform- 
ance in drilling, cutting, 
sawing, etc. of the softest 
metals or the hardest stain- 
less steels. Through its 
‘unique and economical 
method of application, DCS 
can be easily directed to 
hard-to-lubricate areas such 
as inside threading. 

A. W. CHESTERTON CO. 

6 Ashland St. 
Everett 49, Mass. 


STOP THESE DANGEROUS CHARACTERS WITH DCS 


ComPOUN? 








SEND 
FOR 

FULL 
INFO 
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News AEE Servicemaster 


(Continued from page 161) + . « 
stressed the need for cooperation in the oil High Pressure Pipe Joint 
heating industry. The industry, he said, must 
stand ready to protect the public from un- 
ethical practices. 

The subject of financing was discussed by 
J. K. Boyles, vice president of the National 
State Bank of Elizabeth, N. J. Boyles spoke of 
new approaches to the over-all picture of ade- 
quate financing. 

Labor-management relations were discussed 
by I. T. Bergman, formerly executive secretary 
of the New York State Labor Relations Board. 
Bergman discussed problems of contractural 
relations with unions in the oil heating indus- 
try, urging that new contracts be made on an 
association-wide basis, rather than by individu- 
al firms. He pointed out that the management 
organization can best be safeguarded by firm 
adherence to such a program. 


Mor-Flo Begins Production of Water 
Heaters in New Cleveland Plant 


CLEvELAND—Mor-Flo Heater Corp., maker of 
gas and electric water heaters, has begun pro- 
duction in a new 21,000 square foot manufac- | INSTALLS EASILY .. . SPEEDS SERVICING 
turing plant here. Company president Walter 
Abt said that the new plant was necessitated | The Marman Servicemaster Pipe and Tubing Joint cuts 
by increased sales of the firm’s newly designed maintenance time on all steam, gas, hot water and 
aluminum gas water heaters and large-capacity sanitary plumbing systems. Bolted flange connections 
booster heaters for commercial use. Anticipated are eliminated, installations are simplified, and dis- 
production in the plant is 400 heaters per day. connection for servicing is quick and easy. High burst 

pressure (1900 psi. on 3%” size) accommodates 


Kelvinator Says Trend in "58 Models steam. Choice of mild or corrosion-resistant steel joint, 


Is to Higher Quality Washer Sales with metallic, neoprene or rubber gasket. Available 
in O.D. tube sizes from 12” to 42”. 





Detroir—Sales of Kelvinator’s 1958 automatic 
washers have increased 14 percent over last 
year since their introduction in mid-summer, 
according to E. B. Barnes, general sales man- 


HEAVY-DUTY PATCHMASTER 
A quick, easy way to stop high 
pressure pipe leaks. Permanently 


repairs leaks and splits in all types 
At the same time, Barnes said, top-of-the-line of pipe. Flexible, corrosion- 

automatic washer models have accounted for resistant band and component parts 

more than 27 percent of total automatic washer | conform to pipe irregularities. 

billings to dealers, compared to 15 percent in var ae Creer at ee 

and gas resistant gasket. In pipe 

the 1957 models. Competitive models have been sizes from 2” to 8” and a large 

running at less than 20 percent of total auto- range of lengths. 

matic washer sales, compared to more than 33 See nea 

percent in the 1957 line. Middle-of-the-line 

models have remained at approximately 52 per- 


cent of the total. DIVISION 


ager. 





Improved Sales Techniques Are Goal we~Aecroquip Corporation 
of American Air Filter Course r------- f 





LouIsvILLE, Ky.—A two-week sales course Industrial Soles Division 
: 11214 Exposition Bivd., Los Angeles, California 
for new sales engineers was conducted here last In Canada: Aeroquip (Canada) Ltd., Toronto 19, Ontario 
. a ' > Please send full information on 
month by the American Air Filter Co. Approxi- Marman Servicemaster High Pressure Pipe Joints 
- . M H mp 

mately 35 persons attended the sessions that ne eT oe 
were designed to improve sales techniques and 
expand the individual salesman’s knowledge of 
the firm’s products. The school was under the 


Nome____ 
Title 


Company 





~-——_—— -- se ee ee ee er 


(Please turn to page 166) 
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AEROFIN 


Smooth-Fin Coils 
offer you 


Greater Heat Transfer 
per sq. ft. of face area 


Lower Airway 
Resistance 
=less power per c.f.m. 


Aerofin smooth fins can be spaced as closely 
as 14 per inch with low air friction. Conse- 
quently, the heat-exchange capacity per 
square foot of face area is extremely high, 
and the use of high air velocities entirely 
practical. Tapered fin construction provides 
ample tube-contact surface so that the entire 
fin becomes effective transfer surface. Stand- 
ardized encased units arranged for simple, 
quick, economical installation. 


Write for Bulletin S-55 


CORPORATION 





101 Greenway Ave., Syracuse 3, N.Y. 


News 





(Continued from page 165) 
direction of John W. Frazier, AAF’s sales pro- 
motion manager. 


Developments in Heating and Air 
Conditioning Covered in Trane Seminar 


La Crosse, Wis.—Representatives from more 
than 110 of The Trane Co.’s sales offices and 
new personnel enrolled in its specialized sales 
engineering program attended the firm’s 1957 
sales seminar held here recently. The program 
this year presented the latest developments in 
the air conditioning, heating, ventilating and 
special heat transfer fields. 


Percoflash Changes Name. Now 
It's Westcott Snyder Mfg. Corp. 


Maoprson, N.J.—The Percoflash Manufacturing 
Corp. has recently changed its corporate name 
to Westcott Snyder Manufacturing Corp., ac- 
cording to R. B. Snyder, vice president in 
charge of sales. 

The officers of the company are Alexander 
Konkle, chairman and treasurer; William T. 
Westcott, president; R. Bernard Snyder, vice 
president in charge of sales; and George Queen, 
secretary and assistant treasurer. 

The corporation’s new products will be intro- 
duced under the trade name Wesco. 


New Boxcars Assigned to Airtemp for 
Exclusive Use in Product Shipments 


Dayton, O.—Airtemp distributors around the 
country will be asked to return their “empties” 
promptly. 

The empties, however, will be considerably 
larger than bottles or barrels. They’ll be huge 
boxcars. Seven new “DF” freight cars have 
been made available to the Airtemp division 
of Chrysler Corp. by the Baltimore & Ohio 
Railroad. 

The cars have been consigned exclusively to 
Airtemp for transportation of the company’s 
air conditioning and heating products. They are 
equipped with bracing and blocking equipment 
that holds car contents solidly in place during 
transit. 

The company is requesting its distributors to 
route the cars back to the factory promptly for 
re-use. 


Carion Expands. Acquires Los Angeles 
Plant for Production of Plastic Pipe 


CLEvELAND—Carlon Products Corp. has ac- 
quired new production facilities in Los Angeles 
to meet increased demands for its plastic pipe 
line, it was announced last month by W. L. 
Abramowitz, Carlon president. 

Richard G. Kress, formerly west coast sales 


Aerofin is sold only by manufacturers of fan system 


manager for Carlon, has been appointed gen- 
apparatus. List on request. 


eral manager of the firm’s west coast division, 
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mamerica™ Engineered 


T R OL Expansion Control 









directing the management of the company’s 
Klamath Falls, Ore., plant and the new Los 
Angeles facility. 







Distributor Salesmen Brought Up 
to Date at Goulds Pump School 


System 
EXPANSION 
DALLAS, Tex.—Goulds Pumps, Inc., Seneca 
Falls, N. Y., held a field school here recently, 


designed to keep distributor salesmen up to - 


date on water systems developments and prod- THE CAUSE OF 


ucts. R. C. Broyles of the firm’s water systems 
division conducted the sessions that attracted AIR ¥ ROUBLES 


distributors from Missouri, Kansas, Oklahoma, 
Arkansas, Texas and Louisiana. IN BOTH NEW AND EXISTING 
Hot Water Heating Systems 








Laundry Sales Pick Up in Sept. 
Slightly Off Pace of Year Ago 
Cuicaco—Home laundry appliance sales dur- 
ing September, amounting to 572,719 units were 
24 percent greater than in August, DE was told 
last month by Guenther Baumgart, executive 
director of the American Home Laundry Manu- 
facturers’ Assn. The September figure was only 
3 percent below the same month in 1956. Total 
sales for the first three quarters of 1957 
amounted to approximately $3.7 million, 15 
percent below the corresponding 1956 period. 

























Trane's Export Shipments Boom. . 

Way Ahead of Last Year's Pace Ends the Problems of 
La Crosse, Wis.—Shipments to 18 foreign ee 

countries during the month of September rep- Air in iT System = 9 

resented a record high for The Trane Co., and . 

put the company’s nine month export total 60 Air Bound Radiators. 


percent ahead of the entire shipments for all . a Pie 
Weeping Relief Valves. 




























of 1956. 
Trane export manager Don Reed, in reveal- - 
ing the company’s record pace, said that there Water Logged Expansion Tanks. 






are growing indications of an increased over- 
(Please turn to page 169) 






Unprofitable Service Calls. 







NOW ... EXTROL provides a modern, efficient, engineered system of 
expansion control that permanently eliminates the cause of air troubles 
in hot water heating systems. 

Replacing the expansion tank, the EXTROL SYSTEM controls and com- 
pensates for thermal boiler water expansion by means of a sealed pres- 
surized expansion chamber which prevents any contact between boiler 
water and expansion air. 

























YY With EXTROL expansion air is not allowed to enter the system to cause 
“/ the problems of air-bound radiators, air jams, water logged expansion 
Af tanks, and other common air in the system troubles which frequently 
Y require unprofitable service calls for draining and recharging the system. 



















A peessusiend oly enpen- Eliminating the labor and material 


‘4 sien chamber secled off cost of installing an expansion tank, 
«>? 7m) G from the system by means tank drainer, air controls, and other 


, xi. a ae air eliminating devices, the EXTROL 









compensates for boiler SYSTEM costs no more to install on 
weter expencion and small jobs, and considerably less on 
ry A rom entering larger installations. 






Easily installed in any position or 
location, one simple connection is all 





Being pressurized, EXTROL 
provides far more capacity 














than conventional expan- that is required to make the installa- 
sion tanks. One unit will tion. 

eccommodate most every 

residentic! or small com- Proven dependable and fully guaran- 
for longer fobs, oad — teed, EXTROL is approved for instal- 
cute Oe aan itiona lation on all private and government 


















financed construction. 
SEND TODAY FOR 
FULL INFORMATION 


7. 
AMERICAN 


TUBE PRODUCTS INC 


WEST WARWICK, fees AS RHODE ISLAND 
=> ) Speen’ SIC 



























“What'd you say, Ma?” 




















CUT COSTS ON UNDERGROUND 
PIPING INSTALLATIONS WITH 
GREENLEE PUSHER 


Save hours of time, cut job costs with this 
19 k, easy way of installing underground pipe 

‘ith a Greenter Hydraulic Pipe Pusher, one 
man pushes pipe ander streets, walks, tracks, 
lawns, floors, and other obstacles. No costly 
tearing up of paving... eliminates extensive 
ditching, as just a short trench accommodates 
the Pusher. No tedious tunneling, backfilling, 
tamping, repaving. Compact, portable, power- 
ful. Often pays for itself on first few jobs. 
Thousands in use for big savings of time and 
labor. Two models: one for 34 to 4” pipe, one 
for larger pipe, concrete sewer pipe, drainage 
ducts. Write for facts today. 


POWER PUMP 


For all models of GREENLEE 
Pushers and Hydra 

Makes the toughes 

fast. Avcrag _ 

feet p r e Re th ind 
carriage, le aS extra equipm 
provides con it, casy way to tran 
port and move aoe oa job locatior 


xz 
GREENLEE 


Greenlee timesaving tools for plumbing and heating work: Hydraulic 
Pipe Pushers * Hydraulic Pipe Benders * Tubing Benders + Pipe Bits 
Auger Bits * Spiral Screw Drivers * Chisels * And many more 
Greenlee Tool Co., 2372 Twelfth Street, Rockford, Illinois 





NEW 
FAIL-SAFE yngeored 


EMPTRO 


Thermostatic 
Mixing Valve 


for Water 


HAS REPLACEABLE CARTRIDGE 


TEMPTROL ®© the new and only failsafe thermo- 
static Water mixer available with these outstanding 
features... 
REPLACEABLE CARTRIDGE = which 
houses all working parts 
INSTANT SERVICE ~&— Temptrol, with check 
stops, need never be removed from the line for costly 
servicing. A screwdriver to remove but four screws permits 
One to slip in new cartridge, if necessary—quickly—safely. 
CONSTANT TEMP «© hot water temperature is 
continuously and accurately maintained at all times 
ADJUSTMENT © temperature range from 90° all 
the way up to 180°. 
AUTOMATIC © instant compensation for supply 
line temperature and pressure changes safely shuts 
down on hot or cold failure. 
INSTALLATION © can be installed at the heater 
as a Master Control, or anywhere along the line as a 
Zone Control. 
CORROSION FREE = stainless steel control 
unit and electrolized sleeve assure extra long life and 
trouble-free performance. 
ADDITIONAL PROTECTION ©= solid fill 
thermal element mounted out of the water in protected 
chamber open only to atmosphere. 
AVAILABLE NOW ©& in four sizes: 4”, 1", 1%” 
and 1%”. 

Truly a non-competitive item. 


See SWEET’S ARCHITECTURAL FILE, 
DOMESTIC ENGINEERING CATALOG 
or write us direct for further information 


se " ENGINEERING COMPANY 
Si 445 C STREET, BOSTON 10, MASSACHUSETTS 
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News 





(Continued from page 167) 
seas market for air conditioning installations. 
ie cited the Middle East and South America 
as two potentially good markets, 


McMahon Associates Gets Nod as 
Distributor for Toledo Desk Line 

Cuicaco—McMahon Associates, Inc., has 
been appointed a franchised distributor by 
the Toledo Desk & Fixture Co., Maumee, O 
R. S. McMahon, head of the distributor organ- 
ization, said that his firm will represent Tole- 
do's Beauty Queen kitchens and the Lavanette 
bathroom vanity line in Chicago and a 14-county 
marketing area, McMahon's sales offices are in 
the Merchandise Mart in Chicago 


Carrier Seeks to Reduce Cost of Air 
Conditioning Ducts for Skyscrapers 

Syracuar, N. Y.-A new machine that will 
automatically manufacture conduit ducta from 
three to 24 inches in diameter has been devel 
oped by Carrier Corp 

Designed for operation from a amall control 
panel, the machine will make cylindrical duet 
from a continuous strip of thin gauge metal 
An automatic cut-off saw slices the conduit into 
desired lengths as the machine continues to 
produce the duct 

Carrier says the device will reduce the cost 
of fabricating air conditioning ducts for use in 
skyscrapers by as much as 20 percent END 


Names in the News 


(For additional “Names in the News,” see page 60) 


Amana Refrigeration, Inc.. Amana, Ia.—J. A 
Fahey appointed regional manager in Cleveland. 


American Air Filter Co., Inec., Louisville, Ky.— 
John M. Kane, manager of dust control products, 
named president of the board of directors of the 
Occupational Health Institute of Kentucky. 


American-Standard, Plumbing and Heating Divi- 
sion, New York City—Joseph J. Cambal appointed 
district manager of the Great Lakes district with 
headquarters in Chicago, succeeding J. A. Hickman, 
named government relations director of the com- 
pany in Washington, D.C. Ralph W. McTaggart 
named manager of the Trenton, N.J., pottery. 


Carrier Corp., Syracuse, N.Y.—Dr. J. F. Downie 
Smith elected vice president in charge of the cen- 
tral research and development division. Walter A. 
Grant appointed coordinator of development en- 
gineering activities. Ernest C. Hungate named in- 
dustrial air conditioning product specialist for the 
machinery and systems division. Arco Engineering 
Co., Louisville, Ky., appointed sales representative 
for the Louisville area. 


(Please turn to page 170) 
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‘Polar Ware Company 
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Merchandise Mart Chicago 54 Room 1455 
*41 Lexington Ave "123 S. Senta Fe Ave 
New York 17, N. Y Los Angeles 12, Calif 


Offices in Other Principal Cities ‘*‘Designeotes office and warchouse 





STEP UP YOUR SALES © II / Names 


A. W. Cash Co., Decatur, Hl.—Thermal Indus- 
trial Engineering Co., Denver, Colo., named Colo- 
rado representative for Cash Standard and Cash 
Standard Stacon lines of pressure, temperature, 
hydraulic, process and combustion controls. 





Copeland Refrigeration Corp., Sidney, O.—W. H. 
Kiefaber Co., Dayton, O., named wholesale dis- 
tributor for Dayton. 


Cory Corp., Chicago—Robert Dyas appointed to 
the newly created post of contract sales manager 


FOOT | for air conditioning. 
The Deming Co., Salem, O.—Glen R. Everett 
PEDAL | fan on eee . appointed factory sales representative for north- 
ba Tet and cod ining. *| | eastern Ohio and western Pennsylvania. Kenneth 
VALVES ee | M. Spear named sales representative in southern 

d S = Fitti Ss Florida. 

8-520 an ervice i ng Drayer-Hanson, Div. of National-U.S. Radiator 
“alee Your customers are looking for newer Corp., Los Angeles—Don R. Groth, Oklahoma City, 
and better ways of improving home and appointed manufacturer’s representative for the 

commercial building conveniences. You Oklahoma City area. 
can be sure of satisfying everyone. . . : 
with the newest, up-to-the-minute line of Dunham-Bush, Inc., West Hartford, Conn.— 

T & S water service specialties. It’s easy Ralph J. Tarasco named to export department. 

to step up profits with self-selling, auto- 
matic Foot Pedal ‘‘Stream-Mates’’. . . the 
versatiJe Faucet Specialties . . . and the 
famous ‘‘Lifetime’’ Shampoo Sprays. 


Watch business stream your way. 


See our “Foot Pedal and Fittings” Catalog 
in Domestic Engineering Catalog Directory. 


Fedders-Quigan Corp., Maspeth, N.¥Y.—Claude 
C. Kirk appointed district sales manager for room 
air conditioners in Alabama, Tennessee and north- 
western Florida with headquarters in Birmingham, 
Ala. 


Flexible Tubing Corp., Guilford, Conn.—Joseph 
H. Dendy appointed manager of the Flex-Vent 
division. Charles K. French named manager of the 
product development department at the company’s 
Anaheim, Calif., plant. 


General Automatic Products Corp., Baltimore— 
wieeee Carl Klotzbach appointed district sales represen- 
B-260 Single Sink Faucet (left) with Double Joint Swing Nozzle tative for eastern Pennsylvania. 
B-205 Single Pantry Faucet (center) with Swinging Nozzle 
B-300 Double Pantry Faucet (right) with Gooseneck Spout : Holly-General Co., Div. of The Siegler Corp., 
Pasadena, Calif—Paul F. Bruning named vice presi- 
dent in charge of manufacturing at the firm’s 
heating and air conditioning plant in Pasadena. 
William Dodds appointed controller. 





In-Sink-Erator Manufacturing Co., Racine, Wis. 
With the accent on fully equipped —Larry Happel named district sales manager for 
bathroom vanities, new or remodeled, Colorado, New Mexico and western Texas. 

feature the ‘Lifetime’ as a most : 
wanted item in — enn a Harry Jaye & Co., Long Island City, N.Y.—Eli 
Beautifully designed permanent fix- : . ; 
ture (B-1000, illustrated), or faucet Jaye elected president of the Greater New York 
snap-on type (B-1005). Big extra Bridge Assn. 

profit builders! , 
Kohler Co., Kohler, Wis.—Sam H. Davis, Jr., 
See your local dealer, or write direct appointed manager of the company’s Spartanburg, 
for specific bulletins or complete S.C., pottery, now under construction. Richard D. 
ee ee Kober appointed plumbing fixture salesman in 
western Missouri, Kansas, Oklahoma, Colorado, 


Pik ; | | southeastern Wyoming, northern New Mexico and 
T&S BRASS AND BRONZE WORKS, INC. 


western Nebraska. 
32 Urban Avenue, Westbury, L. |., New York + EDgewood 4-5104 


aN : . . : Lennox Industries, Inc., Des Moines, la.—Named 
ts» Peda ss manufacturer’s representatives for the firm’s new 
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industrial heaters are: Cryer & Wolfe in eastern 
Pennsylvania and southern New Jersey; J. C. Re- 
hard & Associates in Detroit; H. F. Robinson in 
Massachusetts; George C. Cummings in eastern 
New York and northern New Jersey; A. J. Allen 
& Co. in Indiana and sections of Illinois and Ken- 
tucky; Aircon Sales Co. in Nashville, Tenn.; T.R. 
Christy Co. in Wisconsin; H.C. Sharp in soutkern 
Illinois and sections of Missouri; Edward Filkins in 
northern Illinois; and Manufacturers Sales Co. in 
Kansas City, Mo. 


Marsh Instrument Co., Skokie, Ill—Don L. Warner 
appointed sales representative for eastern Penn- 
sylvania, New Jersey, District of Columbia, Mary- 
land and Delaware, with headquarters in Phila- 
delphia. 


Mutual Liquid Gas Equipment Co., Gardena, 
Calif—Alvin Levy named eastern manager with 
headquarters in Chicago. 


National-U.S. Radiator Corp., Johnstown, Pa.— 
H. Wells Williams appointed consultant for the 
engineering and research department and ES. 
Spangler named manager of heating elements en- 
gineering. J. M. Newlon, Jr., appointed manager of 
the corporation’s Atlanta, Ga., branch office serv- 
ing Georgia, Alabama, Florida and Tennessee. Al- 
fred R. Scarperi named to head sales engineering 
for air conditioning in the St. Louis sales area. 


Noland Co., Inc., Newport News, Va.—Fred S. 
Laurence, Jr., appointed manager of the company’s 
Augusta, Ga., branch office and W.S. Oxford nam- 
ed manager of the company’s Marietta, Ga., branch 
office. 


Olin Mathieson Chemical Corp., New York City 
—Elmer M. Richardson appointed director of mar- 
keting for Olin Aluminum. 

(Please turn to page 172) 
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“You know that squeak in your air 
conditioner? It was a mouse.” 
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LOOK at U.S. 


setting the pace for 


THE BEST DESIGN, STYLE AND 
QUALITY FOUND ANYWHERE! 


Words can’t express the exquisite beauty and harmony of 
the bath fixtures pictured above. The glistening, glass- 
like surfaces of the five foot cast iron tub, the slant-back, 
vitreous china lavatory, and the vitreous china, reverse trap 
closet reflect the rigid inspection demanded in the manu- 
facture of U. S. Fixtures. These rigid standards have 
accomplished a new high of perfection. 99.94% of U. S. 
Fixtures that come off the production line are perfect, 


Such quality control assures you a minimum of re- 
turns, more customer satisfaction. This means that U. S. 
Fixtures are easier to sell. In addition, U. §. CONSOLI- 
DATED SHIPMENTS save you money, allow you to 
turn inventories twelve times per year, take less ware- 
house space and provide you with fresher merchandise. 


These are just a few of the reasons why you should 
stock U. S. Fixtures. Mail the coupon today for a FREE 
catalog and full information about CONSOLIDATED 


», UNITED STATES 


PLUMBING FIXTURE CORPORATION 
307 N. FRONT ST., COLUMBUS, OHIO 


Please send me the new U.S. Plumbing 
Fixture Catalog. 





Address 





ee eeeteoooe, 


City Zone ——— State 
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Trade Price 


(incl. Thermostat) 


: easy-to-install 


ZON VALVE 


Now — the comfort of f multiple-zone heating 
at a fraction of the former cost. ZONVALVE, new 
thermostatically-controlled motorized valve, 
replaces ordinary radiator valve without plumb- 
ing change. On new installations, ZONVALVES 
can be installed on radiators or branch lines. 


Easily installed. Made in all Standard pipe and 
tubing sizes. Low-voltage wiring permits place- 
ment,of thermostat where most effective and | 
convenient, with low wiring cost. 


Opening of ZONVALVE automatically actuates 
burner or circulator. 





ZONVALVE is designed for use on steam and 
hot water systems. 


Ideal for private homes, factories, office build- 
ings, hotels and motels. 


HEAT-TIMER A 
CORPORATION 
657 BROADWAY e NEW YORK 12, N.Y. 


Please send me full details on ZONVALVE, 


C) Jobber 
idneheebs0csnscbedeacasedeederenns (] Contractor-dealer 


Sc idncasthaeeeseeneneanas pentane eeekinke’ @ 
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(Continued from page 171) 

The Payne Co., La Puente, Calif—Donald E. Starr 
appointed head of the application engineering de- 
partment. Dick Judson named factory sales en- 
gineer in Oregon and southern Idaho. Owen 
McComas, national sales manager for Payne, stated 
that these appointments are part of a planned ex- 
pansion of sales coverage throughout the entire na- 
tional markets served by Payne products. They are 
also a step toward providing more assistance to the 
firm’s wholesale and retail customers. 


Powers Regulator Co., Skokie, IIl—Named man- 
agers of newly opened factory branch offices are 
J. G. Slattery in Columbia, S.C.; Robert Tustison 
in Green Bay, Wis.; and Del Schroeder in Daven- 
port, Ia. 


Pullman Vacuum Cleaner Corp., Boston—Saul 
A. Fern appointed advertising manager. 


Reading Tube Corp. New York City—John 
Stewart, Jr., named acting controller. 


Spencer Thermostat Div., Metals & Controls 
Corp., Attleboro, Mass.—W.E. Hobson, Jr., appoint- 
ed field engineer in Alabama, Florida, Georgia and 
Mississippi. 


Square D Co., Detroit—Daniel H. Miller appointed 
manager of the western division with headquarters 
in Los Angeles. 


Taco Heaters, Inc., Cranston, R. 1—J. J. Mitchell 
named representative in Pennsylvania with head- 
quarters in Middletown, Pa. 4 


Tamco Corp., San Rafael, Calif—Named region- 
al sales managers are Robert W. Ray in the north- 
western Rocky Mountain area, excluding Colorado; 
J. V. Dean in southern California, Arizona and New 
Mexico; and R. A. Bedau in Michigan, Wisconsin, 
Illinois, Ohio, Indiana and Kentucky. 


Temco, Inc., Nashville, Tenn.—Robert H. Ewing 
named mid-Atlantic regional sales manager with 
headquarters in Washington, D. C. 


Thatcher Furnace Co., Garwood, N. J.—Ap- 
pointed sales engineers are John C. Hensel in 
northeastern New York and Thomas M. Gallagher 
in eastern Pennsylvania. 


Tork Time Controls, Inc., Mount Vernon, N. Y. 
—Robert P. Maxson named purchasing agent. 


The Trane Co., La Crosse, Wis.—Harry J. Watson 
appointed manager of the service department. 
George W. Robbins named office manager of a 
newly established sales office in Fargo, N. D. Ralph 
C. Snow named to newly created sub-office in 
San Diego, Calif. Gene H. Binning appointed 
branch office manager in Oklahoma City. Robert 
H. Owens named office manager in St. Paul, Minn. 
Fred Manget appointed office manager and Ear] 
B. Earle appointed service engineer at the new 
Manget-Trane service agency, New Orleans. Charles 

(Please turn to page 174) 


Domestic ENGINEERING, DECEMBER 1957 











Fi f, E » ‘THe origina Solder Paint 


MEP, for Sweat Soldering 
and Tinning 


... ALL GRADES 


Does 3 jobs in 1 Operation 


FLUXOLDER SOLDER PAINT is a uniform mix- 
ture containing cleaner, activated flux 
and powdered solder—all in one can. 


iT THMS<-- 


i 
of CLEANS...AS 




















1. Apply Fluxolder by 2. Assemble tubes and 3. Heat, touch ends of joints 
brush to tube and fittings with wire solder to check 
fitting. correct heating. 


WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


FLUXOLDER 
LOER,PA PRODUCTS CO. 


————— 438 E. Woodbridge, Detroit 26, Mich. 
NEW-IMPROVED 
a FT VA LVES 


No. 125 
BRASS GATE VALVES 


lron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—3@” to 2” inclusive 


No. 125 C 














SIMPLER *« MORE DURABLE ¢ EASIER MAINTENANCE 


. Stainless steel valve 6. Side inlet and outlet — 


mechanism — valve arm, 
bracket, hardened seat, 
ball head. 

, Ball bearing valve head 
—stainless steel. Accuracy 
and hardness insure tight 
shut-off, long life 

, Heavy-wall copper float 
—reinforced at lever con- 
nection, copper-plated 

. Thermostatic bellows — 
to insure long life, it’s 
made of special copper 
alloy, drawn and corru- 
gated by exclusive proc- 
ess in Sarco’s plant. 

. Semi-steel body and 
cover—125 psi steam 
pressure rated. 


pipe can be connected BRASS GATE VALVES 


vertically, horizontally, 
or at right angles. Copper x Copper 
_ Easy access—to all work- Non-Rising Stem— Wedge Gate 
ing parts. Entire trap Sizes—'/2 : % 4 
mechanism attached to 
easily removable cover; 


accessible without dis- No 250 


turbing connections, 


Sizes — 34” and 1” SWING CHECK VALVE 


Working Pressures—upto 125 psi ‘ : . 
lron Pipe Size. For steam and water line at pressure up 


Write for Bulletin 455-B to 125 Ibs. Sizes 2” to 2” inclusive. 
to Sarco Company, Inc., 635 


Mossee Avenue, New York OUEEN CITY VALVES, INC. 


1203 Findlay St., CINCINNATI 14, OHIO 
SARCO 
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(Continued from page 172) 
W. Pickett, sales engineer for packaged air con- 
ditioning equipment, assigned to the firm’s branch 
office in Boston. Sales engineers receiving field 
assignments are Henry R. Deming in Denver, Colo.; 
Anthony R. Marold in Appleton, Wis.; and Ted 
M. Stephens in San Antonio, Tex. 


Trion, Inc., McKees Rocks, Pa.—Appointed re- 
presentatives are Air Filter Sales & Service Co., 
Jackson, Miss., and Devlin Brothers, New Orleans. 


3G = 50 - 70 Turner Brass Works, Sycamore, Ill—J. A. Kane 
Gallons Storage | Associates, Atlanta, Ga., appointed representatives 
@ A size to meet every home in Virginia, North Carolina, South Carolina, 
requirement. Uses pressure burn- Soe See. 
er, number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales. 
@ Alsomade ina booster mod- 


Tuthill Pump Co., Chicago—Phillips W. Berg 
named regional sales manager in Indiana, Mich- 
igan, Ohio, western Pennsylvania and Kentucky. 
Appointed representatives are Hydraquip Corp., 
el with large pipe connections for Houston, Tex., in Texas and the Gulf Coast area 
use with an extra storage tank. This and Ernest Ritchie Co., Denver, Colo., in Colo- 
model is also suitable as a booster rado, Utah, Wyoming, New 
for 180 degree water. ern Idaho. 


Vance Industries, Inc., Evanston, Ill—Peter J. 
ock Seiwert appointed regional sales manager, for 
Michigan and Indiana 


3 Waste King Corp., Los Angeles—Kenneth B. 
110 5. Siskincen 9. © Maden 4, Wis. Miller appointed assistant advertising manager. 
an toes Named distributors are Gordon E. Wilkins, Ltd., 


Mexico and south- 


| ~° Honolulu, T.H.; Connecticut Appliance Distributors, 
Inc., New Haven, Conn.; Carl Schaedel and Co., 
West Orange, N.J.; Wholesale Construction Sup- 
plies Co., Shreveport, La.; Crane Co., New Orleans; 


A * iz fe) U wo | Dixie Appliance Distributors, Inc., Atlanta, Ga.; and 
B U Ss I nt E Ss § J.M. Oberc, Inc., Detroit. 


Warren Webster & Co., Camden, N. J.—Re- 
” ” ae . = , : 7 
4” x 5 tiring after 50 years as credit manager is Charles 


NO-SOL* | tapes Jr. Succeeding Grissom is Miss Mary 
TOILET FLOAT Westinghouse Electric Corp., Sturtevant Div., 


‘ —A.C. § y . Philadelphia, < inted 
Riveted Spud Attachment 2 Gasket Securely a Se Soy Han Spee 
Seamed Between Halves Assures Dependable Service 





yling & Reichert Co. has been 

manufacturing top quality toilet 

floats exclusively for over 49 
years. The special spud attachment 
provides against turning and leaking 
and at the same time reinforces the 
surrounding float area. Every float 
is tested and inspected before ship- 
ment. 


QUALITY WITH ECONOMY O 
SPECIAL FLOATS 


4” 15” We also manufacture brass and 
aan copper floats for various open 
TYPE “A tank applications: carburetor, 
Toilet Float humidifier, sump pump, and 
others. 
*Trade mark registered 


Le 3 AYLING & REICHERT CO. | “What're you working so hard for? You ain't 
3047 NORTH ERIE...TOLEDO 11, OHIO 


gonna get paid anyway.” 
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distributor for Delaware, New Jersey and east- 
ern Pennsylvania. 





Whirlpool Corp., St. Joseph, Mich.—Selmer Solem 
appointed western vice president of Appliance 
Buyers’ Credit Corp., the finance subsidiary of 
Whirlpool Corp. John Seippel named sales and 
product training manager for air conditioners. 


L. J. Wing Manufacturing Co., Div. of Aero 
Supply Manufacturing Co., Inc., Linden, N. J.— 
Appointed sales representatives are Stromquist 
& Co., Atlanta, Ga., in all of Georgia except the 
southwest area; and Central Station Equipment Co., 
Tucson, Ariz., in Arizona, New Mexico and El] Paso 
County, Tex. 





John Wood Co., Heater & Tank Div., Consho- 
hocken, Pa.—P.F. Phelps named house heating 
equipment salesman in the western division. 


Young Radiator Co., Racine, Wis.—Frank E 
McInnis named eastern district sales supervisor 
of the heating, cooling and air conditioning division The famous VanSeal Sink and Range Frame is now 
with headquarters in Boston. paired to perfection with its ““metal-color’ matching 
product—VanSeal Stainless Steel Sink Bowls. 

Youngstown Kitchens Div. of American-Stand- Distinctive oval shape, thin divider wall, sound- 
ard, Salem, O.—Appointed regional managers are deadening undercoating and beautiful “butler fin 
Walter D. Groenwold in Cleveland and Youngstown, ish.” Made of heavy gauge chrome stainless steel. 
O.; and William Giebel in San Francisco. Republic Flowed to uniform thickness. Individually cartoned. 


Supply Co., Detroit, named distributor for Metro- Send for Catalog-Department D-127 


politan Detroit. END 
Fames INDUSTRIES, INC. 


How to find—and cure—troubles 7401 W. Wilson Ave., Chicago 31, Illinois 


in the oil burner electrical system 


(Continued from center of page 99) 
] J pas 


meters it was necessary to make disconnec- GENUINE 33 A R | E S ' 


tions in the circuit, but this is no longer 


necessary. An induction-type ammeter can PIPECUTTERS 


be had which simply snaps around a wire 


of the circuit to be tested. H \, $ B { I 4 dl! 
The schematic diagram shown on page 99 the Pp um er \ eS rien a 


(Fig. 1) shows components in an oil burner EF xperienced Plumbers and Heating 


circuit which are tested with a snap-on Contractors know the GENUINE 
ammeter. Suggestions for using the am- BARNES Pipe Cutter has been a de- 
meter for testing at the oil burner primary 


control and other parts of the oil burner 





pendable and profitable old stand-by 
for over 75 years. This means that 
circuit are presented in the diagrams on many senior plumbers and the GEN 
pages 98 and 100. UINE BARNES have seen the plumb- 


The domestic oil burner has two parts 
which use current in measurable amounts, 


ing business mushroom into one of the 


most vital of building vocations. 
the ignition transformer and the motor. Most lhe GENUINE BARNES 


transformers have a stabilized input of 
about 2.5 amperes. Motors are not so stabi- 


. With its 3 ex- 
pertly heat treated cutter wheels, has 


cut its way to the top in cutting all 
lized. In normal running, small burner mo- 


wrought, steel and cast iron pipe to fit 
tors draw less than 3.0 amps, but can draw 


ting progress—building progress. Use 
considerably more under various conditions. the GENUINE BARNES! It’s the 
For example, how much current does an Plumber’s best friend. 

induction-type motor draw at the start? contin ecaib ethan nates, tone 
Many servicemen are surprised to learn 
that the starting draw is more than five 


times the running current ils BARNES TOOL CO., Inc. 


When this is understood it puts a different 


light on the service problems involving the NEW HAVEN 6, CONN. 


(Please turn to page 177) 
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BULLDOGS* 


in seconds... Anchor Anything Pe rmanently! 


NO DRILLS TO BUY 
no special tools required -— no 
explosive chorges. Bulldog drills 
its own perfect fir! 
POSITIVE HOLDING 
POWER — ‘4° size, holds 
vp to 3150 Ibs %" size, 
19,620 Ibs! 

FIRESAFE, CASE- 
HARDENED STEEL 
with sharply machined drilling 
teeth! 


SIZES 3/16" to 7/8” 


» 2! Insert the 9 
" =—then Ftd 
some 
Bulideg you 
drilled with. 
Teper end 
snops of easily 


+ Expension is ot 
bottom, provid- 
ing the power- 
ful Bulldog grip 
Th led shell 
— choice of 

i". 


levi it~ Me lalioMeotelaleia-ti-) 


%* BuULLDoG 
« ° 
> in ] 
_= 
COMBINATION 
DRILL & ANCHOR 


SAVE TIME, 
LABOR and 
DOLLARS 





and 5 types of anchors: special 
flush, flush, rod hanger, tie wire, 
ond stud bolt! SEE YOUR SUPPLIER... 


SEND FOR FREE SAMPLE 





‘ -D. POLIS Manufacturing Co. 


2-14 W. 26th Street ° Chicago 23, Illinois 








STA - RITE 


AIR VOLUME 
CONTROL 


ELIMINATES 
WATER-LOGGED TANKS 


* Fits all tank sizes through 82 gals. 


* For use with all shallow well and 
deep well jet pumps. 


* Reduces inventory. 
* Easy to install. 


Now you can put this amazing air vol- 
ume control on jet water systems you 
service. No diaphragms. No wearing 
parts. One control fits all popular tank 
sizes. Larger air capacity. Almost im 
possible to water-log tank. Costs no 
more than ordinary controls. Packaged 
complete with necessary tube and fit 
tings. See your wholesaler or write: 


STA-RITE PRODUCTS, INC. 
101 S. 8th St., Delavan, Wisconsin 
Sales Offices and Factories at 
Chamblee, Ga. @ Los Angeles, Calif 
Hialeah, Fla. @ Dayton, Ohio 
in Canada: Sta-Rite Pumps (Canada) Ltd., Ajax, Ontario 


YOUR SERVICE PROBLEM DUE TO 


Seer MODERN DETERGENT FUEL OILS- 


Hydrovalve’s Hew NEOPRENE-BINDER 


GASKETS 


costly call backs 
on your Oil Burner Servicing. 
Modern fuel oils attack 
ordinary Gasket material... 


Hydrovalve's 
NEOPRENE-BINDER 


completely saturates the fibres 
of the Gasket material 
and makes them detergent resistant... 
for long-lasting 
seepage-free sealing. 


Hydrovalve Co. 


1319 Utica Ave., Brooklyn 3, N. Y., BUckminster 4-1330 











A New A pproach to the 
SPECIFYING ENGINEER! 


SEE PAGES 149-152! 
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(Continued from page 175) 

motor. In particular, there is a relation be- 
tween the main burner fuse and the motor 
overload device. Servicemen are often puz- 
zled that motor troubles sometimes blow the 
fuse instead of the overload switch, which 
may have only one-quarter the capacity of 
the fuse. There is a time element involved. 
Standard fuses are instantaneous devices, 
while there are several seconds of delay 
built into the overload switch. 

Domestic oil burners are fused at 15 amps, 
which is ample protection for a circuit hav- 
ing a running draw of less than 6 amps, while 
the ignition transformer is on. Your am- 
meter will show 18 or more amps at the mo- 
ment of start, most of it the result of the 
motor starting load. The reason the fuse 
does not blow is that the motor is up to 
speed and down to normal amperage in a 
fraction of a second. But if the motor is slow 
in getting up to speed the extra amperage 
begins to affect both the fuse and the over- 
load device. It is then possible for the fuse 
to blow before the overload kicks out. 


s This fact accounts for occasional fuse blow- 
ing in any circuit involving a motor. After 
several hundred slight overloads at the start 
the fuse reaches a breaking point. This can 
be overcome by using a modern delayed- 
action fuse of the same capacity. This will 
not blow ahead of the motor overload switch, 
or on other small overloads, but it will blow 
if there is a short circuit or excessive cur- 
rent draw for more than a few seconds in any 
part of the circuit. 

Of course, we don’t always find the ex- 
cessive amperes that caused the shutdown, 
even when we use an ammeter. They can 
be very elusive, particularly when caused 
by reduced voltage. An important fact about 
electric motors is that when they are starved 


for volts they become loaded with amperes.’ 


Voltage starvation may take place for short 
periods. It may be caused by a condition in- 
side the house. 


sOne customer of an eastern contractor 
always seemed to call at the same time, about 
9 a.m. every three or four days. The burner 
may have stopped earlier, but she never 
noticed it until she left the kitchen after 
cleaning up the breakfast dishes. The motor 
was always found in overload, and when 
started it took off nicely and gave no more 
trouble for several days. 

Because of the frequency of the problem, 
the contractor visited the job with his serv- 


(Please turn to page 178) 
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YOUR 


ANSWER 


For Those Who 
Want the Best 


GLENMONT 
3012 


amMits 
4° 7, 


@ GCLENMONT—Sentry’s luxurious vitreous 
china trap close-coupled closet combi 
nation 

@ Modern concealed jet for dependabk 
service 

@ Presented in gleaming white and dec 
orator colors 

@ Sertry guarantee assures customer satis 
faction 

@ Competitively priced! Immediate de 
livery 

@ Consult your wholesaler! 


SENTRY SANITARY CORPORATION 


MANNINCTON, W. VIRCINIA 
GUARANTEED QUALITY 


COMBINATIONS AND LAVATORIES 


FOR MOST PROFITS, YOU NEED MOST 


POWER! 


HERE IT 1S... 


SEWEROOTER JUNIOR 

One man can operate this portable 
money-maker and perform clean 
out miracles in 1%" to 4” lines 
AC Heavy Duty Capacitor Motor; 
foot switch. Get all the details on 
Sewerooter Junior this ma- 
chine’s handling convenience, dur- 
ability, and safety will help you to 
a more profitable operation. /t's 
built by the leader! 








THE SNAKE THAT 
MAKES THE 


dd 4-13) 14 2 


Patented Flexicore Wiropecenter Snakes mean 
added strength, reduced breakage, longer life, and 
more efficient operation. Wiropecenter Snake con 
struction is exclusive with General Wire Spring 
Company. All sizes available 


Get profit-making details on our complete line of 
Lerge and Small Sewer & Drain Cleaning Equipment 


GENERAL WIRE SPRING CO. 


906 S. SARAH STREET - PITTSBURGH 3, PA 


Distributors throughout U.S. and Canada 











IN ESTIMATING 

IN BUYING 

IN SELLING 

IN BILLING 

IN CHECKING 
INVOICES 


In making a practice of refersing to the BRADFORD PRICE BOOK 
you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find 
price data showing prevailing material costs . . . list, net and sug- 
gested selling prices. Contents: 450 pages divided into 24 sections 
You'll find the BRADFORD PRICE BOOK a most valuable item 
of equipment in maintaining a successful and profitable business 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


he WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 











FLARE 
' and COMPRESSION 


at DELIVER’ 
DOWN TO EARTH 


PRICES SY White for 


lB... Complete Catalog ; 
EASTMAN PRODUCTS CORP. 


amet ”~=~=—Ss PLANO, TEXAS 


FLOAT CONTROL VALVES 


for water level control in small space 


For humidifying units, pan fillers, air conditioners, 
coolers, air washers. Write for catalog on whole line! 


No. 51: 


534” long, including copper float 21” 
x 1144” deep. Valve body has 1%” lock- 
nuts for mounting in 9/16” hole; or screw 
right into tapped opening. Pressures to 
85 Ibs.; capacity: 1 gal. per minute at 


WRITE FOR CATALOG 


MAID-O’-MIST, inc. { 


3217 NORTH PULASKI ROAD 
CHICAGO 41, ILLINOIS 


(Continued from page 177) 
icemen and questioned the customer on the 
general topic of electrical trouble in the 
house. “Yes, fuses blow frequently,” the 
lady said. But she knew why; she had a 
kitchen full of electrical cooking devices. 
Her family was large; her electric skillet 
and four-slice toaster were constantly busy 
during breakfast each morning. 

This was the answer: The appliances were 
eating up most of the available electricity, 
and the oil burner couldn’t get enough volt- 
age to get itself going. The result, overload. 

When this was explained she understood. 
Rewiring was advised, in the interest of 
safety. But she was not in a position to get 
a big job done at that time, so the service- 
man showed her how to help herself when it 
happened again. “Just press this button down 
here on the motor, and that one up there 
on the primary control,” he told her. No 
more unnecessary calls were received from 
that customer, as she accepted the task as 
part of the nuisance of inadequate wiring. 

We found later that she did have the re- 
wiring job done, after a kitchen socket 
caught fire and scared her family out into 
the snow one morning. 

Whole neighborhoods suffer from under- 
voltage at certain times, particularly new 
communities where the power company 
hasn’t yet caught up with the demand of 
several hundred new customers. Regardless 

(Please turn to page 181) 
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“| don’t care if you are the best plumber in 
Wyoming! Turn it back on!” 
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Compact 
Vertical Model 
Saves Floor Space 


You'll Do Your Customers a Favor When You Specify 
and Install a Ewing AUTOMATIC VERTICAL 


Hot Water BOILER 


Provides Abundant 180-200 Degree Hot Water 


Ideal for:—Laundries, motels, e 


Ewing boilers are in use coast to coast... . 
anywhere a constant supply of low-cost hot 
water is needed. Compact, absolutely SAFE and 
amazingly efficient and economical to operate. 
Vertical models require very little floor space. 
Quick and easy to install. Users praise Ewing 
boilers! 


ating establishments, industrial plants 


THREE SIZES: 170,000—300,000 and 500,000 
BTU input. Recovery capacities up to 400 gal 
lons per hour at 100 degrees temperature rise. 
Storage capacity 55 to 145 gallons. Inside sur- 
faces sandblasted then coated with special zinc 
preparation and baked at 500 degrees F to 
assure long life and clear, clean water. Heavy- 


duty magnesium rod. 


Ewing's tested Safety. Pilot Control- Thermostat Combination guards against mishap 


Gives 100% Safety Shut-off in case of pilot failure. 


Thermometer equipped 





Jobbers! 





Excellent territories open. Write Ewing for details, prices 
and specification sheets. Liberal profits for you! 








TESTING DEVICES 
GUARANTEE 
LEAK PROOF DRAINAGE LINES 


Test your drainage lines the quick and 
simple MUTUAL way, with these proven 
devices. Guarantee every job leak-proof. 
Write for details on the complete line of 
MUTUAL TESTING DEVICES 


—— 


Ratchet Test Plug Wrench 


MUTUAL MANUFACTURING CO. 


45-16 162nd St Flushing 58, N. Y Test Pius 


Ratchet Test Plug 


EER AL REP URLTE — 
RE go 

PROFITS ——~__ hf Maw__ 

IT’S . ‘+ HEATING EQUIPMENT 


FOR 
BIGGER 


FAMOUS PRE-PAK 
ASSEMBLED UNITS 


TUBELESS AND 
VERTICAL 

TUBE BOILERS 
GENERAL REPUBLIC HEATING PRODUCTS CO. 


7420 STATE ROAD, PHILADELPHIA 36, PA 


BASEBOARD 


WINTER AIR 
RADIATION 


CONDITIONERS 
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MANUFACTURING CO. 
2545 NW 10 P. O. 
OKLAHOMA CITY, 


BOX 875 
on @ oe 


BOILER CLEANER 


dune wset 


Son iS 


me 
ano hb Sines syste 
cone NTIS 


em 


NEW BOILERS A 
FAST, EFFICIENT 


ANNIVERSARY 
ee” START. 
or 
STEAM KEK revives 


and OLD BOILERS, REMOVING 
HOT SCALE, OIL, CORROSION 
WATER FROM ENTIRE 


KE n ITé SYSTEM. 


MADISON 
LABORATORY New Jersey 





( TAKE ATIP FROM ME! 
Radiators 


HEAT 


FAST 


when yov install 


FAST VENTING 














duratub 


Laundry Tub is trandiflo 


a ee ee Soe a ee nan ee See ee eee a ee aoe Sa 


on. a 
| wom Of 


"S57 7] — sups ano 
Jo arom Wd Vi \ | | WASTE WATER 
“ou \ \ ; 
s _— ss ee es ee oe 


dyratub's exclusive Handiflo double 
drain eliminates hose-handling in 
your automatic laundry — with suds 
saver or single hose type washers. 
Hose connections are permanent, out 
of sight. The original appliance-styled 
laundry tray, duvratub is also first 
to be appliance-colored — cabinets 
in green, pink, yellow or white. 20 
gallon Fiberglas tub won't chip, 
crack, stain or dent. Base storage 
compartment holds laundry supplies. 
Cover provides extra work space. See 
the deluxe model 9TD dvuratub. at 
your plumbing jobber’s, or write: 


HANDIFLO HANDLES 


re ea a an me oe oe 


! l HOSE CONNECTIONS 


i 

ee ARE OUT , 

Bo I 
. i Model 9TD 


OF SIGHT 
SS T_T. Patented. 


E.L. MUSTEE AND SONS, INC. 
6911 LORAIN AVENUE + CLEVELAND 2, OHIO 
*durotub and Handiflo are trademarks of E, L. Mustee and Sons, Inc. 
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for the best 
relgesiit- mae 


ALL-NEW LINE 


See your GOULDS 


DISTRIBUTOR—or write... 


GOULDS PUMPS | 


Dept. DE-1257, Seneca Falls, N. Y. 


Make It 


a SHERWOOD 
No. 86-A 24:1 


cock 
IN EVERY HOME 


Plumbers! Why not initiate your own 
community drive —a SHERWOOD in 
every home for that’s where your 
_ business lies. The SHERWOOD No. 
86-A is you entree. It is quiet! Pro- 
S tects against back syphonage! Saves 
water. Operates on any city water 


pressure. Is long-lasting, efficient and 


dependable! 
ORDER FROM YOUR WHOLESALER TODAY! 


SHERWOOD BRASS WORKS 6331 E. JEFFERSON AVE. 


DETROIT 7, MICHIGAN 
180 





Season 
With 


Plovi- Caner’ 
\ LIGHEST 
MOST POWERFUL 
SEWER MACHINE 
on the Market 





Lowest 
Upkeep \ 


Write For 
FREE 

*On-the-job” 

Demonstration 


Sad 
' MOO} 


ota. is id Sa pee ats tier il 
@ Safe One-Man Operation @ Reverses Right or Lefi @ Instant 
Automatic Chuck and Clutch @ 3 Speeds---125, 250 and 
500 RPM @ Cables 4 Times Stronger Than Any Other 


FLEXIBLE PLUMBERTOOLS, INC. 


3782 DURANGO AVENUE, LOS ANGELES 34, CALIFORNIA 
FRANK DONOVAN COMPANY, 9 S. CLINTON ST., CHICAGO 6, ILLINOIS 





* For unexcelled 
uniformity, specify 


DYNAMOLD’ 


Soil Pipe e 


* Trade-Mark 


Fittings 


SOMERVILLE IRON WORKS 
Nashville, Tennessee 
Plant and Sales Office: Chattanooga, Tennessee 











This complete line provides: 12 types of 
pipe thread cutting tools—singly or in sets; 
4 types of pipe cutters, 3 types of pipe vises; 
4 types of pipe wrenches and chain tongs; 
tools for tubing, etic. All quality-built to 
give years of dependable service. Write for 
catalog showing almost 5,000 pipe tools and 
industrial tools:. 


Write for ARMSTRONG BROS. TOOL CO. 


Catalog 5223 Armstrong Ave. © Chicago 30, U.S.A. 


ime 


LK 
OF 
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(Continued from page 178) 

of whether the voltage trouble is from inside 
or outside the house the customer will have 
a certain amount of button pushing to do 
until the wiring is brought up to date. 

Another type of overload trouble is more 
elusive. This results from misoperation of 
an otherwise normal burner, where it is 
caused to start and stop often. In many 
cases the serviceman is unable to find the 
cause of the trouble because it may take an 
hour or more to re-establish the condition. 
But once it is understood that all motor cir- 
cuits are overloaded at the start it can be 
seen that excessive starting of the motor will 
finally cause the overload switch to drop out 
or a fuse to blow. 


# One prevalent cause is an overactive water 
line of a steam boiler. This is sometimes 
found in a new boiler installation, using a 
low-water cut-off control in conjunction with 
the boiler. Oils and other impurities cause 
the water line to be depressed to the low- 
water cut-off point. This may take place 
several times a minute, finally causing an 
overload shutdown of the burner motor. 

A very close differential setting of the 
thermostat, or use of a wrong “heat-anticipa- 
tor” element, will cause a similar condition. 
A close setting of the limit control differen- 
tial can also be a cause. It is standard prac- 
tice of servicemen to set steam pressure 
controls at 2-lb differential, recognizing the 
need of a definite on-off cycle for a reason- 
able duration. Do-it-yourself homeowners, 
lacking this knowledge, sometimes feel this 
pressure setting wasteful, and set the con- 
trol to zero-zero, hoping to save fuel. It’s 
hard to convince some of them. 

The series-10 control system has been 
discontinued by manufacturers, but it will 
still be with us for a long time in the several 
million jobs already installed. In its time 
it was the best answer to the differential 
problem as it existed in the 20’s, but it takes 
some know-how to fathom the short-cycling 
and chattering that occasionally occurred 
when one of the wires went wrong. 


= The following are some of the check points 
to consider: 

1. Broken red wire, or loose heat-accelera- 
tor, causing severe relay chatter, burned re- 
lay contacts, burned motor starting switch, 
overloading, fuse-blowing, odor, soot. 

2. Shorted blue-and-red wire, causing 
short-cycling, mild relay chatter, overload- 
ing, fuse-blowing, etc. A transposed blue and 
red would have the same effect. END 
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TITEWALL 


BATH TUB HANGERS 
Keeps Tub Snug to Wall 
@ Easily installed by any building 


tradesman before walls are 
plastered. 


@ Saves time in installation. 


@ Saves unsightly patching. 


@ Can be used on studding, furring 
strip on flat walls. 

@ Packed 4 in a box with weed 
screws. 

@ Adds nothing to cost of building. 

SOLD THROUGH ALL PLUMBING WHOLESALERS 


TITEWALL HANGER CO. 


F.H.A. ACCEPTED 


hse edt NEW LOW PRICE 
Prevents unsightly cracks between 
tub rim and wall. 


9837 S. Western Ave 
Chicago 43, Illinois 








Packaged 
PIPE NIPPLES 


“RED BRASSE =“. = 
COPPER NIPPLES 2 famous os ft 


A.S.1.M. B-43 and B-42 = 


= = Compldle shypmenile 


Cy: 
/ Sbhurgh NIPPLE WORKS, Inc. 
1455 SPRING GARDEN AVE., PITTSBURGH 12, PA. 





























from the world’s largest 
manufacturer of 


STAINLESS STEEL 
SCULLERY SINKS 


YOUR PRICE 


$9 3-50 


*Catalog Without Obligation 


EASTERN Stainless Steel Products 


1732 E. Lombard St. 


Model shown: 
18 x 48 
16 gauge 


3-compartment 
model 





Baltimore, Md 








Install Fairbanks-Morse Westco peripheral pumps for peak efficiency 
These pumps deliver approximately the same capacity when discharging 
against high or low pressure—and all at 1750 rpm.! Multi-vaned impeller 
gives multi-stage performance from a single-stage pump. Ideal as integral 
parts of machines, units or systems. Write Fairbanks, Morse & Co., Dept 


DE-12, 600 South 
M icuige Ave :, 
Chicago 5, Illinois. ® FAIRBANKS-MORSE 


@ nome worth remembering when you wont the BEST 








PUMPS ¢ SCALES ¢ DIESEL LOCOMOTIVES AND ENGINES ¢ ELECTRICAL 
| MACHINERY ¢ RAIL CARS ¢ HOME WATER SERVICE EQUIPMENT * MAGNETOS 
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ADVERTISEMENTS | 
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SITUATIONS OPEN 





BUYER 


For large plumbing and heating sup- 
ply, with experience. Good salary and 
opportunity. Confidential. Address Key 
437-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


FIELD SALES MANAGER FOR 
Plumbing fixtures manufacturer. 
There is an excellent opening in our 
sales organization for a man (30 to 40 
years of age) to work with our sales 
men in the mid-western area develop- 
ing distribution. We are not one of the 
“giants,” so he won't get lost in the 
shuffle. We offer llent opportunity 
and compensation Address Key 445-D 
DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


HEATING MAN 


For department large distributor. Good 
wage and benefits. Address Key 435-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MANAGER OF MARKETING—RHODE 
Island manufacturer of industrial 
pumps, heat exchanges and residential 
heating equipment now in process of 
development of several new products, 
wants an agrresive marketing manager 
Training in marketing and management 
with experience in responsible position 
involving forecasting, sales manage- 
ment, market analysis and planning are 
essential qualifications. Please furnish 
complete information about yourself 
when replying Address Key 451-D, 
‘‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


DIRECTOR OF SALES 


For large plumbing and heating manu- 
facturer and distributor. Good oppor- 
tunity and salary. Address Key 440-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ENGINEER, RESEARCH AND DEVEL- 

opment, plumbing and associated 
building field, specialties in building 
field. National distribution. Should be 
executive type and have experience 
with all types of building requirements 
Research methods, development data on 
sales potential, ability to present com 
plete reports to sales, advertising and 
engineering departments on prospective 
new products Engineering degree re- 
quired, Salary open, California. Address 
Key 358-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16 
Illinois 


SALES MANAGER 
Plumbing fixture manufacturer wants 
experienced sales manager. Address 
Key 438-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
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Advertising Department, 


ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


1801 











SITUATIONS OPEN 





REPRESENTATIVES WANTED 





PUMP MAN 


For sales manager of water systems for 
large company. Good salary and oppor- 
tunity. Address Key 436-D, “DOMES- 
TIC ENGINEERING,” 1801 
Ave., Chicago 16, Illinois. 


Prairie 





SITUATIONS WANTED 





AGGRESSIVE EXPERIENCED SALES 
man with following of plumbing | 

ply dealer in metropolit New Yor 
eeks position with manufacturer 

resentative or manutactu 

ing supplies. Addres Key 

MESTIC ENGINEERING 

Ave., Chicago 16, Lllinoi 





REPRESENTATIVES WANTED 





MANUFACTURERS' 
REPRESENTATIVE 


To sell for manufacturer complete line 
of plumbing fixtures and heating prod- 
ucts. List lines handled and territory. 
Address Key 439-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


MANUFACTURER’S REPRESENTA 
tives known to the best trad lesired 
quality plumbing ind mi supply 
industrial specialtle I s! ell 
to quality trade Repeat 
cellent commissions, ex« 
tories open Write fu 
dence Box DE 1799, 125 
New York, New York 


e! 


EXCLUSIVE PROTECTED TERRITO 

ries open for nationa distributed 
unique washer replaceme ylumbir 
specialty item packages r sale t 
plumbing supply house ul \ d 
tributors and retailer nique der n 
stration sells 8 out of 10 on first ca 
Addre Key 317-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave Chica 
16, Illinois 


MANUFACTURERS’ 
REPRESENTATIVE 


AAA-1 manufacturer of competitive 
steel shower stall line seeks represen- 
tation. Top commission. Send resume 
Ist letter. Address Key 422-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 





EPRESENTATIVES! NEED A BREAD 
nd butter ‘ Here i pportunity 


I and 
r€ ely priced 
é M t area ‘ 
g L) DOMESTIC 
S01 Prairie Ave 


VENTILATING HOODS AND 
FANS FOR KITCHENS AND 
BATHROOM 


Manufacturer wants representatives 
calling on one or more of following. 
Sheet metal distributors. Sheet metal 
contractors. Air conditioning distribu- 
tors. Electrical wholesalers. Appliance 
distributors. Department stores. Build- 
ing supply dealers. CAL-VENT MAN- 
UFACTURING COMPANY, 1030 Ger- 
hart Ave., Los Angeles 22, California. 


NTATIVES WANTED IN EX 
ritorle o represent 1 


-RS AGENTS TO REP- 
irer of complete line 
ria n tubs 

i7-D DOME 


juip 
STIC 
iirie A ‘) 


UNUSUAL OPPORTUNITY 


For Chicago area representative. Quali- 
fied man can become partner with es- 
tablished manufacturer of building 
trades products, with maximum invest- 
ment of $7,500. Write us fully about 
yourself for an interview. Address Key 
421-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


lilinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 184 AND 186 
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solve them 


SAFELY 
with ONE 


DIAMOND 2 


3T UNIT 


Anyone... with any experi- 
ence at all in water treating 
equipment .. . will tell you 
most softeners will filter and 
remove iron for a while... 
but not as a steady diet... 
day after day, year after year. 

Buc DIAMOND NOW 

BUILDS AND GUARAN- 

TEES AN AUTOMATIC — 

to do just that: Filter sus- 

pended matter; Remove Iron 

Rust and Iron in solution; 

and Soften Water. Tried and 

proved rugged softening ma- 
terial — exclusively designed 
motorized valve 

Fully guaranteed. 

Four sizes, eight capacities— 
COMPLETELY 
AUTOMATIC 

For complete information, 

Write... 


Qevececeesens 


OSHKOSH FILTER & SOFTENER CO. 


Oshkosh, Wisconsin 


NEPTUNE LAUNDRY 
N E w! TRAY PUMP 


turns on/off automatically 


« r xt 
YT auTomaric 
SwitTcw ’ il / 
| rt LZ 
: Hee S| Bi } 
CHECK Ut a | ¥ 


vaAvE ——— 





Neptune's Exclusive New Switch 
Saves Steps For The Houseu ife 
Automatic operation of Neptune Laundry 


thing new—convenient—practical! You will want to be among 
the first to make NEPTUNE installations, so here are the facts 


r'ray Pumps is some 


Water flowing from the tray trips the new switch to start the pump action. When the 
tray is empty the switch returns to an off position to keep the pump motor and seal 
from burning out. 


The rust resistant switch, sealed against dampness and dust, is easily installed with 


The pumps are ideal for use in homes where no sewers are available or where 
both laundry trays and washing machines are below sewer level 

You can buy the switch separately for present installations or 
the complete package for new installations. Write, wire or call 
us for price and delivery information on laundry tray pumps 
or sump pumps today 


NEPTUNE PUMP MFG. CO. 
4911 N. 6TH ST. « + PHILA. 20, PA. 


D {venport 9-2882 











NYLON—Guaranteed 
non-corrosive, tough, 
durable. Full Flow water 
power operated. 


Instant shut off. 


TOILET 
TANK 
VALVE 


Quiet, no whine 

—no compound levers 
Lifetime guaranteed pilot ball 
Anti-siphon 

Fast refill 


Sealed valve unit, guaranteed 1 year, can 


be replaced in one minute without tools 


zExyDoOo WALWVvetE: 


USTIN, TEXAS CORPORATION 








$e UNITRON 
Cc 


ARRIERS and CLOSET FITTINGS 
for WALL HUNG FIXTURES 


ONE CARRIER — and 
ONLY ONE CARRIER — 
is used for all types or makes 
of closet bowls whether blow 
out or spyhon jet or women’s 
urinals 
The carrier is independent of 
the closet fitting thereby en- 
abling the carrier to be placed 
at any distance from the bowl 
without reinforcement. More 
over, the entire assembly can 
be installed in less pipe chase 
width than other types, thus turning waste space into 
usable, rentable area. 
Reversible face plate on the closet fitting, the reversible 
carrier leg and a specially designed closet connection as 
sembly, provide complete horizontal and vertical adjust 
ability without additional fittings. 
Now, with UNITRON Chair Carriers and Closet Fittings 
you will not only save installation time but meet all wall 
hung fixture requirements with a minimum number of 
basic units. Write for Catalog F. 


JOSAM UNITRON FITTINGS FOR WALL HUNG FIXTURES 
Horizontal and Vertical Closet Fittings, and carriers for closets, 
urinals, lavatories, sinks, slabs and hospital fixtures 


JOSAM MANUFACTURING COMPANY 
Dept. DE-12 Michigan City, Indiana 


Representatives in all principal cities 


Josam products are sold through plumbing supply 
wholesalers 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


LINES WANTED 








REPRESENTATIVE WANTED 


to work on a 60-40% split commission 
basis in the following territories: 1; 
New England States—2; Upstate New 
York—3; Philadelphia and southern 
New Jersey—4; Washington, D. C. and 
Maryland—5; Central Pennsylvania 
State. We handle lines consisting of pot- 
tery enamelware steel cabinets, chrome 
fixture and etc.... We cater only to 
the wholesale plumbing supply jobber 
trade. No house accounts. ... Answer 
in detail. Address Key 449-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


REPRESENTATIVE WANTED 


Well-established manufacturer of fin- 
ished cast brass faucets and tub trim de- 
sires agent for Georgia and Tennessee. 
List territories covered, lines handled, 
and references. All inquiries held in 
strictest confidence. Address Key 441-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
MANUFACTURERS’ AGENTS EXPE 
rienced selling plumbing, buildin 
supply distributors 1. Cleveland and 
northern Ohio. 2. Cincinnati and south- 
ern Ohio. Two other states. Strong, ad 
vertised, salable quality line shower 
and tub enclos : Address Key 444-D 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


REPRESENTATIVE WANTED 


Manufacturer of nationally advertised, 
top flight line of tubular brass products 
desires representatives in eastern and 
western upper New York State. Will 
consider agency of several men for en- 
tire territory. Reply in detail stating 
present lines and other pertinent data. 
Address Key 434-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
ALL TERRITORIES OPEN, EXCEPT 
metropolitan New York, for represer 
tation of line of flexible brass gas ap 
pliance connectors; also aluminum ea 
connectors Reply in detail stating 
lines now selling ete. No “Order T 
ers” need apply Address Kev 
‘DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


WANTED 


Agent calling on plumbing wholesalers 
to handle competitive line of clevis 
hangers, perforated hanger iron, etc. on 
commission basis. A few exclusive ter- 
ritories are open. List lines carried and 
territory covered. Address Key 433-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
M ANUFA CTURER’S REPRESENTA- 
tives and distributors wanted to han 
dle line of shower doors and tub enclos- 
ures for national manufacturer. Please 
supply information on backeround, ter 
ritory and type of products presently 
handled. Address Kev 429-D, “DOMES 
TIC ENGINEERING,” 
Chicago 16, Tllinois 


1801 Prairie Ave 
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COOPERATING 


Manufacturer’s representative or agen- 
cy desired by Chicago agency to work 
on a 60-40 split commission basis in the 
Minneapolis, Minnesota area represent- 
ing top line manufacturers to whole- 
salers only. Address Key 414-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 
COMPETITIVE BASEBOARD RADIA 

tion line available in Kansas, Okla- 
homa, Texas, Missouri, Arkansas, south 
ern Illinois, northern Indiana, western 
Pennsylvania, upper New York, Virgin 
ia, North Carolina; for complete details 
write: CONTINENTAL MANUFACTUR 
ING COMPANY, P. O. Box 4048, Balti- 
more 22, Maryland 


MANUFACTURERS’ AGENT 


(Heating) for complete line of competi- 
tively priced home heating, consisting 
of gas and oil-fired boiler-burner units, 
furnaces, convector and baseboard radi- 
ation, refractory chambers. Terrific op- 
portunity for representative with fol- 
lowing. Choice areas open. Address Key 
424-D, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 





LINES WANTED 





MAVING SPENT OVER FORTY YEARS 

with one of the largest chain jobbers 
in the plumbing and heating supply 
field, more than half of this time in 
capacity of branch manager, am being 
retired shortly having reached the age 
of sixty-five. As I am not about to sit 
down and rust away would like to ob 
tain one or more reliable lines that will! 
not conflict with my company’s products 
which I can offer for sale through the 
jobbers of the Rocky Mountain area 
my home being in Denver, Colorado 
Address Key 446-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


REPRESENTATIVE, 


young, aggressive, with excellent fol- 
lowing among plumbing and heatine 
jobbers is desirous of two additional 
lines. Territories: Arizona, Albuquer- 
que, New Mexico; and El Paso, Texas. 
Address Key 432-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 
CAN GIVE TOP REPRESENTATION IN 
metropolitan New York area. Heavy 
background in wholesaling and manu- 
facturing sales in plumbing and heat- 
ing. Will consider proposition to devote 
mv full time to one line. Address Key 
420-D “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, fllinois 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 


Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Resume, 
references, etc. available. Address Key 
319-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


LINES WANTED—WE-CALL ON ALL 
heating and plumbing jobbers in the 
New England States Our jobber 
ean be utilized to great ad 

to any ge manufacturer 
for £00 coverage ane 
Advise us whi you have te 
your requirements and we wi 
glad to talk it over with you 
WILLIAM J. DEBLER 
31 Gordon Rd., Needhan 


VIRGINIA 
REPRESENTATION AVAILABLE 


Newly organized manufacture’s repre- 
sentatives desire quality lines for Vir- 
ginia on exclusive basis. We have 50 
years combined experience in mechan- 
ical sales field and the best of relations 
with engineers, contractors, architects, 
government and municipal agencies, and 
industrial plants; Replies treated confi- 
dential. Address Key 426-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 
KANSAS CITY ST LOUIS TRADE 
with wholesalers Well established 
Consultation invited Address 
123-D, “DOMESTIC ENGINEER 


1801 Prairie Ave Chicago f 


SO. CALIF., ARIZONA, 
SO. NEVADA 


Established manufacturers’ representa- 
tive, plumbing, wants additional lines. 
Specialty items, tools, etc. Experienced 
in sales promotion new items. Ware- 
housing and shipping facilities. DOR- 
SEY SALES CO., 819 Venice Blvd., 
Los Angeles 15, California. 
MANUFACTURER'S REPRESENTA 

tives selling national brand brass 
water heaters, and pottery to wholesale 
plumbing and hardware jobbers in 
Michigan, desire one more reliable ling 
Established 20 years, good reputation 
well known, warehouse facilities Ad- 
dress Key 401-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


MANUFACTURER'S AGENT 


established over twelve years desires an 
additional volume line. Intensive cover- 
age in Alabama, Arkansas, Louisiana, 
Mississippi, and Western Tennessee. 
Address Key 364-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


BOSTON 


manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 409-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 182 AND 186 
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Eljer Executives Tell All-- 
About Their $50,000 Contest 


(Continued from page 95) 
the deadline for listing in the first advertise- 
ment and Dec. 30 is the deadline for listing 
in the following advertisements. 


What information will the ads contain? 


The ads will announce the contest and urge 
homeowners to form a mental image of what 
they would consider to be the ideai or “dream” 
bathroom. They are invited to visit any plumb- 
ing contractor listed in the ad (or participating 
in the contest) for a registration form and entry 
blanks, or they can request these items by 
telephone or mail. The registration forms, in- 
cidentally, provide the contractor with an up- 
to-date prospect list of people who are actually 
thinking in terms of upgrading their bathroom 
facilities. The entry form also contains the 
official rules, beautiful, full-color illustrations 
of bathrooms as a source of ideas for the con- 
sumer’s own design, and a plot-plan for draw- 
ing in an elevation view of the existing bath- 
room and his or her dream bathroom. 


Are p-h contractors permitted to assist their 
customers in preparing their entries? 


Oh yes. While the contest entrant, as the per- 
son who will use the bathroom, should provide 
the basic ideas, the entrants are permitted to 
get help from a bathroom expert, the contrac- 
tor; from magazines and from family members 
residing under the same roof. 


We have some more questions on the busi- 
ness aspects of the promotion, but before we 
go further into that, would you give us a 
quick rundown of what the prizes are? 


The first-place winner will receive a $4,000 
bathroom and a two-week trip for two to Ha- 
waii. The second prize is a $3,500 bathroom and 
a week in Acapulco for two. The third prize is 
a week in Hollywood—plus a $3,000 bathroom. 
Then we have seven prizes of $2,000 bathrooms, 
20 powder rooms worth $600 each, 10 washer- 
dryer combinations, 10 cash prizes of $100 each 
and 50 cash prizes of $50 each. 


Those prizes certainly are an incentive for 
homeowner participation. And what about 
contractor and wholesaler prizes? 


They’re worth going after too. The contractor 
who registers the first-prize winner gets a 
Cadillac plus a trip for two to the NAPC con- 
vention in Los Angeles next July. The con- 
tractors who register the next two winners will 
be given a week for two at the convention. 
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PROSPECTING WITH HOMER is the name of Eljer’s new 
sound-color film on modernization. Produced as a 
tie-in with the “Dream of an Eljer Bathroom” con- 
test, it shows contractors how to get the most out of 
modernization selling. The film, which will be shown 
at wholesaler meetings for contractors, is based in 
part on DE’s Bay City (Mich.) remodeling survey and 
its Book of Remodeling. Parts of the film are repro- 
duced in booklet form (above) to serve as moderni- 
zation sales tips for contractors 


Four-skin mink scarves go to the contractors 
who register the next seven $2,000 winners. 
Mink scarves go to 40 wholesaler salesmen who 


(Please turn to page 188) 
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ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, New 
Mexico, western Texas and southern 
Nevada. Address Key 448-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


ALABAMA-MISSISSIPPI- 
LOUISIANA 


Established manufacturers representa- 
tive with excellent references calling on 
the wholesale plumbing and hardware 
jobbers looking for one more volume 
line. Address Key 450-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


SUCCESSFUL AGG R ESSIVE THREE 
man organization, covering Ohio and 

Kentucky plun <p and hardware job 
bers for past ten years, interested in 
btaining an additic ynal major line Ad 
393-D DOMESTIC ENGI 


dr ss y 3 
NEERING,” 1801 Prairie Ave., Chica 


16, Illinois 


PHILADELPHIA, BALTIMORE, 
WASHINGTON, EASTERN 
PENNSYLVANIA, SOUTH 

JERSEY 


Desires one additional line. Travels 
three men with years of experience. Ad- 
dress Key 356-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


WE NEED ONE ADDITIONAL SPECI 
fication line. A multiple man organi 
zation who is regularly calling on the 
Plumbing wholesalers, plumbing cor 
tractors, and engineers, desires one ac 
ditional specification line. We are 
looking no detail of this specific 
business. Bx elle ¥ reference 
your respons Addr Key 
‘DOMESTIC. ENG INE EB R ING,” 
Prairie Ave., Chicago 16, Illin« 


LINES 


wanted by well established sales organi- 
zation. A line of cast brass and tubular 
brass for metropolitan Chicago area. 
Address Key 452-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


STATE OF MICHIGAN 


KOPPERS-PENNY COMPANY 


4940 Greenfield Road 
Dearborn, Michigan 


Serving the plumbing and warm air 
heating wholesaler 


SEEKING ADDITIONAL LINES 


Chicago manufacturers’ agency com- 
pletely covering 5 midwestern states. 
Selling plumbing supply houses, lumber 
yards, department stores. Address Key 
413-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 
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z 


WANTED ADDITIONAL LINI 
ritory Missouri Kans ) 

Over cv ears experience ‘ i 

plumbir and hard ure obber 

ent ac nee Addre Key l 
DOMESTIC ENGINEERING,” 

Prairie Ave., Chicago 16, Illinois 


TOPS IN REPRESENTATION 


Desire “top lines” to sell to wholesalers 
of plumbing and heating supplies in 
Maryland, District of Columbia and 
Virginia. Address Key 322-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


WESTERN PENNSYLVANIA 
& WEST VIRGINIA 
Established 10 years 
Selling the jobber 
Address Key 362-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


NORMAN WILSON C¢ 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 


Shaker Heights 20, Ohio 
Serving the plumbing wholesaler 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


L. C. FOOTE 
221 Hurlburt Rd., 
Syracuse 3, N. Y. 
Wholesale Jobbers Only 
New York State 





BUSINESS OPPORTUNITIES 





OPPORTUNITY FOR 
MANUFACTURER 


with equipment to manufacture new 
patented abrasive cloth flush valve 
grinder for attaching to tank ball. 40 
million Douglas flush valves have never 
been cleaned. For information: Address 
Key 431-D, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 182 AND 184 








DoMESTIC 


LICENSES WANTED 


Italian manufacturer established from 
1920, not exporter to North or South 
America, should want to produce new 
items under licenses of American firms. 
We are interested in particular in show- 
ers, single handle faucets, plumbing 
accessories, etc. Address: ,RUBINET- 
TERIE RAPETTI, Via Lomellina 64, 
Milan, Italy. 


PATENTED 
wn 
in cleaning 
ure Or will 
POEKERT 
tt burgh 


ot 





FOR SALE 
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MISCELLANEOUS 





STEEL PIPE 
All 


Sizes 


All 
Specs 
Mechanical and Pressure Tubing 

VALVES and FITTINGS 

CARBON—CARBON MOLY 

CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 
MIDCONTINENT 
TUBE SERVICE, INC. 
2120 Lee St., Evanston, III. 
DAvis 8-4030 
Teletype 2276 Evanston, II. 
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Here’s 
"Money in the Pocket’’ 


for Enterprising Jobbers 


Wing 10D Draft Inducers are one of the hottest 
items in the heating field right now and are 
excellent stocking items for jobbers. Mark-up 
is attractive. Turnover is steady. 


More and more contractors are setting these 
inducers into the breeching when installing 
heating boilers in larger homes and small com- 
mercial buildings. The results are ample draft 
in any weather, fuel savings because of more 
efficient combustion and satisfied customers. 


Wing 10D Draft Inducers are recommended 
for capacities to 4% gallons of oil or 500 cubic 
feet of 1000 BTU gas per hour. 


Regular advertising to the trade helps you 
sell. Write for details and jobber proposition. 


Lad. Wing Mf9.Co. 193 Vreeland Mills Road - Linden, N. J. 


DIVISION OF AERO SUPPLY 


DRAFT INDUCERS 


FANS * UNIT HEATERS DRAFT INDUCERS © BLOWERS © TURBINES 
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Need Portable Heat? 


ask for 


INSTO-HOT:. 


SALAMANDERS 
BLOWER HEATERS 
INFRA-RED HEATERS 


3 Types 
9 mooeis 


To Choose From 


The all new No. 1700 


» 


BLOWER 
HEATER 


Weighs only 30 Ibs. 


PORTABLE LP-GAS HEATERS 
FOR EVERY PURPOSE 


GET CLEAN, INSTANT, LOW COST HEAT — ANY- 
TIME, ANYWHERE — INDOORS, OUTDOORS — FROM 
INSTO-HOT HEATERS. ENGINEERED AND MANU- 
FACTURED BY INSTO-GAS CORPORATION — LEADER 
IN PORTABLE HEAT SINCE 1933. 


Write TODAY for complete information: 
INSTO-GAS CORPORATION + _ DETROIT 7, MICHIGAN 


INSTO-GAS CORPORATION, Detroit 7, Michigan DE 


Send facts on Insto-Hot Salamanders, Blower Heaters, Infra-Red 
Heaters. 


NAME 





ADDRESS 











(Continued from page 185) 
do outstanding work in encouraging contractors 
to participate. 


Judging from the magnitude of the contest 
you obviously have a lot of confidence in the 
potential remodeling market. 


Yes, and we think it’s a perfectly logical atti- 
tude. Domestic ENGINEERING called the turn on 
the modernization market five years ago with 
its Bay City Story. Even then, it was predict- 
ing that any slack in new construction could be 
more than offset by modernization. This con- 
cept was a factor in our decision to help exploit 
the remodeling market to its fullest extent. 


We think we can guess how the contest is 
expected to serve as a catalyst to stir up in- 
terest in remodeling, but would you spell it 
out? 


We'll be glad to. Obviously only a few people 
will win prizes. But we’re expecting an awful 
lot of people to try for them. And all those 
people will be entering the contest because 
they’re interested in remodeling their bath- 
rooms. They'll still be interested when the con- 
test is over—in fact more so, because they'll 
have seen our beautiful full-color giveaways 
of complete bathrooms as well as the actual 
fixtures in ‘the contractor’s showroom. In the 
contest entries of these people the contractor 
will have the best possible hot prospect list. 


We're sure your concerted effort to turn the 
remodeling potential into tangible sales does- 
n’t mean you're discouraged about the pros- 
pects in new construction. 


Decidedly not. On the contrary, we think that 
even if there is a decrease in the quantity of 
new construction starts, the quality aspects will 
grow. We think our “Dream of an Eljer Bath- 





room”—with its widely publicized ideal of a 
bathroom—will start the public and builders 
thinking about baths in luxury terms. Once 
the public and builders are prepared for selling 
up, we'll have a bigger profit margin to com- 
pensate for a decrease (if any) in the number 
of new starts. 


We'd like to ask something else about that 
“hot prospect” list. Does Eljer have any 
plans for helping the contractor land some 
of these prospects after the contest is over? 


Yes, we do. Sales meetings for contractors are 
being planned now with wholesalers. We al- 
ready have a 16 mm. color-sound film called 
“Prospecting with Homer” that gives the con- 
tractor many tips on winding up a moderniza- 
tion sales campaign. 


What’s the film about? 


It points out that some contractors who concen- 
trated solely on new construction now find 
themselves with big-dollar business but a small 
profit. The film traces the history of several 
contractors who added remodeling divisions 
and upped net profit handsomely. It shows how 
they picked their own prospects and escaped 
the competitive bidding that is often found in 
operations that depend solely on new work. 


Does it show-how they succeeded in remod- 

eling? 
Yes, after exploring the basic problems the film 
visits several contractors who have made big 
money in modernization in different parts of 
the country. Each contractor shows a particular 
aspect of his business and how it has con- 
tributed to his modernization growth. It 
discusses financing, merchandising and adver- 
tising, finding the prospect and landing him. 
Each point is directly applicable to the contrac- 
tor who finds himself with a big list of rich 
prospects—rich in terms of potential, we mean 
—from the “Dream of an Eljer Bathroom” 
promotion. 


It seems you've covered every aspect in this 
promotion, from economic background to fu- 
ture sales. 


We think so. May we make one big point 
again? That is, our timetable shows the contest 
winds up April 15, 1958. That’s not quite ac- 
curate. The over-all program will just be start- 
ing then. At that time, contractors everywhere 
will have many presold bathroom moderniza- 
tion prospects. That’s when the real contest 
starts for all of us—we at Eljer, contractors and 
wholesalers. That will be signing up the con- 
testants who already have been presold through 
our contest promotion. END 
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Announcing 
the New 


, absie 


Chicago Faucets :! 
INSTALL LOW-COST PUMPING WITH A 


FAIRBANKS-MORSE 





Here is quiet elegance with a modern flair... 
beauty that stems from fine proportions and a 
refreshing simplicity of line. 


o e > Underneath you have the same 
| = ase Pi] rl {| a i trouble-free operating mechan- 
- ) ism that has made Chicago 


Faucets first choice for ease of 
: operation, drip-free service and 
Quick and easy to open, simple to service, these rugged lasting economy. 


Fairbanks-Morse pumps are known for low-cost, de- ¥ For modernization work this new 
Classic line is a natural. Its 
handsome new appearance will 
win new customers; its lifetime 
service will make lifelong 
With all points of wear located on the rotating friends. Available for tub, lav- 


atory and deck type kitchen 
assembly, new pump operation is easily maintained sinks—same price as regu- 


pendable operation throughout the heating, air con- 


ditioning and refrigeration industries. 


‘ ; ; ‘ ; lar Chicago Faucets. 
by replacing inexpensive parts. Removing rotating 
8 : : ; : Write for catalog 
parts does not disturb pipe connections or the driver. Ih. : 
. a sheets and prices. 
Ball-bearing construction, centrifugally cast shaft : 
l 1 ing rings on both impeller and casing : The Chicago Faucet Co. 
sleeves, and wearing rings on bo eller ¢ ‘as : 
g ring I Chicago 339, Ill. 





assure long, low-cost operating life with minimum 
maintenance. See your Fairbanks-Morse Dealer, or 
write Fairbanks, Morse & Co., Dept. DE-12, 600 So. 
Michigan Ave., Chicago 5, Ll. 


A Oe ’ Chicago Faucets 
@) FAIRBANKS-MORSE sre distributed 

@ name worth remembering when you want the BEST through the 
plumbing trade 
PUMPS © SCALES ¢ DIESEL LOCOMOTIVES AND ENGINES © ELECTRICAL exclusively 
MACHINERY © RAIL CARS « HOME WATER SERVICE EQUIPMENT ¢ MAGNETOS 
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Met. Chicago 
S. Wis. and @. Ill 
LEWIS H. LEVIN 

7001 N. Clerk St. 

Chicago 2% tI. 
Phone—Agnbassador 2-1163 


ae Says: Buy Now and Save Money 





ut 
» ROBBIN 
‘berland Rd. 


4P hone—3-1296 


Florida except Pensacola 
JOHN ROCK 

20401 N. E. i4th Ct. 

North Miami Beach, Florida 
Phone—Wilson 7-6016 


Georgia, Ala. and E. Tenn 
DEAN HELLE 

2053 20th Ave. South 
Birmingham, Ala 


Marviand, D. of C., Delaware 
SID LONDON 

200 Roltingdale Rd. 
Baltimore 28, Maryland 
Phone—Ridgeway 4-0152 


Minn., N. and S. Dak. and N. W. Wis 
DALE H. RENNEBOHM 

2300 Olivier Ave., South 

Minneapolis 5, Minnesota 
Phone—Franklin 7-8740 


Missouri and Kansas 
KEN MORRIS 

4134 W. 72nd Terrace 
Prairie Village 15, Kansas 
Phone—Endicot 2-8708 


New England States 
HARRY SOLTZ 

310 Lawrence Rd. 
Medford, Massachusetts 
Phone—Mystic 8-8955 


"New York (Metropolitan) 

NEW YORK METAL MOULDING CO, INC 
19-22 45th St. 

Astoria 5, Long Island. N. Y 
Pione—Ravenswood 6-8000 


New York (except N. Y. City) 
R. F. STEPBACH 

282 Main St 

P. 0. Box 609 

Binghamton, New York 
Phone—7-4344 


“Northern New Jersey 

N. Y¥. METALS PRODUCTS CO, INC 
258 Astor St 

Newark 5, N. J. 


Ohio and Kentucky 
ROBERT M. RICH 
641 Stewart Lane 
Mansfield. Ohio 
Phone—Skyline 6-4496 


Okla. and Ark. 
SERVICE. INC 
LLOYD JONES 
P. 0. Box 7527 
Oklahoma City, Okla 
Phone—Victor 3-!789 


Philadelphia, Camden and S. New Jersey 
Wilmington and Dover, Delaware 

SAM OLSHIN 

235 E. Ellet St. 

Philadelphia, Pennsylvania 
Phone—Chestnut Hills 7-0998 


"Texas 

ALBSCO, INC 
ALBERT SCHNYDER 
1304 Nance St. 
Houston 10, Texas 
Phone—Capital 5-4272 


Western Pa. and West Virginia 


DON SCHWARTZEL ; ai 4 CALL ME —— 


16th Ave. 
tik eam COLLECT, NATURALLY 


*tt Western State ' ° 

EFEL COMPANY. One call to Dave and your plumbingware 
DAVIL FISCHLER 

27 © doth Ot problems are over! LAWNDALE 1-0820, 
Los Angeles 58, Calif ® ° 

Phone—Lublow 2-7323 Chicago. . . or write for free folder to: 
Indiana, except Lake County 3 

GEORGE M. GULDEN 

4321 Simpson Ave 

Cincinnati 27, Ohio 


Phone—B Ramble | -6383 ae i 
Canada 

WATSON AGENCIES : 

P.O. Box 22 

Downsview, Ontario, Canada 

Phone— Melrose 5-0170 i . 


Hawaii 
Arthurs Hawaii 
P. 0. Box 2215 


A ha Pe f Re MANUFACTURING COMPANY 


Phone—6-7635 


“Stocking Warehouses | | # adie 2401 S. Kolin Avenue Chicago 23, Illinois 
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Quality is your insurance 


e+e when performance 


depends on a thread 


A good installation depends largely on the 
quality of the fitting and the thread. Any 
fitting is a potential hazard, for joints are 
vulnerable and the fitting used must be equal 
to the burden of service. It is false economy 
to specify anything but the best, especially 
when the cost is so little. 


Capitol Couplings—and all Capitol fittings 
—are quality-engineered to the exacting 
specifications of the American Iron and Steel 
Institute, the Association of American Rail- 


roads and the American Petroleum Institute. 


There is a Capitol Coupling for your every re- 


quirement and you get the best that modern PRODUCERS of QUALITY STEEL FITTINGS 
machines and methods can make. \ ’ for more than 30 YEARS 


S a CAPITOL 





MFG. & SUPPLY CO. 
COLUMBUS, OHIO 
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No. 150 


PUMP 
CONTROL 


oa 


Seg 
WY 


Pump Control, 
Low-Water Fuel Cut-off 


and Low Water Alarm 
The No. 150 has two mer- 
cury switches. One provides 
a circuit for starting and 
stopping feed pump; the 
other has circuits for low- 
water cut-off of the burner 
and for low-water alarm 
bell if desired. Underwriters’ 
listed. 

It is built throughout to 
stand up under pressure and 
temperature encountered in 
boilers of any type or size; 
maximum steam pressure, 150 
Ibs. It has no stuffing boxes to 
cause trouble. Packless con- 
struction is provided by ex- 
tra-heavy monel sylphon bel- 
lows. Switch leads have heat- 
impervious, porcelain - bead 
insulation, Mechanism is 
sealed to guard against tam- 
pering. Thousands of instal- 
lations attest the dependabil- 
ity of this control. 
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How to use them... 


This is the team of thoroughbreds that takes all the 
worries and troubles out of water level and feed pump 
control for medium pressure boilers—boilers with steam 
pressures up to 150 psi. 

The drawing above shows the simple hook-up. The 
No. 150 controls the boiler feed pump directly from 
the boiler water level. This holds the boiler water level 
within close limits that assures maximum steaming efh- 
ciency and fuel economy. Any deficiency in the returns 
is at once replaced by the No. 27T Make-up Water 
Feeder on the receiver. 

An extra switch on the No. 150 provides circuits for 
cutting off burner and sounding low water alarm in the 
event of some emergency such as current interruption 
in the pump circuit or failure of make-up water supply. 

Yes, this set-up gives you close control of the water 
level and maximum protection from low water. Ask for 
simple installation and wiring diagrams. 





No. 27T 


MAKE-UP 
FEEDER 


Float-operated 
make-up water feeder 


for receiving tanks 
The No. 27T is particularly 
suited for the task of main- 
taining the minimum water 
level required in condensate 
receiving tanks. 

With a large water feed- 
ing capacity, it is capable of 
meeting any sudder demands 
of make-up water required 
by the boiler and the process 
system. The ample capacity 
further allows the No, 27T 
to be mounted at a relatively 
low point on the receiving 
tank. This provides adequate 
space for the return conden- 
sate, and prevents wasteful 
overflow. Its sturdy design 
and rugged construction 
enables it to withstand the 
unusually turbulent condi- 
tions often prevalent in the 
receiving tank. For tank 
pressures to 35 Ibs., water 
supply pressures to 100 Ibs. 
Other McDonnell Make-up 
Feeders, including flange- 
mounted types, available for 
almost all needs. 


MCDONNELL & MILLER, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 


Doing Cae ON, Seng Vel 


~MEDONNELL 





